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“If Winter Comes, Can Spring Be Far Behind?” . 


Tho in our northern latitudes Boreas will con- 
tinue to hold sway for some weeks before the red 
breasted harbinger of spring ventures his first 
note upon the frosty air, these weeks of compara- 
tive inaction in outside construction work pre- 
sent an opportunity for the retail lumberman to 
plan his course for the coming months. 
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tailers and the complexities of the building busi- 
ness both increase steadily. It takes more and 
more careful planning to hold business and to 
expand it to make the necessary profit. No longer 
can the retailer sit back and wait for develop- 
ments—he must cause the developments. 
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A well laid out plan will be found a great 
help in stimulating and increasing the. volume of 
business. Plan the year’s activities ahead so that 
sales efforts will never let up, and consequently 
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As in the realm of nature, so in business, seed 
time must precede harvest.. The next few weeks 
are the retail lumberman’s seed time, the less 
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strenuous demands upon his time permitting him 
leisure in which, so far as possible, to lay out 
his buying, selling and advertising policies and 
plans for the year upon which we are now fairly 
entered. This period of the year, properly uti- 
lized for constructive planning, can be made po- 
tentially productive to a high degree. 


the volume of business will be held as nearly as 
possible on a level keel. Block out the year by 
months, and lay out a definite plan for sales 
activities for each month. To get the best re- 
sults, plans should be laid sufficiently far ahead 
to permit the sales efforts to be carried out 
easily and smoothly. Rush, helter-skelter prep- 
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aration at the last moment never gets the results 
that should be obtained. 
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Some business comes to the retail lumberman 
just because it has to; other business comes be- 
cause the retailer goes out and works for it. The 
dealer who lets business come to him never grows 
very much and never gets very far, while the 
dealer who works and thinks and plans is cer- 
tain to win out in the long: run. 
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This, too, is the season of conventions. With- 
in the next two weeks two of the largest retail 
associations—the Northwestern and the South- 
western—hold their annual meetings, to be close- 
ly followed by many important State gatherings. 
Attend your association meeting, mix with your 
fellow lumbermen and get your mental batteries 
recharged with ideas and inspiration that will 
make you a bigger and better lumberman. 


WIEET 
Tama 


! 


To attain maximum success, understanding of 
the business must be backed up by a definite plan 
of merchandising. The service demanded of re- 
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BRAND 
CYPRESS— 


Lumber 


Lath 
Dimension 


HARDWOODS— 


Band sawn 

Kiln dried 

Rough or Surfaced 
All thicknesses 


VENEERS— 


Door, Panel, 
Piano Rim, 
Cypress Battery 
Stock 





QUALITY € 
SERVICE 


The LAST 
WORD in 


Some “High Lights” on (1h 
Threshold of 1924 ‘ 


(1) Stocks of southern hardwood forest products in first hands 
decidedly subnormal; (2) stocks in hands of consuming inter- 
ests generally quite light; (3) production outlook for late win- 
ter and early spring months, on basis of average weather expec- 
tations, distinctly unfavorable; (4) financial and industrial con- 
ditions, which find reflection in big bank clearings, record car 
loadings, unprecedented construction activities and heavy dis- 
tribution of merchandise, thoroughly sound; (5) purchasing 
power, resulting from abnormally large returns for agricultural 
crops and well employed condition of labor at exceptionally 
attractive prices, huge. _ 


Do not the foregoing suggest an excellent demand for hardwood 
forest products in the face of a diminishing supply and will not 
this combination result in substantially higher prices therefor? 
If you are inclined to answer these questions in the affirmative, 
write or wire us. We will gladly supply your needs in any item 
in the accompanying panel if you act promptly. 
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HOME OFFICE: 
12-240 General Motors Bldg. 
Detroit, Mich. 


Established 1897 I 
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C&D xp" Between Buyers 
*s ros And Ourselves 


That was our aim in making our 
special lumber sales service different 
from the other fellow’s. We have 
created closer co-operation and more 
satisfactory dealings with buyers of 


Northern Hardwood 
and Hemlock Lumber 


Our method guarantees you the exact 
grades which you order and affords a 
positive check on every shipment. Your 
invoice is sent directly from the mill 
making shipment. You'll like our way 
of doing business once you give us a 
trial. Investigate our service today. 
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Weidman - Vogelsang 
iwimitai tic, Lumber Co. 


National Bank Bldg., 
GRAND RAPIDS, MICH. 
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Working Together for the Good of All 


NDER MODERN CONDITIONS an industrial executive often 
assumes the leadership and directs the activities of an army 
of men and women equal in number to the population of one of 

the ancient city-states. In conducting woods and sawmill opera- 
tions the lumberman executive is infinitely more than an employer of 
labor or a “boss.” He not only provides work for an army of men 
and determines their wages and other conditions of employment, 
but he builds their homes, purveys their food and clothing, builds 
their schools and churches, supplies their amusements and recrea- 
tions. Under his control are all the factors outside the men them- 
selves that determine not only the character of citizenship but the 
plane of civilization. 

Persons outside the lumber industry can hardly conceive of the 
magnitude and complexity of a lumbering operation and the diffi- 
culties that confront a concern that employs hundreds or even 
thousands of men. Every situation, however, that demands the 


highest type of executive ability offers opportunities for accom- 
plishment commensurate with the capacity to achieve. 

The work of those who direct and those who perform the opera- 
tions in woods and at mills is of a kind to promote understanding 
and recognition of respective abilities. Every tub stands on its 
own bottom in lumbering, where the special ability of each man 
is recognized by all his fellows. This is as true of the colored man 
who swings a spike maul as of the chief executive himself. 

In every camp and mill town there must be what, for the want 
of a better term, is called welfare work; but anything like paternal- 
ism is out of tune with the independent spirit of the woodsman. 
The possibilities of work of this kind are excellently illustrated 
in the story of the Christmas celebration at Wiergate, Tex., 
as recounted in the AMERICAN, LUMBERMAN of last week, pages 
56 and 57. 

The impression created by the account of the ceremony as a 
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whole is reassuring, and the teaching of citizenship as a con- 
tinuous policy has implications that count for stability, peace and 
satisfaction to workers and executives alike. Here is a practical 
demonstration of a method of bringing an era of good feeling in 
industry. Idealists may deny their sanction to Wiergate’s method 
of treating three races, but the plan has the unquestionable merit 
of making everybody happy. It suggests the thought that the 
proper mixing of doing with dreaming will bring the millenium 
if anything will. 


Lower Taxes Will Help Industry 


OVERNMENT—FEDERAL, State and municipal—has so en- 
larged its functions and multiplied its agencies that it imposes 
grievous burdens upon commerce and industry. Every pro- 

posal, therefore, that is made to give tax relief ought to have the 
heartiest endorsement of business men and other right-thinking 
citizens. Tax laws are the product of political action, tho they 
ought not to be partisan. Taxes should be so spread as to impose 
the slightest possible burden upon productive industry, and recent 
experience has shown that a tax need not be burdensome to be 
productive. 

Certainly, lumbermen, regardless of their political affiliations, 
desire that tax legislation shall be constructed on economic prin- 
ciples, and they want government itself subjected to the same 
economic laws that control commerce and industry. The statement 
by Secretary A. W. Mellon appearing on page 47 must, therefore, 
find a response in the judgment of AMERICAN, LUMBERMAN 
readers. Mr. Mellon’s references to the maxims laid down by Adam 
Smith suggest a serenity of view that is reassuring. So much dust 
of various doctrines has been kicked up in the modern political 
arena that a breeze from the older economists is refreshing. 


Show and Tell Is the Way to Sell 


ING OUT THE OLD, ring in the new,” expresses the spirit of 
the times; and nowhere is this trend more manifest than in 
the realm of retail merchandising, whether of lumber, dry 

goods, groceries, or what not. The changes that have taken 
place in this field within the memory of most men now actively 
engaged in business have been of the most revolutionary character. 
Two of the most notable developments—and they are branches of 
the same tree—relate to the advertising and the showing of the 
goods to be sold. The slogan of modern advertising is “The more 
you tell, the more you sell.” The day of glittering generalities 
couched in stilted phrases has passed, never to return. A practical 
age demands definite information concerning the goods or products 
offered, and wants to know just why and how they will add to the 
happiness, comfort or general welfare of those who are invited to 
part with their money to acquire them. 

The changes with regard to the displaying and demonstrating of 
merchandise have been even more radical than those that have taken 
place in the realm of advertising. Not so very long ago practically 
the entire stock of the average retail store was kept on shelves, 
often behind sliding doors that concealed the goods from view, or, 
in the case of groceries and similar commodities, in bins, boxes and 
barrels that effectually hid the contents. True, a dinky show case or 
two usually held a few articles, but the main stock of the store 
was unexplored territory so far as the public was concerned, and 
often the proprietor himself had but a hazy idea of what his shelves 
held. Indeed, some of the stuff had been there so long that he had 
forgotten. 

But a great change has taken place within the last few decades 
The department and chain stores have blazed the way and mer- 
chants in all lines have followed, because they speedily saw that the 
new way meant vastly increased business. “Get ’em to look and 
they will buy,” is the motto of the modern merchant, and in carry- 
ing it into effect he almost turns his store inside out. Thousands 
of store fronts have been ripped out and replaced with plate glass 
windows to facilitate the showing of goods even to the casual 
passerby. 

Many lumber retailers have been quick to see the advantage of 
applying modern merchandising methods to their business, particu- 
larly in the selling of homes. They have grasped and acted upon 
the fact, so often stated, that people are not interested in lumber, 
as such, but in the finished homes for which lumber is, in their eyes, 
merely a necessary material. Unlike many other commodities, 
houses can not be built in quantities and stacked up for the inspec- 
tion of customers. Nor can actual homes be displayed in a beauti- 
fully appointed sales room, under soft light, as with pianos or auto- 
mobiles. The nearest approach to showing the actual “goods” is by 
means of photographs, plan books and miniature model houses, all 








of which selling aids are advantageously employed by the uptodate 
seller of homes. 

Many retailers also have well planned sales rooms which exem- 
plify the merchandising principles here discussed. In these rooms 
are shown samples of flooring, doors and other interior woodwork, 
in various finishes, so that prospective home builders may select just 
the effects that best please them. Here, too, are seen beautiful sam- 
ples of the millworker’s skill, in the many movable or built-in acces- 
sories that so appeal to the feminine eye. 

More and more the dealer in home building materials must recog- 
nize that his great problem is so to visualize for the prospective 
buyer the attractive and convenient home of his or her dreams that 
an irresistible desire for it will be aroused. The beginning of the 
new year is a fitting time to make a start in this direction, or if 
already traveling the road of modern merchandising as applied to 
the selling of homes, to resolve to develop the possibilities in that 
field to the utmost during the twelve months that lie ahead. 





An Industry Desires to Be Understood ' 


BUSINESS THAT IS NOT understood, or that is misunder- 

stood, by the public upon whose use of its products its exist- 

ence depends, is at a great disadvantage. In the first place, 
its market is greatly restricted, for while people necessarily will 
buy a certain minimum of any product that is indispensable in 
building, or in’ any other of the processes pertaining to modern life, 
the vast field of potential demand that must be cultivated before it 
will yield a harvest, remains untouched. 

For instance, people will buy a certain quantity of sash and doors 
regardless of whether they know anything about these products or 
the processes by which they are made, simply because modern 
houses can not be built without sash and doors. But no industry 
can permanently prosper on a demand confined to the irreducible 
minimum for its product. People must be made to want more and 
a wider variety of its goods than would satisfy primary require- 
ments such as have been cited. 

Therefore the millwork industry is taking a wise step in giving 
thoro consideration to the advisability of launching a national ad- 
vertising campaign, for the double purpose of creating a more 
accurate understanding in the minds of the public regarding the 
nature of the industry itself, and for informing potential users of 
millwork of the great variety of products manufactured and how 
they beautify and make more convenient the homes in which they 
are installed, thus vastly enlarging the field of demand. 

The details of the proposed campaign, so far as they have been 
worked out up to this time, will be found on page 65. It is signifi- 
cant of the trend of modern business that this great industry, which 
in the opinion of some of its most progressive members has in the 
past possibly been rather too much inclined to hide its light under 
a bushel, now recognizes the necessity of taking the public into its 
confidence, and educating it not only with regard to its products, but 
also as to its basic nature, its aims, and its ideals of service for the 
common welfare, to the end that the industry may realize its great- 
est capabilities. 





Making Truth Unrecognizable 


EWS DISTORTION AS IT often is achieved by the daily 
N press would add to the joys of life if everybody had the 
requisite sense of humor. Unfortunately, however, many 
readers take their newspapers seriously and accept as sober facts 
the most grotesque representations of modest truth. It would be 
hard to find a better example of this sort of literary sleight-of-hand 
than is afforded by an article in the Lebanon (Ind.) Reporter of 
Dec. 31, 1923. 

The thing purported to be a report from Washington of the lum- 
ber standardization agreement, and quoted Secretary Hoover in 
such a way as to imply his sanction for several misleading state- 
ments. The Retail Lumber Dealers’ Association of Indiana re- 
printed the article with an advance notice of its convention to be 
held at Indianapolis, Jan. 16 and 17, and used it as a text for a 
sermonette on the benefits of associated effort; promising members 
that W. A. Durgin, of Washington, D. C., will tell the facts about 
standardization at the anual meeting. 

The best of the dailies do not print such stuff as this report at 
all; and if all of them would but have the decency to check extrav- 
agant statements by consulting those who know the facts every- 
body would be better served. The initiative in clearing local news 
columns of false statements about their business must come from 
lumbermen themselves and this is the point of the Indiana sermon- 
ette. As the AMERICAN, LUMBERMAN often has pointed out, mutual 
confidence between local editors and local merchants would opep 
to the editors the road to a better understanding of the interests 
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they assume to serve. Nobody who is informed regarding standard- 
ization will call it a revolution as relates to costs of building; and 
yet it is certain to produce vast benefits to the industry and to the 
The plain truth about standardization is enough to make 
everybody glad it is to become an accomplished fact, and editors 
ean perform no better service for their readers than to print the 


public. 


truth. 





Efficiency in Northern Logging 


ORMALLY MOST PERSONS are hero worshippers. They must 
have an Edison, a Marconi, a Wright, or a Henry Ford to look 
to as a wizard who by a stroke of genius shall overcome ob- 

stacles that have held generations in check. But no man is a hero 
to his valet; and, fortunately or unfortunately, better knowledge or 
closer acquaintance with the facts dispels some of the illusions and 


men are seen in true perspective. 


The AMERICAN, LUMBERMAN would not detract from the fame 
achieved by Mr. Ford in industry, least of all in lumbering; for he 
appears to possess a something akin to genius in organizing for 
efficiency. Everybody, therefore, must be interested in his lumber- 
ing operations in northern Michigan as described by J. A. Mitchell, 
of the Forest Service, on pages 60 and 61. 


The novice is not handicapped by habit and is not impeded by 
precedent. He may if he wishes disregard accepted canons and con- 


northern woods. 





struct his own code. At least he can profit by the mistakes of his 
predecessors and need suffer loss only from his own. There is some- 
thing refreshing about the entry of Mr. Ford in the lumber industry 
as there was about his advent into the transportation field. He may 
be counted on to strive for both efficiency and profit and he will not 
hide his light under a bushel. The world will be permitted to know 
what Mr. Ford is doing. Mr. Mitchell’s contribution will be read 
with interest by all lumbermen, but especially by operators in the 





Conveying Steam from Boiler to Mill 


I am operating a sawmill of medium size and 
am also operating a planer, each with a separate 
boiler and engine. The planer is about 400 feet 
from the sawmill. I wish, if practical, to use a 
boiler of larger capacity for the sawmill and con- 
vey steam from it to the planer. Is it possible 
to carry steam for this distance by putting as- 
bestos around the steam pipe?—INQuiRyY No. 1,189. 


[The foregoing inquiry is made by a lumber- 
man operating in Wexico. It is not an un- 
usual practice to eouvey steam in the manner 
suggested over considerable distances. How- 
ever, with a view of getting definite informa- 
tion on this s1estion the inquiry is published, 
and readers 0’ the AMERICAN LUMBERMAN are 
asked to sup; ly information on this question 
which can be forwarded to the inquirer, whose 
name will be given upon request.—EDITOoR. | 


Market fox U.ignum Vitae Sought 


One of my frineds, .cated in the West Indies, 
has asked me to find a mar!et for a small schooner- 
load, 300 to 350 tons, of prime lignum vitae logs. 
Can you put me in touch with responsible buyers 
of this wood ?—InQuiRyY No. 1,190 


[The foregoing inquiry is made by a Texas 
wholesaler of hardwoods to whom ‘ihe names 
of a number of buyers of lignum \'i%e have 
been supplied. The name of the inqu-rcr will 
be given interested readers upon req)c3t.— 
EDITOR. } 


Interior Finish Sand-papered 


Will you kindly give us the names and addresse: 
of several good concerns who furnish souther1 
pine finish worked to pattern and sand-papered. 
We know of a number who can do the finishing 
but only a few who can do the sanding.—INQuUIR 
No. 1,185. 


[This inquiry is made by a Pennsylvania con- 
tracting concern. It is published for the benefit 
of readers who can give the information asked 
for. The name of the inquirer will be supplied 
upon request.—EDITOoR. | 


Less Stock Now in Transit 


I have been reading this afternoon, with the 
same weekly interest that I always have, your 
good publication. On page 39 of the Dec. 29 issue, 
“Western Pines,” is a statement which reads as 
follows: ‘Stocks of shop are not excessive tho 
larger than were held a year ago.” 

I wonder if it is really true that the stocks 
are heavier than a year ago. I also wonder if 
we haven’t, many of us, lost sight of the fact 
that a year ago today there were in transit thou- 
sands of cars of lumber, a great many of them 
being western white pine shop lumber, that are 
not in transit today on account of better car 
conditions. We, a very small concern, had at that 
time over ninety cars of lumber in transit, com- 
ing from the West largely, and a big percentage 
of these ninety-odd cars were shop lumber; and 
with our little production here, what must the 
total or aggregate have been for all concerns in the 
country? You will remember the time and the 


difficulty in getting cars thru with any reasonable 
promptness. Now they are coming thru in short 
order; and, to my mind, if we were to deduct 
the cars in transit today from the cars that were 
in transit a year ago today and add the difference 
to the stock on hand now at the mills, we would 
find that there was an amount of stock on hand a 
year ago under these conditions in excess of that of 
today. Isn’t this a fact that is worth con- 
sidering and looking into?—E. H. Horcnkiss, The 
Hotchkiss Bros. Co., Torrington, Conn. 


Woven Wire Picket Fencing 


Will you kindly furnish us with a list of the 
manufacturers of woven wire picket fencing.—IN- 
Quiry No. 1,176. 


[This inquiry is made by a Missouri whole- 
sale and retail lumber concern. To the inquirer 
have been supplied the names of manufacturers 
of fences of different kinds. It is understood, 
however, that the product wanted is usually 
turned out locally. Some years ago it was a 
common practice to buy the pickets and the wire 
separately, and by means of a small hand-oper- 
ated machine weave the pickets into the wire 
and thus make woven wire fence. The name 
of the inquirer will be supplied to interested 
readers upon request.—EDITOR. | 


Cash Discount from the Whole Bill 


Referring to your comment on Inquiry No. 1,133, 
page 40, Nov. 24 issue, we believe the buyer’s po- 
sition is sound and he was justified in deducting 
2 percent on the entire invoice when he made his 
settlement. 


This opens up another question. Most retailers 
buy thru jobbers who style themselves wholesalers. 
We think the shipper’s invoice to the jobber car- 
ries with it a right to a cash discount on the en- 
tire invoice, but when the jobber bills it to the 
retailer the invoice nearly always reads ‘“‘cash 
discount after the freight is deducted,” which 
makes the retailer pay the freight in cash for the 
.obber, and he gets no benefit for the use of the 
rioney.—INquiry No. 1,187. 


[The foregoing comment, made by a Massa- 
ciinsetts lumber concern, relates to a matter 
thut is often a subject of controversy.—EDITor. } 


To Prevent Shrinking of Oak Block 


We use in the manufacture of our product an 
oak block about 6 inches x 16 inches x 29 inches, 
and altho we have seasoned this oak several 
months we can not get away from shrinkage which 
is a very bad feature as the block is fitted into 
place. The shrinkage causes the block to become 
loose. Do you know of any way that this shrink- 
age may be overcome, that is, after it has been air 
dried for several months? Would boiling in oil 
or creosote prevent any further shrinkage, or do 
you know of any treatment that would prevent 
further shrinkage ?—INQuIRY No. 1,186. 





[This inquiry is made by a manufacturer of 
oil rigs. Under ordinary conditions wood does 
not begin to shrink until the moisture is re- 
moved from the cell walls. Consequently if the 
oak block in question is dried only enough to 


remove the water from the wood cells but not 
enough to remove it from the cell walls there 
should be no shrinkage. Assuming that the 
wood is dried to that point the problem ap- 
pears to be to prevent further drying. The 
methods proposed by the inquirer might be ex- 
pected to prevent such shrinkage. The AMER- 
ICAN LUMBERMAN knows of no better methods 
than those already tried and found unsatisfac- 
tory by the inquirer. The inquiry is, there 
fore, published in order that readers may sug- 
gest any known means of solving this problem. 
The name of the inquirer will be supplied upon 
request.—EDITor. } 


Freight Rate Ready Reckoner Wanted 


Do you publish a ready reckoner of freight 
rates? To illustrate: Supposing a door is listed 
at a certain price and discount, and the freight 
rate for delivering the door is known, what per- 
centage would have to be added to the selling 
price? I do not know whether I have made myself 
clear.—INnQuiIry No. 1,188. 


[This inquiry comes from a retail lumber con- 
cern in Ohio. The AMERICAN LUMBERMAN knows 
of no work on the market, or that is available 
for general distribution, of the sort described. 
Possibly the inquirer has in mind the delivery 
tables which sash and door manufacturers and 
wholesalers have compiled for their own con- 
venience in quoting delivered prices on their 
products.—EpITor. } 


Car Material Requirements Expanding 


SEATTLE, WASH., Jan. 5.—Car material busi- 
ness has become active thru the placing of 
about 10,000,000 feet for the Standard Steel 
Car Co., of Pittsburgh, Pa., representing a 
total of 2,975. ears for the Southern Pacifik. 
The requirements have been taken up by lead- 
ing wholesalers of Seattle and Portland, who 
it is understood have been able to handle the 
business advantageously. The specifications 
cover the usual car material. one of the trou- 
blesome items being longitudinal siding, which 
a year ago commanded the fancy price of $68 
and $70. It is reported that the contracts just 
placed contained this item at a considerable 
reduction as compared with last year’s figures. 
Other business in prospect includes 3,000 cars 
for the Pacific Fruit Express and 7,000 cars for 
the Union Pacific. 








THE LASTING qualities of wood and the fact 
that wood improves with age are well shown by 
the wonderful state of preservation of furmi- 
ture generations old, found in old homes im 
New England. Farmers’ wives often cheerfully 
sell quaintly old-fashioned furniture worth 
many times the few dollars they receive, but 
they sell the beautiful ancient furniture and 
buy the latest golden oak and imitation walnut 
produets. 
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Justice and Commerce Departments Express 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Jan. 9.—The Department 
of Commerce made public tonight a further ex- 
change of letters between Secretary Hoover and 
Attorney General Daugherty on the subject of 
trade association activities, applying more espe- 
cially to the collection and distribution of sta- 
tistical information. 

Seeretary Hoover wrote to the attorney gen- 
eral for a further elaboration of his views in 
the light of the consent decree recently pro- 
mulgated in the Tile Case in the Federal court 
for the southern district of Ohio, which seems 
to throw more rigid restrictions about the col- 
lection and distribution of statistics and to 
limit distribution absolutely to a Government 
agency. 

While he points out that the decree is bind- 
ing only on the parties immediately involved, 
Mr. Hoover expresses the view that it embodies 
‘*an expression of the present policy of your de- 
partment relative to the collection, compilation 
and distribution of information and statistics 
of the character therein set out applicable to 
trade associations in general.’’ 

Mr. Hoover expresses fear that if this policy 
stands associations from which his department 
now receives valuable statistics and many others 
will stop collecting such information and statis- 
ties, on the ground that the expense entailed is 
not warranted if the only lawful use of the data 
that can be made is to transmit them to some 
Government department. 

In his reply Mr. Daugherty contends that 
the fact that the statistics are given publicity 
does not prevent ‘‘codperation among the mem- 
bers pursuant to a positive or tacit understand- 
ing,’’ and insists that they should be distrib- 
uted only by a Government agency, preferably 
the Department of Commerce. He advances 
the argument that those who purchase the com- 
modity, tho fully informed as to the activities 
of the association, ‘‘can protect themselves only 
by an organization and codperation of like char- 
acter, which, if it were lawful, is an impossi- 
bility upon the part of the public.’’ 

The attorney general concedes that it is im- 
portant that those engaged in an industry have 
general information concerning conditions in 
that industry. He sees no objection to its be- 
ing gathered by an association ‘‘ provided it be 
strictly guarded and the association be pro- 
hibited from distributing it among its member- 
ship.’’ ‘ 

The text of the correspondence follows: 


Secretary's Letter to Attorney General 


Tue HONORABLE, THE ATTORNEY GENERAL, 
Department of Justice, Washington, D. C. 

My pwar Mr. ATTORNEY GENERAL: The question 
of the right of trade assocjations to gather and 
distribute information and statistics is becoming 
more and more acute. My own impression is that 
the collection and distribution of current uniden- 
tified information and statistics as to production, 
stocks on hand, and prices on closed transactions 
should be permissible, providing that it is all made 
available on fair terms, not only co the association 
members, but to all others interested, including the 
general public. 

Such knowledge is essential to the consumer, 
producer, manufacturer and _ distributer, as it 
places them all in a position to interpret and judge 
market conditions intelligently on the basis of sup- 
ply, demand and current prices, and to gage their 
purchases and sales accordingly. This unquestion- 
ably would be of tremendous aid in the economical 
conduct of business and redound to the public good. 

If business be compelled to operate without such 
vital information, it will naturally be forced into 
unscientific and highly speculative avenues. 

Competition based on fair and equal information 
of existing conditions would more likely result in 
lower prices to the consumer than competition 
based on uncertainty, in which each dealer must 
add something to his price to cover unforeseen 
eventualities. 

‘Some time ago I realized that the carrying out 
of the purposes of this department as set forth in 
the organic act “To foster, promote, and develop 
a foreign and domestic commerce, the mining, 
manufacturing, shipping and fishing industries, 


and the transportation facilities of the United 
States,” required that the character of information 


desired in the first paragraph hereof should be 
available, and that the gathering of such from the 
individual units of industry would involve such 
a gigantic physical task that this department with 
its facilities could not undertake such action with 
the faintest hope of attaining the ends desired. 
It therefore has in the past utilized to a very con- 
siderable extent the trade association as a medium 
for securing such information and has received 
splendid coéperation from them as a whole. 

Seeking to clarify the situation regarding legiti- 
mate trade association activities, I set forth my 
views in several letters to you in February, 1922, 
and requested your informal opinion as to the 
legality of many association functions, including 
the collection and distribution of the character of 
information herein referred to. Predicated prin- 
cipally upon your informal views in reply thereto, 
this department formulated a plan of coéperation 
with trade associations (copy of which is attached 
hereto) under which the association’s secretary 
collects and compiles unidentified current informa- 
tion and distributes it to the members, simul- 
taneously sending identical reports to Govern- 
mental agencies, competitors of the associations’ 
members, and to any other person who arranges 
for them. Under this plan no supplemental or 
separate reports are transmitted to the members 
only. This department receives all such reports 
for wide dissemination by publication. 


My attention has been directed to a decree en- 
tered Nov. 26, 1923, in the district court of the 
United States for the southern district of Ohio, 
in the case of United States vs. Tile Manufacturers’ 
Credit Association et al., paragraph 2 of page 4 of 
which is as follows: 


“Provided, however, that the defendants are 
not restrained or enjoined from maintaining an 
association, either voluntary or incorporated, for 
the following objects and purposes and none 
other.” After which various permissible activ- 
ities are set forth. Paragraph 2 of page 8 is 
as follows: 


“Provided, however, that the defendants may, 
thru the association, or corporation hereinafter 
provided for, receive and compile for transmis- 
sion to any Governmental agency such informa- 
tion and statistics as it may request as to the 
production, shipments, the stocks on hand and 
the prices of tiles, but are restrained from dis- 
tributing said information among themselves, 
except that information respecting sales may be 
collected annually and used to enable the assess- 
ment of the several members for their propor- 
tionate parts of the several expenses of the asso- 
ciation, and for no other purpose.’’ 


I interpret the last quoted paragraph to mean 
that it would be unlawful for the proposed associa- 
tion on behalf of its members to transmit infor- 
mation and statistics of the character therein de- 
scribed to its members, but that it could receive 
and compile it for the purpose only of transmit- 


ting it to a Governmental agency that might go 
request. 

It is my understanding that this decree is only 
binding between the parties thereto; however, in 
view of informal conversation between representa- 
tives of your department and this department on 
the subject of trade association activities, I am 
inclined to be of the opinion that the last men- 
tioned paragraph einbodies an expression of the 
present policy of your department relative to the 
collection, compilation and distribution of informa- 
tion and statistics of the character therein set out 
applicable to trade associations in general. 

It is not the desire or the purpose of this de- 
partment to continue operations under the codpera- 
tive plan if it is in conflict with the policy of your 
department; it is our desire, however, to call your 
attention to the situation that in my opinion will 
develop, if my interpretation of this decree cor- 
rectly expresses the policy of your department. I 
think there is great likelihood that not only the 
associations from which this department now re- 
ceives valuable statistics, but a great many others, 
will discontinue the collection of information and 
statistics as to production, shipments, stocks on 
hand, and the prices on closed transactions. They 
will not go to the expense of collection, if the only 
use that can be lawfully made of them is to trans- 
mit them to some Governmental department. If 
this should happen, I fear that the efficiency of 
this department in carrying out the purposes set 
forth in the act creating it would be very greatly 
impaired, 

I respectfully request that you informally ad- 
vise me in view of the foregoing, whether or not 
this department should discontinue its present plan 
of coéperation with trade associations. Yours 
faithfully, [Signed] HERBERT HOOVER. 


Attorney General’s Reply to Commerce Secretary 


MyY DEAR Mr, SECRETARY: Your communication 
of the eleventh inst. relating to exchange of sta- 
tistics thru trade associations was received, and 
has been given careful consideration; and in reply 
thereto I beg to say: 

Referring to the correspondence which passed 
between your department and this department in 
February, 1922, I call your attention to the fol- 
lowing paragraphs in the initial communication, 
transmitted by you to this department on Feb. 3, 
which contain the sole reference in that letter to 
the gathering of statistics by trade associations 
and their dissemination : 

“(10) A. May a trade association collect sta- 
tistics from each member showing his volume of 
production, his capacity to produce, the wages 
paid, the consumption of his product in domestic 
or foreign trade, and his distribution thereof, 
specifying the volume of distribution by districts, 
together with his stock, wholesale or retail? 

“B. And may such trade association on re- 





from New York to Baltimore. 


State, he said: 





Loyalty to the Organization 


On a recent eastern trip, I took the Baltimore & Ohio Railroad 
Soon after entering the limits of the 
latter city, the conductor called “Calvert Street station!” 
my first visit to Baltimore, I was in doubt as to whether that was the 
station at which I should get off to reach my hotel most conveniently, 
and so I asked the conductor whether that was the main station or 
whether I should remain on the train. 

He replied very courteously that the Calvert Street station was the 
Baltimore terminal. He then remarked that I was evidently a stranger, 
and asked in what section of the country I lived. When I named the 
“I hope you came east over our road?” 
him that I had come over another route, he said: 
use our line on your return trip. We have one of the best roads in 
the country, and are giving very fine service.” 

I asked him how long he had been an employee of the railroad, and 
he replied that he had been so connected for about thirty years, and 
added that he belonged to a family of railroad men whose total terms 
of service with the Baltimore & Ohio system aggregated 135 years. 

I remarked that if all the employees of the Baltimore & Ohio felt 
and talked about the road as he did, nothing could hold it back from 
attaining unlimited prosperity and prestige. 
feel just the same way, from old Dan Willard, the president, down to 
the section hands.”—Related to the AMERICAN LUMBERMAN by a Mid- 
western manufacturer of millwork. 
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Opinions on Activities of Trade Associations 


ceipt of the individual reports of each member, 
compile the information in each report into a 
consolidated statement which shows the total 
volume of production of the membership, its 
capacity to produce by districts of production, 
which, in some instances, include a State or less 
area, the wages by districts of production, the 
consumption in foreign or domestic trade by 
districts, the volume of distribution by districts, 
and the stocks on hand, wholesale and retail, by 
districts ? 


“Cc. <And, if after compiling the information 
as aforesaid the information received from the 
members as well as the combined information is 
not given by the association to any other person, 
may it then file the combined statement with the 

- secretary of Commerce for distribution by him 
to the members of the association thru the pub- 
lie press or otherwise and to the public gener- 
ally and to all persons who may be in any way 
interested in the product of the industry, it 
being understood that the individual reports for 
the members should cover either weekly, month- 
ly, quarterly, or longer periods as may be deemed 
desirable by the members, and, when a period is 
adopted, the report for each member shall cover 
that period, and the combined report shall be 
for that period? 

“(11) A. May a trade association, at the 
time it collects the production and distribution 
statistics above outlined, at the same time have 
their members report the prices they have re- 
ceived for the products they have sold during 
the period taken, specifying the volume of each 
grade, brand, size, style, or quality, as the case 
may be, and the price received for the volume 
so sold in each of the respective districts where 
the product is sold? 

“B. And may the association, without mak- 
ing known to any person the individual price 
reports of any member, consolidate all of the 
reports into one, and show the average price re- 
ceived for the total volume of each, grade, brand, 
size, style, or quality, as the case may be, dis- 
tributed in each district covered by the distribu- 
tion statistics for the period covered by each in- 
dividual report? 

“C. And may the association, after making 
such compilation, send the compiled report as to 
average price, as aforesaid, to the secretary of 
commerce to be by him distributed to the public 
and to any or all persons who may be interested 
in the particular industry making the reports?’ 
This particular subject had been carefully con- 

sidered by representatives from both departments 

before the foregoing was incorporated in the com- 
munication ; and my views as to how far trade as- 
sociations should be used in collecting and dis- 
tributing statistical information are there set forth. 

The paragraph to which you refer is the decree 
entered in United States vs. Tile Manufacturers’ 

Credit Association reads as follows: 


“Provided, however, that the defendants may, 
thru the association, or corporation hereinafter 
provided for, receive and compile for transmis- 
sion to any Government agency such informa- 
tion and statistics as it may request as to the 
production, shipments, the stocks on hand and 
the prices of tiles, but are restrained from dis- 
tributing said information among themselves, 
except that information respecting sales may be 
collected annually and used to enable the assess- 
ment of the several members for their propor- 
tionate parts of the several expenses of the asso- 
ciation, and for no other purpose.” 

You will observe that this proviso in the decree 
complies strictly with the paragraphs above quoted 
from your letter of feb. 3, 1922. 


Objects in Mind During Conferences 


Two objects were had in mind during the confer- 
ences which preceded the above mentioned corre- 
spondence, both of which it was thought were se- 
cured by the limitations embraced in the above 
quoted paragraphs of your letter; first, that the 
information distributed should be general, and, sec- 
ond, that individual contact between those engaged 
in the same industry with reference to matters 
which vitally affect prices should be avoided. If 
the character of the information and the manner 
of its dissemination be restricted as specified in 
your letter, one member would not be informed as 
to the individual activities of another member, and 
those engaged in the industry would be prevented 
from revealing their business to their competitors. 
Under the system now practiced by many of the 
associations, each member reports its production, 
shipments, stocks on hand, and each individual 
Sale, stating the price at which it is made and, 
generally, the locality where made; and this in- 
formation is distributed by the secretary or man- 
ager of the association among all the members, 
tho in some associations the names of the members 
making the sales are omitted. Thus each member 
reveals the details of his entire business to every 
other member, which, as suggested by the Supreme 
Court in the Hardwood Case, is entirely inconsis- 
tent with the normal attitude of real competitors. 

In my judgment, the effect of general informa- 


tion as to the conditions of an industry, such as 
the total production, shipments, stocks on hand 
and the average price, or range of prices, is en- 
tirely different from that resulting from each per- 
son engaged in an industry receiving directly, or 
thru a common medium, reports which reveal to 
him the exact condition of the business of all of 
his competitors. When thus informed, each one is 
invited, and is naturally inclined, to imitate the 
conduct of his most successful competitor; and the 
spirit of comradeship created by the confidential 
exchange of information of this character neces- 
sarily prevents the free competition between them 
which would otherwise prevail. 

Those who organize and conduct these associa- 
tions appear to entertain the idea that if the in- 
formation imparted relates only to past and closed 
transactions, there can be no violation of the Anti- 
trust Act. In my judgment, such an idea is wholly 
fallacious. One’s future conduct is to be judged 
by what he has done and is then doing, and not 
so much by what he says he will do. It is one’s 
actual conduct that is taken as an example for 
imitation. It has developed in the trial of cases 
involving associations that the members first 
agreed upon prices; but such a plan did not work 
because the members could not be relied upon to 
keep the agreement; and the system of exchanging 
statistics was adopted because it was found to be 
the only effective way to procure coéperation as to 
prices and production; and such coéperation could 
be thus procured even in the absence of any posi- 
tive agreement. 

Again, the idea seems to be prevalent that no 
exchange of information between the members, re- 


Last Minute News 


Lumber Movement Strengthening 

[Special telegram to AMERICAN LUMBERMAN ] 

WASHINGTON, D. C., Jan. 10.—The lumber 
movement strengthened after the holiday slump, 
as indicated by reports received by the National 
Lumber Manufacturers’ Association for the 
week ended Jan. 5 from 355 of the larger com- 
mercial sawmills of the country. As compared 
with revised reports from 375 mills of the pre- 
ceding week, production increased 30,385,783 
feet, and shipments 18,273,530 feet, while or- 
ders decreased 15,380,477 feet. 

The 128 reporting mills of the West Coast 
Lumbermen’s Association and of the 125 mills 
of the Southern Pine Association show an in- 
crease in unfilled orders on hand from 733,- 
082,549 feet of the preceding week to 753,400,- 
623 feet for the week ended Jan. 5. 

For all the above mills, representing seven 
regional associations making comparable weekly 
reports, shipments were 117 percent and orders 
126 percent of production. For the Southern 
Pine Association mills these percentages were 
113 and 108, and for the West Coast associa- 
tion mills 118 and 127. Most of the mills have 
a normal production for the week, according to 
which actual production was 62 percent, ship- 
ments 74 percent and orders 80 percent. 

Production of reporting mills last week was 
138,180,288 feet, against 107,794,505 feet the 
week before, and 145,406,352 feet the same 
week last year. Shipments were 161,693,621 
feet, against 143,420,091 feet the preceding 
week, and 184,954,297 feet last year. Orders 
were 174,624,969 feet, against 190,005,446 feet 
the week before, and 166,193,237 feet last year. 

The above figures do not include those of 
mills of the California White and Sugar Pine 
Manufacturers’ Association. Reports received 
this week from fourteen California pine mills, 
representing 35 percent of the total cut, give 
their production as 970,000 feet, shipments 6,- 
782,000 feet and orders 7,991,000 feet. 

The total 1922 and 1923 figures of reporting 
mills of seven associations follow: Production 
—12,423,297,357 feet, against 11,007,176,018 
feet; 1923 increase, 1,416,121,339 feet. Ship- 
ments—12,332,086,108 feet, against 10,714,492,- 
405 feet; increase, 1,617,593,703 feet. Orders— 
11,824,075,216 feet, against 10,978,771,583 feet; 
increase, 845,303,633 feet. 

The West Coast Lumbermen’s Association 
wired that production for last week of 128 
mills was 60,170,472 feet, sales 76,186,736 feet, 


gardless of its extent or character, can be unlaw- 
ful if at the same time publicity be given therete 
thruout the press or some Governmental agency. 
In my judgment this idea is likewise fallacious. 
The illegality as well as the evil results arise from 
the codperation among the members pursuant to a 
positive or tacit understanding; and this coépera- 
tion is not affected by publicity. Those who pur- 
chase the commodity, tho fully informed as to the 
activities of the association, can protect themselves 
only by an organization and codperation of like 
character, which, if it were lawful, is an impossi- 
bility upon the part of the public. 

I have no doubt that it is important that those 
engaged in an industry have general information 
as to the conditions of that industry; but I think 
that information should be distributed strictly thru 
a responsible medium, like your department; and 
I see no objection to its being gathered by an asse 
ciation, provided it be strictly guarded and the 
association be prohibited from distributing it 
among its membership. This is the same view that 
I entertained when the communications were ex- 
changed in February, 1922; and it has since been 
strongly confirmed by decisions of the Supreme 
Court, and by investigations of a number of asso 
ciations and the trial of cases involving associa- 
tions. 

This is but a statement of the position I feel 
impelled to take as attorney general of the United 
States, in enforcing the Antitrust Act. But, of 
course, as to what activities and how far you will 
cojperate with trade associations are matters for 
your determination in conducting your department. 
Yours sincerely, [Signed] H. M. DauGHsprry. 


for All Lumbermen 


and shipments 70,680,037 feet. Production for 
reporting mills was 32 percent below normal, 
new business was 27 percent above production, 
and shipments were 7 percent below new busi- 
ness. Of all new business taken during the 
week, 50 percent was for future water delivery 
amounting to 38,214,770 feet, of which 22,791,- 
865 feet was for domestic cargo delivery and 
15,422,905 feet export business. New business 
by rail amounted to 1,132 cars. Of the week’s 
lumber shipments 57 percent moved by water 
amounting to 40,118,071 feet, of which 24,577,- 
526 feet moved coastwise and intercoastal and 
15,540,545 feet went overseas. Rail shipments 
totaled 895 cars, and local auto and team 
deliveries totaled 4,011,966 feet. Unfilled do- 
mestic cargo orders totaled 121,313,483 feet, 
unfilled export orders 259,397,572 feet, and un- 
filled rail trade orders 5,025 cars. For the en- 
tire fifty-two weeks of the year production has 
been 5,254,884,617 feet, new business 5,265,- 
913,008 feet and shipments 5,351,425,647 feet. 

The Southern Pine Association advised that 
orders received for week ended Jan. 5 increased 
0.3 percent over the previous week; shipments 
increased 57.9 percent, and production increased 
50.9 percent, as compared with the week before. 
Reports from 125 mills show 59,268,096 feet 
ordered; 62,135,232 feet shipped, and 54,775,- 
515 feet produced. Shipments were 13.44 per- 
cent above production for the week, orders 8.20 
percent above production and 4.61 percent be- 
low shipments. Orders on hand at the end of 
the week totaled 272,189,568 feet, as against 
281,565,312 feet at the end of the preceding 
week.’ Of the seventy-two mills reporting run- 
ning time, thirty-seven operated full or over- 
time, one being on double shift. 


Order on Naval Stores Rates 
[Special telegram to AMERICAN LUMBERMAN] 
WasuHineTon, D. C., Jan. 10.—The Inter- 

state Commerce Commission today promulgated 
an order in Investigation and Suspension Docket 
No. 1,900—Naval stores from southern pro- 
ducing points to various destinations—holding 
that the carriers have offered no evidence to 
justify the proposed rates, and directing them 
to cancel the suspended schedules on or before 
Feb. 4, upon notice to the commission and to 
the general public by not less than one day’s 
filing and posting. The suspended schedules 
stated new individual and joint rates, charges, 
regulations and practices on naval stores from 
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Louisiana and Texas points to destinations set 
forth in supplements Nos. 30, 31 and 32 to F. A. 
Leland’s Tariff 1.C.C. No. 1,531, and supple- 
ments Nos. 12 and 13 to Leland’s Tariff 1.C.C. 


No. 1,587. 


To Review Maple Flooring Case 


[Special telegram to AMERICAN LUMBERMAN] 

GRAND Rapips, Micu., Jan. 9.—The Supreme 
Court of the United States will review the de- 
cision of District Judge O. W. Sessions decree- 
ing dissolution of the Maple Flooring Manufac- 
turers’ Association as an unlawful combination 


in restraint of trade. The association has asked 
for and obtained permission from Judge Ses- 
sions to take an appeal direct to the Supreme 
Court. The court also granted the plea of the 
association that the permanent injunction de- 
creed by Judge Sessions be held in abeyance 
for a period of one year ending Jan. 1, 1925, 
or until the appeal is passed upon if that oc- 
curs sooner. Secretary George W. Keehn, of 
Chicago, in an affidavit asserted all the benefits 
of association advertising and uniform grading 
will be nullified pending the appeal if the in- 
junction were enforced during that time. The 


association has filed an appeal bond of $10,000 
and has obtained an extension of time to April 
15 in which to prepare and file a complete tran- 
script of the case at Washington. 

Stave Company Gets Award 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Jan. 9.—The American 

German Mixed Claims Commission today handed 
down awards in thirty-one cases, including an 
award of $4,500 with interest at 5 percent per 
annum from Dec. 1, 1917, to the Lucas EK. 
Moore Stave Co. 


Chicago 1923 Lumber Receipts Break All Records 


Every record of Chicago lumber traffic has 
been broken—yes more than broken; smashed 
to tiny ‘‘smithereens’’, as the children would 
say—by the achievements of 1923. The whole 
history of the lumber trade in this city shows 
nothing like the enormous figures that the busy 
months of the last year have totaled up for the 
big table on the following page. 


The greatest year prior to 1923 was 1917, 
the year of war preparation and abnormal 
speed in transportation and industry in gen- 
eral. The total lumber receipts by rail and 
water during 1917 were 3,354,117,000 feet. Dur- 
ing 1923 there was shipped into Chicago 3,537,- 
921,000 feet, or 183,804,000 more than in 1917, 
which in turn surpasses the next highest figure, 
reached in 1916, by 336,877,000 feet. In no 
year other than these three have the receipts of 
lumber reached the three-billion mark. 

Nineteen twenty-two was a great year in the 
industry and the receipts for that year were 
considered a high water mark, the highest for 
any year not affected by the abnormal de- 
mand of the war. The railroad strike and 
great shortage of cars kept the total for 1922 
below the record breaking figure of 1923. Dur- 
ing the last year there have been no untoward 
circumstances to interfere with the movement 
of lumber in response to the great demand for 
building felt thruout the country, and as a 
consequence all railroads converging to this 
point brought the heaviest lumber and shingle 
shipments ever known in this market. Lumber 
receipts surpassed those for 1922 by 583,768,- 
000 feet. 

Of this lumber received there was 2,013,434,- 
000 feet reshipped to other consuming centers, 
and this figure also surpasses all records. Ship- 
ments out of the city have not before reached 
the two-billion mark. The greatest total prior 
to 1923 was reached im 1922, when 1,550,945,000 
feet was shipped out, 462,489,000 less than in 
1923. The year 1917 showed the greatest total 
prior to that, 1,518,866,000 feet. 

For local stock and consumption there is left 
the enormous quantity of 1,524,487,000 feet, 
which is 121,279,000 feet more than in the pre- 
ceding year. Reference to Chicago building 
statistics for 1923, as printed in last week’s 
AMERICAN LUMBERMAN, will show where a large 
proportion of this increased local consumption 
went. : 

The following table shows the local receipts 
and shipments and local consumption of lumber 
for a number of years: 


Into Stock 

and Local 
Year Receipts Shipments Oonsumption 
ee 8,537,921,000 2,013,434,000 1,524,487,000 
ae .. 2,954,158,000 1,550,945,000 1,403,208,000 
1921......-.- 2,070,593,000 987,698,000 1,082,895,000 
PP ihosas« . 2,412,887,000 958,175,000 1,454,712,000 
es 2,087,304,000 862,846,000 1,174,458,000 
Se 2,829,071,000 1,064,199,000 1,264,872,000 
ee 8,354,117,000 1,518,866,000 1,835,251,000 
a aa 8,017,240,000 1,893,022,000 1,624,218,000 
See 2,379,729,000 1,183,417,000 1,246,312,000 
Tae 2,215,596,000 1,019,066,000 1,196,530,000 
SS 2,804,434,000 954,159,000 1,850,275,000 
a 2,698,805,000 1,002,374,000 1,690,922,000 
Be Rccccccces 2,184,567 ,000 803,923,000 1,331,644,000 
I . 2,519,357,000 962,776,000 1,556,581,000 
Se 2,584,512,000 961,822,000 1,622,690,000 
ee 2,058,639,000 771,539,000 1,282,100,000 
Ses 2,479,458,000 977,746,000 1,501,712,000 
1906......... 2,362,856,000 1,041,491,000 1,821,365,000 
. Seer 2,193,540,000 956,877,000 1,237,163,000 
BBO... ccocce + 1,670,272,000 821,008,000 849,264,000 


The shingle industry also made a record for 
itself as far as Chicago receipts and shipments 


are concerned, and one can not help wonder- 
ing, as he compares the figures for 1923 with 
those of any preceding year, just why the in- 
dustry seems to consider itself in the doldrums. 
Certainly there is no indication of slack de- 
mand so far as can be judged by the heavy rail 
shipments into Chicago and on to other desti- 
nations. The total shingle receipts for 1923 
were 669,773,000, which surpassed the 1922 fig- 
ure, considered at the time a record breaker, by 
172,645,000. 

Shipments out of the city totaled 705,355,- 
000, which surpassed all previous years, the 
greatest being 1922, when 488,574,000 were 
shipped out. The excess of shingles shipped 
out of, over those shipped into, the city dur- 
ing 1923 is explained by the fact that 48,554,- 
000 were left for local stocks at the end of 
1922, and most of these were shipped out in 
the early part of 1923, as there is comparatively 
little local consumption. 

Studying the table on the following page in 
detail, one finds that the heaviest lumber ship- 
ments were made in the first half of the year, 
there being a decided drop after the first of 
July, while, in 1922, the end of the year showed 
the heaviest traffic. In fact the December, 
1923, shipments dropped considerably under 
those for the same month of 1922. This might 
seem to indicate that the peak had been passed, 
but building permit figures from all over the 
country do not presage any slackening demand 
from the building industry. Then, too, the 
shingle receipts and shipments in 1923 do not 
show a drop at the end of the year, for, in spite 
of the fact that mills in the Northwest have 
been shut down, December shows more than 
twice as many shingles received in this city as 
in December of 1922, and almost as many have 
already been reshipped. The biggest month 
for shingle moyement was March. 

Lake shipments have sunk to an almost negli- 
gible figure, as only 20,868,000 feet of lumber 
came into Chicago by water, which was more 
than the 1921 total, however, tho not up to the 
1922 figure. 

As to individual railroads, the palm for in- 
ward shipments is carried off this year by 
the Illinois Central, which brought into Chi- 
cago 619,650,000 feet of lumber. The second 
was the Chicago, Burlington & Quincy, with 
484,056,000 feet, closely followed by the Chi- 
cago, Milwaukee & St. Paul with 462,861,000 
feet and the Chicago & Northwestern with 444,- 
313,000 feet. The Chicago & Eastern Illinois, 
which had been the leader for two years, has 
fallen to fifth place with 393,788,000 feet. In 
1922 the Illinois Central held second place, 
and the Chicago, Burlington & Quincy, third. 

The Chicago, Milwaukee & St. Paul carried 
out of the city the heaviest lumber shipments 
of any individual road, totaling 248,993,000 
feet, with the Chicago & Northwestern second 
with 197,680,000 feet, reversing the order of 
1922. As usual the greater part of the lum- 
ber went out over the eastern and southeastern 
lines but none of these lines carried as much 
as those mentioned. 

The Chicago Great Western again brought in 
the greatest quantity of shingles, or 198,092,- 
000, while the Soo Line was second with 176,- 
308,000. The Chicago, Burlington & Quincy, 
which was second in 1922, fell to third place 
in 1923, with 144,571,000. 

Eastern lines carried out most of these ship- 
ments or 607,997,000 shingles, scattering them 
all over the country east of Chicago, but the 





Illinois Central took 45,756,000 of them to its 
territory, and the Chicago & Eastern Illinois, 
19,893,000, indicating considerable building ac- 
tivity thru Illinois aud the South. The next 
was the Chicago Great Western, which carried 
out 13,033,000 shingles, probably mostly to the 
prosperous Iowa towns and farms. 


The following table shows the receipts and 


shipments of lumber at Chicago by years since 
1850: 


Receipts Shipments 
SOD vivcicsniceuinveniecavase 100,864,779 65,423,750 
PMR axcssa cass sicweneree 125,056,437 60,838,250 
ee enna 147,816,232 77,080,500 
TEED iccccccresescecsescs AatOrorn 93,483,784 
SROs bi66606 sinikins Sabet’ 228,336,783 82,061,250 
Ns 555 00056600 0eassesee 306,547,401 108,647,250 
WEY ovkicisnienecacaseowtas 456,673,169 185,876,000 
1BBT. wocccccccccccccccccs 459,639,198 131,830,250 
eros paeeoen 278,948,000 127,894,000 
1859. .ceccccccccccccs coe 802,845,207 165,927,000 
LBEL. .vecccccccccccccccce 249,308,705 79,856,000 
ae 305,674,045 181,255,000 
ABER cevicccccrceccecococes a 172,364,875 
592,406 190,169,750 
pak 810,897,350 

,057, 400,125,2 
661,770 “4 "039/278 
1,028,494,789 514,434,100 
997,736,942 678,166,000 
1,018,998,635 652,091,000 
1,039,328,375 647,595,000 
1,183,659,280 610,824,420 
1,123,368,671 517,923,000 
1,060,088,708 619,178,630 
1,157,194,432 635,708,000 
1,039,785,265 566,978,000 
1,083,405,362 546,780,825 
1,179,814,119 692,549,000 
1,485,008,322 °1,442,500,123 
1,524,431,000 *1,475,872,386 
1,906,639,000 *1,844,065,831 
2,116,841,000 *1,974,543,655 
1,897,815,000 *1,906,592,356 
1,802,727,000  1,095,200,166 
1,744,699,000 896,004,493 
1,660,589,000 974,652,297 
1,846,187,000 1,038,013,018 
2,012,069,000 801,462,867 
1,930,227,000 789,510,000 
1,969,689,000 884,058,000 
2,087,462,000 870,931,000 
2,250,298,000  1,058,407,000 
1,621,627,000 150,000 
1,522,835,000 619,513,000 
1,547,727,000 972,891,000 
1,270,939,000 691,488,000 
1,415,623,000 556,518,000 

1,600,000,000 699,209, 

1,695,790,000 788,701,000 
1,596,746,000 769,451,000 
1,987,580,000 892,893,000 
" 2,069,885,000 887,872,000 
DOOR ..ccccaccccccccccecce Sp eklseenOU0 803,846,000 
BODE cccccccciccccccvecces IjpGremtanaeo 821,008,000 
1905..... seeeeseccececccs pROEEOODD 956,377,000 
1908.....cccecceccecceees  2,862,856,000  1,041,491,000 
MT ccncnecep eco esecees 2,479,458,000 977,746,000 
rer ne sees 2,058,639,000 771,539,000 
SOOO: cccccccerscccscveece SNIDER OED 961,822,000 
BDID..ccccccssvescccecces NRNEnIEGe 962,776,000 
a cvacetaccceses Splmeeneue 803,923,000 
ee ececceccescecee  2,698,805,000  1,002,274,000 
WBIB .ccccccccecscceccosce BONS G86 000 954,159,000 
1914.....cccceccecceccees  2,215,596,000  1,019,066,000 
TOUS. .ccccccccccccccccces 2,870,720,000  1,188,417,000 
ee Sinead seeeese 8,017,240,000  1,898,022,000 
1917. .ccccccecceccecceces 8,854,117,000 1,518,866,000 
1918....ccccccceccececeee 2,829,071,000  1,046,199,000 
| eee cseveceesescs SEED 862,846,000 
BODO ..cccccccccsesccccccce Mpeemeetee 958,175,000 
ee iccewmaseope 2,070,593,000 987,698,000 
ae sececccccecces 2,954,153,000 1,550,945,000 
ee sescecsecces 3,537,921,000  1,524,487,000 


*Includes local consumption. 


A statement of receipts and shipments by 
individual carriers and by months for 1923 
and by years from 1916 to 1923 appears on the 
following page. 
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Southern Pine Prices (f. 0. b. mills in Hattiesburg (Miss.) territory) — 
A: Finish, B&better surfaced, 1x6- to 12-inch. B: Flooring, 
B&better flat grain, 1x4-inch. C: Fencing, No. 1, 1x6- and 8-inch, 
mixed lengths. D: Dimension, No. 1, 2x4-inch, 16-foot. E: 
Fencing, No. 2, 1x6- and 8-inch, all lengths. 


in this graph is in round numbers 66,000,000 feet; of the one hundred 
Douglas fir mills, the same, and of the forty western pine mills, 31,000,000 
feet. 

A study of the graph shows that demand for southern pine, starting 
the year at the unusually high mark of 80 percent of normal, quickly 
rose to the highest point in the history of the industry. With retailers’ 
and consumers’ stocks everywhere reduced to bedrock and all indica- 
tions pointing to an active building and manufacturing season, there 
was a wild scamper into the market for stocks. The mills, having for 
some time been handicapped in their manufacturing operations. by bad 
weather conditions, labor shortage and other adverse circumstances, 
and having met an abnormally strong demand thruout the preceding 
late fall and early winter months, also had depleted their supplies and 
entered the New Year with very heavy order files. These approached 
an average of 3,000,000 feet per mill, the equivalent of a month’s 
production, at normal. Many of the mills were already completely 
sold up and had withdrawn from the market, while many others found 
it necessary to put strict limitations to the items and quantities which 
they would accept orders for. 

Yet bookings during the second week of January leaped up to 136 
percent of normal, or 66 percent above production, and during the fol- 
lowing week registered the enormous total of 152 percent above normal 
and 70 percent above the rising output. ‘Translated into feetage, this 
amounted to an average of 983,899 feet per mill, smashing by a big 
margin the previous record for bookings, established during the week 
ended July 28, 1916, when the average figure was 894,095 feet. The 
highest mark in 1922 was attained during the week ended May 20, 
when bookings averaged 874,598 feet per mill. The 1923 record was 
doubly noteworthy in view of the early season of the year during which 
it was set. 

Following these weeks of feverish activity, when buyers competed 
with each other for every stick of lumber offered and when many of 
them placed duplicate and triplicate orders in order to make sure that 
they would have the lumber when it was needed, demand dropped off 
slowly to more moderate levels, but remained above normal until late 
in February, when it met tle production line for the first time that year. 
On Feb. 9, the peak of unfilled orders on the books had been reached, 
when they averaged 3,650,000 feet per mill—another record. Manufac- 
turers exerted every effort to increase production in order to catch up 
with these tremendous order files. There consequently was a steady rise 
in output, until the highest point of the year was reached in the middle 
of March, 96 percent of normal being then registered. 

Demand during the subsequent four months fluctuated considerably, 
but on the whole was quiet, as retailers and consumers during the first 
part of that period received heavy shipments on orders placed earlier and 
were In many cases literally swamped with lumber. Consequently they 
would buy nothing, unless they happened to be actually short of some 
particular item, and then in small quantities only. Production during 
this time exceeded bookings consistently. 

During the last half of August, however, demand began to show im- 
provement. The enormous building operations in progress thruout the 
country had created a record-breaking business for the retailers. They 


had by this time not only moved out any surplus stocks that might have 
accumulated as a result of their earlier buying activities, but had reduced 
their supplies almost to bedrock and broken their assortments badly. 
They had meanwhile, however, developed a strong conservatism, mainly 
in view of declining prices, and with few exceptions took no measures to 
replenish their stocks, preferring to buy mixed cars only as they were 
absolutely needed. In many cases an order was not placed before the 
lumber had actually been sold. This policy, however, forced the retailers 
to enter the market much more frequently than customarily, the effect of 
their doing so being reflected by the order line during August and Sep- 
tember, when on two occasions it rose above normal. The Japanese disas- 
aster unquestionably contributed somewhat to this rise. 

October and the first part of November were seasonably quiet, but 
another upward trend set in during the latter month, which led to above- 
normal bookings during the last month of the year. During the week 
ended Dec. 21, the order column stood at 105 of normal—the highest point 
of the year since the record-smashing weeks in January and February— 
and while the holiday week brought the usual and inevitable drop, 
this was not nearly as low as is usual at that season, the year closing with 
bookings at 77 percent of normal. 

Prices, which were high during the first months of the year, showed 
a steady decline from that time on, until December, when a pronounced 
upward trend again manifested itself. When the year closed, the market 
was at least a couple of dollars higher than thirty days previous. While 
the stock situation had moderated considerably from the acute scarcity 
during the earlier months, there was at the beginning of 1924 by no means 
a normal, or even an ample supply of dry material at the mills. Facing 
excellent prospects, the industry therefore entered the New Year occupying 
a very strong position. 

The past year has been notable in the Douglas fir industry. The enor- 
mous volume of business that during its course flowed to the Coast from 
all sources resulted in several new records, in production and shipments 
as well as in bookings and accumulated order files. Output and orders 
during the year both averaged 12 percent above normal, and shipments 
14 above. ‘‘Normal’’ must not be understood as normal annual pro- 
duction, being a weekly standard based on the full time producing capac- 
ity of the mills. While production and orders at 12 percent above normal, 
and shipments at 14, would be no extraordinary showing for one week, 
such an average percentage for fifty-two consecutive weeks is little short 
of phenomenal. 

As in the case of southern pine, the Douglas fir industry enjoyed a 
remarkably brisk demand during the closing months of 1922, as a result of 
the activity of the cargo markets, particularly the Californian and Japan- 
ese; the early buying movement on the part of the rail trade, and the heavy 
industrial requirements. Demand rose steadily during December, when 
normally it should lag, and at the end of the year stood 75 percent above 
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output, with the average bookings being 575,000 feet per mill—an excel- 
lent commentary on conditions prevailing at the time. 

The fir industry therefore secured a flying start with the inception of 
1923. Production and orders rose rapidly. All previous records for 
bookings went by the boards during the second week in January, when 
these averaged 860,000 feet per mill, and a new record for shipments was 
also hung up, these averaging 745,000 feet per mill. These records lasted 
one week, however, when they were replaced by an average mark of 
1,059,000 feet for bookings and 808,000 feet for shipments. The highest 
point for bookings during 1922 was 820,000 feet, reached during the week 
ended May 20. 

Severe blizzards raged in the Pacific Northwest in February, par- 
alyzing the logging and lumbering industries and accounting for the sharp 
drop in production which the graph shows for the week ended Feb. 17. 

At the end of February there developed a slight lull in demand, but 
shipments remained very heavy. Unfilled orders on the mills’ files at the 
same time attained the unprecedented total of 5,303,000 feet per mill, 
equalling eight weeks’ normal production; and every effort was made to 
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Hardwood Prices (all 4/4-inch stock)—-A: Plain white and red oak, 
FAS, ‘‘soft texture.’’ B: Birch (Wisconsin), FAS. C: Poplar, 
saps and selects, ‘‘soft texture.’’ D: Hard maple (Wisconsin), 
selects. E: Plain white and red oak, No. 1 common, ‘‘soft tex- 
ture.’’ F: Plain red gum, No.1 common. G: Plain sap gum, FAS, 
6 inches and wider. All hardwood quotations, excepting those on 
Wisconsin birch and hard maple, are based Cincinnati, Ohio. The 
prices on Wisconsin stock are f. 0. b. mill points. 

North Carolina Pine Prices—1: D48, No. 2 & better, 12-inch. 2: Edge 
rough, No. 2 & better, 4/4. 3: Rough No. 3, 12-inch, 4/4. 

Hemlock (Wisconsin) Prices—4: Boards, No. 1 818, 1x12-inch, 16-foot. 
5: Dimension, No. 1 81S1E, 2x4-inch, 16-foot. 
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increase output to the highest possible point. There was a quick recovery 
from the slight lull noted, and it was May before the market quieted down. 
For the rest of the first six months demand fluctuated widely along the 
lowest level of the year. Production meanwhile mounted steadily and 
reached its peak for the year during the last week in June, when it aver- 
aged 880,000 feet per mill, or 30 percent above normal. Shipments also 
attained their highest point during the same week, establishing a new 


record with an average of 940,000 feet per mill, more than 40 percent 
above normal. 

Rail trade by this time was quiet, and the cargo trade was the backbone 
of the market. Building in the Pacific Northwest also was active, creating 
a lucrative home market. Early in July, demand showed an encouraging 
increase. In view of this, and the fact that order files were still very 
heavy, the mills made their July shutdown as brief as possible. Demand 
was consistently above normal, tho below output and shipments and in no 
way remarkable until fall buying began late in August and pushed the 
order line to its highest point since the preceding winter. This buying 
had barely started when the Japanese disaster occurred. Realizing the 
low state of stocks and the enormous quantities that Japan might need 
for reconstruction purposes, buyers became seriously alarmed and rushed 
into the market to protect their future needs. California was the big 
factor in the scramble for lumber, and bought all its yards and wharfy 
could hold; but middlewestern retailers also began to provide for their 
future needs in a hurry. 

After the first scare had passed, and it was discovered that Japanese 
demand was not materializing as rapidly as expected, demand again began 
to seek a lower level and to fluctuate widely. This was caused largely by 
the withdrawal of California from the market, in order to catch up with 
the accumulations of lumber that congested that market as a result of 
the enormous purchases it had recently made. Other reasons were the 
hesitancy of the rail trade to commit itself further, except in case of 
pressing requirements, and the lethargy into which the Atlantic seaboard 
market had fallen. Japanese buying, however, increased steadily, as 
did that from other foreign sources, tho not to spectacular proportions, 
and as California recovered some of its equilibrium, the cargo market 
began to outbalance in importance the rail market. For several weeks 
orders for cargo delivery averaged 50 to 60 percent of the total bookings. 

By the middle of November the market had in fact recovered a great 
measure of its former activity, and demand during December was un- 
usually keen for that time of year. During the mid-holiday week book- 
ings averaged 720,000 feet per mill, or 106 percent of normal. Produe- 
tion during the entire second half of the year was high, averaging about 
20 percent above normal, but took a deep dip at the close, when the mills 
shut down for repairs in preparation for another year of great activity, 
such as 1924 promised to become. 

The western pine mills of the Inland Empire, as the graph shows, 
started the year on a more conservative basis than producers of the 
other woods reviewed, but from the later part of January until May 
enjoyed a fairly satisfactory trade. The rest of the year was feature- 
less, demand fluctuating considerably but on the whole remaining on 
a low level. From April on it was much below production, except for 
the last three weeks of the year, when output took its seasonal decline 
and orders tended upward as a result of increased interest in the market 
on the part of middlewestern retailers, and somewhat heavier buying 
by consumers of shop. Shipments followed the order line closely thru- 
out the year. Production, as is usual in the Inland Empire, was slow 
in developing volume, but from the middle of February increased 
steadily until May, when it approximated summer level. It reached 
its highest points during July and August, when the weekly cut aver- 
aged slightly more than 1,000,000 feet per mill. 

The charts of prices realized on various woods during the year show 
that the tendency, at least during the last half year, was strongly 
downward from the high levels prevailing during the first months. 
In southern pine this declining tendency developed early. Douglas fir 
and North Carolina pine had a rising trend during the first five months 
of the year, and afterward dropped steadily, tho most decreases were 
moderate. Hemlock prices at the end of the year were higher than at 
its beginning. It is noteworthy that most items of the popular con- 
struction woods assumed new strength in December, and tended strongly 
upward at the turn of the year. 

Hardwood prices generally showed material advances during the first 
quarter, and after a period of steadiness took marked declines during 
the summer. Having found a stable level by Sept. 1, they remained 
virtually unchanged during the rest of the year, but toward its close 
showed great strength and in not a few cases an upward trend. 











Wholesale Firm Entertains Employees 


Burrao, N. Y., Jan. 7.—On the evening of 
Jan. 4 the C. F. Sullivan Co., wholesalers of Pa- 
cific coast lumber, entertained its department 
heads and district salesmen at a dinner given 
at the Hotel Buffalo. Unique cards, made from 
pieces of the various west Coast woods in which 
the company specializes, were placed at each 
plate. Following the dinner a general discus- 
sion was had on ways and means of working 
more closely with the retailers and anticipating 
their needs. Many valuable suggestions were 
brought out and will be put into effect during 
1924. It was the consensus of those present that 
the first annual dinner was a very helpful and 
successful get-together affair and that the next 
one should be held in January, 1925. 

The following were in attendance at the din- 
ner: ©. F. Sullivan, president; E. G. Flanigen, 
credit manager; H. C. Eaton, sales manager; 
R. E. Taylor, New York State representative; 
H. E. Hershberger, Pennsylvania representa- 


tive; H. C. Vackel, city salesman; C. Vackel, 
storage yard superintendent; W. G. Zapf, Zapf 
Lumber Co., East Aurora, N. Y. 


Mill Manager Taken by Death 


[Special telegram to AMERICAN LUMBERMAN] 

MILWAUKEE, WIs., Jan. 10.—Frank M. 
Clark, general manager of the John Schroe- 
der Lumber Co.’s mills at Ashland, Wis., died 
Wednesday night after an illness of three 
months. He was 64 years of age and had 
been in the employ of the Milwaukee lumber 
concern, which has large holdings in the north- 
western part of the State, for twenty-one years, 
rising rapidly in the Schroeder organization 
until he became general manager of the mills in 
the northwest district. Mr. Clark was born in 
Ionia, Mich., in 1860, and had been connected 
with the lumber industry since his early man- 
hood. He was prominent in Masonic circles 
and was also a member of the Elks. Surviving 
are his wife and three children. 





Sells Retail Lumber Business 


ARKANSAS City, Kan., Jan. 8.—The N. H. 
Huey Lumber Co. has sold its retail yard at this 
point to the Clark Lumber Co., of Kansas City, 
Mo., and Mr. Huey has opened up an office up- 
town where he will continue the wholesale lum- 
ber business under the name of the N. H. Huey 
Lumber Co. (Ine.). Mr. Huey will also take the 
active management of the Avon Lumber (o,, 
also a wholesaler of this city. It is probable 
that he will again enter the retail trade at some 
other point, he reports, but he will continue to 
make Arkansas City his home. N. H. Huey 3 
widely known in the lumber trade, having been 
in the business for many years. At one time 
he represented southern pine mills in Chicago, 
and later moved to Kansas City, where he was 
salesman for the Oregon Lumber Co., which he 
also represented in Chicago for a number of 
years. He has been in Arkansas City as retail 
and wholesale dealer for about a year. 
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Steel Orders Indicate Prosperity 


One of the best indications of future trade 
conditions has always been the activity of the 
iron and steel industry. This is now extremely 
active, and the number and character of orders 
presage an indefinite period of business pros- 
perity. Steel producers have high hopes for the 
entire year, but are particularly pleased with 
the outlook for the first six months—in many 
eases, in fact, already having orders on their 
books carrying them over that period. Railroad 
and automobile interests are coming into the 
steel market for large tonnages, while building 
lines continue to take considerable material. 
New records for consumption were established 
by automobile and building companies during 
1923, and it is confidently expected that even 
these records will be surpassed this year. Many 
large inquiries for rolling stock are now being 
circulated by the railroads. Among those re- 
ported this week is one for 10,000 freight cars 
for the New York Central. The Southern Pa, 
cific Railroad has recently placed an order for 
6,555 freight cars, and has just closed bids on 
3,057 refrigerator cars. Demand for rails and 
track fastenings meanwhile is much heavier than 
for several months, and immediate deliveries are 
demanded. 

According to information secured by the stee) 
producers, the agricultural implement makers 
expect 1924 to be a vast improvement over the 
last year, while general manufacturing lines are 


, on a sound financial basis and look forward to 


good business conditions thruout the year. 


In the light of these developments, the stee! 
industry is planning to increase its operating 
schedule, which at present is 70 to 75 percent of 
normal. Iron and steel prices meanwhile are 
firm, as they have been for some months, and 
are beginning to tend toward higher levels. 


Hardwood Trade Prospects Good 


Demand for both northern and southern 
hardwoods is reported to be fully up to ex- 
pectations, and prices are featured by a dis- 
tinctly upward trend. The principal recent 
advance appears to be on Nos. 1 and 2 com- 
mon plain white and red oak, which are $5 
higher than they were a couple of weeks ago. 
Flooring manufacturers are coming into the 
market for increasing quantities of these 
items, and are now vying with the auto- 
mobile interests for first place as market fac- 
tors. Despite the season, they are enjoying 
a substantial volume of business, and are look- 
ing forward to a heavy trade this spring, 
provided building operations develop as at 
present indicated. 


Sap gum is another feature of the southern 
hardwood market, this wood being notably 
stronger in price as a result of recently in- 
creased call and comparatively low supply. 
While furniture manufacturers are still buy- 
ing cautiously, awaiting the results of this 
month’s furniture shows, there remains little 
question that they will be large factors within 
another thirty days. Their entering the mar- 
ket should prove of material benefit to sap 
gum. Red gum, which has lately had a very 
fair demand as a substitute for sap, on ac- 
count of the strength of the latter, is also 
showing an upward tendency, tho it is still 
in ample supply. 

Many consumers are attempting to plaee 
orders for some months ahead, but manufac- 
turers generally discourage forward bookings, 
unless buyers agree to leave the price open 
until date of invoice. 


_ Bad weather has handicapped woods opera- 
tions recently, and few mills have consider- 
able log reserves. It is estimated that those 


on hand would carry the mills thru only six 
to eight weeks’ full time cutting. The low- 
lands of the Mississippi Valley meanwhile are 


= 


flooded, and it is doubtful when logging can 
be resumed. Better weather is permitting the 
woods west of the river to dry out slowly, but 
little logging can yet be done. . 


Southern Pine Demand Increasing 


Strong demand for practically everything 
on the southern pine list is reported by manu- 
facturers this week, and the market con- 
tinues to develop strength. Retailers thru- 
out consuming territory are showing keen in- 
terest in the market. However, it is apparent 
that caution dictates every transaction and, 
while orders are larger than for some time, 
there does not seem to be any disposition to 
stock up heavily. . 

Production is increasing following the holi- 
day shutdown, and a speedy return to the 
former level of output is expected. The 
weather in most sections of the South has 
lately been favorable to drying out the woods 
and roads, following the extremely heavy rain- 
fall for the month before Christmas. Ship- 
ments are already going forward in their 
customary volume. 

While there is a fair quantity of stock at 
southern mills, assortments are badly broken, 
and wholesalers report increasing difficulty in 





Statistics on production, orders and 
shipments appear on page 48 





placing orders for mixed ears for mill ship- 
ment. Few transits are being offered, the 
heavy demand for these during the last two 
months having reduced lists to a minimum. 
There has been very little speculative buy- 
ing of late, tho some reports this week state 
that wholesalers have reéntered the market in 
a large way. 

The price tendency of southern pine is 
strongly upward. The market is approxi- 
mately $3 to $4 higher than on Dee. 1, and 
further advances are likely to occur soon. 
Manufacturers hold strongly to their lists, 
and are making no effort to stimulate busi- 
ness. To the contrary, they are making a 
practice of rejecting all offers that do not 
conform to their ideas, convinced that under 
present conditions their lumber is excellent 
property that should not be sacrificed. 


Retailers Buy Western Pines 


Inland Empire manufacturers of western 
pines report that demand for their product has 
increased markedly since the first of the year. 
The call is coming largely from retailers in the 
middle West, who are turning to western pines 
with a great deal of interest, partly because 
of increased difficulty in obtaining mixed car 
shipments of southern pine, and partly because 
of advancing prices of that wood. 

The effect of this demand is the further re- 
duction of mill stocks of yard items, especially 
common boards. There is practically no Nos. 
3, 4, and 5 now obtainable, and supplies of No. 
2 are becoming broken. These items are in 
very strong position, and are about $4 higher 
than six months ago. Fir and larch are also 
in low supply, having had a good demand for 
some time, and an early price advance on them 
is expected. 

Demand for shop is still limited, tho pros- 
pects are considered favorable. Stocks of 
shop lumber at the larger mills are rather siz- 
able, but as there is no apparent oversupply, 
manufacturers are holding prices firmly. The 
smaller mills have by this time liquidated their 
holdings of shop lumber, and are not expected 
to be big factors in its manufacture during 
the coming season. Distributers report that if 
the seller is willing to meet the buyers’ idea 
of prices, he can sell any quantity of shop, in- 
dicating that they can use it. 


‘North Carolina Pine Trade Active 


Brisk business since Jan. 1 is reported by 
manufacturers of North Carolina pine. Orders 
are being offered plentifully, but the mills find 
it necessary to turn down much desirable busi- 
ness because they are oversold on many popular 
items. Quick shipment is usually demanded, 
but on account of broken stocks the mills have 
difficulty in giving this. Not all items are secur- 
ing the benefit of this increased demand, but 
the situation is rapidly improving in this re- 
spect also. Prices do not show any marked 
change, but the tendency is upward and may 
culminate in advances at any time. 


The Fir Market Shows Strength 


The Douglas fir industry is gradually resum- 
ing operation following the holiday shutdowns 
for repairs, so production is expanding. Last 
week the output of mills reporting to the West 
Coast Lumbermen’s Association totaled 69 per- 
cent of normal, but most of the plants that re- 
mained down were scheduled to redpen this 
week. It is expected that the above-normal 
production that was steadily maintained last 
year will quickly be resumed, as fir stocks are 
badly run down and broken, while order files 
are heavy and prospects for new business most 
promising. Bookings last week were compara- 
tively low, registering 95 percent of normal, 
compared with 106 percent during the previous, 
mid-holiday week. This decrease is attributed 
in part to the cold weather which last week hit 
the middle West and caused retailers to hold 
back while ascertaining what effect it might 
have on winter building operations. The prin- 
cipal reason, however, appears to be the inclem- 
ent weather which recently has prevailed on 
the west Coast, and has slowed down construc- 
tion not only in the Pacific Northwest but also 
in California. Inquiries meanwhile are numer- 
ous, from the middle West and elsewhere, and 
manufacturers have no doubts regarding the 
future. 

The cargo market holds up well. Fifty per- 
cent of last week’s bookings were for water 
delivery. Domestic markets took 22,800,000 
feet, and foreign buyers 15,423,000 feet. The 
week’s shipments totaled 88 percent of nor- 
mal, and 57 percent of them were by water. 
Japan and Australia are the principal foreign 
customers. 

While there has been little business in rail- 
road and car material, there is every indication 
that this will soon become a big factor. The 
outlook for industrial business generally is also 
judged to be favorable. 

On Jan. 5 the mills reporting to the West 
Coast Lumbermen’s Association had unfilled 
orders on their books totaling approximately 
605,000,000 feet, which is the equivalent of 
nearly two months’ normal production. By 
far the largest proportion of these orders is 
for foreign account, the figures being 259,397,- 
600 feet. Unfilled orders for domestic cargo 
delivery total 121,313,483 feet, and for domestic 
rail delivery amount in round numbers to 225,- 
000,000 feet. It is stated from authoritative 
sources that unfilled foreign orders on the Coast 
amount to upward of 400,000,000 feet, most 
of them for delivery to Japan. 

These figures reveal the true cause for the 
fundamental strength of the Douglas fir mar- 
ket. The upward tendency of prices on most 
of the popular items continues. There has been 
a slight downward movement of prices on some 
yard items, such as slash grain uppers, drop 
siding and finish, but it is generally felt that 
the prospective early development of rail de- 
mand will quickly strengthen these. 


EVAPORATION from a beech forest, for ex- 
ample, is equal to that of the same area of a 
lake, so it is not surprising that forests or the 
lack of them, have a profound effect upon cli- 
mate. 
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'S"%%" Des Moines People Were Not Pulling Together—Nor the City Ahead 


—Until United Effort of Public Spirited Citizens Brought Prosperity 


Des Moines, the capital city of Iowa, has 
had an extraordinary building year. It is 
generally said that 1923 leads all the years 
in the history of the city in the volume of 
construction done. This need not be con- 
sidered an accurate current index of build- 
ing in the State, except to the extent that 
Des Moines, as a large city, is sensitive to 
coming events and has felt and capitalized 
in advance the returning growth of general 
Corn Belt prosperity. Like all other towns 
and cities in the Corn Belt, it feels the in- 
fluence of farm prosperity or lack of pros- 
perity; but a place of 140,000 or more must 
have widely extending roots and, of course, 
must have a tissue of commercial interests 
that are not immediately dependent upon 
the current prices of corn and hogs. 


Des Moines Is Insurance Center 


Much of the 1923 building in Des Moines 
consisted of very large structures; a type of 
building which does not figure extensively 
in the accounts of local lumber yards. Sev- 
eral large office buildings were erected. It 
may surprise some readers of this paper to 
know that Des Moines is second only to 
Hartford in the strength of its insurance 
companies. I was told by several persons 
who should be well informed that this is 
true. Insurance companies require exten- 
sive office space; and this fact, together 
with the further fact that the city is the 
natural center for the business that covers 
a large and wealthy area, explains the office 
buildings. I was told that while Des Moines 
ranks about fiftieth in population, it is 
twenty-fifth in postal receipts. I’ve not 
checked up these figures, but they were told 
me several times. 


Has Large Publishing Enterprises 


Des Moines is becoming a convention cen- 
ter and seems able to handle crowds of al- 
most any size. The Shriners, I believe, 
brought about 80,000 visitors. The Presby- 
terian general assembly met there a year or 
two ago, and I am informed that one reason 
Des Moines was selected had to do with the 
big printing establishments there. It seems 
that the assembly requires a vast amount of 
printing in handling its affairs. Success- 
ful Farming, the journal owned by former 
Secretary of Agriculture Meredith; Wal- 
lace’s Farmer, owned by the present secre- 
tary of agriculture—present, that is unless 
he may have resigned before these lines get 
into print as the papers indicate that he 
may—and the Homestead, each has an enor- 
mous publishing plant. I believe the People’s 
Popular Monthly also has a big plant. This 
printing business makes for big payrolls. 
Des Moines was informed that it was in the 
running for the Republican national con- 
vention right up to the moment when Cleve- 
land was selected for inscrutable reasons. 

The city is quite an industrial center, too; 
but it has no vast individual industries that 
dominate local manufacturing. The indus- 
trial plants are many and varied, have in 
the aggregate very large payrolls and in- 
sure, by means of their diversity, that there 


will be no sudden and paralyzing stoppage 
of income such as happens when a single 
huge industry shuts down. 


Many Homes Built for Sale 


But there has been much home building, 
too, in addition to office buildings, schools 
and the like. Seemingly a fairly large per- 
centage of this work has been houses built 
for sale. One concern, I was told, has built 
and sold nearly three hundred houses during 
the year. 

In the first office at which I happened to 
call, that of the Stokely Lumber Co., I was 
told a little about this matter of houses 
built for sale. The Stokely company has a 
line of ten yards in small cities and towns, 
but no yard in Des Moines itself. Offices are 
maintained there because the city is central, 
and because these last few years it has be- 
come a rather important lumber market. 
The Stokely company also manages a line 
of grain elevators, altho I believe the busi- 
nesses are kept separate by means of sep- 






































The farmer wonders whether the city man’s 
practice is as good as his preaching 


arate incorporations. H. L. Stokely was 
contrasting city and country business. 


A Safe Place to Invest in Home 


“There are several reasons why a city like 
Des Moines is a good place in which to build 
houses for sale. The city has had and will 
doubtless continue to have a steady growth. 
It has doubled in population in about twenty 
years, and one gratifying fact about this 
growth is that the percentage of home own- 
ership is high. This means that real estate 
is a safe investment. A man can buy or 
build almost any kind of a house in the full 
assurance that if conditions make selling it 
desirable, he can do so without taking a loss. 
A man may build a home in a small town, 
and if he decides suddenly to move away he 
may have trouble in selling out. If he is 
fortunate enough to find some one anxious 
to buy he may come out even; but the 
chances are that it may take months or 
even years to find a buyer or that he’ll have 
to sell at a sacrifice. Here it is possible al- 
ways to find a buyer. These facts have 
made Des Moines a favored city for getting 
conservative capital, such as the funds of 
insurance companies, to come in for the 
purpose of making mortgage loans. 


“Houses are built and are floated by first 
and second mortgages. The owners don't 
really care that the cost is 10 or 15 percent 
higher than that of similar houses built by 
the owner and paid for in cash, because it jg 
worth the extra 15 percent to have the house 
done and ready to be moved into, and to 
have it sold on the basis of 10 percent down 
and 1 percent a month. This puts the mat. 
ter within the reach of any wage earner 
who has a steady job, and he knows when 
he starts just what he must do. Conse. 
quently with labor well employed in the city 
there is a pretty steady demand for houses, 
Maybe the local dealers have some other 
feelings about it, but I believe there has been 
a satisfactory trade in house building and 
that there will continue to be a good trade 
of this kind. 


Financing Hard in Small Towns 


“In the smaller cities and towns, and in 
the country, these conditions have never pre- 
vailed. Not much special machinery of 
financing has ever been worked out for 
those places. It has long been the custom 
for a well-to-do-farmer, a man who has his 
place paid for down to the first mortgage 
or below, for instance, to get whatever extra 
money he needed for a new barn from the 
bank. It was a matter of course that he 
could get it. But during these last two 
years the banks have not had much money 
to spare. They’ve loaned it out to farmers 
on short term notes to buy stock or to turn 
crops. Little has been available for build- 
ing. And lacking special machinery for 
handling these matters, much sound and 
desirable business that would be handled 
in a city without trouble has gone over. 


Farmer Hurt Thru Slow Turnover 


“Towa is in pretty good financial condition 
compared with most of the other States, 
but at that Iowa got involved and must go 
thru the process of sobering up after her 
speculative debauch. This recovery is in 
process and is sure to go on steadily, but it 
isn’t spectacular. It makes me tired to hear 
a city business man say it was ‘all the farm- 
er’s own fault’ and that he is ‘getting what 
is coming to him.’ That stuff is simply not 
so. The Iowa farmer did just what 95 per- 
cent of other business men did. He ex- 
panded when the best financial brains of the 
country believed that was the way of prog- 
ress and self protection. A farmer’s turn- 
over is slow, and when it became evident to 
him that a slip was coming he couldn’t do 
anything about it. Thousands of merchants 
who were just as badly deceived as he was, 
and who didn’t see their mistake any sooner 
than he did, were able to slash prices and 
unload before their losses were any worse. 
A farmer can’t sell corn at bargain prices 
if the stuff isn’t ripe and gathered. He 
can’t sell sucking pigs at bargain prices. 
There was nothing for him to do but to wait 
the slow process of letting his stuff grow t 
maturity. Thousands of farmers whose 
farms were paid for lost heavily on handling 
cattle, and most of them were not expanding 
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when they bought these cattle. They were 
just working their places according to the 
system that years of experience had indi- 
cated to be sound. 


Recovering by Own Efforts 


“But I'll tell you one thing about these 
farmers who are ‘getting what is coming to 
them.’ They’re working their own way out 
by means of labor that is a lot harder and a 
lot more exacting than most of their critics 
are willing to undertake. They’re milking 
cows and selling butterfat. I have yet to see 
the city man who is willing to get up long 
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The farmer couldn’t speed up turnover as 
prices started downward 


before daylight every morning to milk fif- 
teen cows and to stay out until long after 
dark to milk them in the evening. I know 
of one farmer who has seven children. The 
girls who are old enough are out in domes- 
tic service, and the farmer himself is market- 
ing monthly about $100 worth of eggs. That’s 
self respect and self help. Mighty few city 
men would be willing to impose on them- 
selves the endless work and the long hours 
and the frugality that this family carries. 


Long Time Credit Necessary 


“Country yards thruout the State have 
pretty close competition for this reviving 
business. We don’t sell as large a propor- 
tion of lumber in relation to the business as 
a whole as we used to. I’m not saying that 
less lumber is sold, necessarily, but rather 
that the supply business has had a fairly 
rapid expansion. We handle more cement, 
wire, posts, coal and the like. The last year 
or two has made long accounts necessary, 
and this has tied up operating capital. Most 
of the accounts we have are absolutely good, 
but these men are temporarily embarrassed. 
There’s nothing for it but to arrange time 
for them. We don’t want to cripple their 
earning power, for we want them as future 
customers, and we want them to pay us in 
full—something they’ll do if given time.” 


Found City Trade Good in 1923 


In the office of the Wheeler Lumber & 
Bridge Supply Co. I met George A. Field, 
the treasurer and manager. He took me 
up to his second floor office where he handles 
this big business and smiled agreeably when 
I began asking how the city’s building for- 
tunes stood. I imagine Mr. Field would 
smile even if things were going wrong, for 
he’s that sort of a fellow. From the Ameri- 
can Legion Weekly we learn that any girl 
can be gay in a nice coupe; in a taxi they all 
can be jolly; but the girl worth while is the 
girl who can smile when you’re taking her 

ome in a trolley. Fortunately Mr. Field 
had his smile comfortably established upon 


a good year’s business. In fact he said that 
1923 had been so good the city could hardly 
hope to duplicate it in 1924, altho all the 
tried and true signs point to heavy sales. 


Prospects for 1924 Are Bright 


“We’re hoping and expecting that the big 
volume of office building construction will be 
fairly well matched in 1924 by school house 
work,” Mr. Field said. “I believe that some 
three million dollars in bonds have been 
voted for the purpose of building junior high 
schools and the like. Of course this doesn’t 
mean such a world of business directly for 
the local yards, tho they do get some of it; 
but it will mean that building labor is going 
to be employed at good wages, and that will 
come around to us in the form of working 
men’s homes. A lot of home building is 
already showing up. An architect friend 
told me, along in November and December, 
that his office had more work on hand than 
it ever had had before in mid-winter. Much 
of this work, he said, was for people who 
had been in a good position for several years 
to build and had wanted to do it. But they 
got cautious and put it off to see what would 
happen. These persons are now convinced 
that the time has come for them to go ahead 
and have the homes they want. That trade 
in itself will amount to a good deal. But 
quite as important as these particular sales 
will be the encouragement it will give to 
other people who may not have all the 
needed money, but who are in a position to 
take advantage of the financial machinery 
that is available here in the city. ‘If Tom 
can build a house,’ these men will say, ‘I sure 
can build one, too.’ 


Civic Spirit Brought Growth 


“Des Moines has a little more than dou- 
bled its population in the last twenty years. 
I think this expansion goes pretty directly 
back to the work done by the Greater Des 











West Side Lumber Co. 


H. L. Foote, President and Manager. 


We are located on the old site of Fuller | 
& Rice Lumber & Mfg. Co., at end of 


Scribner car line. 


We have at all times a complete stock of 


BUILDING 
LUMBER 


We have demonstrated to ourselves and 
to several hundred satisfied customers 








that we can make a profit for ourselves 
and a big saving to our customers by 
furnishing lumber strictly up to grade 


at a FAIR PRICE. 


By fair price we mean one that is fair 
and equitable to both buyer and seller. 
A telephone call will bring our sales- 
man to see you. 


Citizens 71-236 Bell Main 1444 



































This Michigan dealer’s advertisement rings 
true on a square deal for both seller and 
buyer 


Moines Committee. You’ve probably heard 
about their work. Des Moines business men 
felt that the city wasn’t developing as fast 
as its natural advantages warranted. They 
looked around and discovered that the dif- 
ferent parts of the city were not working 
together for the welfare of the whole. It 
was much like the rivalry of separate towns 
in the same trade area. West pulled against 
east, and east against west, and south 
against both of them. There was:no assis- 
tance in establishing new industries or in 
helping old industries. There may have 
been some obstruction. All that stuff slowed 








When the cautious man decides to begin 
building many others will make a start 


up the city, so the Greater Des Moines Com- 
mittee was formed. It advertised the city 
over the State and in fact over the whole 
country. But quite as important as any 
results obtained outside, was the fact that 
Des Moines people got to feeling that they 
were a part of the whole city and that the 
good fortune that came to one area came in 
a measure to everybody. From that time on 
the city has grown, and it has been a steady 
and sound growth and not a flash in the 
pan. We’re proud of the fact that so large 
a number of Des Moines people own their 
homes. That’s something of an indication 
of what our own citizens think of the city 
and its future. 


Confidence Prevails Thruout Iowa 


“Everything indicates that much the same 
feeling of confidence is present all over the 
State. I see a good many salesmen, of 
course, and they tell me that country dealers 
feel much differently about the coming sea- 
son now than they did last fall. About the 
first of last September the country dealers 
had the blues in serious form. But at the 
present, these salesmen tell me, there is a 
surprising amount of business in country 
yards. Weather stayed good until well into 
the winter, and farmers took advantage of 
it to do repairing. A large number of posts 
have been sold, and in addition to this there 
has been a lot of lumber and cement sold in 
‘jag’ lots. Country repairs have been put off 
as long as it is safe, and I think that this 
repair work will be in evidence not only this 
winter but also next spring and summer. 


“These ‘jag’ sales are a pretty good thing 
for a retailer. I handled a string of yards 
some time ago, and I was always glad to 
have this kind of trade. It was sold at yard 
prices, and accounts were nearly always set- 
tled in thirty days. It means some extra 
work, of course, but in selling the same total 
volume of stuff on estimate a man has to 
figure against about every yard within a 
dozen miles, and that means smaller profits.” 


More about Des Moines next week. 
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News and Business Ideas for Retailers 


Good Business Ahead, Says Dealer 


OmaHA, NeEB., Jan. 7.—Evidence that Omaha 
is to enjoy another record construction year 
has been cited during the first seven days of 
the new year. This evidence, according to F. 
T. Morrison, president of the Morrison Lumber 
& Coal Co., will have far reaching effect. The 
Union Stock Yards Co. has announced that it 
will erect a $1,500,000 office building, and the 
Knights of Columbus a $1,000,000 club house. 
Several other large buildings are now being 
planned. Contracts for the new structures will 
be let in the near future, it is stated. 

‘‘Both buildings have been held back for 
the past three years because it was considered 
prices had not reached the bottom,’’? Mr. Mor- 
rison explained. ‘‘The fact that they are 
going to be built in the near future will serve 
to convince some of the faint hearted. The 
construction of these large buildings will serve 
as a stimulus for residential building.’’ 

Thus far this month, despite the exceedingly 
cold weather, the thermometer registering 20 
degrees below zero a part of the time, residen- 
tial construction is above the average for Jan- 
uary—a month always regarded as light for 
building. At the same time, the lumber dealers 
report a large number of inquiries relative to 
orders which will be placed immediately after 
the weather moderates. 


whether members of the Northwestern asso- 
ciation or not, are invited to make the tour and 
bring their wives. 


As far as arranged, the stopping points will 
be: Potlatch, Bend, Portland, Longview, Ray- 
mond, South Bend (probably), Tacoma, Seat- 
tle, Everett, Bellingham, Vancouver, B. C. A 
complimentary water trip, Vancouver to Powell 
River and return, will be given by the Brooks- 
Scanlon Lumber Co. Resuming, the trip will 
be from Vancouver to Snoqualmie Falls, via 
Seattle—then Spokane, Coeur d’ Alene, down 
the lake and river to St. Maries, thence home. 

The cost will be based upon the low summer 
round trip Coast rates, to which will be added 
the cost of chartered cars, surcharges, parking 
charges, side trips, and all other incidental ex- 
penses, except cost of meals. Mr. Hollis whose 
address is the Minneapolis Club, says that full 
information about the tour will be available in 
a few days. 


Repair Jobs Mean Lumber Sales 


A little ‘‘want ad’’ appearing in the claggj. 
fied advertising columns of a Chicago news a- 
per this week, attracted the attention of the 
retail editor of the AMERICAN LUMBERMAN, The 
advertisement read: ‘‘Situation wanted—Poreh 
enclosures, screens, remodeling. Telephone 
Prospect No.—.’’ Upon getting in touch with 
the advertiser by telephone, it was learned that 
he is a carpenter, who from time to time inserts 
this little advertisement in order to secure work 


‘to keep him. busy during the slack season for 


outside construction work. 

Is there not in this a hint for retail lumber 
dealers in the smaller cities and towns? Why 
not codperate with one of your local carpenters 
in advertising for jobs of repair work, remodel. 
ing, floor laying etc., during the winter months 
Every job he gets means a sale of lumber for 
you. In this connection the article appearing 
immediately below will be found of interest, 


Retailer Features Repair Service 


Among the retailers who are making system- 
atic efforts to develop business in the way of 
repair and remodeling jobs might be mentioned 
the John Schroeder Lumber Co., of Milwaukee, 
whose advertising of this feature is of a dis- 
tinctive character and well calculated to bring 
results. The company recently organized, in 


to benefit not only the company’s own busi- 
ness but also to help the contractor. 

The methods followed by the Schroeder com- 
pany can be used, with necessary local adapta 
tions, by retailers anywhere who desire to give 
special attention to developing repair work, 
Advertisements in the local newspapers no 





“Shingle Suggestions’ Book 


The Shingle Manufacturers’ Associa- 
tion of British Columbia has issued a 
beautiful book entitled ‘‘Shingle Sug- 
gestions in Home Building,’’ which sets 
forth in most attractive fashion the 
sterling qualities of British Columbia 
‘“Edg-Grain’’ Inspected Red Cedar 
Shingles. The booklet is profusely il- 
lustrated, containing many reproduc- 
tions of actual photographs of homes 
where red cedar shingles were used 
both for roofs and side walls. Some of 
the photographs show the beautiful 
thatched roof effects obtainable with 
‘«Edg-Grain’’ shingles. 

The fire resisting qualities of edge 
grain shingles are convincingly shown 
by a synopsis of an investigation made 
by the college of forestry of the Uni- 
versity of Washington. The book also 
contains information concerning costs 
of roof and side wall shingle construc- 
tion, as compared with other materials, 
and also upon financing the building of 
a home. The book should be in the 
hands of every retailer because of 
its great value as a source of infor- 
mation in advising prospective home builders. 

The association will mail copies of the book, 
without cost, to dealers requesting same on 
their business letterheads. Requests should be 
addressed to the Shingle Manufacturers’ Asso; 
ciation of British Columbia, Metropolitan 
Building, Vancouver, B. C. 


Retailers to Make Western Tour 


MINNEAPOLIS, MINN., Jan. 8.—A summer tour 
of the Inland Empire and West Coast, for re- 
tail lumbermen, is being arranged by W. G. 
Hollis, of this city, secretary emeritus of the 
Northwestern Lumbermen’s Association. All 
details are not yet arranged, but as far as de- 
termined the party will leave this city July 5 
over the Chicago, Milwaukee & St. Paul rail- 
way, which has promised to supply equipment 
as fine as their ‘‘Olympian’’ crack train, or 
better, provided at least 125 passengers are 
secured for the eighteen day trip, and make it 
a special train all the way. 

The object of the tour will be to visit the 
mills, see what the manufacturers have to show 
and to confer with them regarding many things 
of interest and importance to these two branch- 
es of the trade. All dealers in the territory, 





Ask us quick - we know a “Dandy”! 


For Fall repairing, remodeling and 
wallboard jobs. We refer you to 
reliable contractors who furnish 
estimates and do your work right. 








GOHN SCHROEDER LUMBER COMPANY 


"A DOZEN BOARDS OR A DOZEN CARLOADS” 





This card, displayed in street cars, catches attention of the public 


connection with its plan service department, a 
sort of sub-department which it calls its 
‘*Handy Andy service.’’ There is reproduced 
above, of course much reduced in size, one 
of the street car display cards which the com- 
pany uses to help put over this idea. 

The smaller cut shows the obverse of a re- 
turn post card, with a large 
number of possible repair and 
construction jobs listed there- 
on, so that all the recipient 
needs to do is to check the item / 


doubt would be just as effective for arousing 
interest and developing inquiries as the street 
car display card here described. Circular let 
ters sent out to the retailer’s mailing list, en 
closing return post cards, also constitute 4 
method of direct advertising particularly 
adapted for developing this class of trade. 


Do you need a “Handy Andy”? Ask us quick, we know a “Dandy”! 


FREE CONSULTATION ANY TIME— WHAT DO YOU NEED? 





that refers to his own needs 
and mail it back to the com- 
pany, which then immediately 
refers this inquiry to a reliable 
carpenter or contractor, while 
the sales department takes ac- 





BUILDING AND CONSTRUCTION FOR YOUR BUSINESS 

poo oe 4 ha ee GENERAL REPAIRS 

os nop lai ied irae estan SHELVING ........-+- 
Our Free Plan Bervice Offers 1000 Selections 





BINS . os 
FACTORY TRUCKS ....- 
TABLE TOPS ° { 
CUTTING BLOCKS 
DISPLAY BOXES 
ANYTHING ELSE 





COMPLETE WALLBOARD SERVICE 
Badger Board 




















tion to supply the material re- 
quired for the job. This card 





is sent out with statements, in- 
voices, price lists and other 
mail. 

The service is brought to 
the attention of contractors by 
means of an advertisement on 
front .page of the company’s 
monthly price list. The aim is 


LUMBER COMPANY 





Firm or Individual 
Address. 
Teleph Number 

















Post card on which the ‘‘prospect’’ checks work needed 
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| Putting the 


There is too much generalization 
and sentimentality and not enough 
real facts, in much of the retail 
lumber advertising seen in these 
days. 

Most lumber dealers seem to 
think that their chief appeal in 
advertising is to arouse in the pros- 
pect the desire for a home. What 
normal person does not naturally 








“Punch” in Retail Advertising 


[By Mrs. Sophie Wenzel Ellis] 


Lumber retailers who are now planning 
their advertising for the coming year will 
find this article especially helpful and sugges- 
tive, because it reflects the feminine view- 
point, as well as that of a keen observer and 
student of retail advertising. 





EDITOR. 








attic space should also be on the 
alert for new business that can be 
had from people with cellars, or 
with space for cellars under high 
foundations. In some of the hilly 
cities of the south, where uneven 
ground necessitates extremely high 
foundations under some part of 
the house, there is sometimes space 
for a large cellar that needs but 








long for a home? It does not 
take pretty, sentimental advertising copy to 
lead anyone to know that it is more satisfac- 
tory to own than to rent. People want to know 
How they can own a home. The lumber ad- 
vertisement that generalizes sentimentally 
about the joys of home owning is not build- 
ing actual business for itself, because this 
kind of advertising would do as much for the 
advertiser’s competitors as it would do for 
him. It is the lumber dealer who, thru real 
service, can bring home-lovers nearer to the 
realization of their dreams that gets the busi- 
ness. 

An advertisement that flaunts a heading of 
‘¢Own Your Home and Save Rent’’ tells noth- 
ing new to the reader. He knows that he wants 
a home and would like to save rent; he does 
not have to be reminded about it numbers of 
times. Probably he has been eagerly reading 
builders’ magazines and consulting the home 
plan page in his wife’s magazine, hoping that 
he might discover some way to own a bit of 
the earth with a little home on it. The lum- 
ber advertisement might, after a hundred words 
or more of the usual hodgepodge of emotional 
appeals, invite the reader to ‘‘bring your home 
problems to us for solution.’’ With a sigh, he 
reader will turn from the advertisement, think- 
in, ‘‘The usual nonsense to catch a sucker.’’ 

Read any well-written automobile advertise- 
ment and you will see not sentimentality but 
facts. A definite price will be placed upon the 
car, and some alluring offer will be made of 
easy time-payments. The man who might have 
owned a home, if the lumber dealer had ‘‘sold’’ 
him in the advertisement, instead buys a ear. 
A year or two later, having realized how really 
easy it is to acquire a car, he turns in the old 
car and buys a new one. He is possibly farther 
— than ever from the likelihood of owning 
a home. 


Competition is much keener among the auto- 
mobile dealers of any community than it is 
between lumber dealers. Doubtless that is the 
Treason why automobile advertisers do not gen- 
eralize. Their appeal is not to own a car, but 
to own my car. Every means that will make 
the reader visualize the car or to realize how 
easy it is to own the car will be employed in 
the advertising. 


Why Not Form Savings Clubs For Homes? 


Many automobile dealers now form ‘‘clubs’’ 
to make automobile owning exceedingly allur- 
ing. A plan used by a certain dealer in Arkan- 
sas could very well be adopted by lumber deal- 
ers who cater to home-builders. The dealer 
offered to make a first deposit of $2 in any 
bank in the city for any person who desired 
to save for a car. If the full amount of $200 
was saved, which represented the first payment 
on the car, the $2 was given to the prospective 
automobile owner. If the saver withdrew his 
money from the bank for other purposes, the 
$2 credit automatically went back to the auto 
dealer. The dealer had made arrangements 
with the bank to this effect. What a small in- 
centive to automobile ownership is the $2 
credit! Yet the results were startlingly satis- 
factory. The success of the plan was not so 
much the small credit given as it was the 
actual effort made by the dealer himself to 
aid the prospect in acquiring a car. 

Any lumber dealer could easily modify this 
plan to suit his business and environment. To 
render saving for a home still more attrac- 
tive, a larger first deposit than $2 would be 





effective, and could well be afforded by any 
lumber dealer as an advertising plan. And 
what a wealth of suggestion for good adver- 
tising lies in a plan like this! There is the 
appeal of interest on the depositor’s money. 
Home plans could be given free to every mem- 
ber of the ‘‘club.’’ Real interest would be 
stimulated in the dealer’s advertising, which 
would, naturally, be read by those who are sav- 
ing for homes by this plan. 

The dealer who adopts this idea should by 
all means have some kind of bulletin or house 
organ to send to every member of the club, as 
well as to prospects. Such a publication will 
be an incentive to early success, for friendly 
rivalry among the savers will be established, 
each eager to acquire one of the first homes. 


Sellers of Home Have a Double Appeal 


Every dealer must supply the customer with 
either wants or needs. Automobiles and simi- 
lar luxuries that people will have these days 
are simply wants. Homes are a combination 
of wants and needs. Thus, the lumber dealer 
has two appeals upon which to work. Is it 
not odd, then, that the lumber dealer is per- 
mitting advertisers of automobiles, fine clothes, 
and other luxuries to outsell him? People with 
money find it easy to acquire a home, of course. 
But it is the people without much money who 
bring the most business to the automobile dealer 
and, potentially, to the lumber dealer. 

An automobile dealer or a manufacturer ad- 
vertising a new model would not use large space 
in the newspaper merely to keep the name of 
the car before the people. Many lumber dealers 
think that their advertising does only this. 
They reason, ‘‘If they cannot afford a home 
now, we shall keep thrusting our name under 
their noses, so that when they do want a home 
they will remember us.’’ If lumber dealers do 
not use more definite appeals than this, their 
prospects will continue to use their money for 
other things than homes. 


Other Fertile Fields For Sales 


But the person who does not own a home is 
not the only fertile field for the lumber dealer 
to cultivate. There is the person who does own 
a home, but who could be induced to patronize 
the lumber dealer almost as regularly as he 
paronizes the hardware or the clothing dealer. 
There is an enormous possibility of selling the 
home owner material and service to give him 
added comfort and beauty in his home. 

Consider the wasted attic space that could 
be salvaged. The lumber dealer should be able 
to sell much wallboard, flooring, millwork ete., 
to people who have attic space. It would be 
well to send inspectors about the city to take 
stock of attics apparently going to waste. Pre- 
pare some kind of attractive direct advertis- 
ing for these prospects, either a multipage 
letter, showing on the inside spread views of 
completed attics, or merely a good sales letter. 
The possibilities of the finished attic are ob- 
vious. Advertise the gymnasium for the grow- 
ing boys, the dark room for the amateur 
photographer, the wireless station for the radio 
fan, the pool or billiard room for the lover of 
indoor sport, the shop for ‘‘making things,’’ 
the laboratory for the embryonic chemist, the 
playroom for the children, and so on, until all 
attics are exhausted. 

There are equal possibilities for the cellar. 
The same inspectors who take note of wasted 


little excavation. A few pointed 
suggestions, with definite information regard- 
ing cost, would induce many home owners to 
consider utilizing this waste space. People with 
cellars could be induced to build vegetable 
closets, which would necessitate using lumber, 
hollow tile, cement, stone, brick, shelving, and 
a new window. Then, there is the laundry room 
that can be built in the cellar or under the 
house. 


Suggest Improvements That Require Lumber 


What the lumber dealer must give his pros- 
pects is more ideas. He must make those who 
do not own homes see the real possibility of 
ownership, and those who do own homes realize 
the greater comforts that can be arranged for 
in their homes. Just as the progressive grocer 
keeps his customers informed of his stock and 
good service by continually suggesting pur- 
chases, so can the lumber dealer profit by direct 
suggestion. A certain southern lumber dealer 
never lets a season pass without squeezing it 
dry of every possibility in his line. In the 
spring, he sends out a sales letter like this: 


Dear Madam: 

There is a little white cottage in this city that 
has so many comforts for a small home that you 
will surely like to hear about them. 

Just off the dining room there is a tiny glassed- 
in porch, made wondrously beautiful with climb- 
ing vines planted in long boxes. Summer and 
winter it makes a cozy retreat, especially for early 
supper served in time to watch the sun go down. 
We built this porch for only $ —. 

The chicken yard is so very picturesque, with its 
lattice fence and little white coops and brooders. 
We used short lengths of lumber throughout, and 
the total cost was but $————_. 

Just off the back porch we recently built a tiny 
room for storing cleaning utensils, tubs, buckets 
ete. Complete, with the window, the cost was 





Under the house there is a. playroom for the 
girl and boy, with concrete floor for roller skating, 
a tank for sailing boats, and a sand pit. This cost 








This little house wastes not one foot of space. 
The attic has beep finished for a gym and a sew- 
ing room. ‘The short hall is really a long closet 
on one side, with convenient sliding doors. 

No matter what kind of house you live in, we 
can add conveniences like these for approximately 
the same costs. Why not let us build one a year, 
just as we are doing for the little white house? 

Yours truly, 


This letter does not say bluntly, ‘‘We want 
to sell you some building materials.’’ It lets 
the reader visualize just what the building 
materials will create for him. 


Mix Emotional Appeal With Facts 


Remember the difference between sentimen- 
tality and emotion in advertising. The lum- 
ber dealer, like all other modern advertisers, 
must appeal to the emotions, of course, but he 
must mix facts with romance. It is all very 
well to cause a reader to yearn for a home, 
yet the advertiser must also make him see defi- 
nitely that he can actually own the home if he 
will. Let the lumber dealers who are content 
to wait for business do the sentimentalizing; 
the dealer who wants business now will show 
John Smith, the mechanic, that he can own a 
home just as easily as he can own a second- 
hand automobile. And the emotional appeal 


that this canny lumber advertiser will use will 
not be that which causes the reader to think, 
‘¢T wish I had the money for a home,’’ but 
‘¢Gosh, if it’s so easy to own a home, I’m going 
to have one!’’ 
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Notes From the Realm of Building 


Last Year Broke Building Record 

ast year broke all previous construction rec- 
ords, according to a statement just released by 
the F. W. Dodge Corporation. Total contracts 
awarded during the year in the 36 eastern 
States and the District of Columbia (including 
about seven-eighths of the total construction of 
the country) amounted to $3,990,483,000. This 
indicates more than 414 billion dollars’ worth 
of construction in the entire country. 

In 27 of these States the increase over 1922, 
which was itself a record-breaking year, was 
nearly 5 percent. After an unusually heavy 
spring season, there was a slight reaction thru 
the summer months, followed by an unusual in- 
crease in the late fall. December, 1923, showed 
an increase of 25 percent over the previous De- 
cember. 

The increase was largely in residential and 
industrial buildings. Residential construction 
increased 18 percent over 1922, which was rather 
surprising in view of the higher cost levels last 
year, and industrial construction increased 16 
percent. Construction of public works and util- 
ities remained about stationary; business build- 
ings declined 9 percent; and all other classes 
combined decreased 15 percent from 1922. 

All previous construction records were bro- 
ken in these districts: New York State and 
northern New Jersey; the Pittsburgh district; 
and the Northwest. New England just about 
equalled the 1922 record, and the middle At- 
lantic States and the central West declined. 
The southeastern States probably showed a 
considerable increase, altho there was no record 
on them previous to last year. 

Contemplated new work reported during the 
year 1923 in the 36 States amounted to $7,421,- 
940,000, which is 86 percent in excess of the 
total of contracts awarded (or work actually 
started). The normal excess is about 50 percent. 
This may be taken as an indication of a de- 
mand that has not been fully satisfied. How- 
ever, the excess of contemplated work reported 
has been abnormally large every year since the 
war, and is not sufficient to indicate an in- 
creased volume of construction in 1924, 

‘In fact,’’ says the Dodge statement, ‘‘the 
reaction of last summer was a very mild one, 
insufficient to bring about an appreciable low- 
ering of building costs generally. Building 
costs are now at a level nearly 30 percent above 
the prices of general commodities; labor and 
materials are generally scarce. The/1923 in- 
crease over 1922 was surprising, in view of all 
the conditions. It seems unlikely that 1924 can 
better the 1923 record, or even equal it. A total 
construction program of 4 billion dollars in 
the entire country seems a reasonable estimate 
to make at the present time. A moderate de- 
cline from the 1923 construction volume, about 
10 percent, ought to have a wholesome influence 
on building conditions.’’ 


State May Aid Home Builders 


ALBANY, N. Y., Jan. 7.—In his message 
transmitted to the legislature last week, Gov. 
Alfred E. Smith said that the facts as disclosed 
by the State housing commission’s investigation 
thus far show that one of the most important 
things necessary to stimulate the construction 
of homes among those of moderate wage earn- 
ing capacity is a freer supply of money at low 
rates of interest. He strongly advocated State 
aid for home building in case private capital is 
not forthcoming in sufficient amount, saying 
on this point: 

I strongly approve the housing commission’s 
recommendation that the way be paved for State 
aid in connection with housing, so that if private 
capital does not meet the demand for housing at 
low costs, the State and the various municipalities 
will be in a position to step in and supply what- 
ever assistance may be necessary. 

No time should be lost in initiating the first 
step. The State must be enabled first to extend 
its credit under well defined restrictions to hous- 
ing operations, and this can only be accomplished 
by the passage of a constitutional amendment. It 
takes two years to effect this, and if in that time 


there has not been sufficient change in private 
methods of financing, then at least the State will 
be in a position to offer relief. This does not 
mean that the State is to engage in the business 
of constructing homes, but:it should be in the 
position of financing their construction in accord- 
ance with a sound and well-defined policy. The 
State housing commission remaining as a perma- 
nent body will be able to assemble the necessary 
information for guidance in good time before such 
an amendment can become effective. 

Cities can do much to help, but they must be 
freed from restrictions which may hamper them at 
the present time. 

Consideration should also be given to increasing 
the usefulness of the State Land Bank. 

These matters will be fully dealt with in a 
later report of the housing commission. Mean- 
while, I urge upon you to act promptly in passing 
a constitutional amendment to aid the financing 
of housing as well as a statute to extend the 
rent laws. 


Says Building Boom Will Continue 


That the tremendous building boom of last 
year will be continued this year is the opinion 
emphatically expressed by the Chicago citizens’ 
committee to enforce the Landis award. As- 


fulfill in 1924, and is counting on the sup. 
port of all interested in the welfare of the 
community. 

Some idea of what the committee means to 
the mechanic may be had from the fact that in 
1923 it placed in various branches of the build. 
ing industry more than 28,000 workmen, bring. 
ing the total for two years up to 57,000. The 
great boom has been free of all the disturbing 
influences which so militated against progress 
in the past. The grafting labor leader has been 
shelved, and all intimidating of workmen has 
been wiped out thru the operations of the com- 
mittee and its supporters. 


Frame Houses Far in the Lead 


WINNIPEG, MAN., Jan. 7.—Frame house con- 
struction is still the most popular. There were 
513 dwellings of that type built in Winnipeg 
during 1923, while the brick dwellings totaled 
45 and those of hollow tile or brick veneer 
numbered 29. The total cost of the 513 build- 
ing was $2,138,050. 

Among the other items in the list of buildings 
erected last year in this city were 919 private 











Above is shown the full size feature house of the third annual Chicago ‘‘Own Your Home’’ 
Exposition in the process of construction on the floor of the Coliseum last spring. The 
house was completely finished, furnished and equipped by exhibitors, in five days, with no 
makeshifts, establishing a new record in construction in the Chicago territory. The figures 
in the foreground are stars from a Chicago theater who impersonated Jack and Jill, the own- 
ers of the house, thruout the construction. The fourth annual exposition will be held in the 
Coliseum at Chicago on April 19 to 26, inclusive 


— 





surances of continued support of the committee 
in its efforts to maintain fair and decent build- 
ing conditions in Chicago is assured by archi- 
tects, contractors, and the general public. 

In 1923 all previous building records in the 
Chicago district were shattered. Permits is- 
sued approximated $340,000,000 for Chicago 
and suburbs, compared with about $227,- 
000,000 in the previous banner year of 
1922. Despite the tremendous building boom, 
big strides must be made to keep pace with the 
great growth in population. Chicago is grazing 
the 3,000,000 population mark, and its home, 
commercial and industrial housing facilities are 
not adequate for convenience and comfort. The 
committee feels that it has a big purpose to 


garages, 917 alterations, additions or repairs, 
306 sheds and work-shops, 18 warehouses an 
factories, 6 churches, schools or institutions, 30 
stores, 5 apartments and 2 theaters. ; 
The total number of buildings for which 
permits were taken out during last year was 
2,716, valued at $4,484,100, as against 3,473 
permits, valued at $6,875,750, in 1922. 
Reports received from local dealers would 
indicate that there will continue to be consider- 
able house building done during 1924. The city 
housing commission has about decided that it 
will not function during 1924, which will neces 
sitate intending house builders obtaining loans 
thru the ordinary channels. However, this W 
not result in any great difficulty, as most of 
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the large loan companies are very favorable 
towards advancing loans at a very reasonable 
rate of interest to persons wishing to build and 
own homes. 


Engineers Forecast Building Boom 


The American Association of Engineers, with 
headquarters in Chicago, in a statement just re- 
leased, draws an optimistic picture of building 
activities for 1924. The report reads in part: 


The outlook for engineering employment for 1924 
is bright, and all indications point to a better year 
than 1923. The demand for designers on all classes 
of work, especially architectural and structural, 
already is greater than the supply, with a further 
increase in demand certain as new work is started. 
Construction work in many sections will not come 
into full stride until the spring season opens. The 
demand for the next year will be for specialists on 
construction, particularly factory and residence 
buildings, hydro-electric, power houses, and drain- 
age projects. This year will see the railroad pro- 
fessional engineer in greater demand than any pre- 
vious time in the last decade. The railroads are 
contemplating considerable construction, and there 
is much maintenance work that must be done. 


"RABE EBBAES: 


Plan Model Home and Building Show 


AxKron, OHIO, Jan. 7.—Arrangements have 
been completed for the building of a second 
model home, as announced this week by J. 
E. Woodruff, chairman of the model home com- 
mittee of the Akron Builders’ Exchange. The 


plans and specifications for the model home 
are being drawn by the local association of 
architects, and when this work is completed bids 
will be invited. The exchange several months 
ago completed and displayed the first model 
home and was compelled to keep it open for 
inspection two weeks longer than planned be- 
cause of the interest shown. 

A building show will be held here under the 
auspices of the builders’ exchange early next 
spring. This was decided by fifty men repre- 
senting local civic, industrial and financial in- 
stitutions, who met recently at the request of 
M. M. Mell, chairman of the building show 
advisory committee of the builders’ organiza- 
tion. Subcommittees soon to be named will 
have charge of determining the place, time and 
scope of the show. 


Reports Building Unusually Active 


In a statement released Tuesday, the Cham- 
ber of Commerce of the United States, Wash- 
ington, D. C., reports that ‘‘building and con- 
struction continue to be one of the important 
features of the situation, and display an activity 
unusual for the season.’’ 

‘<This activity is almost entirely in the 
cities,’’ the report continues, ‘‘and is one of 
the many evidences of the growth of the great 
centers, and the momentous and significant rate 
at which the agricultural districts are losing 


population to the cities. The output of auto- 
mobiles still continues at an enormous rate, tho 
the general belief is that automobile manufac- 
turing will assume somewhat less active phases 
as the year progresses.’’ 


Lumbermen to Entertain Prize-fighter 


JACKSONVILLE, FLA., Jan. 7—W. B. Harbe- 
son, of DeFuniak Springs, and Col. George O. 
Waits, of Caryville, two of the foremost hunters 
in Florida will entertain Jack Dempsey, heavy- 
weight champion of the world, on a hunting 
trip if it does not interfere with the plans of 
Dempsey’s manager. 


Dempsey came to Florida this week looking 
for recreation, and knowing him to be fond of 
hunting Messrs. Harbeson and Waits extended 
an invitation to the champion to try his luck 
on black bear, deer, wild cat and birds, with 
which Vest Florida abounds. Dempsey and his 
secretary will return from Miami next week, 
and will accept the hunting invitation unless 
something intervenes to prevent. 


If Champion Jack Dempsey accepts this invi- 
tation he will have the time of his life, for 
the reason that Messrs. Harbeson arid Waits are 
reputed to be the most skillful hunters in Flor- 
ida. Both are prominent lumbermen who own 
large timber holdings which abound with game 
and fish. 


Secretary Mellon Explains Tax Economies 


Few members of a Federal cabinet have achieved the dis- 
tinction purely on the basis of accomplishment that has come 
to Andrew W. Mellon, the present secretary of the treasury. 
Mr. Mellon’s recent tax reduction proposal has become the sub- 
ject of interest and comment thruout the country, and it is 
likely to be one of the major questions before Congress. In 


Secretary of the Treasury, Washington, D. C. 
Dee. 22, 1923. 
My Dear Sir: At your request, I am glad to 
give The Outlook some observations related to 
my recommendations for a comprehensive plan 
of tax reduction, on a subject which seems not 
to be fully understood by the general public. 


Adam Smith, in his great work ‘‘ Wealth of 
Nations,’’? laid down as the first maxim of 
taxation that ‘‘The subjects of every state 
ought to contribute toward the support of the 
government, as nearly as possible, in proportion 
to their respective abilities,’? and in his fourth 
and last maxim, that ‘‘Every tax ought to be 
so contrived as both to take out and to keep 
out of the pockets of the people as little as 
possible over and above what it brings into the 
public treasury of the state,’’ citing as one 
of the ways by which this last maxim is vio- 
lated a tax which ‘‘may obstruct the industry 
of the people, and discourage them from ap- 
plying to certain branches of business which 
might give maintenance and employment to 
great multitudes. While it obliges the 
people to pay, it may thus diminish, or per- 
haps destroy some of the funds, which might 
enable them more easily to do so.’? The 
further experience of one hundred and fifty 
years since this was written has emphasized 
the truth of these maxims, but those who argue 
against a reduction of surtaxes to more nearly 
peace-time figures cite only the first maxim, 
and ignore the fourth. With the principle that 
a man should pay taxes in accordance with his 
ability, I thoroly agree, but when, as a result 
of an unsound basis of taxation, it becomes evi- 
dent that the source of taxation is drying up 
and wealth is being diverted into unproductive 
channels, yielding neither revenue to the Gov- 
ernment nor profit to the people, then it is time 
to readjust our basis of taxation upon sound 
principles. 

_It seems difficult for some to understand that 
high rates of tax do not necessarily mean large 
revenue to the Government, and that more rev- 
enue may often be obtained by lower rates. 
There was an old saying that a railway freight 


The Outlook: 


rate should be ‘‘what the traffic will bear,’’ 
that is, a combination of the highest rate at 
which the largest quantity of freight would 
move. The same rule applies to all private 
businesses. If a price is fixed too high, sales 
drop off, and with them profits; if a price is 
fixed too low, sales may increase, but again 
profits decline. The most outstanding recent 
example of this principle is the sales policy of 
the Ford Motor Car Co. Does any one question 
that Mr. Ford has made more money by re- 
ducing the price of his car and increasing his 
sales than he would have made by maintaining 
a high price and a greater profit per car, but 
selling fewer cars? Your Government is just 
a business, and can and should be run on busi- 
ness principles. An income tax is the price the 
Government charges its people for the right to 
make a taxable profit. Expemence has shown 
that the present high rates of surtax are bring- 
ing in each year progressively less revenue to 
the Government. This means that the price is 
too high to the large taxpayer and he is avoid- 
ing a taxable income by the many ways which 
are available to him. What rates will bring in 
the largest revenue to the Government experi- 
ence has not yet developed, but it is estimated 
that by cutting the surtaxes in half, the Gov- 
ernment, when the full effect of the reduction is 
felt, will receive more revenue from the owners 
of large incomes at the lower rates of tax than 
it would have received at the higher rates. This 
is simply an application of the same business 
principle, just as Mr. Ford makes more money 
out of pricing his cars at $300 than at $3,000. 


Looking at the subject, therefore, solely from 
the standpoint of Government revenue, lower 
surtax rates are essential. If we consider, how- 
ever, the far more important subject of the 
effect of the present high surtax rates on the de- 
velopment and prosperity of our country, then 
the necessity for a change is more apparent. 
The most noteworthy characteristic of the 
American people is their initiative. It is this 
spirit which has developed America, and it was 
the same spirit in our soldiers which made our 
armies successful abroad. If the spirit of busi- 


view of its importance every statement that throws light upon 
the tax question will be read with interest by lumbermen. For 
this reason the AMERICAN LUMBERMAN is taking this means of 
giving wider publicity to the following letter written by Secre- 
tary Mellon to and at the request of E. H. Abbott, editor of 


ness adventure is killed, this country will cease 
to hold the foremost position in the world. And 
yet it is this very spirit which excessive sur- 
taxes are now destroying. Anyone at all in 
touch with affairs knows of his own knowledge 
of buildings which have not been built, of busi- 
nesses which have not been started, and of new 
projects which have been abandoned, all for 
the one reason, high surtaxes. If failure at- 
tends, the loss is borne exclusively by the ad- 
venturer; but if success ensues, the Govern- 
ment takes more than half of the profits. Peo- 
ple argue the risk is not worth the return. 

With the open invitation to all men who have 
wealth to be relieved from taxation by the sim- 
ple expedient of investing in the more than 
$11,000,000,000 of tax-exempt securities, now 
available, and which would be unaffected by any 
constitutional amendment, the rich need not pay 
taxes. We violate Adam Smith’s first maxim. 
Where these high surtaxes do bear, is not on 
the man who has acquired and holds available 
wealth, but on the man who, thru his own ini- 
tiative, is making wealth. The idle man is re- 
lieved; the producer is penalized. We violate 
the fourth maxim. We do not reach the peo- 
ple in proportion to their ability to pay and 
we destroy the initiative which produces the 
wealth in which the whole country should share, 
and which is the source of revenue to the Gov- 
ernment. 


Two vERY useful bulletins have been issued 
by the forestry section of the Agricultural Ex- 
periment Station of the Michigan Agricultural 
College, East Lansing, Mich. One of these is 
Special Bulletin 122, entitled ‘‘ Improvement of 
the Farm Woodlot;’’ the other, Special Bulle- 
tin 123, entitled ‘‘Second Growth Hardwood 
Forests in Michigan.’’ In view of the great 
interest in forestry, especially in Michigan, it 
is to be hoped that these booklets will be widely 
distributed. They set forth in brief compass 
the essentials of timber growth and woodlot 
improvement in such a way as to demonstrate 
practical forestry. Copies may be obtained 
from the Experiment Station upon request. 
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National Production, Shipments and Orders 


WASHINGTON, D. C., Jan. 7.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 


JANUARY 12, 1924 











sSoftwoods: aon, on Shipments sees Orders seee 
Week ended: 1923, Dec. 29; 1922, Dec. 30— 
Southern Pine Association....... i ee 38,619,326 45,090,484 41,856,000 64,203,489 62,846,784 56,834,757 
West Coast Lumbermen’s Association..........-.ceeceeee 39,947,343 42,510,987 68,492,014 72,755,563 88,925,562 74,379,041 
Western Pine Manufacturers’ Association.........e+ee06 11,524,000 10,100,000 17,049,000 17,438,000 21,675,000 19,775,000 
Californian BROAWO0d ASSOCIATION. 2.6.0ccccacccveccsscsceses 3,486,000 6,030,000 4,528,000 6,613,000 4,179,000 5,642,000 
North Carolina Pine ASSOCIATION... .cccccvccccvcccceeee 4,849,838 5,980,436 5,048,277 4,924,079 5,512,100 7,992,225 
Northern Hemlock & Hardwood Manufacturers’ Assn..... 637, 1,153,000 792, 1,467,000 1,078,000 763,000 
Northern Pine Manufacturers’ Association.........ceeeeee 5,320,000 4,667,000 3,103,000 5,664,419 3,000,000 2,365,000 
RE | 
Oo ee Se er ee et 104,383,505 115,531,907 140,868,291 173,065,550 187,216,446 167,751,023 
Pifty-two weeks: 1923, Jan. 6. to Dec. 29; 1922, Jan. 7 to Dec. 30— 
heutharn Pine Association.........:esee0: Shae yeirieanesinicnr: 3,971,218,759  3,796,522,379  4,061,518,557  3,733,954,461  3,889.303,052  3,890,706,269 
West Coast Lumbermen’s ASSOCiation......ccececsccceess 5,254,884.617  4,387,742,637 5,351,425,647 4,096,673,877  6,265,913,008  4,197,604,844 
Western Pine Manufacturers’ Association..........0. eee 1,452,427,000 1,197,322,000 1,266,089,000 1,198,386,000 1,195 950,000 1,235,500,000 
California Redwood Association......-sc.sccccsccccccece 489,777,000 405,196,000 453,725,000 375,689,000 437,623,000 395,268,000 
North Carolina Pine Association.,....osccscccovscerecscecces 446,244,418 495,520,644 456,857,967 505,116,115 366,814,236 493,360,470 
Northern Hemlock & Hardwood Manufacturers’ Assn..... 124,403,000 103,998,000 124,711,000 144,704,000 108,049,000 129,297,000 
Northern Pine Manufacturers’ Association.........++..0. 501,857,800 420,405,378 414,551,600 426,690,952 391,000,000 412,892,009 
Totals, fifty-two weekS.......cecccees ee ccccececees e -44,240,812,594 10,806,707,038 12,128,878,771 10,481,214,405 11,654,652,296 10,754,538, 533 
*California White & Sugar Pine Mfrs.’ Assn., 52 weeks.... 1,206,531,000 ............ (oR eee are et ee rier re vi 
Michigan Hardwood Manufacturers’ Assn., Jan. to Nov.... Oe eee CRUONTD 66:5 o:0.6-00,80500 Pret ‘. cialielewneae 
Hardwoods: 
Michigan Hardwood Manufacturers’ Assn., Jan. to Nov.... 142,152,000 ............ ED, einesicccwiemine  — sslguueeieieaee Pe Pe 
Northern Hemlock & Hdwd. Mfrs.’ Assn., 62 weeks....... 132,697,000 ........... . 164,047,000 .cccccccces po ree 


*Represents 15 percent of cut in California pine region. 


Production and Shipments of Western Pine 








PORTLAND, OrE., Jan. 5.—The November report of the Western Pine Manufacturers’ Association is as follows: 
Production Statistics for November Shipment Statistics for November Production and Shipments Compared 
——Mills reporting—— Production re reporting—— —Shipments— —— 148 Oe 88 900 toate 
Total No cut Cutting Feet oO TOGUCTION .seeeeeeeeeee ’ , 2299, 
Total shpmts. Shpg. Cars Feet BNIPRICWIS 2c.cccvcccecess 117,376,988 101,321,764 
Pe Scie sias 48 3 45 142,713,788 4993 ........ 48 I 47 4,575 117,376,988 
OE 51 2 49 242;208,371 1928 2.00000 51 2 49 3,759 101,321,764 Cut exceeds shipments 25,336,800 40,976,407 


- Fay eee for November was about 11 percent less than for October; the October figure was 161,139,838 feet; that for November, 1922, was 
f x eet. 

















1923 1922 1923— 1922. 

November shipments to— Cars Feet Cars Feet November shipments to— Cars Feet Cars Feet 
ON SEE 343 8,785,128 42 9,104,304 RPE kb aibiein sis cidnine ban ero bars 898,793 44 1,200,587 
Sry ere 400 9,372,107 271 7,206,499 OTS 2 A era 291 7,786,503 187 5,184,760 
PNAS c5 lS eWcb buses eelanws gf 1,778,845 64 1,683,185 ISED. ci, nd kaa eeccasn ee po haceiecs 116 3,132,475 92 2,535,311 
rere 248 6,167,937 209 5,207,593 RR errr ee 18 624,711 24 654,8 
BOOTER DAKOUH ..0ccccceccesee 42 8,418 48 1,289,211 *Atlantic coast States* ...... 1128 29,648,150 832 22,639,608 
South Dakota ........esscecee 66 1,667,085 66 ,861,702 +Other eastern States ...... 70 1,787,167 43 1,139,662 
Minnesota‘ 316 8,046,656 240 6,189,352 ORIG. We TORBR 6..66050cseesews 9 390,083 3 101,370 
Wisconsin? 289 7,685,054 230 6,192,990 ei ere re ree 5 114,285 6 130,344 
a ee 386 9,484,517 258 6,868,883 CS a eer 24 764,931 31 950,617 
Illinois* ..... 305 7,912,176 341 9,520,297 AS RP erent re een 1 28,600 . xaemeean 
Kansas! .... 36 877,435 29 687,916 EERE: 2555 scveu wena a Sctinow« ne re 1 33,720 
Nebraska® .. 133 3,358,796 148 4,047,580 SUN: . 5.5 beac '0ceco wile wleierie Wo eos g I 28,800 sa eenens 
Missouri* 48 1,155,168 47 1,338,488 BNOW GOMOD 6:66:05 4:0.60-000bslees 1 24,800 a euceres 
Colorado .... 102 2,598,012 138 3,686,769 — —_——_——_ — ——__— 
Wyoming 93 2,350,356 65 1,866,181 4575 117,376,988 3759 101,321,764 


* Pennsylvania, New Jersey and States north. 7 East of Mississippi and south of Ohio rivers. 





November shipments were about 15 percent less than October, those 
to individual States comparing as follows: 

4\North Dakota, Wisconsin, Kansas, Michigan and “other eastern 
States’ group showed increases. 

2Idaho took 3,500,000 feet less; Washington took 4,500,000 feet less. 
Both these States took large quantities of apple boxes in early fall. The 


The following figures show the number of mills reporting November, 


Idaho shipments were higher than in any November except 1922. The 
November shipments to Washington were the highest on record for 
that month. 

8 Nebraska took 1,800,000 feet less than in October. 

“Shipments to Minnesota, Illinois, Missouri, Utah and the ‘Atlantic 
coast’”’ group decreased by more than 1,000,000 feet each. 


1923, prices and volume of inquiry as normal, or above or below normal, 


normal being taken as the volume of inquiry or price level of the previous month, October, 1923: 


Total mills Normal Above Below 
PNG. sssadsiasepek® (veces oe 30 10 4 16 


Total mills on 


Above 
PRO CS. sco atheaka Save eek ears 30 vj 


Below 
11 





Imports and Exports of All Commodities 


WASHINGTON, D. C., Jan. 7.—The following table, prepared by the 
of all commodities by grand divisions: 








Department of Commerce, shows the total value of imports and exports 























Nov., 1923—— Nov., 1922 11 Months, 1923 11 Months, 1922 
Imports Exports Imports Exports Imports Exports I t Exports 
Grand Divisions— Grand Divisions— rs ° er sa 
BOETODO ceoncscve $ 93,448,237 $217,201,196 $ 94,517,118 $215,744,649 furope ..... $1,064,062,482 $1,845,818,313 $ 894,085,055 $1,896,633,723 
North America .. 73,431,892 84,805,971 70,943,027 86,862,262 No. America 933,732,113 1,006,611,866 755,644,396 830,389,652 
South America .. 34,923,499 23,411,434 39,456,295 22,304,410 So. America 430,216,018 250,080,750 319,576,261 203,946,514 
DMG ase esiek eens 82,705,513 57,450,599 76,285,922 40,040,788 RA 939,490,958 448,378,688 748,293,022 412,763,680 
MCCRNIA 20.0000 1,874,511 -12,679,229 2,836,328 9,557,379 Oceania 56,968,187 133,375,953 45,552,246 91,731,031 
BETIOR. ccswsus ‘ 5,071,228 4,642,278 7,766,136 5,490,134 BAICR Sisvsee 79,485,153 55,649,759 55,807,280 51,985,309 
PORE -siscisseae $291,454,880 $400,190,707 $291,804,826 $379,999,622 Total ..css $3,503,954,911 $3,739,915,329 $2,818,958,260 $3,487,449,909 
e se e + 
Bureau of Census Delivered Prices _ Western Pine Analysis 
WASHINGTON, D. C., Jan. 5.—The Department of Commerce has secured thru the bureau of the P. : 

: : : é ORTLAND, ORE. .5— Western Pine 
census the following prices, per thousand for lumber items and per hundred square feet for odumemey eae Oe oe as fol 
shingles, as the averages paid Dee. 1 by contractors for building materials de)ivered on the job, lows re f f 

é ‘ ports for the week ended Dec. 29 from 
these being selected from the complete list: : : ‘Tes 
thirty-six mills: 
No. 1 Dimension, Common Flooring, 1x4” Shingles, Extra —Percent of— 
S1S1E, 2x4—16’ Boards 10 to 16’ Clear, 16”, 5/2 Pro- Ship- 
Southern Douglas Cars Feet duction ments 
«~~ Douglas =. Oy N .f oe Cc Production 12,056,000 oo 
i r Oo. “ a 2. ' £. ; Bape eee eee MVIDVUU ne ee elt 
Rochester ........ seesseeeeee $48.00 $56.00 $45.00 $130.00 $6.00 ee | Shipments® .. 728 18,194,000 150.91 «.--. 
Detroit 10020 aon ND Ga) nes B00 BT sss | Received... 946 23,650,000 196.17 120.90 
Bay City <00000000.0III 50.00 one ae 75.00 ssa 7.00 cee Ec (slKee, Se 
OD si:0.6550 840.9 ous esaes J siete spins 85.0 aie r eecce 
Des Moines ................2. 52.00 52.00 56.00 106.00 95.00 50 "IID |. 2Ot, these shipment totals, local sales took 17 
SE oo, cx presen sta. ar 47.00 47.50 ie AA 6.25 cess | ee Seavewe Sees. 
eremenens 44.00 44.00 50.00 105.00 85.00 6.00 waihe +Local orders are not included as, in case of 
T. ccievestnnsakaneed 46.00 ancien 50.00 105.00 een 5.85 6.30 | retail sales from mill yards, order is practically 
San Antonio eben eee hes aad 50.00 ii's6 52.50 105.00 ice 6.00 6.00 | Synonymous with shipment. 1 
WORMIECION aickviesnicasaewece Sears ’ 40.00 Mee 82.75 4.06 pee i irty-six identica 
a Sees er ee cae 21.50 21.50 ae 56.00 3.50 pieeiw aeneae sae She nam by genie. a . the 
esas cede sa 24.50 24.50 ae 58.00 Ree ‘III | mills were 109.74 percent of bookings for 
New Orleans ...............- 40.00 Spee 45.00 105.00 sis 6.80 seeee | Previous week. 








JANUAE 


bh. Pt 


in ity ek 











'y 1924 


764 


“he 
for 


3 


=| Sr pb 





January 12, 1924 


AMERICAN LUMBERMAN 





—_ 


Record of Direct Sales of Douglas Fir 


SEATTLE, WASH., Jan. 5.—Direct sales of Douglas fir during December were as follows: 





Sales——— —_—_—_——. Prices ———__——_ 

v. g. flooring, 1x4”— No. Feet No. High Low Spread Common— 
BMGT -cnade ci esas eee wanes 33 243,000 6 $59.00 $54.00 $ 5.00 AO gh Sees 
MERGE wh acerecetavcueeee wae 317 1,648,000 14 57.00 48.00 9.00 tS eG” ay ae ae ee aan 
1 a eee eres 100 65,000 12 43.00 33.00 10.00 Di latin 

8. g. fir flooring— , 2x4", 14’ No. 1 S&E 
4” No. 2 and better ........ 123 1,168,000 14 37.00 23.00 14.00 Se hc icecevnes 
BEE © Séecurspeasencesscss 44 408,000 13 33.00 20.00 13.00 UE gc ccssauwnnes 
6” No. 2 and better ........ 169 806,000 14 40.00 27.00 13.00 p> ee a ene 
0 ere eer 39 205,000 13 37.50 24.00 13.50 SaG", Aa", 98-56" 2 ccc 

Ceiling— . 2x6”, 2x8”, 26-32’ .... 
5x4” No. 2 and better 334 1,994,000 18 35.00 24.00 11.00 Lath— 
META” NO. Sw ccccccccccvcceee 66 543,000 18 28.50 18.50 10.00 eae 

Drop siding— CO adestsedcsddeacas 
$". No. 2 and better ........ 381 3,710,000 16 39.00 26.00 13.00 SOO cc cdacscvauceees 
CP SD Sic scecincncandeoseees 120 1,083,000 21 35.50 22.50 13.00 Hemlock .......++.eee 








Sales——— Prices 

No. Feet No. High Low Spread 
eiwews 174 1,756,000 8 $21.50 $14.50 $ 7.00 
weeoke 74 376,000 22.0 15.00 7.00 
tabnes 309 1,123,000 8 19.50 15.50 4.00 
wadade 294 912,000 10 21.50 16.50 5.00 
dete 197 476,000 9 22.50 17.50 5.00 
nedaus 112 217,000 9 23.50 17.50 6.00 
neudue 89 178,000 8 25.50 20.50 5.00 
wanens 28 91,000 7 27.00 22.50 4.50 
aeacale 59 1,294,000 5 4.80 -15 1.05 
keane 10 578,000 6 5.00 4.00 1.00 
éxaaas 5 175,000 3 5.00 3.50 1.50 
wade 3 162,000 2 + 4.00 3.40 -60 





California Pine Sales 


SAN FRANCISCO, CALIF., Jan. 5.—For the 
period Dec. 23-31, the California White & Sugar 
Pine Manufacturers’ Association reports sales 
by grades as follows: 


California White Pine Mixed Pines 
Feet Common— Feet 
Nos. 1 & 2 clr. 155,000 Oe are 49,000 
oe ee 206,000 Oe eee 417,000 
BP GGIOCE. ccccss 209,000 LO: ae 1,947,000 
No. 3 clear.... 168,000 INGs: © cceunve 224,000 
Inch shop .... 115,000 No. 1 dimen 332,000 
No, 1 shop.... 179,000 No. 2 dimen.. 150,000 
No. 2 shop.... 420,000 Form stock... 10,000 
No. 3 shop.... 50,000 Timbers ..... ,000 
Shop, short... 25,000 Beveled Siding— 
Panel, 4%”, AW 9,000 io ae 
Nos. 1 & 2 clr. B@bte, css: 43,000 
oo See Seen 8 §- «- &  -Wiwecveuas ,000 
D&btr. stnd... 26,000 BP cdkeveswsceus 149,000 
No. 3 clr. stnd. 30,000 |. Ter errr 5,000 
Shop, stnd.... 163,000 Cedar 
Sugar Pine Feet 
Nos.1& 2clr. 111,000 0 *ttteteteees 102,000 
C select ...... 52,000 White Fir 
De i No. 3 com. and 
No. 3 clear.... 142,000 | eee 289,000 
Inch shop..... 10,000 No. 4 common 135,000 
No. 1 shop ... 184,000 No. 1 dimen.. 666,000 
x0. : pos ae sahehe No. 2 dimen... 885,000 
Shop, short. 25,000 Gg ner tates Fog ogo 
Nos. 1 & 2 clr., Com., 4/4...2. 346,000 
eam 12,000 Com. ‘oper 51.000 
No. 3 celr., stnd. 21,000 Ties & timbers 11/000 
Shop, stnd. ... 24,000 ‘ 
Bex Lath 
Pieces 
Mix. pines, 4/4 25,000 No. 1 mix 
Mix. pines, 5/4 on taniies 1,420,000 
J eae 185,000 No. 2 mix. pine 362,000 


Fir, white .... 8,000 32” mix. pine.2,214,000 


Footage of commons is of 1-inch stock onl 
no other thickness being included. ” 





North Carolina Pine 


Norroik, Va., Jan. 7.—The North Carolina 
Pine Association makes the following analysis 
of figures reported by thirty-five mills for the 
week ended Dec. 29: 

—Percentage of — 


Production Shi 
Production— Feet Normal* Actual outa 
Actual ..... 665,913 Se Sceee “eteas 
Normal +: ne -caxee ‘seanan aaaine 
Shipments . 2,785,460 32 Corr 
Orderst ...0.. 4,859,049 56 163 170 





*“Normal” is based on the amount of lumber the 
mills would produce in a normal working day. 
4 tAs compared with last week, there has been a 
ecrease in orders of 46 percent; but last week 
there were reports from fifty-two mills. 





Southern Pine Barometer 


NEw ORLEANS, LA., Jan. 7.—For the week 
ended Jan. 4, Friday, one hundred twenty-five 
mills report as follows to the Southern Pine 
Association: 


Percent Percent 
of pro- of ship- 


{Cars Feet duction ments 
Production ... <6 GRE EOINEE ce.cuas 
Shipments . 2,969 62,135,232 113.44 
a, 
eceive a 
je ae ek 2,832 59,268,096 108.20 95.39 
week ....13,006 272,189,568 


*Orders on h 
during the — show a decrease of 1.04 percent 


tAs a basis for carload, the average load shi 
in November, 20,928 feet, is used. " _ 





National Analysis 


WASHINGTON, D. C., Jan. 7.—The National 
Lumber Manufacturers’ Association issues the 
following analysis for the week ended Dee. 29, 
orders and shipments being shown as percent- 
ages of production: 


During During 50 

Week Ended Wks. Ended 
Dec. 22 Dec. 22 

No. of Ship- Or- Ship- Or- 


Associations— mills ments ders ments ders 
Southern Pine ..... 133 108 163 102 98 
West Coast ..ccces 125 171 223 102 100 
Western Pine ..... 385 148 188 87 82 
Calif. Pines* ...... 8 78 102 6 re 
Calif. Redwood** .. 13 130 120 93 89 
No. Carolina Pine... 40 104 114 102 82 
No.Hemlock&Hdwd.{ 12 109 112 112 99 


Northern Pine .... 11 58 56 83 78 


3774 133 
* Represents 15 percent of 
pine region. 
** Report from 10 mills. 
+ Includes hardwoods and softwoods. 
t Last week there were reports from 380 mills. 


California Redwood Data 


San Francisco, Cauir., Jan. 5.—The follow- 
ing information is summarized from the Calli- 
fornia Redwood Association’s report: 


Member mills reported Entire 
Percent of Industry 


9 
cut in California 








No. of pro- (estimated) 
mills Feet duction Feet 
Production ...13 3,486,000 100 5,000,000 
Shipments .... 13 4,528,000 130 6,500,000 
Orders— 

Received ...13 4,179,000 120 6,000,000 
On hand - 13 28,966,000 wae 41,400,000 
Detailed Distribution for Week 

Shipments Orders 

13 mills 13 mills 

Northern California*® ...... 750,000 1,216,000 
Southern California* ...... 1,949,000 947,000 
MEGEEENT “céncccescateeeciea acamedas 21,000 
NEN, Génuecedcccdcencee 1,099,000 1,812,000 
1, re re 730,000 183,000 
WR dentavaawdeanmad xe 4,528,000 4,179,000 


*North and south of line running thru San 
Luis Obispo and Bakersfield. 

Nevada, Arizona, Oregon and Washington. 

tAll other States and Canada. 


Fir Statistics for 1923 


SEATTLE, WasH., Jan. 5.—Complete figures 
covering the fir industry for 1923 have been 
compiled under the direction of Robert B. 
Allen, secretary-manager of the West Coast 
Lumbermen’s Association, with comparative 
totals for the last four years, as follows: 

Production Orders Shipments 





1923... 5,254,884,617 5,265,913,008 5,351,425,647 
1922... 4,387,742,637 4,197,604,944 4,096,673,877 
1921... 2,788,953,643 2,912,938,330 2,826,270,465 
1920. 3,824,022,479 2,925,788,191 3,368,183,538 


From the above it will be observed: 

1. Production for 1923 was 19.76 percent 
greater than for 1922; 88.42 percent greater 
than in 1921; and 37.42 percent greater than 
for 1920. 

2. Orders for 1923 were 25.45 percent greater 
than for 1922; 80.78 percent greater than in 
1921; and 79.98 percent greater than for 1920. 

3. Shipments for 1923 were 30.63 percent 
greater than for 1922; 89.35 percent greater 
than in 1921; and 58.88 percent greater than 
for 1920. 





The West Coast Review 


SEATTLE, WASH., Jan. 5.—For the week ended 
Dee. 29, 125 mills report as follows to the West 
Coast Lumbermen’s Association: 


Feet 


Production .. 39,947,343 54% below normal* 


Shipments 68,492,014 23% below orders 
OFGGPS ccccee 88,925,562 123% above production 
Shipments— 
Water delivery: Feet Feet 

fo CT Cee CTC . 24,855,960 

WENGE cwencdcdsedions e.-- 14,990,569 

Total Water (58%) .ccccccccccccccce 39,846,529 
WEAN SOO ORG ik oc wceividtnnceduecddaace 24,990,000 
Local auto and team deliveries....... 3,655,485 

68,492,014 

New Business— 
Water delivery: 

MEE vadedtacicdnnc canes 29,629,912 

TREMORS ee dcccdevcasescseiec 16,640,165 

Total water (562%) ..cccccccccccccses 46,270,077 
TRAGE, 1,900 CONG oo cccicdnccceccescscees 39,000,000 
Local auto and team deliveries........ ,655,485 

88,925,562 

Unfilled orders— 

DO. er . -113,996,838 

TRRMEE sic cicc chocccecucdnuasseseesees 240,640,399 

TAMER dcdcddacasciddccccanesdasacuaenes 4,889 cars 





*Normal as reported weekly covering previous 
five years’ operating experience, or such oper- 
ating experience as may be available. 





Sees Need for Market Extension 


SEATTLE, WASH., Jan. 5.—George R. Hackett, 
general manager Robertson & Hackett Saw- 
mills (Ltd.), Vancouver, B. C., was in Seattle 
yesterday and today, having recently com- 
pleted a five weeks’ tour of the Atlantic sea- 
board, including Canadian and American cities. 
Summarizing his impressions, Mr. Hackett says: 


While the prevailing tone of the fir industry is 
optimistic, I have been duly impressed with the 
need for market extension. We ought to have a 
larger number of salesmen of west Coast woods; 
the more of such-salesmen we are able to put into 
action, the larger volume of west Coast woods will 
we sell in markets where other woods are com- 
petitive. A larger number of British Columbia 
mills, which have been sold up for a considerable 
time ahead, are closed for repairs. Stocks of com- 
mon yard lumber are low, while the larger accumu- 
lations are in the sheds. 

We find that building activities in eastern 
Canada are progressing on a normal basis, but since 
that territory is not reached by intercoastal busi- 
ness and is dependent almost entirely on the rail 
trade, we get our proportion of the trade only on a 
competitive basis. Michigan hemlock is one of 
the woods crossing the line in considerable vol- 
ume, and there is a rather heavy proportion of 
spruce and other woods. In fir, we always enjoy 
a good demand for timbers, but on the whole 
the matter of trade in eastern Canadian territory 
is almost entirely a question of freights. 


Canadian mills have booked cutting business as 
a result of the export trade, but steamer space is 
scarce. I have in mind that a few days ago there 
were 150 lighters in the neighborhood of Van- 
couver, awaiting tonnage; and one day last week 
I was up the harbor and found only two steamers 
loading, whereas usually there are about twenty. 
All logging camps in British Columbia are running. 
There is a plentiful supply of fir logs, and a 
surplus of cedar. The market on lumber cedar 
is $26, and on shingle cedar $14 to $17. ‘The 
prices apparently are considerably lower than those 
on the American side of the line, but if allowance 
is made for the differences in grading and scaling 
the market will be found to be practically on the 
same level as on Puget Sound. As far as the 
lumber market is concerned, the prospect is mefiee- 
ably improved, and everybody is quite optimistic. 
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News From the Nation’s Capital * 


New Status of “‘Better Homes’”’ 


The Department of Commerce announces that 
the better homes movement, which has gradually 
extended its activities over the country during 
the last two years, was today incorporated as 
an educational foundation and will be supported 
by public gifts, already largely assured. 

Continuing, the announcement says: 


This movement was inaugurated in 1922 by Mrs. 
William Brown Meloney with the assistance of 
an advisory committee under the patronage of 
President Harding and under the presidency of 
Secretary of Commerce Hoover. 

The movement sponsors demonstration homes in 
towns and cities thruout the country. These 
houses are prepared and opened to the public 
solely from local initiative and thru codperation 
of the women’s, business, architectural, and civic 
groups in each town. There were more than 500 
such demonstrations during the Better Homes 
Week in 1922 and more than 1,000 in June, 1923. 

The new board of directors comprises Mr. 
Hoover as president; Mrs. Meloney, J. M. Gries, 
G. W. Wilder, A. Herter, Don Barber, E. H. 
Brown, Grace Abbott and Mrs. John Sherman, 

After the meeting today Mr. Hoover announced 
that the movement was now set up under entirely 
independent resources, but that there would be no 
change in its general direction; that its resources 
were largely assured for more active service. 

Prof. James Ford, associate professor of social 
ethics at Harvard University, has been selected to 
take active charge under the new organization and 
is expected to begin immediately the preparations 
for Better Homes Week, which comes in May this 
year. He has been grunted leave of absence to 
undertake the work. Prof. Ford has made an in- 
tensive study of housing problems. During the 
war he was prominently identified with the United 
States Housing Corporation. 


Asks Pledges to Observe Standards 


R. G. Merritt, executive secretary of the Cen- 
tral Committee on Lumber Standards, is great- 
ly pleased with the printed circular covering the 
lumber standards agreed upon at the general 
conference held here last month. The cireu- 
lar is addressed to all organized consumers, 
technical experts, distributers and manufactur- 
ers interested in lumber. It goes into the his- 
tory of the movement for lumber standardization 
and simplification, gives the personnel of the 
central committee which was organized after 
the original conference called by Secretary of 
Commerce Hoover in May, 1922, for the pur- 
pose of hastening the work already begun in 
the industry, and the consulting committee ap- 
pointed to assist the central committee, summa- 
rizes the results of the December conference, 
gives a complete list of those in attendance. 


The circular bears the signature of George K. 
Burgess, director of the bureau of standards, 
of which the division of simplified practice 
headed by W. A. Durgin is a part, and is ap- 
proved by Herbert Hoover, ‘‘subject to regular 
annual revision by similar conference.’’ The 
title is ‘‘ Elimination of Waste—Lumber.’’ 


The circular is introduced by a brief letter 
signed by Mr. Durgin and addressed to all 
interested parties, the text of which follows: 


The recommended simplifications in lumber prac- 
tices presented in this circular are of vital im- 
portance, not only to the lumber business but to 
the entire American nation. Lumbermen, dis- 
tributers, technical men and other representatives 
of consumers have given largely of their time and 
effort in the development, many having come long 
distances at serious expense to attend the con- 
ferences. So far as representation can go, it is 
certain the result expresses the best thought of the 
industry and is unanimously endorsed by every 
interest in the industry. But this department is 
intent upon securing the individual endorsement of 
each unit in the enormously complex and important 
lumber field. To this end we ask you to sub- 
scribe to the recommendations and pledge your 
support for the year July, 1924, to July, 1925, 
by signing and returning the attached acceptance 
orm. 


As in all our activities for simplification in co- 
operation with business, we purpose to survey 
the effectiveness of these recommendations each 
year, the results of the inquiry to be placed before 
the Central Committee on Lumber Standards as a 
basis for any helpful modifications that may be 
needed. Working closely together, the full ad- 
vantage of the industries’ recommendations will 
be secured. To this end the vigorous and con- 


tinuous support of yourself and your associates is 
essential. 

The acceptance form follows: 

The Secretary of Commerce, 
Washington, D. C. 

Sir: We, the undersigned, do hereby accept the 
draft of Simplified Practice Recommendation, dated 
Dec. 18, 1923, as our standard of practice in 
(Production, Distribution, Consumption) of lumber 
for the year beginning July 1, 1924, and will 
use our best effort in securing general adoption 
of the recognized standards. 

To permit intelligent review of the effectiveness 
of the recommendation every year by an accredited 
committee of all interests working in codperation 
with the Department of Commerce, we will supply 
all data, upon request, which may be necessary 
for the development of constructive revisions. 
It is understood that any suggested modifications 
will be submitted as soon as formulated and shall 
not be binding until accepted in form similar to 
this agreement. 


ee 


(Address) 


The understanding is that a first edition of 
5,000 copies of the 13-page circular is being 
distributed, and that other editions will follow. 
In fact, the circular is to be sent to every nook 
and corner of the country and the distribution 
may reach 50,000 copies ultimately. 


Sale of Idaho Indian Timber 


The Department of the Interior has an- 
nounced that timber valued at $100,000 in the 
Coeur d’Alene Indian Reservation in Idaho will 
be offered for sale to the highest bidder. Bids 
will be received by the Superintendent of the 
Coeur d’Alene Reservation up to Jan. 24. The 
timber offered for sale is located on thirty-eight 
Indian allotments within the Hangman Creek 
district in the southern part of the reserva- 
tion in three townships at Boise meridian, 
Idaho. 

The sale embraces approximately 40,000,000 
feet of yellow pine, Douglas fir and larch, says 
the announcement. The minimum prices at 
which the timber is being advertised for sale 
vary from $3.25 to $5 a thousand feet for 
yellow pine and $2.50 to $3 for fir and larch. 
The contracts that the successful bidders will be 
required to execute will provide for payment 
of only 25 percent of the value of the timber 
within 30 days from the approval of the con- 
tract and an additional 25 percent within two 
years from that date, if the timber is not pre- 
viously cut. 

Not over ten years will be allowed for the 
removal of timber from any allotment. On 
April 1, 1927, the stumpage price will increase 
12 percent over the prices originally bid for 
the timber and at the close of each three years 
thereafter the price will advance 12 percent 
over the price paid during the preceding 3- 
year period. 


Home and Foreign Trade in Brief 


The Department of Commerce has summarized 
the business situation at home and abroad, 
based on latest available information, as fol- 
lows: 


DomEstic—IFurther November reports on domes- 
tic business received by the bureau of the census, 
Department of Commerce, show some declines from 
October, but greater activity in most lines than 
in November, 1922. Petroleum production in 
November was 64,526,000 barrels, compared with 
65,977,000 barrels in October and 47,531,000 in 
November, 1922. Total stocks increased from 
319,591,000 barrels at the close of October to 
327,040,000 barrels on Dec. 1, compared with 265,- 
017,000 barrels on Dee. 1, 1922. Production and 
shipments of northern hemlock and hardwood lum- 
ber, western pine and maple flooring declined 
from October but generally were greater than in 
November, 1922. New orders for steam power and 
centrifugal pumps decreased slightly. Woolen 
looms, on the basis of total hours operated, show 
increased activity over October. Indexes of whole- 
sale and retail trade, relative to 1919, show de- 
clines in November. Department store trade stood 


at 142, against 148 the preceding month and 131 
in November, 1922; department store stocks at 
149, against 146 and 130; mail order sales at 122, 
against 134 and 110; total wholesale trade at 84, 
Total savings deposits on 


against 98 and 81. 


Dec. 1 as reported by 889 banks thruout the 
United States amounted to $6,776,859,000 and 
may be compared with $6,746,089,000 at the cloge 
of the preceding month and $6,158,540,000 on 
Dec. 1, 1922. All districts reported increageg 
deposits except Richmond, which showed a slight 
decline. 

ForeigN—Economic conditions in Latin Americg 
at the beginning of the new year are general] 
good, according to cables to the Department of 
Commerce, except in Mexico, where the anticipated 
improvement has been halted by the _ revolution 
Retail trade, however, is seasonally dull, after the 
holiday activity, and import business in Argenting 
and Brazil is handicapped by erratic exchange 
fluctuations. Crops are in good condition and 
high prices of most Latin American export com. 
modities foreshadow larger orders for foreign 
goods, stocks of which in most countries are fe. 
ported low. 

LASS SS ESE EEE 


Southern Pine Miill Prices 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Jan. 10.—Following are 
f. o. b. mill prices Dec. 31 to Jan. 5 of a vary- 
ing number of southern pine lumber mills, be- 
ing weighted averages of reported actual sales 
at latest available dates: 


Sap Flooring Boards S2S or S4s* 





Edge grain— Common— 
<3” Beep. ....se0ce x 8” No, 1...... 

Flat grain— UEte” INO. Bisse 
1x4” B&btr. » S840 im 8” Ne. 2... ic 
Ixé” No, 2 com:.. 18:96 Ist2” No. 2...... 
ix6” No. 2com.. 223.40 ix 8” No. 3...... 
1x6” No. 3 com.. 15.07 Timbers 

Dimension 4S— 


8” & under 20’ & 
under, longleaf 26.50 
12”, 20’ & under. 38.74 


*Prices of No. 1 common boards are the aver- 
age for December. 


2x4”, 16’ No. 1.. 26.00 
2x4”, 16’ No. 2.. 19.70 





SEEGER AA AG GZGi 


Studying Seed Crop and Tree Pests 


ATLANTA, GA., Jan. 7.—Study of the yellow 
poplar thruout North Carolina, Georgia, Ten- 
nessee, Kentucky and Maryland is now being 
renewed by the Appalachian Forest Experiment 
Station, says a report from the United States 
Department of Agriculture. A considerable 
amount of yield data has been secured in Ohio 
from plots on which the trees were measured, 
then cut into cordwood and volume ascertained. 


A study was begun also on the seed produc- 
tion of the yellow poplar in 27- and 55-year-old 
forests, it is stated, and the data so far show 
that there is very little difference in the yield 
of seed from the two age classes. An average 
of fourteen seeds to the strobile or seed con- 
tainer was found, which probably mature into 
good seed. 


A study of the yields obtained from the 
southern yellow pine for pulp is now under way 
thru the codperation of the Great Southern 
Forest Experiment Station, according to re 
ports. Cutting has been done according to dif- 
ferent methods on a block of 200 acres. All 
seed trees and immature timber adjacent to 
the plots on which this study is being carried 
out have been tagged, mapped and described in 
order to get the increased rate of growth on 
these trees. It is planned to remeasure these 
plots again in about five years. 


A serious infestation of forest insects near 
Laurel, Miss., has been reported by the Southern 
Experiment Station. A naval stores company 
located at this point has been losing timber for 
some time and this year the loss has been very 
heavy. Most of this has been caused by two 
groups of bark beetles, among them the Den- 
droctonus. An insect infestation on a large 
scale is possible in many parts of the South. 


C. G. Bates, of the Fremont Forest Experi- 
ment Station, has found that the very small 
and minute food particles in the soil may have 
an important effect upon the rate of growth of 
forest trees, it is stated. For example, a very 
large proportion of alkali may be held in an 
absorbed condition by the clay and may not 
become soluble even when there is abundant 
water. Since the clay is as important in soil 
as the soil water itself, this absorbed alkali 
has a far-reaching effect upon growth. 
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Lumber Transportation Developments 


Year’s Loadings Break 1920 Record 
[Special telegram to AMERICAN LUMBERMAN] 
WasHINGTON, D.°C., Jan. 10.—During the 

week ended Dee. 29 a total of 615,431 cars were 
loaded with revenue freight, which, due to the 
Christmas holidays and the seasonal decline in 
traffic, was a decrease of 261,826 cars below 
the preceding week. It was also a decrease of 
88,793 cars under the corresponding week of 
1922, but an a of 86,875 cars over the 
week of 1921. 

ag ot products loading amounted to 36,025 
ears, or 30,972 cars under the preceding week, 
and 8,689 cars less than the same week of 1922, 
but 4,534 cars more than the corresponding 
week of 1921. Coal loading was 112,410 cars, 
or 70,967 cars less than the preceding week, and 
59,722 cars less than the same week of 1922, 
put 7,785 cars more than the corresponding 
week of 1921. 

Complete reports for the year show revenue 
loadings totaled 49,814,970 cars. This exceeded 
by 4,696,498 cars, or 10.4 percent, the previous 
record freight traffic, which was during 1920. 


Asks Reopening of Coast Case 


WASHINGTON, D. C., Jan. 7.—Counsel for the 
carriers have filed a petition with the Interstate 
Commerce Commission urging the reopening of 
Docket No. 13,211—West Coast Lumbermen’s 
Association et al. vs. Abilene & Southern Rail- 
way Co. et al—for the purpose of taking addi- 
tional testimony bearing on the regrouping of 
destination points. It is pointed out that com- 
plainants in this case did not ask for regroup- 
ing or the disturbing of groups of relationships 
of destination points, but on the contrary al- 
leged that the rates on lumber and other forest 
products from points in the north Pacific coast 
group to points in eastern Colorado, southern 
Kansas, Oklahoma, New Mexico, Texas, Arkan- 
sas and Louisiana are unjust and unreasonable 
and unduly prejudicial in relation to rates con- 
temporaneously maintained on like traffic from 
other groups in the Inland Empire and Cali- 
fornia. 


File Complaint on Rates to Mexico 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Jan. 10.—A joint com- 
plaint filed with the Interstate Commerce Com- 
mission by four lumber companies and a Mexi- 
can agricultural corporation, and made public 
today, reopens the controversy over rates on 
lumber from Arizona on the one hand and from 
points in Texas, California, Oregon, Washington 
and Nevada on the other hand to crossings when 
destined for delivery in Mexico. 

The Arizona Lumber & Timber Co., Apache 
Lumber Co., Flagstaff Lumber Co. and Saginaw 
& Manistee Lumber Co. are joined in the com- 
plaint by Liga Agricola de Sinaloa. The Ari- 
zona Eastern Railroad Co., Santa Fe, Southern 
Pacific and El Paso & Southwestern are named 
as defendants. 

Complainants point out that in compliance 
with the commission’s order in Docket No. 13, 
765—Saginaw & Manistee Lumber Co. et al. vs. 
Atchison, Topeka & Santa Fe Railway Co. et 
al——the defendants published a rate of 42.5 
cents a hundred pounds from Holbrook, Ariz., 
on lumber, box shook and other articles taking 
lumber rates in carloads to Nogales, Ariz., on 
shipments destined to points on the Southern 
Pacific of Mexico. With the rates then in effect 
from Nogales to the Mexican destinations, this 
rate gave complainants rates which approxi- 
mated the thru rates from points in California 
and Nevada to the same destinations, a much 
greater distance. 

Effective June 7, last, the Southern Pacific of 
Mexico canceled rates on all lumber from No- 
gales other than that produced in Mexico, which 
resulted in defeating the commission’s order 
and restoring or increasing the rates complained 
of in Docket No. 13,765. The result is to give 
shippers in Texas, California, Oregon, Washing- 


ton and Nevada much lower rates to the same 
crossing points, rendering complainant’s rates 
unjust and unreasonable, unjustly discrimina- 
tory and unduly prejudicial. The commission 
is asked to issue a cese and desist order and to 
fix reasonable rates for the future. 


Saseaanaaaaaaa 


Railway to Tap Quebec Timber 


[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., Jan. 10.—Completion of 
the proposed Grand Lake Railway from Amos, 
Que., on the Canadian National Railways, to 
Grand Lake Victoria on the Ottawa River in 
southwestern Quebec, will open to development 
a large tract of virgin territory said to contain 
1,000,000,000 feet of pine lumber and several 
million cords of pulp wood, according to con- 
sular reports made publie by the Department of 
Commerce. 

Lumbering interests and financiers of North 
Bay, Ottawa and Montreal have applied to the 
Quebec legislature for a charter to build and 
operate the Grand Lake Railway with a length 
of forty miles. The estimated cost of con- 
struction is $1,000,000. Work will begin as soon 
as the charter is granted. Within the scope of 
the proposed charter are included authority to 
build, lease and sell steamboats and motorboats, 
develop water power, operate sawmills and ex- 
ploit mineral deposits. 


Reopens Case for Further Hearing 


[Special telegram to AMERICAN LUMBERMAN] 


WasuineTon, D. C., Jan. 10.—The Interstate 
Commerce Commission has issued an order re- 
opening for further hearing Docket No. 13.211— 
West Coast Lumbermen’s Association et al. vs. 
Abilene & Southern Railway Co. et. al. Oral 
argument in this case, now assigned for Jan. 17, 
is canceled. 

The commission also has consolidated with 
No. 13,211 for hearing and disposition the fol- 
lowing cases: 

No. 15,147—Wm. Cameron & Co. 
Abilene & Southern Railway Co., et al. 


No. 15,214—The Lumbermen’s Association of 
Texas vs. Abilene & Southern Railway Co., et al. 


No. 15,357—The Wichita Board of Commerce, 
et al, vs. Atchison, Topeka & Santa Fe Railway 
Co., et al. ; 


Denies Authority to Maintain Rates 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Jan. 9.—In fourth sec- 
tion order No. 8,846 the Interstate Commerce 
Commission has denied, effective June 5 next, 
application No. 1,873 of W. H. Hosmer, agent 
and parties thereto, in which authority was 
sought to continue to maintain rates on lumber 
and articles taking the same rates from points 
in Iowa, Michigan, Minnesota and Wisconsin 
to points in Illinois, Indiana, Kentucky, Michi- 
gan, Ohio, New York, Pennsylvania, West Vir- 
ginia and Ontario as named in Hosmer’s tariff 
I.C.C. A-26. Rates in accordance with this or- 
der will be made effective on statutory notice. 


(Inc.) vs. 


Eastern Schedules Suspended 


WASHINGTON, D. C., Jan. 8.—The Inter- 
state Commerce Commission has suspended from 
Jan. 1 until April 30 the operation of certain 
schedules as published in Supplement No. 6 to 
Agent J. J. Cottrell’s tariff I. C. C. No. 448, en- 
tered as Investigation and Suspension Docket 
No. 2,001. The suspended schedules propose 
to establish reduced commodity rates on roofing 
and building paper and related articles from 
eastern cities to points in Georgia, North and 
South Carolina and Virginia. The commission 
points out that the proposed rates would create 
new unauthorized Fourth Section violations in 
some instances. From Baltimore, Md., and 
York, Pa., to Charlotte, N. C., the proposed re- 
ductions would be from 42.5 cents a hundred 
pounds to 36 and 38.5 cents, respectively. 


Suspends Rail Service Tariff 


WASHINGTON, D. C., Jan. 7.—The Interstate 
Commerce Commission has suspended until May 
4 the operation of schedules published in third 
revised page 424 of Louisville & Nashville Rail- 
road Co.’s tariff I. C. C. No. A-15,239. The 
suspended schedules propose to establish a serv- 
ice charge of 1.5 cents a hundred pounds on all 
carload traffic handled by the St. Louis Mer- 
chants Bridge Terminal Railway between con- 
necting lines and the Fruit and Produce Build- 
ing track near Broadway Station, St. Louis, 
this additional charge to accrue to the railroad 
for the use of such track. 


Intervenors in Coast Complaint 


WASHINGTON, D. C., Jan. 7.—The Interstate 
Commerce Commission has issued an order au- 
thorizing the following additional concerns to 
intervene in Docket No. 15,303—Los Angeles 
Lumber Products Co. vs. Southern Pacifie Com- 
pany: Castle Crag Lumber Co., Ewauna Box 
Co., Lamm Lumber Co., Modoe Lumber Co., The 
Lumbermen’s Exchange. 


Activities of Interstate Commission 


WASHINGTON, D. C., Jan. 7—The Interstate 
Commerce Commission has assigned cases for 
hearing before Examiner Kephart as follows: 

Docket No. 15,073—The Central West Coal & 
Lumber Co. vs. Chicago, Burlington & Quincy 


Railway Co. et al.; Chamber of Commerce, Se i 
Wash. Mateh 4 —_ 


Docket No. 15,044—Pacific Mutual Door Co. vs. 
Ann Arbor Railroad Co. et al.; United States 
Court Rooms, Tacoma, Wash., March 17. 


Docket No. 13,199—West Coast Lumbermen’s As- 
sociation et al. vs. Director General, as agent 
Southern Pacific Co. et al.; County Court House, 
Chehalis, Wash., March 19. 


Docket No. 14,564—-Rose Lake Lumber Co., Ltd., 
vs. Oregon Short Line Railroad Co. et al.; Mult- 
an County Court House, Portland, Ore., March 


The following cases have been assigned for 
oral argument before the full commission Feb. 
8, at 10:30 a. m.: 

No. 12,744—A. C. Dutton Lumber Co. et al. vs. 


Director General, as agent Aberdeen & Rockfish 
Railroad Co., et al. 


No. 13,121—Charles K. Spaulding Logging Co. 
bb — General as agent, Southern ~Pacifie 
o. et al. 


No. 13,374—Cascade Timber Co. and North 
Coast Timber Co. vs. Director General, as agent 
Chicago, Milwaukee & St. Paul Railway Co. et al. 


No. 13,576—B. J. Carney & Co. et al. vs. Director 
General, as agent Atchison, Topeka & Santa Fe 
Railway Co. et al. 

On Feb. 13 Division 2 will listen to oral argu- 
ment in Docket No. 14,765—The McCloud River 
Lumber Co. vs. Atchison, Topeka & Santa Fe 
Railway Co. et al. 


Confer on Transportation Problems 


WASHINGTON, D. C., Jan. 9.—The National 
Transportation Conference, which will sit here 
for three days under the auspices of the Cham- 
ber of Commerce of the United States, got under 
way today, with Julius H. Barnes, president 
of the national chamber, presiding. All see- 
tions of the country were strongly represented 
in the big gathering in the ball room of the 
New Willard Hotel. 

The conference was called, after prolonged 
study by a number of sub-committees of the 
national chamber, for the purpose of shaping 
a proposed national policy of transportation 
and devising measures for putting it into 
effect. 

Secretary of Commerce Hoover delivered a 
brief but comprehensive address outlining in 
the illuminating manner characteristic of the 
man his views on this important problem. 
Walker D. Hines, former director general of 
railroads, discussed the rate-making provisions 
of the Transportation Act. The conference 
then got down to the study of the more im- 
portant problems involved in the development 
of a national system covering all agencies of 
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transportation—railways, waterways, highways 
—from the viewpoint of all the interests di- 
rectly affected by it. 

The two underlying problems before the con- 
ference are what the future needs of transpor- 
tation will be and how they may best be met. 
Before adjourning Friday the conference will 
attempt to answer these two great questions. 
Those in attendance have the benefit of the re- 
sult of the surveys made by six special commit- 
tees of the national chamber during the last 
year, plus the mature judgment of transpor- 
tation executives, leaders in the industrial and 
commercial fields, public officials, financiers, 
editors, economists and representatives of farm 
and labor organizations who comprise the con- 
ference. 

The magnitude of the transportation problem 
is realized when it is recalled that it has been 
estimated that the railroads alone will require 
during the next 10 years $7,870,000,000 to pro- 
vide additional facilities needed as a result of 
the normal increase in traffic. In addition, 
huge sums will be needed for highway building 
and the development of waterways and water 
transport. And this is only one of the big fac- 
tors which the conference was called to consider, 





A lumber dealer in Indiana says: “An 
efficient salesman is one who buys some- 
thing from a Jew and sells it to a Scotch- 
man at a profit.” 











Included in the recommendations of the spe- 
cial committees are the wider use of motor 
transport to supplement the railroads in pro- 
viding completed transportation, store-door de- 
livery, and to facilitate the distribution and 
exchange of freight; the linking of rail and 
water transportation by the establishment of 
joint rates, and the development of passenger 
bus service as an adjunct to electric railways. 

In connection with the railroads, financing, 
consolidation and the readjustment of freight 
rate schedules will be thoroly discussed from 
the viewpoint of the different sections of the 
country and of the various interests concerned 
in transportation. Every effort will be made 
during the conference to find a common ground 
upon which there will be a complete agreement, 
a very considerable problem in itself. 





Oregon Firm Elects New Officers 


Baker, OrE., Jan. 5.—During 1925 the plant 
of the Baker White Pine Lumber Co. produceg 
approximately 47,000,000 feet of lumber, ang 
in the same period shipped 1,890 cars. The 
volume of orders placed with the company sineg 
the first of the new year is keeping the plant 
running to capacity, and prospeets are encoyr. 
aging for the active buying movement ep. 
tinuing. 


The stockholders of the company at its meet. | 


ing last week elected the following board of 
directors: A. S. Shockley, J. W. Stuechell, E, 
R. Gurney, C. L. Beatty, all of Baker, Ore., ang 
8. S. Sidner, of Fremont, Neb. The board met 
later and chose the following officers:  Pregj. 
dent, A. S. Shockley; vice-president, E. R. Gur. 
ney; secretary-treasurer, C. L. Beatty; genera) 
manager, Norris E. Gurney. Other officials of 
the company are: Sales manager, F. B. Le 
Crone; auditor, Fred C. Smythe; cashier, Grant 
Young; logging superintendent, Bruce More. 
head; sawmill superintendent, E. C. Myers; 
shipping department superintendent, Harold E, 
Gardinier; superintendent purchases and sup. 
plies, G. T. Hunt; box factory foreman, 0, W. 
Ludwick; yard foreman, Oscar Soley. 


St. Louis Receipts and Shipments Break All Records 


Sr. Louis, Mo., Jan. 7.—All records for receipts at and shipments 


of lumber from St. Louis were broken in 1923, according to figures com- 
piled by the St. Louis representative of the AMERICAN LUMBERMAN 
from monthly reports of the Merchants’ Exchange of St. Louis. 
ceipts of lumber during last year amounted to 236,315 cars, as compared 
with 177,000 cars in 1922, a gain of 59,315 cars. 
were 169,543 cars, as compared with 131,450 cars in 1922, a gain of 38,093. 


Re- 


Shipments last year 


As in past years the’ Illinois division of the St. Louis Iron Mountain 


& Southern Railroad led in receipts with 79,703 cars, while the Cleveland, 
Chicago, Cincinnati & St. Louis Railroad led in shipments with 24,029 
cars, stressing the importance of St. Louis as a center to serve the eastern 
lumber market. 


The figures for the receipts and shipments by water for 1923 have 


RECEIPTS OF LUMBER AT ST. LOUIS, 1923, IN CARLOADS 

















not yet been compiled. The receipts and shipments by rail follow: 


RAILROADS Jan. Feb. March April May June July § Aug. Sept. Oct. Nov. Dec. 1923 1922 1921 1920 1919 
Chicago & Alton R. R. (Mo. Div.). 48 88 18 9 16 14 it 24 9 14 24 21 246 256 86 48 28 
Missouri Pacific Ry.........sseee0- 218 191 258 321 245 242 307 249 208 222 192 258 2,911 2,887 2,531 2.457 2,641 
St. Louis-San Francisco Ry..... ose B18 8661j0R8 4,242 4,226 4,380 3,683 2,949 8,626 8,340 8,852 3,259 3,318 42,529 19,722 19,785 20,185 17,791 
Wabash Railway (West)....... ox «OS 118 151 214 172 127 109 153 138 134 166 111 1,729 1,278 486 320 485 
Chicago, Rock Isl. & Pacific Ry... 59 52 45 51 64 53 49 57 65 102 98 119 814 613 286 369 805 
Missouri, Kansas & Texas Ry...... 812 697 611 517 381 458 551 543 409 424 297 363 6,063 5,478 3,256 1,852 1,193 
St. Louis Southwestern Ry..... .... 2,043 1,886 2,923 1,980 1,605 2,519 2,564 1,323 1,710 3,272 2,319 2,244 25,888 23,989 17,710 9,693 6,016 
St. Louis, Iron Mountain & Southern 748 532 677 952 719 666 715 766 960 972 916 640 9,263 8,077 8,101 11,940 ,009 
St. L., I. M. & Sou. (Ill. Div.).... 5,049 4,084 6,469 6,835 9,316 7,521 6,912 , 6,159 6.785 6,259 6,266 79,703 59,448 47,682 996 62,024 
Illinois Central Railroad........... 1,776 1,626 2,028 1,762 1,867 1,590 1,405 1,583 1,577 1,783 1,496 1,388 19,884 14,816 7,890 9,061 10,436 
Louisville, Henderson & St. L. Ry. 12 13 14 14 15 18 10 ae bene 21 13 8 157 115 68 79 12 
Louisville & Nashville RR........- 287 262 285 252 275 228 206 234 174 220 207 180 =. 2,810 2,095 1,875 2,333. 2,974 
Mobile & Ohio Railroad Co........ 3,707 3,478 4,03 3,163 3,769 3,110 3,303 3,036 2,986 3,529 2,880 2,632 89,631 33,666 25,011 19,380 35,937 
Southern Railway............ee.e- 128 1 191 112 125 122 97 133 113 183 97 106 1,571 ' 868 1,369 119 
Mare CIEE ncicc ess Sebte sGaes » SSSe boku Geeice Sea ‘Skea. Weeee Seeaee aug. |) Sees) Seeeuae ul Seewae aeeue | eee 2 pee 
Chicago & Alton RR. (Main Line). 56 41 45 61 37 43 51 51 41 55 41 33 555 370 176 447 489 
i ee CE Co ccauc es dates cesses Gabbe, .Seoee OaAe- -SuGwED Siebee. “iuseiew -Giewiew, Jeeeea: Aisvee. “Jaemee- Isesteae cseuee biunetear Cauca | Gaeeee 
Pittsourgh, Oin., Ohi, & St. te. Ry. 2.220 cvicee D aGass, “Uatape” Sskkb.  PESAGL JESROE Sakaee Teese. “auteeee “inevies Mo “fete. ©. deren 93 82 
Wabash Railway (East)........... 85 ° 6 14 12 24 Bs 11 7 (s 7 17 11 154 102 21 19 26 
Toledo, St. Louis & Western RR.. 24 18 15 10 16 12 13 47 53 83 26 20 287 544 124 384 499 
Chicago, Peoria & St. Louis RR... .....  ....-  6eean aS) oSeemm 1 6 -— seeen 1 2 14 249 175 154 45 
Chicago, B. & Q. RR. (East Div.). 92 80 99 93 86 91 77 17 154 108 176 65 1,198 1,407 480 914 583 
Chicago, B. & Q. RR. (West Div.). 79 16 73 94 85 45 64 59 58 112 57 64 866 814 588 671 906 
ne ae REET OME RTL sss: sagen iediees .aewSe  <wienl Eee u° Bae! Shab eee. casiitn Rauure Heiss | lammieee Glew  Geamer) cece 2 seen 
St. Louis, Troy & Eastern RR.... 1 WE a cctereteny 8 8 2 a 2 6 4 3 35 | 3 2 
Total, 1923 .....ccscccecceeees 19,028 14,805 22,204 20,686 23,201 20,547 19,407 20,034 18,172 21,834 18,545 17,852 236,315 ..... veces eevee tees 

TR RON 55, ocscnkenencaeeae 10,043 10.271 15,085 13,131 19,518 20,183 14,370 15.228 16,313 13,657 12,855 16,344 ..... TTTIGOO: xis 8 —Hnene wes 
Total, 1021 .........+-.2eeeeee 9,389 8,876 10,893 10,211 11,017 12,482 9,946 10,927 11,724 13,560 15,436 12,809 ..... see. SOE 220 . cecus waned 
Le een 11,846 11.289 138,006 6,803 ,7,607 9,647 10,727 10,184 11,007 12,239 11,085 11,271 .....  cosoe coves 126,801 sss 
DUNN FROID .6os0a00.n00 00800600 8,313 9,464 527 10,444 11,765 18,841 14,886 12,848 13,704 14,085 12,816 13,249  .....  ceeee ss vvee sv vn 143,302 

; SHIPMENTS OF LUMBER FROM ST. LOUIS, 1923, IN CARLOADS 
RAILROADS Jan. Feb. March April May June July Aug. _ Sept. Oct. Nov. Dec. 1923 1922 1921 1920 1919 
Chicago & Alton (Mo. Div.)....... 27 387 25 13 13 10 20 19 19 47 142 80 452 95 127 73 2 
Missouri Pacific Ry...........ee0. 50 74 93 133 140 121 112 111 105 136 159 131 1,365 836 683 852 =: 1,127 
Wabash Railway (West).......... 190 135 157 153 166 166 156 168 165 181 168 157 1,960 2,030 2,101 3,588 8,815 
Chicago, Rock Island & Pacific...; 12 11 7 16 23 28 a 31 58 35 47 49 338 59 108 186 393 
St. Louis-San Francisco Ry........ 33 20 33 42 54 61 33 43 37 33 25 29 443 342 505 505 508 
Missouri, Kansas & Texas......... 69 69 56 38 39 21 17 26 15 34 12 8 404 893 1,282 1,034 614 
DISS OINNRUMINLIR ss ira sakes: Siedls (dames: wine seen xSecie cee eee betibe . rege ieee. “RRO, «Kees - ae 7 8 
St Louis, Iron Mountain & Southern 22 60 43 39 31 30 44 45 68 63 47 43 535 306 360 586 758 
St. L., Iron Mt. & So. (Ill. Div.).. 41 87 38 61 50 123 33 28 34 40 11 10 506 405 349 1,027 2,144 
Illinois Central RR................ 1,348 1,300 1,393 1,784 1,729 1,382 1,289 1,467 1,143 1,300 1,326 1,185 16,596 10,676 6,432 6,022 16,901 
Louisville, Henderson & St. Louis. . 15 9 36 52 23 37 48 82 74 48 56 34 514 98 62 106 26 
Louisville & Nashville RR......... 84 45 64 76 67 50 63 61 48 64 56 32 660 406 330 129 68 
Mobile & Ohio RR........... snes 5 3 a7 9 8 13 7 6 10 8 12 8 101 83 97 181 137 
BORON, hoo sasuiss sowkiivnceses 369 302 336 431 355 316 213 888 197 173 187 188 8,455 3,209 2,434 293 4 
Baltimore & Ohio RR............. 768 569 850 776 635 655 727 740 862 925 872 697 ,076 7,279 6,165 7,040 9,459 
Chicago & Alton (Main Line)...... 1,470 1,646 2,088 2,854 2,144 1,921 1,759 1,603 1,663 1.916 1,704 1,630 21,848 11,202 10,015 2,845 7,458 
C., C., O. & St. Louls RR........ - 1,778 1,650 2,321 2,813 2.457 1,855 (1,854 1,776 1,710 2.397 1,941 1/977 24029 14,711 12,146 10,452 12,008 
Chicago & Eastern Illinois......... 1,252 812 1,098 1,074 919 767 659 908 836 966 717 661 10, 8,849 6,677 6,951 8,688 
Pittsburg, Cin., Chicago & St. L... 1,521 1,268 2,176 2,221 2,063 1,820 2,051 2,293 1,736 2,097 1,958 1,541 22,745 18,609 16,978 10,233 13,121 
BVEDOR: RY. (WEB). os sinino scene oe ‘795 1,546 1,967 2'001 2255 2'196 1,896 21031 1,722 11828 1/864 1/549 22°650 17,185 17,388 14.151 19,38 
Toledo, St. Louis & Western RR.. 1,119 842 1,117 1,236 1,829 1,841 1,011 1,139 958 1,058 1,046 903 é 19,312 12,007 14,848 = 
Chicago, Peoria & St. Louis RR.... 294 67 45 34 39 45 78 114 44 47 29 67 903 5,387 4,606 4.552 Lf 
Ohicago, Burlington & Quincy (East) 834 748 =1,062 973 1,083 938 916 897 782 1,028 1,015 803 11,079 6.261 5,894 4,321 8,761 
Chicago, Burlington & Q. (West)... 422 838 529 515 487 354 342 405 409 470 423 337 «5,011 600 «2476 «5185 4,791 
St. Louis, Troy & Eastern.......... 131 94 74 111 99 52 105 107 i 92 76 44 1,105 765 239 144 228 
it RMD 6. sc dokce sess .+++. 18,599 11,682 15,575 16,455 16,188 14,252 13,454 14,486 12,815 14,986 13,803 12,158 169,543 ..... Riad. eee eee 
PAIR MURO i: cisijacexuocceuuar be 7.482 7,885 10,218 9,699 14,392 14,560 10,958 12,488 12.084 10.834 10,445 10405 ..... IGUAMO nsicas 92 vee 
ONE, SOUR. oo accvcesens seseees 7,071 6,960 8.593 8,148 9,196 9, 8,216 9,112 9,788 11,191 11,762 9,529 ..... «+... 109,461 ..... en 
PMN ED ns 6:-cemaininwses ses iee 9,003 8,650 10,524 4,875 6,467 7,884 6,174 8397 9.442 8.735 8, OMS og scins aces sence JOeOL. comeee 
Total, 1919 ............ eevee 5,860 6,742 6,777 8,084 9,057 10,657 11,222 °10,839 11,016 10,721 10,006 10,056 .....  ceeee seve vetee ten 
Note—No separate record Is made by the Merchants’ Exchange of shingle receipts and shipments, these being classified as lumber. 
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Senate Forestry Committee Files Report 


[Special ti legram to AMERICAN LUMBERMAN ] 

Washington, D. C., Jan. 10.—Extensive 
additions to national and other public forests, 
a large inerease in federal financial and ad- 
ministrative eodperation with the States in 
the protection of all forests from fire and a 
revision of the State taxation laws relating 
to the forests, are earnestly advocated in the 
report of the Senate select committee on re- 
forestation which was submitted to the Senate 
this afternoon by Senator MeNary, chairman 
of the committee, which has been at work 
for the last nine months. 

The report is signed by all the members of 
the committee, Senators MeNary, of Oregon; 
Moses, of New Hampshire; Couzens, of 
Michigan; Fletcher, of Florida; and Harrison, 
of Mississippi. Senators Moses and Couzens 
unite in advocating, in addition, that the 
Federal government should make certain 
modifications in its methods of taxing income 
derived from forest land and from forest- 
using industries for the purpose of encourag- 
ing the protection and growing of timber on 
private lands. They favor the authorization 
of the deduction from taxable income of all 
expenditures incurred for the protection of 


40 percent of all the timber of merchantable 
size. Two-thirds of the lumber consumed an- 
nually by the American people is consumed in 
the central and eastern States. 

The national lumber freight bill in 1920 was 
over $250,000,000. The average carload haul 
was over 485 miles. Largely because of in- 
creasing transportation costs, resulting from 
the increasing distance between sawmills and 
lumber consumers, the average price of con- 
struction lumber has more than doubled in the 
last 12 years. Sometimes the freight bill is 
more than the delivered price of lumber was 
30 vears ago. 

Forest fires have vastly reduced the supply 
of timber and have prevented adequate re- 
growth. Notwithstanding all repressive ef- 
forts, 52,000 forest fires occurred in 1922, 
burning over 8,000,000 acres and causing a 
damage of nearly $17,000,000. The imminent 
forest fire risk definitely deters land owners 
from undertaking commercial reforestation. 
It is possible, however, to give forest lands a 
degree of protection that would justify the 
risk of reforestation. Over 150,000,000 acres 
of privately owned forest lands receive no 
protection whatever. Thirteen forest States 
do nothing in this direction. Forest insects 


to which the United States can look for the 
meeting of its forest product needs. 


The report concludes with a recommendation 
of the extension of public forests in the water- 
sheds of navigable streams, both for stream- 
flow protection and timber production, and the 
removal of risks and handicaps from private 
timber growing as far as practicable. En- 
couragement is found in the extension of Fed- 
eral aid in the matter of forest protection from 
fire. If the hazard or loss from this source can 
be reduced to an insurable risk a large part 
of the forest problem will be solved. Of next 
importance is an adjustment of the methods of 
taxing forest lands so as to avoid an undue 
annual burden of taxation of forest lands and 
growing timber. 

Attention is directed to Senator MecNary’s 
bill, which seeks to meet the objectives by in- 
creasing current Federal aid appropriations 
from $400,000 to $2,700,000 a year and other- 
wise meets the requirements of the committee. 
A total Federal expenditure of $3,000,000 an- 
nually is advocated for immediate action. 
Further additions to the national forests from 
the unreserved public domain and reservations, 
excepting Indian reservations, national parks 
and national monuments, are recommended. 





























Photos by courtesy of U. S. Forest Service 
The United States Forest Service thru its eight forest experiment stations is carrying on investigations in thinnings to determine how many 
trees should be taken out at a thinning and how rapidly the remaining trees will respond. In Europe the practice of thinning dense stands 
has resulted in increased yields of lumber since the trees left grow faster and make better quality wood.. These pictures were taken in 
a stand of western yellow pine. 





existing timber or for reforestation. The 
present Federal income tax laws limit such 
deductions to outlays for the conservation of 
timber, such as the protection of forest lands 
against fire, but do not authorize deduction 
of expenditures for forest nurseries and re- 
planting. 

The majority part of the report is given 
up to a review of the present forest and 
timber supply situation in the United States. 
The report states that out of 822,000,000 acres 
of forest land in the whole of the United 
States there remain 131,000,000 acres of virgin 
forests. About 250,000,000 acres which have 
been cut over contain culled or second growth 
stumpage, some of considerable commercial 
value, but much of little or no present mer- 
chantable value; 81,000,000 acres of burned 
or logged off land are practically barren. 
All told the country contains 469,000,000 
acres—nearly one-fourth its land surface— 
which may be classed as forest or potential 
forest land. The original forest stand of the 
ee States was fifty-two hundred billion 
oard feet of merchantable timber. This has 
been reduced to about sixteen hundred billion 
board feet of virgin forest and six hundred 
billion feet of second growth timber. 

A serious aspect of the situation is that 
While three-fourths of the forest land lies 
East of the Great Plains, it now contains only 


and tree diseases are important factors in 
forest destruction. 

The taxation of forest lands has an impor- 
tant bearing on reforestation and its revision 
requires careful attention from the States 
as a condition necessary to large scale private 
enterprise in reforestation. 

Of the 469,000,000 acres of forest land, 89,- 
000,000 acres are owned or controlled by the 
Federal Government, 8,600,000 acres by the 
several States, 400,000 acres by the cities and 
371,000,000 acres are in private ownership, in- 
cluding 150,000,000 acres in farm woodlots. 
Commercial ownership is put at 221,000,000 
acres. 

While public forests have been extended 
10,000,000 acres during the last 11 years, 69,- 
000,000 acres of virgin timber have been cut 
off. There are not more than 1,500,000 acres 
of planted growth in the United States. The 
greater part of the forest land will reproduce 
growths of timber if fires are kept out, but 
much of the 81,000,000 acres of barren land 
must be planted artificially. Economic factors 
are beginning to prove a powerful stimulant 
to private reforestation. It is possible to bring 
up the yearly growth of wood in the United 
States to 63,500,000,000 feet, which would be 
10,500,000,000 feet in excess of present con- 
sumption, roughly speaking. The committee 
declares there is no other region in the world 


Trade Terms Defined for Exporters 


The International Chamber of Commerce in 
Digest No. 43 ‘‘ Trade Terms—Definitions’’ has 
brought together much information of the ut- 
most value to exporters. The first part of the 
book is devoted to definitions of the trade terms 
as approved by a committee of the international 
chamber. These definitions comprehend not 
only the popular significance of the terms used, 
but set out specifically the obligations of the 
seller and of the buyer respectively when a 
contract of sale involves the use of the term 
defined. The book is, therefore, somewhat in 
the nature of a digest of commercial law in the 
different countries as expressed by the terms 
used. 

The second part of the book is a tabulation 
of questions affecting the liability of seller and 
buyer, these questions being answered cate- 
gorically in vertical columns under the headings 
of the different covntries. 

This digest of trade terms is quite compre- 
hensive and is very conveniently arranged for 
the use of business men who must know the es- 
sential facts regarding the obligations incurred 
in using certain terms in connection with sales 
for export. It may be obtained at 75 cents a 
copy from the Resident Vice President of the 
National Chamber, Washington, D. C. 
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Coast Firm Opens New York Office 


New York, Jan. 7.—The Deer Park Lumber 
Co., of Deer Park, Wash., on Jan. 1 opened a 
New York office in room 1044 Grand Central 
Terminal. W. A. Gaetz has been appointed New 
York manager and will distribute western white 
pine and Idaho white pine in the East. As Mr. 
Gaetz said: ‘‘I will distribute pine lumber and 
its products.’’ He said that after a brief study 
he had been convinced that the field is a very 
promising one. 


Mr. Gaetz spent over twenty years in the 
Spokane district, working thru every branch 
of the industry, and was formerly connected 
with W. W. Hathaway, covering the Omaha 
district. He was also at one time with the 
Buswell Lumber Co., of Portland, Ore., and 
with Brown & Co., of Portland, Me. The latter 
company was once known as the Berlin Mills Co. 


The Deer Park Lumber Co. has a capacity 
of 46,000,000 feet annually and has offices in 
Chicago. The company has extensive opera- 
tions in Deer Park, owning its own timber, 
doing its own logging, and manufacturing all 
kinds and grades of lumber. 

Mr. Gaetz will represent other manufactur- 
ers and, in addition to distributing white pine, 
will handle smaller quantities of fir and larch, 
making use of rail shipments solely. 


The Deer Park Lumber Co. is contemplating 
opening an office in Detroit, Mich., on Feb. 1. 


“Howl” for Wooden Radio Cabinets 


The demand for radio outfits exceeds the sup- 
ply and men in the business claim that when 
the public is furnished with the radio outfits 
it wants, there will be more of them than the 
existing number of talking machines in use. 
But the owners of the better sort of radio out- 
fits want the delicate and expensive mechanism 
housed in a good cabinet, for which the demand 
also exceeds the supply. 


The sizes of such cabinets vary, of course, 
but a large sized cabinet is about twenty-five 
inches long by about ten inches square, which 
means that small pieces of lumber can be used. 
At present the best radio cabinets are made 
especially of walnut or mahogany or sometimes 
of oak, but usually oak wood is given a walnut 
or mahogany finish. The less expensive radio 
cabinets are made from birch, or red gum. 








Demand for wooden radio cabinets exceeds supply 


Usually solid wood is used on account of the 
small sizes. 

Manufacturers who are in position to make 
radio cabinets will not have to hunt for custom- 
ers, because the radio manufacturers are 
‘*howling’’ for wooden cabinets much as the 
radio itself does sometimes when being ‘‘ tuned 
in,?? 

Radio travels 186,000 miles a second, the same 
speed as light, or around the world about eight 
times a second, so radio is making the world 
smaller and better acquainted. Last month 
President Coolidge sat in his study and talked 
to millions of Americans by radio, and nothing 
is as intimate of personality as the voice. The 
President’s messages to Congress were also 
transmitted to the country by radio and radio 
broadcasting will be used no doubt this ‘‘ presi- 


dential’’ year to an astonishing extent. It is 
claimed that $25,000 has been offered for the 
radio broadcasting rights at the Republican 
National Convention. Radio is decreasing at- 
tendence at moving picture shows and making 
talking machines almost a thing of the past, and 
perhaps best of all, radio is keeping people 
more at home, and ‘‘home-keeping hearts are 
happiest.’’ With radio the whole world is 
brought to your own fireside. 


(SHREGBBBBRaBaBaEaBEEEe 


To Build 100,000-Foot Florida Mill 


JACKSONVILLE, FLA., Jan. 7.—J. M. Griffin, 
of Laurel, Miss., whose recent purchase of 
$4,000,000 worth of timber in southern Florida 
was reported a short time ago, was in this 
city for a few hours Monday en route to his 
newly acquired holdings. Mr. Griffin stated 
that he would begin immediately the erection 
of a sawmill at Holopow, a short distance from 
Kissimee, Fla., on the Lake Okeechobee branch 
of the Florida East Coast railroad. 

This mill when completed will have a daily 
cutting capacity of 100,000 feet. The equip- 
ment will be a single circular saw and an 8-foot 
horizontal band saw, with resaw gang and 
edger. There will be a full line of planing mill 
machinery also, and Mr. Griffin will manufac- 
ture rough and dressed lumber for all branches 
of the consuming trade. Moore dry kilns will 
be used. 

Mr. Griffin will return to Jacksonville Satur- 
day, at which time he will let contracts for 
his mill and logging equipment. He will bring 
more than one hundred of his old employees 
from Mississippi. Mr. Griffin will be remem- 
bered as operating the J. M. Griffin Lumber Co., 
of Burnside, Miss.; which operation he recently 
sold to Reynolds-West Lumber Co. 


SAREE EBREEBBAAEAE: 


Urges Granite State to Reforest 


PeTerBorO, N. H., Jan. 7.—A message of 
optimism for the New Year is contained in a 
statement secured here from Robert P. Bass, 
timber owner and former governor of the State 
who believes that the economic salvation and 
prosperity of New Hampshire is bound up with 
a sound superpower system and utilization of 
the State’s 2,000,000 acres of idle waste land 
for raising regular timber crops. Mr. Bass 
said in part: 


There is one kind of raw material which we can 
produce in quantity as well and as cheaply as it 
. can be raised in any 
section of this coun- 
try. I refer to tim- 
ber. At present, 
almost one-third of 
the area of New 
Hampshire consists 
of waste land which 
is producing noth- 
ing of value. Most 
of this land is well 
adapted to growing 
valuable timber. We 
can no longer af- 
ford the luxury of 
waste land. Properly 
utilized, it would 
furnish our citizens 
with an _ increased 
revenue of many 
millions of dollars 
each year, and add 
materially to the 
prosperity of our 
farmers who own a 
large part of this 
nonproductive area, 
Our two million acres of waste land can not 
be brought into valuable timber growth until we 
revise our antiquated system of taxation, and this 
requires an amendment to our Constitution. As 
we tax growing timber today, no man can afford 
to raise a crop of trees, consequently he saves 
money by allowing his land to go to waste. 

In dealing with a problem of such magnitude 
and diversity, it is possible here only to touch 
upon a very few of its many aspects and perhaps 
suggest some general conclusions, As society is 
now organized, our various human activities have 
become largely interdependent. To get the most 
out of life the business man, the banker, the farmer 
and the laboring man must, tc some extent, co- 
operate for their mutual good. Let us, with fore- 
sight and determination, agree upon a community 
program which gives reasonable and equal con- 
sideration to the needs of agriculture and industry, 
capital and labor. Let us make our Government 
an effective agency to supplement private enter- 
prise in carrying out such a program in the 
interest of all classes of our citizens. 


Canadian Corporation Elects Officers 


WAUSAU, WIs., Jan. 7.—At a meeting of the 
board of directors of the B C Spruce Mills 
(Ltd.) held in Wausau recently, Senator C. H, 
Werden, of Ashland, Wis., was elected president 
of the corporation. The B C Spruce Mills 
(Ltd.) is a Canadian corporation with a paid 
up capital stock of $1,500,000, and operates 
a modern lumber manufacturing plant at Lum. 
berton, B. C. The company owns 600,000,000 
feet of choice white spruce timber in the vicin. 
ity of Cranbrook, B. C. The company was or- 
ganized in 1919 and its plant was completed 





C. H. WERDEN, ASHLAND, WIS. ; 
Elected President B C Spruce Mills (Ltd.) 
and operated in the fall of 1920. It has an 
annual capacity of 30,000,000 feet of lumber 
and its product, which is marketed under the 
trade name of ‘‘ ‘Moyie,’ a super spruce,’’ has 
attained great popularity wherever it has been 
introduced. Stock of the corporation is owned 
by prominent lumbermen of Wisconsin, most of 
whom are residents of Wausau. The officers 

and directors are as follows: 
President—C. H. Werden, Ashland, Wis. 
“— president—M. P. McCullough, Wausau, 
1s. 
Treasurer—B. F. Wilson, Wausau, Wis. 
Secretary—A. P. Woodson, Wausau, Wis. 
Manager—G. C, Robson, Lumberton, B. C. 
Directors—Walter Alexander, C. C. Yawkey, 
W. H. Bissell, John F. Ross, all of Wausau. 


Makes New Sales Arrangements 


Kansas Crry, Mo., Jan. 7.—Following the 
merger of the Holly Ridge Lumber Co. and 
the Chess & Wymond Co., both of Louisville, 
Ky., under the name of the Chess & Wymond 
Co., new arrangements have been made by 
George H. Temple, who for five years prior 
to January, 1924, was connected with the sales 
organization of the Holly Ridge Lumber Co., 
in charge of its branch office located here. [A 
report of this merger appeared on page 81 
of the Dec. 8 issue of the AMERICAN LUMBER- 
MAN.—EDITOR. | 

Mr. Temple announces that effective Jan. 1, he 
has been appointed exclusive sales representative 
of the Chess & Wymond Co. in Colorado, Mis- 
souri, Kansas, Iowa, Nebraska and Minnesota, 
maintaining a branch sales office at 924 New 
York Life Building, Kansas City. He will de- 
vote his time to marketing the company’s south- 
ern hardwood lumber, tight cooperage and small 
dimension stock, and feels that with the com- 
bined equipment of the two companies, he will 
be able better to serve the yard and factory 
trade than he has ever done before. 


A Norway SPRUCE windbreak on an Iowa 
farm increased its value $5,000 in ten years, 80 
the owner asserts. The trees for the windbreak 
cost $65. 
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Jan. 14—Western Red Cedar Association, Davenport 
“Hotel, Spokane, Wash, Annual. 

Jan. 15-17—Northwestern Lumbermen’s_ Association, 
“Minneapolis, Minn, Annual. Exhibits at West Hotel 
and meetings at Minneapolis Court House. 

Jan. 15-17—American Wood Preservers’ Association, 
Muehlebach Hotel, Kansas City, Mo. Annual. 

Jan. 16-17—Retail Lumber Dealers’ Association of In- 
‘diana, Claypool Hotel, Indianapolis, Ind. Annual. 

Jan. 16-18—Ontario Retail Lumber Dealers’ Associa- 
tion, King Edward Hotel, Toronto, Ont. Annual. 

Jan. 17-18—National Association of Railroad Tie Pro- 
ducers, Muehlebach Hotel, Kansas City, Mo. An- 
nual. 

Jan. 17-19—Mountain States Lumber Dealers’ Associa- 
tion, Albany Hotel, Denver, Colo. Annual. 

Jan. 18—Indiana Hardwood Lumbermen’s Association, 
Hotel Severin, Indianapolis, Ind. Annual. 

Jan. 18—Pacific Coast Shippers’ Association, 
Building, Seattle, Wash. Annual. 

Jan, 18—Denver Knot-Hole Club, Denver, Colo. Annual 
banquet. 

Jan. 18—California White & Sugar Pine Manufacturers’ 
Association, San Francisco, Calif. Annual. 

Jan. 19—Toledo Lumbermen’s Club, Chamber of Com- 
merce Rooms, Toledo, Ohio, Annual, 

Jan, 19—San Joaquin Valley Lumbermen’s Club, Hughes 
Hotel, Fresno, Calif. Annual. 

Jan. 21—Lumbermen’s Association of Chicago. Annual. 

Jan. 21—Northern Pine Manufacturers’ Association, 
Hotel Radisson, Minneapolis, Minn. Annual. 

Jan. 22—Joint meeting Georgia-Florida Saw Mill Asso- 
ciation and Roofer Manufacturers’ Club, Hotel 
Dempsey, Macon, Ga. 

Jan, 22-23—Consulting Committee on Lumber Standards, 
Congress Hotel, Chicago. 

Jan. 22-25—Union Association of Lumber & Sash & 
Door Salesmen, Gibson Hotel, Cincinnati, Ohio. An- 
nual. 

Jan. 23-24—Pennsylvania Lumbermen’s Association, 
Bellevue-Stratford Hotel, Philadelphia, Pa. Annual. 

Jan. 23-25—Southwestern Lumbermen’s’ Association, 
Convention Hall, Kansas City, Mo. Annual. 

Jan. 23-25—Western Retail Lumbermen’s Association 
(Canada), Fort Garry Hotel, Winnipeg, Man. An- 
nual, 

Jan. 23-25—Ohio Association of Retail Lumber Dealers, 
Gibson Hotel, Cincinnati, Ohio. Annual. 

Jan. 24-25—Southern Illinois Retail Lumber Dealers’ 
Association, Benwood Hotel, Effingham, Ill. Annual. 

Jan. 25—West Coast Lumbermen’s Association, New 
Washington Hotel, Seattle, Wash. Annual. 

Jan. 26—Southern California Retail Lumber Dealers’ 
Association and California Retail Lumbermen’s As- 
sociation, Los Angeles, Calif. Amalgamation 
meeting. 

Jan. 26—Louisiana Retail Lumber Dealers’ Association 
and Alexandria District Lumbermen’s Exchange, 
Alexandria, La. Joint meeting. 

Jan. 28-30—Southern Forestry Congress, Atlanta, Ga. 
Annual, 

Jan. 30-31—West Virginia Lumber & Builders’ Supply 
Dealers’ Association, Huntington, W. Va. Annual. 

Jan. 30-31—National Lumber Exporters’ Association, 
Hotel Sinton, Cincinnati, Ohio. Annual. 

Jan. 30-31—Canadian Lumbermen’s Association, Statler 
Hotel, Buffalo, N. Y. Annual. 

Jan. 30-31—Southeastern Iowa Retail Lumbermen’s As- 
—e Hotel Blackhawk, Davenport, Iowa. An- 
bual. 

Feb. 4—Empire State Association of Wholesale Lumber 
& Sash & Door Salesmen, Hotel Pennsylvania, 
New York City. Annual. 

Feb. 5-6—Northern White Cedar 
neapolis, Minn. Annual. 

Feb. 5-6—Western Pine Manufacturers’ 
Spokane, Wash. Annual. 


Feb. 5-6—Kentucky Retail Lumber Dealers’ Associa- 
tion, Brown Hotel, Louisville, Ky. Annual. 
Feb. 5-7—Northeastern Retail Lumbermen’s Associa- 


a Hotel Pennsylvania, New York City. An- 
nual, 


Feb. 6—‘‘Old Guard’? of Michigan, Pantlind Hotel, 
Grand Rapids, Mich. Annual banquet. 

Feb. 6-7—Ohio Forestry Association, Horticultural 
Building, State University, Columbus, Ohio. Annual. 

Feb. 6-7—Southern Retail Lumber Dealers’ Association, 
Chisca Hotel, Memphis, Tenn. Annual. 

Feb. 6-7—Southwestern Iowa Retail Lumbermen’s Asso- 
ciation, Iowana Hotel, Creston, Iowa. Annual. 

Feb. 6-8—Michigan Retail Lumber Dealers’ Association, 
Pantlind Hotel, Grand Rapids, Mich. Annual. 

Feb. 7—North Carolina Pine Association, Monticello 
Hotel, Norfolk, Va. Special meeting. 

Feb. 12-18—Central & Northeastern Iowa Lumber Asso- 


— Montrose Hotel, Cedar Rapids, Iowa. An- 
ual, 


Henry 


Association, Min- 


Association, 


Feb. 12-14—Wisconsin Retail Lumbermen’s Association, 
Hotel Pfister, Milwaukee, Wis. 

Feb. 13-15—Nebraska Lumber Dealers’ 
Rome Hotel, Omaha, Neb. Annual. 
18-23— Western Retail Lumbermen’s Association 
TR Biltmore Hotel, Los Angeles, Calif. An- 
19-21—TIllinois Lumber Merchants’ 

Congress Hotel, Chicago. Annual. 
Feb. 20—Lumber Dealers’ Association of Connecticut, 
Hotel Stratfield, Bridgeport, Conn. Annual. 


Association, 
Feb. 


Feb. Association, 





Feb. 20-21—Northwest Iowa Lumbermen’s Association, 
Wahkonsa Hotel, Fort Dodge, Iowa. Annual. 


Feb. 21-22—Southeast Missouri Retail Lumber Dealers’ 


Association, Cape Girardeau, Mo. Annual. 


Feb. 26—Northern Indiana & Southern Michigan Retail 
Lumber Dealers’ Association, Oliver Hotel, South 
Bend, Ind. Annual. 


Feb. 26-27—North Dakota Retail Lumbermen’s Associa- 
tion, Fargo, N. D. Annual. 


Feb. 27—Eastern Millwork Bureau, New York City. 
Annual, 
Feb. 27-29—Retail Lumber Dealers’ Association of 


Pennsylvania, William Penn Hotel, Pittsburgh, Pa. 
Annual. 


March 6—Lumbermen’s Exchange of the City of Phila- 
delphia, Philadelphia, Pa. Annual. 


March 11-12—Southern Pine Association, Hotel Roose- 
velt, New Orleans, La. Annual. 


March 19-20—South Dakota Retail Lumbermen’s Associa- 
tion, Sioux Falls, S. D. Annual. 


March 19-20—National-American Wholesale Lumber As- 
sociation, Cincinnati, Ohio. Annual. 


March 22-29—Own Your Home Exposition, Coliseum, 
Chicago. Annual. 


March 27—North Carolina Pine Association, Monticello 
Hotel, Norfolk, Va. Annual. 


April 8-10—Lumbermen’s Association of Texas, El Paso, 
Tex. Annual. 


April 17-18—Millwork Cost Bureau, Congress Hotel, Chi- 
cago. Annual. 


April 19-26—Own Your Home Exposition, Sixty-ninth 
Regiment Armory, New York City. Annual. 

May 5-8—Chamber of Commerce of the U. 8. A., Cleve- 
land, Ohio. Annual. 


May 6-7—Appalachian Logging Congress, 
Ohio. Spring meeting. 


May 17—East Texas Mill Managers’ Association, Lum- 
bermen’s Club, Houston, Tex. Annual. 


(SEER AEBaEAaAB: 


Kentucky Dates Changed 


LOUISVILLE, Ky., Jan. 7—Owing to the orig- 
inal dates set for the annual convention of the 
Kentucky Retail Lumber Dealers’ Association, 
Jan. 23 and 24, being in conflict with the Ohio 
retailers’ annual at Cincinnati, the Kentucky 
dates have been changed to Feb. 5 and 6. 
Headquarters ‘will be at the new Brown Hotel 
and arrangements have been made with the 
hotel to feature some displays. This is a new 
departure for the Kentucky association, and the 
arrangements for displays being looked after 
by a local committee headed by C. W. Brickley, 
of the C. W. Brickley Lumber Co. C. Walter 
Koehler is general chairman of the local com- 
mittee on arrangements. 


Cincinnati, 


East Texas Mill Managers Date 


Houston, TEx., Jan. 7.—Announcement is 
made by Secretary George R. Christie, of the 
East Texas Mill Managers’ Association, this 
city, that its annual meeting will be held at 
the Lumbermen’s Club in Houston, on May 17. 
It is too early yet to give any details of the 
program to be carried out, but they will be 
announced later. 


North Carolina Pine Annual 


NorFrouk, VA., Jan. 7.—John M. Gibbs, sec- 
retary-treasurer of the North Carolina Pine 
Association, this city, advises that the annual 
meeting will be held on Thursday, March 27, 
at the Monticello Hotel, Norfolk. While it is 
too early yet to give any details of the pro- 
gram, Mr. Gibbs states that there will be an all- 
day session, with several prominent men on the 
speaking program, and that there will be the 
usual banquet in the evening. 


West Virginians Arrange Program 

HUNTINGTON, W. VA., Jan. 7.—Under the di- 
rection of H. Eschenbrenner, secretary-treas- 
urer, arrangements for the annual meeting of 
the West Virginia Lumber & Builders’ Supply 
Dealers’ Association are being worked out and 
indications are that this will be one of the best 
annual meetings ever held by this association. 
Much to the regret of the officers they were 
unable to secure Douglas Malloch, the Lumber- 
man Poet, as a banquet speaker, because of 
previous engagements made by him, but as a 
substitute they have secured Strickland Gillilan 
and those who attend the banquet may expect 


a very high order of entertainment. Features 
of the annual meeting will include a report on 
‘*Cost Accounting’’ by L. G. Battelle of .Day- 
ton, Ohio, discussions on ‘‘ Efficient Yard Lay- 
out’? and ‘‘Efficient Operation of Delivery 
Equipment.’’ An effort will be made also to 
secure the adoption of a code of ethies. An- 
other important announcement just made by 
the secretary is that ‘‘Dusty’’ Miller, of Wil- 
mington, Ohio, will be in attendance at the con- 
vention. This announcement in itself should 
be sufficient to assure a big gathering. 


Date for North Dakotans’ Convention 


FarGo, N. D., Jan. 7.—Announcement has 
been made that the annual convention of 
the North Dakota Retail Lumbermen’s Asso- 
ciation will be held here on Feb. 26 and 27. 


Date for Southern Piners 


NEw ORLEANS, LA., Jan. 7.—The ninth an- 
nual meeting of the Southern Pine Association, 
comprising leading lumber manufacturers in ten 
southern States, will be held in New Orleans 
March 11 and 12 next, Secretary-manager H. 
C. Berekes announced Saturday. The sessions 
will be held in the convention hall on the twelfth 
floor of Hotel Roosevelt. 

On March 10, the day preceding the opening 
of the subscribers’ convention, there will be a 
session of the board of directors of the associa- 
tion and various committee and special meet- 
ings to consider particular phases of the asso- 
ciation’s activities and problems affecting the 
southern pine industry. 

A number of noted speakers of national repu- 
tation have been invited to address the pine 
manufacturers’ convention and the program for 
the two days’ session will be announced later. 


(SERA AAEEaB: 


Northern Pine Makers Set Date 


MINNEAPOLIS, MINN., Jan. 7.—Official an- 
nouncement is made that the nineteenth annual 
meeting of the Northern Pine Manufacturers’ 
Association will be held Monday afternoon, Jan. 
21, at the Radisson Hotel here. Officers will be 
elected, and the various officers and committees 
will make their respective reports. Secretary 
W. A. Ellinger hopes to make an announcement 
shortly of particular interest to the members, 
regarding an item on the program. 


West Coast Lumbermen’s Annual 


SEATTLE, WASH., Jan. 5.—Robert B. Allen, 
secretary-manager of the West Coast Lum- 
bermen’s Association, this city, announces that 
the annual meeting of the organization will be 
held in Seattle on Friday, Jan. 25, at the New 
Washington Hotel. 


PeaBAAaaeaeasi 


Southern Forestry Congress 


SAVANNAH, GA., Jan. 7.—Plans for the sixth 
Southern Forestry Congress, which will be held 
in Savannah on Jan. 28 to 30, inclusive, 
are being rapidly matured, according to an- 
nouncements of the Savannah Board of Trade 
and the secretary’s office in New Orleans. 

The first day’s program will be devoted to 
consideration of the perpetuation of the naval 
stores industry. Representatives of all branches 
of the industry, identified with large interests 
among both factors and producers, will be heard, 
and a high Government official who has made 
a special study of French naval stores produc- 
tion has been invited to present a first hand 
picture of what he has seen abroad. 

At the morning session Jan. 29, the papers 
and discussion will bring out the intimate re- 
lationship of forests and the business life of 
the South including port development, agricul- 
ture and the establishment of paper and pulp 
mills. In the afternoon the subject will be 
broadened to cover the national aspects of 
forest conservation. The: parts which should 
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be played by public agencies will be presented 
and prominent lumbermen will discuss the feasi- 
bility of private effort. At a night session 
some national political figures are expected to 
talk on forestry and other subjects of public 
interest. 

The final day of the meeting will be devoted 
to the business affairs of the Congress, and to 
roundtable discussions of State forestry legisla- 
tion by delegations from Georgia, South Caro- 
lina and Florida. 


Ohio Foresters to Meet 


CoLUMBUS, OHIO, Jan. 8.—The annual meet- 
ing of the Ohio Forestry Association is sched- 
uled for Feb. 6 and 7, during farmer’s week 
at the Horticultural Building, Ohio State Uni- 
versity, in Columbus. A two-day program, re- 
plete with interesting features, will be carried 
out. Several of the professors at Ohio State 
University, among them Norman Scherer, in 
charge of the forestry department, will be on 
the program. Dr. Hugh P. Baker, secretary 
of the American Pulp & Paper Association, 
will talk on ‘‘Some Economic Aspects of For- 
estry.’’ Edmund Secrest, Ohio State forester, 
located at Wooster, will also be on the program. 


Knot-Holers to Entertain 


DENVER, CoLo., Jan. 7.—As is customary at 
the annual convention of the Mountain States 
Lumber Dealers’ Association, the Denver Knot- 
Hole Club will act as host to the retailers at 
a banquet—the fourteenth annual—to be given 
by the Knot-Hole Club on Friday evening, Jan. 
18. It will be held at Daniels & Fisher’s tea 
room here, and will be followed by dancing and 
special entertainment. The club extends a 
cordial invitation to all retail lumber dealers 
and their wives attending the twenty-first an- 
nual convention of the Mountain States asso- 
ciation, to be present at the club banquet. 


Florida Millwork Quarterly 


JACKSONVILLE, FLA., Jan. 7.—According to 
announcement by J. P. Williams, secretary, the 
next quarterly meeting of the Florida Lumber 
& Millwork Association will be held in Lake- 
land, on Feb. 7. W. P. Flint, secretary of 
the Millwork Cost Bureau, Chicago, will ad- 
dress the members on ‘‘The Advantages of an 
Accurate Cost System.’’ 


Eastern Millwork Bureau 


NEw York City, Jan. 7.—Advices received 
from E. F. Hunt, secretary of the Eastern Mill- 
work Bureau, this city, are that the bureau’s 
annual convention will be held in New York 
on Feb. 27, tho at this date the hotel at which 
the convention will be held has not been de- 
cided upon. 


Philadelphia Lumber Exchange Date 


PHILADELPHIA, Pa., Jan. 7.—Advice is re- 
ceived from John H. Lank, secretary of the 
Lumbermen’s Exchange of the City of Phila- 
delphia, to the effect that the organization will 
hold its annual meeting in the exchange rooms 
on Thursday evening, March 6. In addition to 
the annual banquet, which is a regular feature 
of these meetings, the officers and committees 
will report, and new officers and directors will 
be elected. 


California Retailers to Amalgamate 


Los ANGELES, CALIF., Jan. 5.—The final de- 
tails of the amalgamation of the Southern Cali- 
fornia Retail Lumber Dealers’ Association and 
the California Retail Lumbermen’s Association 
will be concluded at a meeting to be held here 
on Jan. 26. It has already been definitely de- 
cided to have one State-wide organization, with 
a northern secretary and a southern secretary. 
There will also be vice presidents for the two 
sections of the State, but there will be only 
one general organization. 








Advance indications point to an unusually 
large attendance at the twenty-fifth annual in- 
stitute of the Western Retail Lumbermen’s As- 
sociation and the Lumbermen’s Mutual Society 


to be held here February 18 to 23 inclusive. It 
has been decided to hold all business sessions 
and entertainment features at the new Biltmore 
Hotel. 


North Carolina Pine Meeting 


NorFo.k, VA., Jan. 7.—A call for a pre-an- 
nual meeting of the North Carolina Pine Asso- 
ciation has been issued by Secretary John M. 
Gibbs to be held in Norfolk, at the Monticello 
Hotel on Thursday, Feb. 7. A large attend- 
ance is expected at this meeting for a number of 
matters of importance will come up for action 
and some of the details for the annual meeting 
in March will be worked out. 


To Act on New By-laws 


NEw York, Jan. 7.—The re-written consti- 
tution and by-laws of the Nylta Club will be 
submitted for adoption at a meeting to be held 
in Rumford Hall, on Jan. 18. Six governors 
of the club will be elected to succeed those whose 
terms have expired. 


Ohio District Association Elects 


CANTON, OHIO, Jan. 7.—At the annual meet- 
ing of the sixteenth district of the Ohio Asso- 
ciation of Retail Lumber Dealers, which was 
held here last week, O. H. Bachtel, president 
and treasurer of the Bachtel Lumber Co., was 
elected chairman of the district. Other officers 
elected are Ira Adams, of Massillon, vice chair- 
man; EK. Weirich, of Massillon, treasurer, and 





Another year has come and gone— 
Another milestone on life’s way; 

The past my thoughts now dwell upon, 
And dreams the future years portray. 


May thinking of the milestones passed 
Bring sweetest memories to you, 
And may the good your dreams forecast 
In fullest measure all come true. 
eo ae OP 











Merlin Schneider, of the W. H. Schneider Lum- 
ber Co., secretary. Chairman Bachtel is plan- 
ning a series of monthly meetings during the 
year. 


Georgia-Florida Inspectors Meet 


JACKSONVILLE, FLA., Jan. 7.—The annual 
meeting of the inspectors of the Georgia-Flor- 
ida Saw Mill Association was held at the offices 
of the association here on Jan. 2 and 3. A 
general discussion of grades and manufacture 
was followed by a visit to the local docks and 
the mill of the Putnam Lumber Co. 

All of the inspectors have been furnished with 
Ford cars to be used in covering their respec- 
tive routes. It has been demonstrated that 
with the use of autos the member mills of the 
association can be visited oftener and at a 
considerable saving in transportation costs. 


Plywood Superintendents Meet 


LOUISVILLE, Ky., Jan. 5.—With an attend- 
ance of more than twenty present the first con- 
ference of plant superintendents of the veneer 
and plywood industry was held at the Brown 
Hotel, yesterday and today, under the auspices 
of the Plywood Manufacturers’ Association. 

The meeting was considered very success- 
ful. It is planned to hold another meeting, 
probably in the spring, at some other active 
production point, thus bringing other produc- 
tion men into the new organization, and 
securing the benefit of opportunity to inspect 
their plants, and hear their ideas concerning 
production. 

There were no business sessions on Friday, 
the day being given over to visiting the plants 
of the Wood-Mosaie Co., in Louisville and New 
Albany, the plant of the New Albany Veneer- 
ing Co., and the veneer and body building plant 
of the Mengel Co., at Louisville. 

At a dinner arranged at the Brown Hotel, on 
Friday evening, with a good attendance, as 
guests of the Plywood Manufacturers’ Associ- 


ation, talks were made by M. Wulpi, of the 
association; and H. D. Potter, head of the cost 
department, who called the meeting and acted 
as chairman, 

The entire idea of the meeting was to pro- 
mote greater codperation and improving the 
production element of the business. Thru get- 
ting the superintendents together to compare 
notes, look over plants of other producers, gee 
machinery in operation that they have never 
had any practical experience with, and get them 
freely to discuss drying, gluing, sanding, fin- 
ishing etc., it was felt that the production end 
can be greatly improved and in this way cost 
be lowered on production, waste eliminated, 
material travel thru plants faster, and come 
out a better product, thus resulting in improve- 
ment of the industry. 
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Spokane Wholesalers Elect 


SPOKANE, WaASH., Jan. 5.—W. G. Ramshaw, 
of the Ramshaw Lumber Co., has been elected 
president of the Spokane Wholesale Lumber- 
men’s Association for the ensuing year. Mr, 
Ramshaw is a veteran lumberman of this dis- 
trict, with a wide circle of friends, and is a 
keen student of lumber and general business 
conditions. Under his leadership, the whole- 
salers’ association may be expected to set a 
new mark of usefulness this year. James Ha- 
genbuch, of the Hagenbuch Lumber Co., retir- 
ing secretary-treasurer, has been elected vice 
president and Maurice Cronkhite, of the Cronk- 
hite Lumber Co., is the new secretary-treasurer. 


Jacksonville Wholesalers Meet 


JACKSONVILLE, FLA., Jan. 7.—The Jackson- 
ville Wholesale Lumber Dealers’ Association 
held its regular monthly meeting at the Mason 
Hotel today and W. W. Schupner, secretary, 
National-American Wholesale Lumber Associa- 
tion, New York City, gave a short address. Mr. 
Schupner touched on the organization of his 
association, which he stated was thirty years 
ago. The National merged about a year ago 
with the American Wholesale Lumber Associa- 
tion and just recently with the Pacifie Coast 
Shippers’ Association, which now gives the 
amalgamated organization offices in New York, 
Chicago and Seattle. 

Mr. Schupner stated that out of a possible 
thousand concetns eligible for membership in 
his association. the present membership em- 
braced 750, which represents an increase of 
100 members this year. During the last year, 
Mr. Schupner said, its traffic department had 
collected more than one-half million dollars in 
claims. He also. stated the organization had 
been very active in lumber standardization 
matters. 

A. D. Holley, vice president of the Aycock- 
Holley Lumber Co., Jacksonville, Fla., gave a 
short talk on his company’s experience with 
the National-American, and recommended that 
Jacksonville wholesale lumbermen would do 
well to look into this proposition and, if possi- 
ble, make it a 100 percent membership in this 
city. Thomas J. Aycock also gave a short talk. 

Mr. McCullough, of Eppinger & Russell, Jack- 
sonville, asked Mr. Schupner if the arbitration 
department had ever had any cases with the 
railroads. Mr. Schupner stated it was working 
on that proposition at this ume in the effort 
to try to devise a plan whereby the railroads 
could not arbitrarily turn down a car whenever 
they saw fit, but nothing has been decided on 
as yet. 

A luncheon preceded the meeting, and only 
the necessary business was transacted. 


‘«COTTON-BATTING’’ is a new product of wood 


pulp which has recently been produced in Ger- 
many under the name of ‘‘cellulose batting.’’ 
The fleece is highly elastic, full of minute folds, 
and extremely absorbent. Six to twenty-four 
layers of fleeces are mechanically superimposed 
to make various thicknesses. It is used for 


surgical dressings, lamp wicks, in soles of shoes 
and is an excellent packing material for delicate 
wares, such as porcelain. It is also an admirable 
nonconductor of heat so it can be used for insu- 
lating against heat and cold. It is tasteless and 
in a special form makes an excellent filter. 
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“Hardwood Traffic Men Meet at Louisville 


LOUISVILLE, Ky., Jan. 9.—With an attendance 
of sixty-five present the eighth annual meeting 
of the Louisville district of the Southern Hard- 
wood Traffic Association, held at the Brown 
Hotel, here, last night, was the most successful 
in the history of the local office. 

w. A. MacLean, vice president in charge of 
the Louisville office, was chairman of the meet- 
ing. W. I. Wymond, president of Chess & Wy- 
mond Co., was elected vice president in charge 
of the Louisville office for 1924. J. S. Thomp- 
gon continues as secretary-manager. 

Mr. MacLean, in opening the meeting stated 
that thru association effort conditions in the 
South have shown improvement, but that north 
of the Ohio, progress had been slow, but that 
the shippers had the Interstate Commerce Com- 
mission as a tribunal to go to, but probably 
would never be able to get real satisfaction. 

Mr. Thompson in presenting his annual re- 


port complimented the railroads on the excel- 


lent progress made in 1923, stating that the 
earriers transported the greatest freight traffic 
in their history with virtually no car shortage, 
improved the physical condition of their roll- 
ing stock to the highest point in years, achieved 
the highest degree of operating efficiency, and 
that the year was the beginning of substantial 
new construction after a lapse of almost eight 
years. Owing to the large increased move- 





W. A. MacLEAN ; J. S. 
Louisville, Ky., Louisville, Ky., 
Retiring Vice Pres. Secretary-Manager 


THOMPSON, 


ment of forest products, Mr. Thompson stated 
that the Louisville office has performed more 
work than any year since it was opened. 

The most important achievements of the 
association as shown by the report were the 
decision of the Interstate Commerce Commis- 
sion in the veneer and plywood case, the 
establishment of reduced rates on lumber from 
points west of the Mississippi River to Carolina 
territory, defeating efforts of the carriers to 
increase minimum weight on lumber and box 
material, and the effort put forth by the 
association to secure increased dunnage allow- 
ance on all open equipment. 

During the year the Louisville office success- 
fully handled over one hundred rate adjust- 
ments, the most important being—the establish- 
lishment of thru rates on hardwood lumber 
from Louisville & Nashville stations south of 
the Tennessee River to eastern cities; securing 
reduction in rates on lumber from Mississippi 
mills to eastern Tennessee points; securing re- 
duction in rate on lumber and logs from Owens- 
boro to New Albany; establishing transit privi- 
leges on lumber at Indianapolis, Ind.; securing 
publicaton of rates on walnut lumber to the 
Pacific coast based 5 cents higher than the 
rates on other kinds of hardwoods; succeeding 
in having published thru rates from Southern 
Railway stations to Central Freight Associa- 
tion territory via the Louisville gateway; as 
4 result of a complaint filed with the Public 

ervice Commission of Indiana, securing gen- 


eral reduction in the rates on logs in Indiana 
based 65 percent of sixth class, establishment 
of rates on lumber from Louisville & Nash- 
ville stations north of Decatur to Central 
Freight Association territory; succeeding in 
restoring rates via the Louisville gateway on 
stock originating at stations on the Mobile & 
Ohio Railroad; securing large reduction in rate 
on logs from Louisville, Henderson & St. Louis 
stations to Evansville, Ind.; and preventing 
the cancelation of commodity rates on lumber 
from Ohio River points and stations in Indiana 
to Canadian destinations. 

In commenting on benefits of transit privi- 
leges at Louisville Mr. Thompson stated that as 
a result of a convass made among the lumber- 
men, the transit privileges resulted in the sav- 
ing of approximately $100,000 for Louisville 
and New Albany transit users. He urged mem- 
bers to codperate and work together for the 
purpose of seeing that the carriers do not cur- 
tail or modify in any way transit privileges 
which they have enjoyed during the past three 
years. 

The following new members joined the Louis- 
ville office during the year: Evansville Veneer 
Co., Evansville, Ind.; Ferguson Lumber Co., 
Louisville, Ky.; Lebanon Oak Flooring Co., 
Lebanon, Ky.; E. B. Norman & Co., Louis- 
ville, Ky.; Fred G. Jones & Co., Louisville, Ky.; 
Indianapolis Wire Bound Box Co., Indianapolis, 
Ind.; Dixie Lumber Co., Louisville, Ky.; S. J. 
Peabody Lumber Co., Columbia City, Ind. 

In conclusion Mr. Thompson referred to many 
pending rate adjustments involving radical ad- 
vances which the association would have to 
fight this year. He stated that a great many 
important problems were confronting the ship- 
pers of forest products from a transportation 
standpoint, and that the support and codpera- 
tion of the whole industry was more essential 
than ever before. 

Mr. Thompson made a good report of the 
office operations for the year. Claims filed were 
$60,078; claims collected, $52,041; and pend- 
ing, $16,546, the office collecting $20,000 more 
than last year. Other than dues paid the execu- 
tive office at Memphis, members paid into the 
Louisville office $17,626.11 last year, while ex- 
penditures were $16,879.78. Mr. Thompson 
stated that at the close of the year the associa- 
tion has fifty members and there is no need 
of changing dues at this time. 

J. H. Townshend, of the Memphis executive 
office, also president of the Memphis Lumber- 
men’s Club, told of the work of the parent body, 
and commented on the new tariff book, which 
is now in the mails, and which cost $20,000 to 
get out. 

J. Van Norman discussed transportation af- 
fairs as counsel for the body, remarking that 
he was more pleased with the milling-in-transit 
privilege secured Louisville than anything that 
he or the association had done, stating that 
the Louisville market was drying up when the 
transit privilege came along and doubled local 
handlings. 

Lawrence B. Finn, former chairman of the 
State railroad commission, made a fine talk, in 
spite of having practically lost his voice. He 
detailed how and why the Government took over 
the railroads in 1916, to avert a financial panic, 
and how the railroads immediately after taking 
back their properties, discharged thousands of 
men, unpadded their payrolls, and proceeded to 
make money again, but leaving the impression 
that Government control was a big failure. 

Other speakers in a brief way were J. G. 
Brown, of W. P. Brown & Sons Lumber Co.; 
H. J. Gates, of the Louisville Point Lumber 
Co., and Norman Willis, of the Chess & Wy- 
mond Co., who reported complete satisfaction 
with the work of the body during the year. 


THERE HAS NEVER been a depression in busi- 
ness when interest rates did not show it—when 
money was easy, points out Warren M. Persons, 
president of the American Statistical Associa- 
tion and head of the Harvard Business Service. 
He thinks that business is to rise in 1924. 


%" No. 1 Common costs little 


and makes good Oak floors 


You have many opportunities for extra profit 
right in yourown neighborhood. Every home 
with softwood floors needs modernizing. Tell 
the owner about the advantages and economy 
of %’’ oak flooring, to tone up the home and 
add permanent value. 

Wewillhelpyou. Write 
for free postcards, in colors, 
with space for your name 
and address, to mail to pros- 
pects from your office. 









Satisfaction 
oryour 
money back 


This 34’’ No. 1 Common Oak makes a good 
and inexpensive Oak floor. 

Stock is 2 to 16 feet long, every foot guar- 
anteed, and ready for immediate shipment 
from Chicago at very attractive prices. 


Wire our expense for prices, any quantity, 
delivered anywhere. 
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E. BARTHOLOMEW HARDWOOD Co 


4052 Princeton Ave.. CHICAGO Tel. Boulevard 0636 
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Profits for You in 
THE 


perrect GARAGE DOOR 


A substantially constructed, economical 
garage door that every retail lumberman 
can sell profitably. Sales have quadrupled 
in last three years. Present capacity, 500 
doors every 24 hours. 


Write for sales facts without obligation. 


The Rowe & Giles 
Lumber Co. 


CHAGRIN FALLS, OHIO 























A NON-MIRING WAGON 


Capacity 10 tons. Adapted for hauling over 


sand, mud, bad roads or soft ground. More 
freight with less power. Will carry capacity 
mo wherever animals or tractors can work. 
Shipments direct from Chicago factory. 
Information and prices on request. 
EEL CO., 130 N. Wells St., Chicago, U.S.A. 
ATHEY ba oor oa " 
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PEARSON GRADY & Co. 


Timber Estimating 
Reliable Work 


1106 SPALDING BUILDING, 
PORTLAND, OREGON 
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Enters New Year with Full Treasury 

SEATTLE, WASH., Jan. 5.—The Seattle Lum- 
bermen’s Club enters the new year with a full 
treasury and recently-elected officers. At the 
meeting yesterday, R. W. Condon, of the Puget 
Mill Co., retiring president, surrendered the 
gavel to his successor, W. M. Whitman, of the 
West Waterway Mill Co., who had served as 
vice president during 1923. The new vice presi- 
dent is W. C. McMaster, of the John McMaster 
Shingle Co. Sherman L. Johnson, of the Wash- 
ington Cedar & Fir Products Co., was installed 
as secretary-treasurer, succeeding W. C. Krafve, 
of Simpson, Clapp & Co. 

The report of the secretary-treasurer showed 
a balance of more than $1,400 on hand. It was 
ordered that a total of $1,300 be deposited in 
a local bank as a savings account; ordered 
further, that members be asked to pay dues for 
six months only during 1924, inasmuch as the 
club had no desire to accumulate a large fund. 

The club voted to begin a drive for new 
members, holding out as an inducement the ex- 
ceptional financial standing of the organization, 
permitting payment of dues for six months to 
stand for the entire year of 1924. 


McLean County Dealers Optimistic 

BLOOMINGTON, IuL., Jan. 8.—The regular 
monthly meeting of the McLean County Lum- 
bermen’s Club was held here Jan. 4, a five- 
course luncheon being served at noon in the 
banquet room of the Illinois Hotel, with twenty- 
seven in attendance. The meeting, which was 








called to order by President W. 8. Harwood, 
was featured by a discussion of the lumber mar- 





EXPERIENCED TIMBER SERVICE 


OF ALL DESCRIPTIONS 
Bankers’ valuations of timber, mills and 
logging plants. 
Timber examinations and detailed reports. 
Typographic surveys. 
Logging plans, R. R. locations. 


THE JOHN P.VAN ORSDEL CO. 


Forest Engineers to Lumbermen 


505 Lowman Building, SEATTLE, WASH. 


ket, among those taking part in same being 
George B. Rookwood, of Peoria, Ill.; Perry 
Graves, of Champaign, Ill.; Charles McVey, of 
Peoria, Ill.; Jack Lewis, of Chicago; Ray 
Keller and P. M. Coogan, of Bloomington, Ill. 
The consensus of the dealers present was that 
prospects for 1924 are very encouraging. 


New Constitution Discussed 
CINCINNATI, OHIO, Jan. 7.—Discussion of the 





proposed revision of the constitution and by- 





ROBERT W. HUNT CO. 


INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING - TIES 
TREATED MATERIALS 
New and Used Rail and Equipment 


NEW ORLEANS, LA. JACKSONVILLE, FLA. 
Carondelet Bldg. Clarke Bldg. 


Gen’! Office—2200 Insurance Exchange, CHICAGO 


laws of the Cincinnati Lumbermen’s Club oc- 
cupied most of the time at the dinner meeting 
held at the Hotel Havlin this evening. The 
new constitution was written by a committee 
consisting of Edward Barber, chairman, E. H. 
Ward, Grover C. Jones, J. C. West and George 
W. Hand. 

Mr. Barber read the sections separately, 
pointing out where the new constitution differed 
from the old. There were a number of unim- 








portant changes, the principal ones being in 
the provisions regarding arbitration, which 





GILBERT NELSON & CO. 


Public Accountants 
600-60! LuMBER EXCHANGE BUILDING 


CHICAGO 


TELEPHONE RANDOLPH 7777 


were brought in line with the procedure of the 
larger national associations. Provision was 
also made for four directors in addition to the 
regular officers of the club, these to constitute 
an executive committee to act for the club in 
emergencies and to direct the general policy of 
the organization. 

J. H. Townshend, of Memphis, Tenn., secre- 
tary-manager of the Southern Hardwood Traf- 
fic Association, and recently elected president 





of the Memphis Lumbefmen’s Club was the 
guest of honor. He spoke briefly, predicting a 








LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. _We handle all classes of cargo and have 
Special Department handling Export Lumber Shipments 





good business for 1924 from his observations 
in his trips about the country and his talks with 
members of the lumber industry and the rail- 
road traffic world. 

Theodore Davis, Cincinnati manager of the 
Southern Hardwood Traffic Association, gave 
a report of traffic conditions during the last 
five weeks. 





Dwight Hinckley, chairman of the Cincin- 








Page & Jones, Mobile, Ala., U.S.A. 
Cable Address, ““PAJONES, Mobile” 
All leading Codes used 
Ship Brokers & Steamship Agents 


nati entertainment committee for the National- 
American Wholesale Lumber Association, which 
will meet in Cincinnati March 19-20, announced 
that Senator Simeon D. Fess of Ohio would be 
the principal speaker at the banquet on the 
night of March 20. Another speaker of na- 














tional reputation is to be obtained. Mr. Tinek. 
ley reported that a large fund had been raised 
for the entertainment to be furnished the con. 
vention by the Cincinnati club. 

A letter was received from C. L. Babcock, 
chairman of the convention committee of the 
Appalachian Logging Congress, saying that the 
spring meeting would be held in Cincinnati May 
6 and 7. 

A suggestion that a committee on employment 
be named for the club was referred to the 
month’s suggestion committee, of which E. H, 
Ward is chairman, for report and recommenda- 
tion at the next meeting. 

New members elected to the club included 
the Lang Lumber Co., of Covington, Ky,; 
George V. Zeiger, Cincinnati representative of 
W. P. Brown & Sons Lumber Co., and W. (, 
Steele, Cincinnati wholesale dealer. 


(SASS EEEEMs 


Metropolitan Club Nominations 


SEATTLE, WASH., Jan. 5.—Nominations for 
the annual election of the Metropolitan Club, 
which will be held at the club rooms Jan. 21, 
have been posted as follows: 

President—S. L. Johnson (renominated). 

Vice president—Scott Bullit. 

Secretary—C,. A. Stuart. 

‘Treasurer—Maj. Herbert Smith. 

Trustees—F. E. Arnold, L. O. Sandin, A. D, 
Jones. 

The holdover trustees are J. L. Bird and C. C, 
Branson. 


(SREB EaEBaeS 


Plans Big Rally and Flag Raising 


[Special telegram to AMERICAN LUMBERMAN] 

PORTLAND, ORE., Jan. 9.—The Portland Lun- 
bermen’s Club decided at a luncheon meeting 
today to hold a big rally and election on 
Wednesday night, Jan. 23, when an elaborate 
program will be presented. The club today de- 
cided to present a tall flagpole, grown in Ore- 
gon, to the home for crippled children which is 
now being built here by the Masonic order. 
The dedication and flag raising is set for Wash- 
ington’s Birthday, Feb. 22. 


Toledo Club Annual Dinner 


ToLepo, On10, Jan. 9.—The officials of the 
Toledo Lumbermen’s Club have announced the 
second meeting of the year to be held on Jan. 
19 in the Chamber of Commerce club rooms in 
the Nicholas Building. The meeting proper will 
begin at 5.30 p. m., followed by dinner at 6. 
Officers for 1924 will be elected, after which Col. 
Moore, of the bureau of commercial economics, 
Washington, D. C., will deliver an illustrated 
travelog on ‘‘Shooting Big Game With a Cam- 
era.’’ It is aimed to make this the best meeting 
of the year and all members are strongly urged 
to attend. 


Activities of New Orleans Club 


New ORLEANS, La., Jan. 7.—The New Year’s 
Eve party given by the New Orleans Lumber- 
men’s Club abundantly justified all the prom- 
ises that were made beforehand regarding it. 
Secretary-manager J. Walter Michel, with the 
active aid and codperation of the entertainment 
committee, made careful and thoro preparation 
for the big event. The club rooms were beautl- 
fully decorated, one of the best orchestras m 
New Orleans was engaged, the dancing floor was 
in perfect condition and the ‘‘eats’’ and service 
surpassed the fondest and highest expectations 
of the clubmen and their guests. The attend- 
ance was the largest of record. The New Year 
was appropriately welcomed and it was not until 
the wee small hours that the orchestra played, 
‘‘Home, Sweet Home.’’ . 

John C. Howell, consultant of the Brookmire 
Economie Service, New York City, delivered 4 
talk before the club last Thursday night on 
the ‘‘Business Prospect for 1924.’’ Thrusting 
aside the conventional theory that a presidential 
year is ‘‘ bad for business,’? Mr. Howell ex- 
pressed his belief that the first six months of 
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the new year would prove more favorable from 
the business standpoint than any of the recent 
so called ‘‘boom’’ periods. He predicted spe- 
cifically a building boom for that half-year 
period seldom if ever equaled. The railroads, 
he said, are better prepared than ever to handle 
an expanding traffic, he looks for an easing 
up of bank credits, and improvement of con- 
ditions abroad and declared the indications 
pointed to continuing prosperity. Heartily en- 


Note: A more complete report of the 
Western White Pine Blister Rust Con- 
ference will appear in next week's issue 
of the AMERICAN LUMBERMAN.—EDITOR. 


[Special telegram to AMERICAN LUMBERMAN] 

SPOKANE, WASH., Jan. 8.—Without Federal 
aid white and sugar pine stumpage in Montana, 
Idaho, Washington, Oregon and California 
valued at $228,000,000 bids fair to be destroyed 
by ravages of white pine blister rust, in the 
opinion of those who attended the meeting of 
the trustees of the Western White Pine Blister 
Rust Conference here yesterday and today. 

Among resolutigns adopted today, the first 
stressed the necessity of Federal codperation 
and asked that the appropriation for that pur- 
pose this year be $125,000 instead of $65,000, 
the limit set by the budget director. This 
resolution points out that title to one-third of 
the timber affected lies in the Government and 
that the loss of timber, whether privately owned 
or otherwise, would be a serious economic loss 
to the nation. A wire to Senator McNary of 
Oregon by President C. A. Park, of the trus- 
tees, brought his reply this afternoon: 

As chairman of the joint Senate committee hav- 
ing charge of the annual agricultural appropria- 
tion bill, will do everything possible to provide ap- 
propriation of $125,000 to combat western white 
pine blister rust. 

The excellent codperation of the Federal 
Forest Service, State forestry departments, 
private protective organizations, State agricul- 
tural and horticultural departments, colleges, 
nursery men and transportation companies, 
looking to location and control of the disease 
is highly commended in another resolution. ‘‘It 
is only in continuation of such codperation that 
success may be obtained,’’ it read. 

The enactment of laws by Montana, Wash- 
ington and California, similar to those of Idaho 
and Oregon, which declare the cultivated black 
currant a nuisance and provides for its eradica- 
tion, are urged and declared necessary to pre- 
vent long distance spread of the disease which 
has been found in British Columbia within 
thirty miles of the Idaho line. - The continu- 
ance of present State and Federal quarantines 
is advised, with their prompt extension as cir- 
cumstances may warrant. Appreciation is ex- 
pressed of the work and codperation of various 
Federal and Dominion officers. 

The work of the conference as a factor of 
value in bringing together various elements in- 
terested in combating white pine blister rust 
is recognized, and recommendation made that 
the executive committee give careful considera- 
tion to means for improving the usefulness of 
the conference and its manner of financing with 
full power to act upon any decision reached, in 
view of the rapid spread of blister rust toward 
the white pine forests of northern Idaho and 
eastern Washington. Steps this year toward 
local control are urged upon private owners. 


The resolution closed with a recommendation 
that inasmuch as the Douglas fir region now 
embraces one-quarter of the timber of the 
United States, and as proper management 
of forest resources depends on scientific knowl- 
edge, the Government should establish a forest 
experiment station in the Douglas fir region. 

The resolutions committee consists of Mar- 
cus Means, A. T. Davidson, W. L. Shovell, W. 

- Humiston and Ehlers Koch. 


The meeting was attended by thirty-five in 
all, trustees, stumpage owners, State and Fed- 
eral associations and Dominion officials. 


The nomination committee, consisting of F. 


dorsing the Mellon tax reduction program, he 
opposed the soldiers’ bonus. 
Secretary-manager Michel announces that W. 
W. Schupner, secretary and managing direc- 
tor of the National-American Wholesale Lum- 
ber Association, will address the members of the 
Lumbermen’s club on Jan. 14. Mr. Schupner 
will spend a day or so in New Orleans in the 
interest of his association and will be the elub’s 
luncheon guest on the day fixed for his talk. 


Western Pine Blister Rust Conference 


EK. Ames, Ben E. Bush and C. 8. Chapman, 
recommended the reélection of the present offi- 
cers of the board of trustees and the report 
was adopted by a unanimous vote without dis- 
cussion. The officers are: 

President—C. A. Park, Salem, Ore. 

Executive secretary— C. S. Chapman, Portland, 
Ore. 

Trustees—W. D. Humiston, Potlatch, Idaho, 
George H. Cecil, Portland, Ore., H. P. Barss, Cor- 
vallis, Ore., and E. L. French, Olympia, Wash. 


HOO-HOO DOINGS 


Suggests Slogan for St. Louis Club 


Sr. Louis, Mo., Jan. 9—F. D. Van Amburgh, 
editor-manager of the Silent Partner, a maga- 
zine published in New York, and author of the 
Mental Spark Plug, was the speaker at the 
regular monthly luncheon meeting today of the 
Hoo-Hoo Club of St. Louis. The meeting was 
held in the ballroom of Hotel Statler, and more 
than two hundred guests were present. 

‘Tt Is My Move First,’’ was a slogan sug- 
gested by Mr. Van Amburgh to bring about a 
better feeling among men. He also urged the 
lumbermen to study their own characteristics, 
so that they may properly appraise themselves. 
H. C. Ball, president of the club, presided. 


@aaaaaaaaaas 


Wants 1925 Annual in Spokane 


SPOKANE, WASH., Jan. 5.—Spokane Hoo-Hoo 
want the 1925 convention held here. R. L. 
Bayne, Vicegerent Snark and president of the 
Spokane Hoo-Hoo Club announced at the weekly 
luncheon held yesterday that one of his New 
Year’s resolutions was to devote every effort 
to bringing the convention here in 1925. He 
named James M. Brown, Lester G. Carr, H. L. 
Masterson, C. A. Platt and E. C. Wert, a com- 
mittee to aid him in keeping this resolution. 
‘‘T am naming ‘Jim’ Brown of the Long Lake 
Lumber Co. as chairman of this committee be- 
cause ‘Jim’ is a ‘go-getter’ as you all know 
and I expect him to go and get this conven- 
tion. The Northwest is entitled to it, we want 
it and should get it,’’ said Snark Bayne. 

Another resolution announced by the Snark 
was to have a delegation of twenty-five attend 
the Minneapolis convention next September. As 
a committee he appointed A. Grantham, C. C. 
Cowin, H. L. Acomb, C. E. Soderberg and C. 
A. Weiss to make arrangements. 

These weekly luncheon meetings of the 
Hoo-Hoo club, started less than two months 
ago, are growing in interest and attendance. 
N. W. Durham yesterday discussed the immi- 
gration and trade developments of the last sev- 
eral decades and predicted that by virtue of its 
immense water-power, mineral, timber and agri- 
cultural wealth, coupled with the fact that the 
short route to the Far East lies from the Colum- 
bia River and Puget Sound, the Northwest has 
scarcely begun to feel the great influx of popu- 
lation and industry that is to come. 

















GOVERNOR SMITH OF NEW YORK IS QUOTED as 
commenting on the recent report of the Com- 
mission on Housing & Regional Planning: ‘‘ It 
presents a living picture of homes in New York 
and it is impossible to escape its meaning. 
Housing conditions presented by this report 
show the tenant to be worse off than ever in 
things affecting his very life and the health 
and welfare of his children.’’ 














Happy New Year! 


From the center of 
the greatest stand 
of soft wood left in 
the world we send 
the lumber trade 
our New Year's 
Greetings. 

“One of the Northwest’s 

great banks.” 


Ghe UNITED STATES 
NATIONAL BANK 
{PORTLAND, OREGON 
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Stop Those 
Credit Losses 


which result 
from extending 
=~» credit without 
first having reli- 
able, up-to-date 
credit informa- 
tion. Clancy’s 


+ ss, Te. ¢ Service of Semi- 
Weekly Revised 
Ratings and Special 
Reports will help 
you immeasurably. 


Write for Subscrip- 
tion rates and 
Pamphlet 49-S. 

LumBermen’s Crepit AssociaTION 

Suite 1746-63—608 So. Dearborn Street 
CHICAGO, ILLINOIS 


| Eastern Headquarters, 157 East 44th St., New York City 























511 Locust St. 





Fix Your Credit Loss 


in Advance 


. You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

. Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it, 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders, 


|The American Credit-Indemnity Co. 


OF NEW YORK 
1045II1. Mer. Bank Bid. 
Chicago, li. 


80 Maiden Lane 
New York, N. Y. 











|_ St. Louis, Mo. 
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375,000,000 Feet 


National Forest Timber 
FOR SALE 


LOCATION AND AMOUNT.—AIl the mer- 
chantable dead timber standing or down and 
all the live timber designated for cutting on 
an area embracing about 5,900 acres in Twps. 
20 and 21 S., Range 1 E., W. M., on the water- 
shed of Layng Creek, known as the Herman 
Creek unit, within the Umpqua National For- 
est, Oregon, estimated to be 375,000,000 feet 
B. M., more or less, of Douglas fir, western 
hemlock, western red cedar and other species 
of timber, approximately 92 per cent Douglas 
fir. 


STUMPAGE PRICES.—Lowest rates consid- 
ered, $1.75 per M. feet B. M. for the first 46,- 
285,000 feet B. M. of Douglas fir to be scaled, 
$2.00 per M. feet B. M. for the remainder of 
the Douglas fir, $2.00 per M. feet B. M. for 
the western red cedar, sugar pine and western 
white pine, and $0.50 per M. feet B. M. for 
western hemlock, incense cedar and other 
species. Rates to be readjusted December 1, 
1928, and at three-year intervals thereafter. 


DEPOSIT.—$10,000 must be deposited with each 
bid to be applied on the purchase price, re- 
funded, or retained in part as liquidated dam- 
ages according to conditions of sale. 


FINAL DATE FOR BIDS.—Sealed bids will be 
received by the District Forester, Portland, 
Oregon, up to and including May 5, 1924. 


The right to reject any or all bids is reserved. 


Before bids are submitted full information 
concerning the character of the timber, condi- 
tions of sale, deposits, and the submission of 
bids should be obtained from the District For- 
ester, Portland, Oregon, or the Forest Super- 
visor, Roseburg, Oregon. 
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Much has been written and spoken in regard 
to what Henry Ford is doing and is not doing 
with his timber lands in upper Michigan. Ac- 
cording to some accounts all of the refinements 
of intensive forestry are being practiced at a 
profit while many others indicate that his op- 
eration is impractical and financially impossi- 
ble. As a matter of fact, beyond slash disposal, 
protection from fire, and reasonable care in log- 
ging to avoid injuring any young stuff present, 
his operation differs very little from the ordi- 
nary logging operation, nor are his costs, if 
they are what he claims, much, if any, in ex- 
cess of those of the ordinary operator. True, 
he pays higher wages but there is no loafing, 
and only the best men hold their jobs. 

At the present time the Ford Motor Co. is 
operating three camps and three sawmills in 
upper Michigan, having recently purchased the 
equipment and standing timber of companies 
operating at L’Anse and Pequaming. The lat- 
ter place has practically been purchased out- 
right and is to be conducted as a company town. 
The mill there has been reconditioned and is 
now operating day and night, as is also the 
mill at L’Anse. At L’Anse a modern, seven- 
unit, concrete dry kiln has just been completed 
and extensive improvements to the yard and 
harbor are under way. The latter, when com- 
pleted, will enable lumber to be loaded directly 
on boats for lake shipment. Nine miles of mod- 
ern, standard gage railroad are also being con- 
structed to connect L’Anse with Pequaming 
and to open up additional bodies of timber. 


To Cut Softwoods to 7-inch Top 


Utilization on the Ford operations at pres- 
ent is no better than on any other efficiently 
conducted logging job, nor are there an appre- 
ciably greater number of trees left standing. 
Orders are to cut softwoods to a 7-inch top, to 
keep stumps low, and to leave thrifty young 
trees under 12 inches in diameter. In practice, 
however, few merchantable trees are left stand- 
ing, and as the bulk of the timber is hard- 
wood, the 7-inch top limit does not eut much 
figure. More young stuff would probably be 
left if the timber being cut were not largely 
overmature and if so much pole timber were 
not needed for corduroy, but, as it is, the 
amount left is inconsiderable. 

The results of tallies made on two 1-acre 
sample strips, taken to determine the amount 
of sound, thrifty timber left standing, follow: 


Henry Ford’s Logging Operation 


[By J. A. Mitchell, Forest Service] 








utilization and in method of cutting, the Ford 
operation marks a distinct advance in logging 
practice over the ordinary operation from the 
standpoint of the future of the area cut over, 
Furthermore, the practicability of slash piling 
and burning in the northern hardwood-hemlock 
type has been demonstrated. As to costs, Mr, 
Hartt states that at the Ford scale of wages 
($5 and $6 a 10-hour day), slash disposal ig 
costing approximately $2 a thousand gross, 
but that $1 of this is offset by reduced logging 
costs resulting from it, approximately 75 cents 
a thousand being saved on skidding and 25 
cents a thousand on logs that would otherwise 
be overlooked and left in the woods. There is 
also an appreciable saving of horse flesh. 


The method being followed is to pile and 
burn the limbs and tops under three inches in 
diameter as logging progresses. To accomplish 
this to the best advantage, a crew of swampers 
follows the falling crews lopping the tops and 
piling and burning the brush as they go. The 
result is easy skidding and a cut-over area free 
from the extra hazard of ordinary logging 
slash. While piling and burning the brush does 
not make a cut-over area fireproof, it makes 
fire control possible and insures the prompt re- 
establishment of a forest cover. 

The latter was strikingly brought out by a 
comparison of the older Ford cuttings with an 
adjoining area cut over shortly before in the 
usual manner and burned off as practically all 
slash areas in the Lake States are sooner or 
later. The slash hazard on the two areas at the 
present time is practically the same as is also 
the amount of timber left standing on each. 
On the area on which the slash was left to burn, 
however, nearly every tree left standing has 
been killed and, except for a little scattered 
sprout growth, the area is a tangle of weeds 
and briers. On the adjoining area, where brush 
had been piled and burned, the trees left stand- 
ing are alive and thrifty and an excellent stand 
of hardwood sprouts and seedlings has come in, 
the latter mostly maple, while weeds and briers 
are conspicuous by their absence. 

In a comparatively few years a forest cover 
will have reéstablished itself on this area and 
the fire hazard will be reduced to a minimum, 
while the area burned over will continue to be 
a fire hazard for years to come as there is little 
prospect of the early reéstablishment of a for- 














Diameter Plot No. 1 (Cut in 1921) Plot No. 2 (Cut in 1923) 
Breast Elm 
High Yellow Bass- and Iron- Yellow 
Inches Birch Maple wood wood Total Birch Maple Cedar Total Average 
EG aw ewes 4 2 ae 18 2 1 os 3 5 
Bi iwseieceup 4 3 5 al 13 2 eye 2 7.5 
Bocciess 4 5 4 a 13 3 ae 3 8. 
Bia aesiatnge 6 8 4 i 18 6 — 6 12. 
ae 4 2 6 ere 12 4 ave 4 8. 
‘eee 4 2 Z ei § 1 1 se 2 4.5 
ee -Cinamaa'ts 4 3 4 ‘ite a2 2 ee Se 2. 6.5 
eet. 3 a noe a 3 2 ah b 3 3. 
| a ee 2 4 ce 1 t 3 1 etd 4 5.5 
| ae 1 ae 1 bis es “ae 5 
ree 4 1 5 2 2 3.5 
Totals ...... 49 31 26 2 108 27 3 1 31 69.5 
Per cent.... 45. 29. 24. 2. 100 87. 10. 3. 100 
Note: Basswood mostly sprout growth. Note: On this area practically all young growth 


10 per cent of trees left damaged or unsound. 
(Not included above.) 

No. of snags left, 7. 

When logging was first started an effort was 
made to take out unmerchantable logs and 
tops as cordwood, but the cost of working up 
and removing this class ef material was found 
to be excessive and the practice was discontin- 
ued except to the extent of supplying camp 
needs. An attempt to remove unmerchantable 
stuff as rough logs and poles to be cut up later 
by machinery was also abandoned and a con- 
siderable quantity of such material was left on 
the skidways to rot. An effort is now being 
made to devise a practical grapple loader that 
will reduce the cost of handling such material 
to a point where it will pay to take it out. 

In the matter of slash disposal, if not in 


except yellow birch had been cut. 

25 per cent of trees left damaged or unsound. 
(Not included above.) 

No. of snags left, 9. 





est cover. At a conservative estimate, the area 
on which the slash was piled and burned has at 
least a ten-year start over the other in the mat- 
ter of reforestation. 


Strong Argument for Winter Brush Burning 


Since most of the brush is burned in the win- 
ter when there is snow on the ground or in the 
summer when the woods are green, there has 
been very little damage done to standing trees 
or to advance reproduction. In the spring and 
fall, however, fire is inclined to run and it has 
been found necessary to discontinue burning at 
times. No difficulty is experienced in burning 
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prush green or in the winter, once a fire is 
started, Mr. Hartt states. The practice of burn- 
ing as the brush is piled materially reduces the 
number of brush piles and consequently the : 
area burned over. Burning on the snow also 
helps to minimize the damage as the ground 
in such cases is often scarcely charred—a strong 
argument for winter burning. On one of the 
sample areas examined in detail there has been 
twenty-nine brush piles of which four had not 
been burned. The diameter of the average 
burned spot was about 15 feet, making the total 
area burned over in the above case approxi- 
mately one-tenth of an acre, or 10 percent. 
While Ford can hardly be said to be practic- 
ing intensive forestry he is leaving his cut-over 
lands fairly safe from fire and in excellent shape 


for natural reproduction. On the other hand, 
he is logging as close and his utilization is but 
little better than that of the average logger, 
and he is not falling his snags and unmerchant- 
able weed trees, which should be done as a mat- 
ter of fire protection. While some small mer- 
chantable stuff is left standing, there is not 
enough of it to warrant a second cut short of a 
full or nearly full rotation. Whether or not, 
considering the character of the stands being 
cut, it would pay to leave more merchantable 
timber for a second cut is a question. This is 
doubtful since the stands in question are largely 
overmature and do not contain enough young 
and middle-aged stuff to form the basis of a 
second cut. For the most part, also, they are 
not heavy enough to justify cutting over twice. 





Salesmen 


Houston, TEx., Jan. 
7.—The annual meeting 
of the Boykin Lumber 
Co.’s salesmen was held 
Dee. 28 to 30. On ar- 


rival in Houston on 
Friday the salesmen 
were served luncheon 





L. J. BOYKIN, 
Houston, Tex. 





at the Bender Hotel, 
following which vari- 
ous questions pertain- 
ing to credits were dis- 
cussed. In the evening 
the entire crowd, num- 
bering twenty-four, 
journeyed to the company’s mill at Fullerton, 
La., where Saturday was devoted to the inspec- 
tion of the manufacture of ‘‘Boykin’’ stock, 
as well as the grades produced. 


The banquet on Saturday night, held at the 
Hotel Des Pines, was attended by all the sales- 
men, also by James Crawford, general manager ; 
Earl Dillon, superintendent of manufacture; 
Mae Ruff, planing mill foreman; G. W. Pea- 
body, general agent of the Gulf & Sabine River 
Railroad, owned by the Boykin company, and 
I. J. (Shorty) Fowler, who has been with the 
Boykin organization for fourteen years. Mr. 
Fowler sawed the first log that was brought 
into the Fullerton mill, and has promised during 
1924 to secure fifty cars of battleship decking 
from Fullerton timber, an unheard of record 
for a Louisiana mill. After dinner L. J. Boy- 
kin, vice president and general manager, took 
charge of the ceremonies, — upon each 
person in turn for a few remarks as to his 
accomplishments during the last year and pre- 
dictions for 1924 ete. 


The company’s representatives on Sunday 
morning held a meeting with the millmen to 
discuss various questions arising during the 
year’s solicitation of business, as to the manu- 
facture and working of the stock at the Fuller- 
ton mill. This produced a free-for-all argu- 
ment in which everyone stated his position and 
the reasons therefor, gratifying results being 
obtained and misunderstandings smoothed out. 


One of the features of the meeting was the 
presentation to W. L. Clark, the Boykin com- 
pany’s Houston representative—who started 
with the concern on Jan. 1, 1923, in what was 
at that time the poorest territory from a sales 
standpoint that the Boykin firm had—with a 
bonus check that more than equaled his salary 
and expenses for the last year. Mr. Clark was 
pronounced the star of Boykin’s salesmen, as 
far as volume and selling cost were concerned, 
he having turned the company’s poorest terri- 
tory into its best. 


Another feature of the meeting was the an- 
nouncement that the Boykin Lumber Co. would 
not lose one-tenth of 1 percent on its accounts 
teceivable during the last year, having suffered 
only one loss, occasioned by a concern going 
into the receiver’s hands after the car had been 
shipped. Still another feature was the attend- 











in Annual Meeting 


ance at this meeting of Miss Dorothy Maroney 
and Miss Anna Wolfer, guests of honor, who 
have been connected with the Boykin company 
for many years, and who distinguished them- 
selves by learning Fullerton’s grades in one day. 


In addition to Mr. Boykin, other executives 
who took an active part in the proceedings in- 
cluded J. E. Griffith, who directs the sales 
force and is the youngest sales manager of a 
lumber company of this magnitude in the United 
States; J. O. Huggins, assistant sales manager, 
and James Crawford, general superintendent. 

The meeting was voted a pronounced success 
and one where everybody wanted to talk at 
once and tell what a privilege it was to be 
connected with such a fine organization as the 
Boykin Lumber Co. 

The full list of representatives present at the 
annual meeting follows: 

L. J. Boykin, vice president and general 
manager, Houston, Tex.; J. E. Griffith, sales 
manager, Houston, Tex.; J. O. Huggins, as- 
sistant sales manager, Houston, Tex.; James 
Crawford, general superintendent, Karl Dillon, 
Mae Ruff, I. J. Fowler, of Fullerton, La.; Ear] 











J. E. GRIFFITH, 
Houston, Tex. 


JAMES CRAWFORD, 
Fullerton, La. 


Jeffries, Wade L. Clark, B. D. Suberbielle, T. 
Townsend and W. T. Keith, Houston; G. V. 
Jackson, San Antonio, Tex.; R. T. Morgan, 
Waco, Tex.; D. H. Connor, Dallas, Tex.; I. H. 
Moses, Oklahoma City, Okla.; Harry Ortmeyer, 
Wichita, Kan.; N. P. Brown and Fred Miller, 
New Orleans, La.; Don Koehler, Chicago; A. 
V. Grush, Jackson, Mich.; M. E. Rood, Ft. 
Wayne, Ind.; H. C. Page, Springfield, Ill.; 
Gaines Whitsett, Amarillo, Tex. Guests of 
honor—Miss Dorothy Maroney and Miss Anna 
Wolfer. 


A BATHTUB was installed in the White House 
just before the Civil War and a great howl was 
raised about extravagance, but now, of course, 
a bathtub is a part of the equipment of every 
modern house. The world moves as ideas 
change. 











This free mail enclosure will | 
help you sell 38” oak flooring | 


Now is the time when people in your city are '§'4 
thinking of toning up their homes. Nothingwill | 4 
so modernize an old home as 3” oak flooring 
over the worn softwood floors. Show them how 
easily and economically it can be done by distri- 
buting this free booklet, with your name and 7} 

address imprinted. How many can you use. 


E.L. BRUCE COMPANY, Memphis, Tenn. | 


© Maderaice Your Home — Wish Broce Get Floors 


nce or snge cere 





















Gectitnny tiiitey | 
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Write for your sup- ; 
ply. Sizetoenclose | 
with your regular 47 
mailing envelope. 
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Laurel Hardwood 


Lumber Co. 
LAUREL, MISS. 


Hardwood Dimension and 
Factory Specials 


POPLAR BEVEL SIDING 


Kiln Drying and Dressing in Transit — 
A modern well equipped plant. 


PoplarenGum 





_ Trim Moulding Lumber 








JACKSON & TINDLE, Inc. 


MANUFACTURERS 


Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 


Maple, Elm, Birch, Beech, 
Basswood,Hemlock, Pine, 
Spruce, Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bldg,, Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 











' Oak and Gum 





EEE 


MOULDINGS 


From the Heart of the 
Hardwood Country. 


York Lumber & Mfg. Co. 


MEMPHIS, TENN. 





— 
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West Penn Lumber Co. 


Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 
PITTSBURGH, PA. 





























White Pine 





IDAHO 
MINNESOTA 
WESTMONT 


LONG and SHORT LEAF 
ALSO Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 











S@m, B.W.Cross Lumber Co. 
~<a 301 Oliver Building 
»G Pittsburgh, - - Pa 


White Pine, Yellow Pine, Hemlock & Fir 









MICHIGAN 


Lwoaseeeeene 











Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 

Western White Pine and Idaho White 

Pine for direct shipment from Idaho 

















17 17 
VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 


7 17 
HARDWOOD Gyertasliitg FLOORING 


114 kinds Maple, Beech, Birch and Oak Shipped in 

Mixed Cars with Northern & Southern Hardwoods. 

NICHOLS & COX LUMBER CO. 
GRAND RAPIDS, MICH. 














THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, ete. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 481 8. 
Dearborn St., Chicago, Ill. 
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Take Testimony in Suit Against Millmen 


St. Louis, Mo., Jan. 9.—The taking of testi- 
mony in the suit brought by Attorney General 
Barrett against the members of the St. Louis 
Millmen’s Association under the Missouri anti- 
trust laws, was resumed today, with A. J. Siegel, 
president of the Huttig Sash & Door Co., as 
the only witness. The suit against the millmen 
was brought at the same time as that against 
the St. Louis Lumber Trade Exchange and the 
St. Louis Material Men’s Association. 


Mr. Siegel was summoned by the State, and 
his testimony had to do with statements said 
to have been made by him to the attorney gen- 
eral at a dinner held on the evening of June 
28, 1921, at Mission Inn. The attorney gen- 
eral evidently had expected that Mr. Siegel 
would prove a valuable witness for the State 
and that his testimony would be against his 
associates in the millwork industry in St. Louis. 
In this he was disappointed. 


Mr. Siegel told the attorney general that the 
St. Louis Millmen’s Association meant little 
to his firm, as in 1921 only about 5 percent of 
its $3,000,000 business was transacted thru the 
Planing Mill Listing Bureau. 

Mr. Siegel admitted that he had told the 
attorney general he had held the company’s 
application to join the association on his desk 
thirty days, pending the opinion of his attor- 
ney as to its legality. The advice of counsel 
was always asked in such matters, he added. 
One of the reasons for the organization, he said, 
was protection against organized labor. 


The witness said he told the attorney general 
that he was perfectly willing to resign from the 
association if the attorney general, the chief 
law officer of the State, decided it was unlaw- 
ful, but he did not admit that it was acting in 
violation of the State’s laws. Mr. Siegel de- 
nied he said that the Millmen’s association had 
been organized along lines similar to that of 
the St. Louis Lumber Trade Exchange. 


Mr. Siegel denied that he said that his with- 
drawal from the association would result in its 
being unable to function further. He denied 
that he discussed with Attorney General Bar- 
rett the probable effect of the disbanding of 
the Millmen’s association or the other organ- 
izations against whom antitrust suits then were 
pending. The witness said that the attorney 
general told him that nothing was to be said 
about the conference. 


Mr. Siegel denied that he had said that he 
wanted to withdraw, and only wanted an excuse 
to do so. ‘‘Didn’t you say that I should write 
you a letter asking you to withdraw and I said 
that there would be no occasion to do that, as 
the suit was a notice to all concerned to quit?’’ 
asked the attorney general, to which Mr. Siegel 
replied that he told that official that he wanted 
to resign from any organization that was con- 
sidered illegal. Besides the association was of 
little consequence to the Huttig firm, he said. 


Over the objection of counsel for the de- 
fense, the letter from Attorney General Bar- 
rett to Mr. Siegel was offered in evidence. This 
was written about a week after the conference, 
and recited certain statements said to have been 
made by Mr. Siegel at Mission Inn, most of 
which were denied by Mr. Siegel. The letter 
was given out to the papers by the attorney 
general before it was received by Mr. Siegel. 

Later a carbon copy of the letter of resigna- 
tion of the Huttig company from the associa- 
tion was sent to Attorney General Barrett by 
the attorneys for the company. 


Reverting to the letter, Mr. Siegel denied 
that he had said that the lumber and material 
concerns in St. Louis were in ‘‘an air-tight 
combination.’’ Mr. Siegel was asked about a 
statement credited to him by Attorney General 
Barrett to the effect that a house costing $4,000 
in 1913 would cost $12,000 in 1921. Mr. Siegel 
admitted that the costs were much greater, but 
was due, he said, to the higher cost of labor 
and material. Any way, he testified, the cost 


of millwork going into such a home was only 
10 percent of the total cost, and that the high 


cost of millwork could not influence buildin 
one way or the other. Even free millwork would 
not stimulate building, he said. 

Mr. Siegel denied saying that the ‘‘ building 
game was dead.’’ Then, as now, he said, we 
have all the business we can possibly take care 
of. He said that his firm had made more money 
since withdrawing from the Millmen’s associa. 
tion than while a member of it. 

Mr. Siegel said that he had not attended any 
of the meetings of the association. He said 
that he knew nothing about any price-fixing by 
the association. His company still is a member 
of the Planing Mill Listing Bureau. 

Frank H. Sullivan, attorney for Mr. Siegel, 
on cross-examination, brought out that Mr, 
Siegel was at the dinner conference only about 
15 minutes, and that his knowledge of what hap. 
pened there was only hearsay. He had pre- 
viously testified that he understood that all of 
the suits against the building material com. 
panies were discussed in a general way. 

Testimony will be resumed in Jefferson City, 
Jan. 31. 


Millman’s Testimony Corroborated 


{Special telegram to AMERICAN LUMBERMAN] 

Sr. Louis, Mo., Jan. 10.—Testimony of A. J, 
Siegel, president, Huttig Sash & Door Co., in 
hearing of the antitrust suit against the St. 
Louis Millmen’s Association yesterday as to 
conversations he had with Attorney General] Bar- 
rett was corroborated by Mayor Kiel, former 
Mayor Kreismann and Frederick L. Cornwell in 
formal statements made last night. Mr. Corn- 
well stated that the purpose of the dinner was 
to have the proceedings dropped against the 
Huttig Sash & Door Co. and the John M. Darr 
& Sons Planing Mill Co. and that Mr. Siegel was 
not a party to any step in the arrangements for 
the meeting. Mr. Cornwell stated that he felt 
an injustice had been done these concerns in 
filing the suit against them. He said that it 
was understood that Mr. Siegel was to request 
an opinion upon the legality of the association. 
Mr. Siegel told Mr. Barrett if in his opinion 
the association was illegal that he would resign 
from it as he did not want to belong to any 
organization which the chief law officer of the 
State said was unlawful. Mr. Siegel also told 
Mr. Barrett he did not believe the association 
was illegal but if he thought it was the Huttig 
Sash & Door Co. would immediately withdraw. 
Mayor Kiel and former Mayor Kreismann cor- 
roborated these statements. 


OPINION ON ATTORNEY GENERAL’S FEE 


St Louis, Mo., Jan. 7.—The Missouri su- 
preme court en bane at Jefferson City handed 
down an opinion last Friday that Attorney Gen- 
eral Barrett is not entitled to a fee of $24,000 
on account of the conviction of the nineteen 
members of the St. Louis Lumber Trade Ex- 
change, who were fined a total of $96,000 for 
violation of the Missouri antitrust laws. The 
opinion was prepared by Judge W. T. Ragland 
and concurred in by the other members of the 
court. 

The lumber concerns contended that the stat- 
ute under which the attorney general claimed 
the fee is repugnant to Section 24 of Article 5, 
and therefore, unconstitutional, which conten- 
tion was sustained by the court. The consti- 
tution provides that State officers named in the 
constitution are limited in salary to the amounts 
fixed by the law, and forbids the payment to 
them of any fees or additional compensation. 

The court believed that the $3,000 salary fixed 
for the attorney general was inadequate, but 
that the law was clearly against his claim. The 
provision in the antitrust law providing that 
the attorney general shall receive one-fourth of 
all fines assessed in such prosecutions was Mm- 
serted several years ago when the law was Ire- 
vised. The object was to stimulate antitrust 
prosecutions. 

The attorney general sought to have the fee 
assessed against the lumber companies in addi- 
tion to the fine. 
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Staying Put 
Around that bend they always go; 
That is the road to down below; 
To Warren Sidin’, then the mill, 
And then beyond to Pickensville. 
And even farther then than that 
To where Chicago must be at; 
New York, the sea, the ocean’s end, 
Lie all out there around the bend. 


Around that bend they always pass: 
Old women often, and the lass, 
And men of ev’ry age and kind 
And size'and trade and heart and mind; 
The saint and sinner, priest and fool, 
Some near the end, some still in school, 
There’s somethin’ calls ’em day and night 
Around the bend and out of sight. 


Oh, I have seen some good friends go 
Around the bend and down below, 
Old friends of many a weary Year, 
New friends already grown so dear, 
And strangers I had scarcely met, 
Who lived next door but strangers yet, 
Mothers and children, maids and men; 
And few of them come back again. 


And settin’ here and seein’ folks 
Go ’round the bend, a fellah smokes 
A lot of Peerless in the day 
And thinks a lot of thoughts, someway. 
The people movin’ here and yon 
Have other things to think upon, 
But them that ain’t so much to do 
Has time to think a matter thru. 


And I’ve observed, altho they go 
Around the bend and down below— 
Well, there was this here Herman Hearst, 
Who moved to Warren Sidin’ first, 
Then worked awhile in Mason’s mill, 
And then moved on to Pickensville, 
And then got sort of tired of that, 
And now I don’t know where he’s at. 


Perhaps Chicago; maybe he 
Is in New York, or out to sea; 
But, anyway, I recollect 
They never find what they expect. 
The people always on the move 
Are always movin.’ Don’t it prove 
Content depends, or discontent, 
On what we are, not where we went? 


I’ve seen a man with kids and wife 
Who sort of dragged ’em all thru life. 
He took ’em here, he moved ’em there, 
And never put ’em anywhere. 
He always aimed at doin’ well 
By wife and kids, and so he’d sell 
The furniture at second hand 
And hike for ev’ry promised land. 


A woman likes to take a place 
And touch it with a woman’s grace, 
Live long enough some certain spot 
Until a hold it’s sort of got 
On children’s hearts, the home a nest. 
The fellah who has done the best 
Ain’t one who moved from post to post; 
They had the least who moved the most. 


For them that only moved around 
No mighty fortune ever found. 
No, all they had when they got thru 
Was just a broken chair or two, 
And often, too, a broken heart ; 
For families will fall apart 
The same as furniture will crack 
From shippin’ forth and shippin’ back. 


It takes awhile to raise a crop 
Or make a home. You’ve got to stop 
And plant and ’tend and give it care, 
To make a garden anywhere, 
You’ve got to wait thru rains and snows 
Before a bush will bear a rose. 
And them that wander, them that roam, 
Will never really have a home. 





The folks not only on the sell, 
I notice, do about as well 
As someone always selling out 
To go some place he’s heard about. 
The other town may often be 
All that they said; and yet, you see, 
Some other place he always goes 
Before the bush can bear the rose. 


You’d say this cottage wasn’t much; 
But ev’rything we see and touch 
Is like a friend. Our garden’s made, 
And now we set here in the shade 
Enjoyin’ roses—love and peace 
And things like that, that just increase 
With ev’ry day and ev’ry year, 
With ev’ry smile and ev’ry tear. 


I’ve heard that copper kettle sing 

Its song thru summer, fall and spring; 
And when the snow of winter comes 
My woman has geraniums, 

To light the gloom. Our kids reeall 

One house, one home, and that is all. 
Tho life has never been a feast, 
We’ve always had a home at least. 


It’s thoughts like these a fellah thinks 
A-taking of his forty winks 
Upon the stoop or by the fire. 
I ain’t got all that I desire 
In money, maybe, cash in hand; 
But I’ve got somethin’, understand, 
You never git a life a-foot, 
You only git by stayin’ put. 


We See B’ the Papers 


Zero is nothing, but zero weather isn’t. 


They may send the battleship Louisiana to 
the scrap heap, but not without a scrap. 

Seventeen people died of the cold in Chi- 
cago, proving again Chicago’s title to preém- 
inence as a summer resort. 

A Goshen, Ind., couple motored to Chicago 
to shop, and $350 worth of their purchases were 
stolen from their car while parked on a Chicago 
street. The weeping and wailing and gnashing 
of teeth you hear, however, is not by the mer- 
chants of Goshen. 

Democrats in Congress will offer a substitute 
for the Mellon tax reduction plan. The impor- 
tant thing in Congress isn’t that a plan shall 
be a good plan but that it shall be our plan. 

The Shenandoah’s first stop on the way to 
the' North Pole will be Fort Worth, Tex.; and, 
if we were asked to go to the North Pole, we 
think that is the direction we would take, too. 

Of the $600,000,000 capital stock of the 
Pennsylvania railroad, $168,000,000 is owned 
by women; that’s funny, when you consider 
what an awful time most of us have to get our 
wives to take any stock in anything. 

Burglars ransacked a Chicago cafeteria and 
got practically nothing. We went thru one in 
the usual way, and got the same thing. 

Plan 1,469 won the fur-lined bath-tub or 
whatever it was that Mr. Bok offered; oh, yes, 
a hundred thousand dollars. If he wanted to 
do the world some real good, however, he should 
have offered $100,000 for a plan for a 5-room 
bungalow that would have as much room in it 
as a 9-room house. That is what most of us 
are looking for. 

There were 22,165 plans offered in the Bok 
peace award; almost as many as are offered 
for starting your car when the darned thing 
is frozen up or something. 

Chicago has less than half the population of 
London but more than ten times as many kill- 
ings. Maybe that’s the answer. 

Coal operators and union miners will meet 
in Florida to fix wages, and, incidentally, the 
price of coal. We not only do not object to 
their being in Florida, but wish they were in— 
well, even farther south than that. 








DRY 
BIRCH 


2 cars 4/4” Ist & 2nds 

7 cars 4/4” No. 1 Com. & Sel. 
5 cars 4/4” No. 2 Common 
fcar 5/4” Ist & 2nds 

2 cars 5/4” No. | Com. & Sv. 
{car 5/4” No. 2 Common 

3 cars 6/4” No. | Com. & Btr. 
ft car 8/4” Select & Better 
3 cars 8/4” No. | Com. & Btr. 
2 cars 10/4” No. | Com. & Btr. 
Complete Stock of Hard 
Maple and Basswood in 
All Thicknesses. 


The Adams-Thom 
waist Lumber Co. 






“*She’s dam’ good 
mans to deal wid!’’ 








Kneeland-McLurg 
Lumber Company 


PHILLIPS, WIS, 


Manufacturers of 


“SHAKELESS” 
HEMLOCK 


Hardwood Lumber 
Maple and Birch Flooring 

















White Pine 


We manufacture and carry in stock at all 
times a complete assortment of 


White Pine Common 
Shops and Selects 


All our stock is cut from virgin Wisconsin . 
White Pine Timber and is of a very soft 
texture. Shop Lumber and Factory 
Selects are our Specialties. 






We solicit your business. 











Rust-Owen Lumber Co. 


DRUMMOND, WISCONSIN 











We Can 
SHIP 


Straight Cars— Mixed Cars or L. C. L. 


of the following woods: — 


ASH - BASSWOOD 

BIRCH - SOFT ELM 

HARD MAPLE- OAK-SPRUCE 
WISCONSIN HEMLOCK 

“Sure Fit” MAPLE AND 
BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Try 
Us 


Foster- Latimer 


MELLEN, 
WIS. 


Lumber Co. 
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Specials: 


300M’ 4/4” No. | Com. & Btr. Basswood 
50M’ 4/4” No. 2 Common Basswood 
30M’ 5/4” Selects Basswood 

50M’ 5/4” No. | Com. & Btr. Basswood 
40M’ 6/4” No. | Com. & Btr. Basswood 
150M’ 4/4” Sel. & Btr. Birch 

40M’ 5/4” Sel. & Btr. Birch 

40M’ 6/4” Sel. & Btr. Birch 

15M’ 8/4” Sel. & Btr. Birch 

200M’ 4/4” No. |, 2, 3-A Com. H. Maple 
100M’ 4/4” No. | Com. & Btr. Maple 
25M’ 5/4” Sel. & Btr. Soft Elm 

40M’ 4/4” No. 2 Common Rock Elm 
15M’ 4/4” Sel. & Btr. Wis. Oak 

13M’ 5/4” No. 2 Com. & Btr. Wis. Oak 
18M’ 6/4” No. 2 Com. & Btr. Wis. Oak 


KILN DRYING FACILITIES 


Let us have your inquiries when in 
the market for Northern Hardwoods 
or Softwoods, 






































Lumber 


12-223 General Motors Detroit, Mich. 


Tough WHITE ASH Specialists 


We have established the confidence we 
enjoy with the trade largely for two reasons: 


(1) Quality Stock 
(2) Prompt Service 


Our distributing yard at Fort Wayne, 
Indiana, with splendid railroad facilities 
and through transit rates, is stocked with 
selected TOUGH WHITE ASH, Gum, 
Cypress, Maple and Elm. Also, direct 
mill shipments. 




















Give us a chance to deliver the goods. 





Peerless Patent 


WIGG IN S Book Form Gade 


assure you of proper card representation. Many 
of America’s largest card users use Wiggins 
cards exclusively because they realize that the 
proper card serves the 
dual purpose of an- 
nouncing their salesmen 
whiie adding 
prestige to the 
house. Ask for 
tab of speci- 
mens and ob- 
serve their 
smooth edges 
and excellence 







OTEEL COMPANY 


‘pr veDuRen. ea 
e ee ae 
of engraving. umn anane CHICAGO 


The John B. Wiggins Company 


Established 1857 
Engravers Die Embossers 


Plate Makers 
1108 South Wabash Avenue CHICAGO 

















Use for Trailer Coupler Devices 

LOUISVILLE, Ky., Jan. 7.—Need to attach chains 
as well as coupler devices on trailers used behind 
trucks has been seen in Louisville as a result of a 
heavy stone trailer recently breaking away from a 
truck on a sharp hill. The trailer ran back, 
mounted a curb, and almost wrecked a_ barber 
shop. A few months ago a truck belonging to a 
building supply company was left for a couple of 
minutes; a severe wind started the truck, which 
lurched to the side, and rushed down a steep 
side street, plowing into the waiting room of a 
depot. 


Tractor Firm Adds to Sales Force 


According to a recent announcement by Bear 
Tractors (Inc.), of New York City, its sales or- 
ganization has been expanded and the following 
additions made to the executive personnel of the 
concern : 

Hl. A. Reed has been appointed general sales 
manager, and R. C, Brewsaugh assistant sales and 
advertising manager, with 
headquarters in New York 
City. C. A. Bishop has 
been named district sales 
manager of Minnesota, 
the Twin City territory, 
Iowa, the Dakotas, Ne- 
braska, Kansas, western 
Missouri, Colorado and 
Wyoming. Mr. Bishop, 
who was formerly con- 
nected with the Hart-Parr 
Co., will make his head- 
quarters in Kansas City. 
Harvey FE. Sewell, who 
was also with the Hart- 
Parr Co., has been made 
district sales manager 
with headquarters in 
Philadelphia, Pa. Pablo 
Hom s, 44 Whitehall 
Street, New York City, 
has been appointed man- 
ager of the export de- 


partment. 
Mr. Reed has grown up 
in the tractor business, 


having been connected 
with the International 
Harvester Co., Case 
Threshing Machine Co., 
Hart-Parr Co., and the 
Allis-Chalmers Manufac- 
turing Co. While with the 
latter concern in 1923, 
Mr. Reed and Mr. Brewsaugh, who was associated 
with Mr. Reed at the time, shipped five solid train- 
loads of tractor goods for the Allis-Chalmers com- 
pany in four months’ time, which was a record to 
be proud of. Mr. Brewsaugh has had many years’ 
experience in the tractor business, having started 
with the Gas Traction Co. at the time that con- 
cern marketed its first gasoline tractor. He was 
later connected with the Emerson-Brantingham Co., 
and during the World War Mr. Brewsaugh had 
charge of the tank, truck and tractor division, after 
which he became connected with the Allis-Chalmers 
Manufacturing Co. 


which 


Trucks to Relieve Railroad Congestion 


- 


BuFFaLo, N. Y., Jan. 7.—This city is preparing 
to take a step or two forward in the local handling 
of railroad freight. It used to have a bad name 
in the matter of the quick dispatch of thru freight. 
Some shippers spoke bitterly of East Buffalo as 
the graveyard of loaded cars. Others put special 
tracers on and made every possible effort to see 
their own freight on its way out of the city. It 
has finally come to be agreed that the interior of 
a city is a poor place for the extended switching 
of loaded cars. There is not only much delay, but 
there is almost always complaint, either on the 
part of the shipper or the road. 

Now an appeal is to be made to the automobile 
truck for relief. It is known that certain other 
cities are using the truck satisfactorily. Even two 
cities not far apart are using the truck entirely 
from one to the other. The Buffalo Chamber of 
Commerce is considering the adoption of trucks 
almost entirely for this sort of work, and it is 
expected to report to the Chamber of Commerce of 
the United States a favorable plan. The New 
York Central Railroad has already begun this 






work. It is not only turning switching into cart. 
ing, but sends trucks regularly to Lockport, twenty. 
eight miles, rather than to haul its cars there ip 
certain cases, 

C. R. McGee, the new regional traffic commis. 
sioner, expresses full confidence in the new under. 
taking, and he gives instances of how it will work, 
To switch loaded cars from the New, York Central 
at Carroll Street to the Pennsylvania on Alabama 
Street means a trip to East Buffalo and back 
again, taking more than a day. This freight can 
be transferred by truck in an hour or two as the 
distance is short. The freight is loaded on a4 
portable truck, which is rolled on board the sur- 
face truck, and rolled off again the moment it 
reaches destination. 


Federal Star Club Feted by Company 


The Federal Motor Truck Co., of Detroit, Mich., 
was host recently to the Federal Star Club, con- 
sisting of fifty-two members that have exceeded 
their quota of sales of Federal motor trucks dur- 





Mack truck in logging industry—Example of difficult logging operation in 


Mach truck, manufactured by the International Motor Co., of 
New York City, is employed to advantage. 
can be realized from the fact that it is necessary to use a cable to let 
the load down easily. 
flanged in order to keep the truck and trailer in a straight course 


The steepness of the grade 


It will be noted that the rough lumber track 48 


ing the last twelve months. The men are brought 
to headquarters by the factory, all expenses paid, 
and given a three day meeting, in which topics of 
salesmanship, mechanical detail and other sub- 
jects are discussed. On the opening night, the new 
members of the club were initiated and a program 
of entertainment provided in the Federal sales 
schoolroom at the factory. 

These men come from all parts of the United 
States and some idea of their selling ability can be 
gained from the statement that a club of fifty-two 
members during 1923 sold over $6,000,000 worth 
of Federal motor trucks. This is the largest Fed- 
eral Star Club that has ever convened in Detroit 
and the total amount of their sales is the largest 
of any previous year. John Peters, of the Thomp- 
son Auto Co., of Detroit, was reé@lected president 
of the club; H. S. DeNeff, of Pittsburgh, Pa., is 
secretary, and Stanley G. Mitchell, of Detroit, 
treasurer, 

Special prizes were distributed among the lead- 
ers in the Star Club this year. First prize went 
to Ben Marks, of the Pauly Motor Co., of Milwau- 

kee, Wis., who sold more trucks than any individ- 
ual in the club. Other winners were: John Peters, 
Detroit ; George Frank, Albany, N. Y.; W. C. Hed- 
don, Birmingham, Ala., and A. C. Bader, Detroit. 

The Thompson Auto Co., Detroit Federal dis- 
tributer, has the distinction of leading the coun- 
try in the total sales for any one organization of 
Federal trucks. 

On the last day of the convention, a dinner was 
tendered to the members of the Star Club, at which 
M. L. Pulcher, general manager of the Federal 
Motor Truck Co., presented each Star man with 4 
gold-mounted fountain pen and pencil. Buttons 
for the one-, two- and three-year men were also 
distributed, third-year men receiving handsome 


gold buttons adorned with a diamond. 

















, 1924 


ce 


Cart: 
venty- 


sre in 


nmig-~ 
inder. 
work, 
ntral 
Dama 
back 
t can 
8 the 
on a 
sur- 
nt it 


any 
lich., 
con- 
-eded 
dur- 


——___. 








ght 
iid, 
, of 
ub- 


ew 
am 
les 


ted 

be 
wo 
rth 
ed- 
oit 
est 


np- 


is 
vit, 
id- 


nt 
1u- 








JANUARY 12, 1924 





AMERICAN LUMBERMAN 65 








Manufacturers of sash, doors and millwork, gen- 
erally speaking, are going into the new year with 
an exceptionally large volume of business on their 
pooks, and are looking forward to a very busy time 


for the first six months of 1924. While this state- 
ment applies more particularly to the large plants 
of the middle West, it is safe to say that in most 
sections of the country similar conditions will be 
found to prevail. The Florida Lumber & Millwork 
Association reports that while the year just ended 
was a Very successful one, prospects for 1924 are 
better than at any previous time in the history of 
that association. 


The large Mississippi and Wisconsin producers 
are reported to have all the business they want. 
The “fly in the ointment’ is that this business 
largely was booked at low prices; in many cases 
little, if any, above cost. The average amount of 
business on the factories’ books will keep them very 
busy for the next sixty days, and of course business 
in sight runs considerably beyond that period. 
Manufacturers express the opinion that higher 
prices for sash and doors may be expected within a 
very short time. From all indications, the stock 
factories will be comfortably busy for the first six 
months of the year, at least. 


Because of the pressure of orders on hand, many 
plants did not declare the usual January shutdown 
for repairs and inventory, so far as possible at- 
tending to necessary repairs while the plants were 
in operation. This was accomplished thru a sys- 
tem involving the closing of only one department 
or unit of the works at a time. At Oshkosh, Wis., 
where a number of large plants are located, these 
conditions prevailed very largely. Mills at that 
point are reported doing a heavy business, due to 
retail yards making replacements of their stocks 
in unusual volume. 


Operators of sash, door and interior finish plants 
at Duluth, Minn., report that bills covering ma- 
terials for moderate priced houses are a feature in 
ee at present. Price lists are being firmly 

eld. 


The sash and door mills of Minneapolis, Minn., 
are reported busily engaged on orders, tho com- 


paratively little new business is being placed. 
Work on local buildings has been slowed down by 
the severe weather. 


Tho up to Jan. 1 the Kansas City, Mo., plants 
were enjoying a good seasonable call for specials 
and some standard patterns, cold weather has 
caused a slump in the demand. Now that the 
weather has moderated, sales managers are ex- 
pecting the demand to revive speedily. 


Sash and door concerns in the Merrill, Wis., 
district were too busy to take their ordinary Jan- 
uary lay-offs for inventory and repairs. None of 
them will be idle more than ten days, and many 
resumed operations after a shutdown of one to 
four days. A larger volume of orders than usual 
for the opening of the new year is reported. 


Activity prevails among Columbus, Ohio, manu- 
facturers and wholesale distributers in all lines of 
sash, doors and millwork, and there is every indi- 
eation that trade will be brisk during the winter 
months. Standard items of sash, doors and mill- 
work are being manufactured and stocked against 
the spring rush. 


Conditions are reported satisfactory at Balti- 
more, Md., with quotations well sustained. Sash 
and door men are very hopeful concerning the 
outlook. 


The Omaha, Neb., sash and door factories ob- 
served the annual shutdown for inventory and re- 
pairs, tho having a large volume of unfilled orders 
on their books. Manufacturers are expecting a 
large volume of business the coming year, and 
look for prices to remain about on the present 
basis until well after the building season has 
begun. 


Glass trade authorities report demand for all 
kinds of building glass fairly active, with encour- 
aging outlook for the coming year. Window glass 
stocks have been worked down below the normal 
level in factory and wholesale warehouses, and if 
the expected demand develops in the early spring 
the stocks on hand will be speedily absorbed, ac- 
cording to predictions from glass trade sources. 


Vote on Millwork Advertising Campaign 


Plans for a comprehensive campaign of adver- 
tising and publicity that shall educate the consum- 
ing public as to the nature, the care, and the proper 
installation of millwork products, thereby enlarg- 
ing the market and placing the industry on a 
broader and more stable basis, are being definitely 
worked out by a publicity committee appointed at 
the last annual meeting of the Millwork Cost Bu- 
reau. 


A statement and outline of the plans of the com- 
mittee, so far as they have been developed to date, 
is being mailed this week from the bureau’s head- 
quarters in Chicago, to members of the millwork 
industry thruout the country, who are asked to 
express themselves on the following question: 
“Do you favor a codperative millwork advertising 
campaign, and are you willing to codperate along 
the lines suggested ?” 


It is the judgment of the committee that the 
proposed campaign should be conducted under the 
name American Millwork Institute. The cam- 
paign as outlined is to be of a broad, general scope, 
not exploiting any specific class of product, but, 
on the other hand, embracing all. The whole in- 
dustry being equally concerned, it was agreed to 
ask the entire trade, rather than merely members 
of the bureau, to participate in the campaign. Sub 
scriptions to the fund required to carry on the work 
are to be based on a percentage of the sales, the 
rate to be probably as low as one-tenth of one per- 
cent, exclusive of retail lumber sales and inter- 
house sales between affiliated companies. 


It was decided that the campaign shall not be 
launched unless there is available for the first 
year’s program a fund of not less than $100,000. 
In the opinion of the committee, that amount will 
be oversubscribed, and will in subsequent years, be- 
cause of added subscribers, assume much larger 
proportions, 


The plans of the committee are being submitted 
to several advertising agencies, with the request 
that they each prepare a prospectus of a national 
campaign, setting forth therein typical advertise- 
ments, a list of media to be employed, space sug- 
gestions, and other information essential for a 


judicious campaign. When these data are all in 
hand the committee will make a selection, prior 
to the next annual meeting of the bureau, which is 
to be held in Chicago on April 17 and 18. At that 
meeting the members of the bureau will be asked 
to, vote on the question of whether the Millwork 
Cost Bureau shall become the American Millwork 
Institute, with a department devoted to the pub- 
licity campaign, or whether the bureau’s name and 
functions shall remain unchanged and the adver- 
tising program be carried on by a separate or- 
ganization. 


The need for such an educational campaign is 
in part outlined in the committee’s statement, in 
these words: 


“When you tell Tom, Dick or Harry that you are 
in the millwork business, does his face light up 
with a glow of knowledge? It does not—rather, 
if outward appearances indicate anything, he is 
very much at sea concerning your particular mis- 
sion in life. Perhaps you go on to explain that 
you operate a planing mill, or that you manufac- 
ture sash and doors. Fine! ‘That helps—it helps 
to conjure up visions of boards and sawdust and 
dilapidated buildings. That’s what the average 
person thinks about when you mention planing 
mill or door and sash factory. If his thoughts 
get beyond the boards and dust and run-down build- 
ing they may dwell momentarily on such things as 
stark untrimmed doors and rather ungainly sash, 
but little more, If he visualizes your product at 
all, it’s always in its crudest state, never in the 
ultimate environment which it helps to create. 

“Few people have more than the faintest con- 
ception of what millwork is. They do not know 
that it is the product of skilled craftsmen, and 
that dignified stairways, handsome panelings, con- 
venient cupboards and cases, artistic buffets, stately 
columns, pilasters and entrances and harmonizing 
designs of interior and exterior trim are the handi- 
work of those craftsmen. They have no knowledge 
of the fact that you are an important unit of a huge 
industry which consists of some four thousand in- 
dividual plants, employs nearly a hundred thou- 
sand workmen and an investment totaling many 
millions of dollars. 

“These misapprehensions and hazy conceptions 
do not exist with regard to any other important in- 
dustry, nor of many lesser ones. Why then, do 


they exist with regard to the millwork industry? 
“First, because the word ‘millwork’ is a mis- 





That Stand 
Wear and Tear 
in Public Buildings 


The durability of flooring is tested 
by the constant tread of little feet 
in the school room, the shuffle of 
feet ina ballroom, public building, 
hospital, and store building. It is 
in just such places where Maple, 
Beech and Birch flooring have 
proved their long life and low re- 
placement costs. 








Probably 20% or better of all Maple, 
Beech and Birch flooring sold has been 
manufactured by us. Our flooring is 
truly the “Old Reliable” in every sense 
of the word and it will sell readily for 
you. 


Keep in Touch with 
Our “Special Offerings” 


Fill out and mail the coupon below so 
that you may receive our stock lists as 
they are issued from time to time. 


WILLIAM HORNER 


Grand Rapids Trust Company 
‘eceivers 


Sales Offices: 
~ REED CITY MICH. 
= Plant: 


tie Newberry, Mich. 
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William Horner, “S | COUPON 

| Reed City, Mich. TODAY 

Gentlemen:—Please send me 

| your latest stock list of Hardwood ~; 
Flooring, also see that my name is put “ 

| on your regular mailinglist. Thisdoes not § 

| obligate me in any way. , 
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A Carpenter 
Picks Lumber 


for its easy working qualities. 
That’s one big reason why 
dealers find it easy and profit- 
able to sell our | 


Shortlodt Pine | 


Order it in 4-4, 5-4, 6-4 
and 8-4 finish; No. 117 drop 
siding, boards. Weill ship it 
in straight or mixed cars. 


For hardwood prices, address 
Southern Hardwood Sales Co., 
Indianapolis, Ind. 


NEW DEEMER 


Manufacturing Co. 


Incorporated 
H. H. Bates, Manager DEEMER, MISS. 

















SOFT TEXTURED ~—~*SCS' 


“Knox Brand” 
OAK FLOORING 


Two Plants, 


Tenn. Lumber & Mfg. Co. 


__ KNOXVILLE, TENN. 














Weaver Brothers 
SHREVEPORT, LOUISIANA 


Manufacturers of 


LONG AND SHORT LEAF 


Yellow Pine and 
Hardwood Lumber 


Flora, La. Couchwood, La. Alden 





Mills at: 
Bridize, La. Neches, Texas. Boyd, Florida 








MANUFACTURERS OF 


P owel LONG LEAF 
LUMBER YellowPine, 
COMPANY Moulding and Plaster Lath 


Lake Charles, 
Louisiana 


Mills at Barham, La., and 
Leesville, La. 
Capacity, 300,000 feet daily. 
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H.W. HARGROVE, 
MANAGER 


ae nbing Mumbes Company 
LLOW PINE LUMBER 


500,000’ Dry Dimension 


For Sale _ pe spith 





CoLuMBIA 
Mississippi 








nomer; secondly, the industry until a few years 
ago was a decidedly unprofitable one—no one 
ever heard of a millwork king or a door baron or 
such—and lastly, the industry has not advertised. 
There has been a limited amount of advertising by 
individual firms, but it seldom reached the ultimate 
consumer nor even the architect or contractor. 

“We need not inquire further into causes, but 
should and must concern ourselves with a remedy. 
There is one. It is coéperative national advertis- 
ing.” 

It was the consensus of the committee that na- 
tional advertising would overcome the prevalent 
ignorance of the merits of millwork; that it would 
counteract the exploitation of substitutes; that it 
would tend to produce a more uniform employment 
of equipment, now frequently idle because of sea- 
sonal demands; that it would produce a higher 
standard of millwork, and, on the whole, elevate 
the status of the industry. 


HYMENEAL ©] 


JOHNSON-CRANDALL. Leight M. Johnson, 
formerly of East Orange, J., and now New 
England representative for the Charles R. McCor. 
mick Lumber Co., of San Francisco, with head. 
quarters at New Haven, Conn., and Miss Ruth 
Crandall, also of New Haven, were married there 
recently. The couple will make their home in 
New Haven. 





CLORE-ROBERTS. The marriage of Mrs. Bes. 
sie Clack Roberts, of Memphis, Tenn., and Lafay. 
ette Lewis Clore, treasurer of the Big Four Lum- 
ber Co., of Chicago, took place in Memphis on 
Jan. 2, The bride formerly lived in Huntington, 
W. Va., and has a wide circle of friends in that 
city and in Memphis, her girlhood home. Mr, 
Clore is well known in the hardwood lumber 
trade. The couple will make their home at 4931 
Lake Park Avenue, Chicago. 








FOR THE MANUFACTURER AND DEALER 








Industrial Cranes Reduce Loading Cost 


The adaptability of locomotive cranes to the 
efficient handling of large timbers and other heavy 
material has resulted in the wide use of such 
equipment by many of the prominent wholesale 
and retail yards thruout the country. Among 
the other important factors responsible for the 
installation of locomotive cranes are the economy 
in operation, due to the saving of time and labor, 
and the increased value of storage space, as a 
crane will pile material much higher than would 
be practicable by hand. 

One of the first lumber concerns to recognize the 
advantages of locomotive 
cranes for the loading, 
unloading and piling of 
material was the Edward 
Hines Lumber Co., which 
installed a 10-ton capac- 
ity Industrial crane 
eighteen years ago in its 
extensive yard at 2431 
South Lincoln Street, 
Chicago. This proved so 
satisfactory that the 
company added to this 
class ef equipment = as 
needed until at the pres- 
ent time it has in serv- 
ice three 10-ton and three 
5-ton capacity Industrial 
cranes manufactured by 
the Industrial Works, of 
Bay City, Mich. This 
equipment is kept busily 
employed in handling 
large timbers, the longest 
being 100 feet, and other 
heavy material. These 
Industrial cranes run on 
regular standard track, 
rails being laid the full 
length of the yard, also 
along the dock and in the 
alleys, which permit the 
cranes to travel to any point wherever necessary 
to load and unload lumber economically and expe- 
ditiously. On each Industrial crane four men are 
employed—engineer, tallyman and two pilers. In 
handling lighter material a chain is placed around 
the lumber, the crane comes along picks up the 
load and deposits it where designated. 

Dockage facilities enable the Hines company to 
unload boats with lumber cargoes from Wisconsin, 
Michigan and Canadian points, and also to load 
vessels for destinations along the Great Lakes. 
Such loading and unloading operations are expe- 
dited by the Industrial cranes, as they have a reach 
of 30 feet from the rail track. And the advantage 
derived from the use of these cranes is that they 
will stack timbers as high as 40 to 43 feet, as the 
booms are 43 feet in height from top of platform 
to the gooseneck. The 10-ton cranes can pull five 
loaded freight cars, or box cars, at one time, and 
in addition to being employed for loading, unload- 
ing and piling purposes, the Industrials are util- 
ized for spotting cars around the yard. 

Industrial Works locomotive cranes have been 
on the market for something like forty years. 
The versatility of this equipment may be gathered 
from the fact that Industrial cranes may be ar- 
ranged for use with a chain or hook for ordinary 
lifting; with a bucket to handle bulk material; 
with an electric magnet for iron and steel; as a 
pile driver, a steam shovel, and as a switch en- 
gine. They are independent of any other source 
of power, supplying their own steam, as well as 
electricity and compressed air when desired. Be- 
ing self-propelling, they can travel with their load 
before placing it, and by handling loaded cars they 








save the time of waiting for a switch engine. Lo- 
comotive cranes decrease the danger of accidents 
by substituting mechanical efficiency for inefficient 
hand labor, at the same time greatly reducing the 
number of men required. 


Foxboro Recording Instrument Bulletin 


A new 24-page booklet, known as Bulletin No, 
96-1, has lately been issued by the Foxboro Co, 
(Inc.), of Foxboro, Mass., containing full infor- 
mation about the various types of indicating, re 
cording and controlling instruments made under 


| 


Three of the fleet of six Industrial cranes utilized in the extensive yard of 
the Hdward Hines Lumber Co., 2431 South Lincoln Street, Chicago 


the Foxboro trade mark. This new bulletin is 
the second general catalog produced by the Fox- 
boro concern. 

The Forest Products Laboratory, Madison, Wis., 
is using Foxboro humidity controllers with marked 
success in its educational campaign on kiln drying, 
and, according to the Foxboro Co., the big kiln 
manufacturers are, after thoro tests, endorsing 
these instruments for use on their kilns. 

In a foreword to Bulletin No, 96-1 the company 
States : 

“The object of this little folder is to describe 
briefly yet completely the many different types of 
indicating, reeording and controlling instruments 
made under the Foxboro trade mark. These in- 
struments are not assembled articles. They are 
built entirely in our own factory by men who are 
trained craftsmen in the art of instrument mak- 
ing. Our factory policy is to build the service 
into the instrument, so that it should not be neces- 
sary after the instrument is installed. This policy 
is carried into effect, first by correct design, and 
secondly by high quality and uniformity of the 
product which is built to fulfill a definite function. 

“When you buy a Foxboro instrument you get the 
result of more than a quarter of a century of suc- 
cessful instrument construction combined with the 
most advanced design, Each instrument is guar- 
anteed and will be sent on trial subject to approval. 
If the application of a Foxboro instrument is at 
all reasonable, satisfaction with it is inevitable, 
because before leaving our factory it has proved 
its dependableness by exhaustive tests. The con- 
tinued success of Foxboro instruments in all in- 


dustries has earned for them the title of ‘The Com- 
pass of Industry. 
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HARRY F. GRAEFE whose sudden death was 
priefly announced in the AMERICAN LUMBERMAN of 
Jan. 5, had not been ill, members of the company 
report, and news of his death was a severe shock 


to his many friends in the trade. He had 
presided at a meeting of the Des Moines Rotary 
Club at noon on Thursday, Dec. 27, the day 
preceding his death, and was apparently feeling 
as well and in as good spirits as he had been 
for some time. It was a special meeting of 
fathers and sons and Mr. Graefe introduced 
the speakers in his usual happy style. The 
afternoon of that day was spent in the office 
of the Green Bay Lumber Co. where the annual 
meeting of auditors was being held, and Mr. 
Graefe stayed there until 5:30 outlining plans for 
the coming year and discussing the past year’s 
business. The members of the company’s staff 
were as surprised and shocked as his more 
distant associates at the news of his death on 
the following day. 

Harry F. Graefe was one of the leaders in all 
movements for the improvement and develop- 
ment of the retail lumber industry. He was a 
dynamic force and when he put his great energy 
to work on any project that project went thru 
with amazing speed and efficiency. He it was 
that during the war aided the retail lumberman 
to “carry on’ at a time when the Government 
shut down on general building, by seizing upon 
the one possible outlet for trade, the draft- 


exempt farmer who could do his own building - 


and repairing. <A ruling was obtained from the 
War Industries Board permitting such construc- 
tion and repairs and Mr. Graefe went to work 
with his usual untiring industry to conduct 
a campaign for sales to the farmer and propa- 
ganda among farmers urging building and re- 
pairs which could be done by them without 
taking away any necessary effort toward 
the winning of the war. Therefore retail lum- 
bermen of the central States managed to keep 
heads above water during a time when almost 
all other markets were closed. 

Mr. Graefe had spent most of his life in the 
lumber business. He entered the employ of the 
Green Bay Lumber Co. when he was 17 years 
old and had remained with the company until his 
death. The boy attracted the attention of the 
officers of the company at once by his industry, 
his ability and his rare business judgment. 
In addition he was possessed of a charming per- 
sonality, had the happy faculty of making and 
holding friends and a boundless interest and 
liking for the business in which he was en- 
gaged. He soon rose to a position where he 
could become interested in a financial way in the 
company, and shortly after was one of the or- 
ganizers of the Finkbine Lumber Co., of Jack- 
son, Miss., of which other members of the 
Green Bay Lumber Co., were the heads. At 
the time of his death he was secretary of both 
these companies. 

Mr. Graefe was always active in association 
work. He was president of the Northwestern 
Lumbermen’s Association during 1922. He was 
also interested in nearly all civic activities of 
Des Moines and a member of a number of local 
clubs. A widow, one son, Harry F., aged 17, 
and one daughter, aged 15, survive him. 





MERRITT ROGERS, treasurer and head of the 
timber department of the Wood Mosaic Co., of 
Louisville, Ky., died at his home in New Albany, 
Ind., very suddenly while entertaining a party of 
officials and department heads of the company. 
Mr. Rogers was 56 years old. It had been a cus- 
tom for several years to have a big turkey din- 
ner at the Rogers home in New Albany during 
the holidays for members of the company and 
the heads of departments. Mr. Rogers was ap- 
parently in good health during the dinner and 
the speaking which followed and himself made a 
Speech of acceptance when a handsome gold 
watch was presented him by the guests. He 
told something of the history of the company 
and his own early connection with it, and was 
talking interestingly about early days of lumber- 
ing and logging when he suddenly became ill 
and closing his remarks left the room. <A few 
minutes later he was discovered in serious con- 
dition and died before a physician could be sum- 
moned. Death was caused by Bright’s disease, 
it was found. Mr. Rogers had been with the 
Wood Mosaic Co. for twenty-six years, first as 
a log buyer and then head of the buyers’ depart- 
ment, and then treasurer. He held a reputa- 
tion in the central West as a judge of logs both 
for veneer and lumber production, and it was 
Said he could tell more of the inside of a stand- 
ing tree than any man in the district. Funeral 
Services were held on Saturday, Jan. 5, and all 
Plant operations of the company ceased for that 
day. O. L. Hays, of Bowling Green, A. E. Min- 
nick, of Glasgow, timber buyers; W. C. Hana- 





fee, manager of the Jackson, Tenn., plant of 
the company, men who for years had been close 
friends of Mr. Rogers, were delegated to ac- 
company President MacLean with the body to 
Cloverdale, Ind., where interment took place. 
The active pall bearers were H. H. Barclay, H. 
Cc. H. Hobbs, C. S. MacLean, J. J. Eagan, W. H. 
Day and O. L. Hays, all associated with the 
company. 





GEORGE E. HENRY, a pioneer in conserva- 
tive lumber methods in New England, and ex- 
tensive timber owner and operator, died at the 
Massachusetts General Hospital in Boston, Mass., 
on Dec. 31, at the age of 61. Mr. Henry was the 
son of a lumberman, his father and uncles hav- 
ing been engaged in the lumber business in a 
small way at Zealand and Fabyans, N. H., under 
the firm name of Henry, Joy & Baldwin, and 
himself entered this business in a minor capac- 
ity after leaving the village school. Mr. Henry 
proved to be the genius of the family and the 
Henry interests rapidly grew and soon pushed 
across the mountain range and laid the founda- 
tion of a great family fortune at the site of the 
present town of Lincoln, N. H. The ‘‘Henrys’” 
as they came to be Known, built up the thriving 
township of Lincoln, including a fully equipped 
railroad with passenger, freight and lumber cars, 
more than 100 dwelling houses, an opera house, 
a hotel, a general store, sawmills, pulp and paper 
mills, five fully equipped lumber camps, valuable 
water rights and town water and electric light- 
ing systems. It was largely thru the initiative 
and inventiveness of Mr. Henry that New Hamp- 
shire lumbering methods improved and more 
conservative ways were adopted. Mr. Henry 
also owned extensive holdings of timber in Cali- 
fornia, Mexico and Florida, and operated a 
large wheat farm in Minnesota. He is survived 
by a widow, one son, James E. Henry, a brother, 
John Henry, of Pasadena, Calif., a sister and a 
grandson. 


GEORGE B. HEARTT, president of the Lord 
Lumber Co., of La Grange, Ill., died at his home 
in Downers Grove, Ill., on Jan. 7, at the age 
of 84. Mr. Heartt was well known in the lumber 
trade of the Chicago region, and had been 
president of the Lord Lumber Co. for about 
ten years. His son, Irving G. Heartt, is man- 
ager of the mill at La Grange. Two other 
sons, Gregory and John B.; two daughters, 
3ertha Heartt and Mrs. Cora B. Lott, and a 
widow survive him. Mr. Heartt was a veteran 
of the Civil War and a member of Naper Post, 
Grand Army of the Republic. Funeral services 
were held on Jan. 10 at the Methodist church 
in Downers Grove with interment in Fairview 
Cemetery, Cass, IIl. 





HAROLD H. SEVICK, former owner of the 
Acme Box Co., of Omaha, Neb., who recently 
removed to Meridian, Miss., to engage in the 
lumber business, died shortly after his arrival 
there. The body has been sent to Omaha for 
burial. Mr. Sevick is survived by a widow and 
his parents. 


MRS. MARY J. HILDRETH, widow of Edward 
A. Hildreth, who was a well known Columbus, 
Ohio, lumber retailer, died at her home in that 
city on Jan. 4 after an illness of two weeks. She 
was born in Sheffield, England, and came to 
America and to Columbus when a child. 





SARBEBBEAAEBEEEAAEBaAE: 


Recent Patents 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies may be obtained from R. EB. Burn- 
ham, patent and trade mark attorney, Continental 
Trust Building, Washington, D. C., at cents 
each. State number of patent and name of in- 
ventor when ordering. 


1,478,569. Portable planer. George L. Kraber, Port- 
land, Ore., assignor to Cleveland Industrial Develop- 
ment Co., Cleveland, Ohio. 

1,478,573. Drag saw. Ralph H. McDonald, Scio, Ore. 

1,479,058 Woodworking machine. Michael F. Daly, 
Millbrae, Calif. 

1,479,318. Saw setting device. 
Poulsbo, Wash. 

1,479,514 Groover saw. Alfred M. Remington, Fitch- 
burg, Mass., assignor to Simonds Saw & Steel Co., same 
place. 


Henry Pistemaa, 


AxsouT 600 Boys, 9 to 18 years old, are doing 
excellent work in Louisiana, under the direction 
of conservation agents. Each boy agrees to 
take one acre or more of cut-over land, to 
establish a fire line around it by removing the 
combustible material so that fire may not easily 
enter it, to thin out the seedling pines if they 
are too thick or to transplant if they are too 
thin, to cut off and remove all undesirable tim- 
ber and all large logs and in general to promote 
the growth of a good crop of pine timber in 
all possible ways. 

















American Legion Headquarters, Helena, Arkansas 
This log built “Hut” is floored with “Superior 


Brand” and visitors all remark on the excep- 
tional beauty of this floor. 


Superior Brand 
Oak Flooring) 


Manufactured with the idea of elimi- 
nating “cupping,” “buckling,” and 
scraping. 


By special attention to selection of 
lumber and careful and scientific 
sawing and seasoning, flooring is 
produced which is practically per- 
fect, saving fully two-thirds of the 
time usually required for scraping 
and sanding. 


All thin flooring lumber is sawed 
to size while GREEN, giving uni- 
form moisture content, both sides. 
This, together with the care used 
in seasoning, drying, selection and 
grading, insures perfect floors. 


Uniform Color and Texture 


Lumber cut from St. Francis Val- 
ley Oak is world famed for its 
beauty and uniformity of color 
and texture and this firm uses 
nothing but selected lumber from 
this territory. 


This flooring is known as 
“Superior 


Brand”’ 


and the manufacturer will gladly 
send samples and discuss stocks 
with any interested dealer. 


Superior Oak Flooring Co. 


HELENA, ARKANSAS * 
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KILN DRIED 


Yellow Pine 


Timbers 









T our Diboll, Texas 

mill we have facili- 
ties for cutting and kiln 
drying timbers up to 
12x12-24 feet. Let us 
tell you about the ad- 
vantages of buying kiln 
dried timbers. 


| We also cut big tim- 
bers for export. 











Investigate our 
Two-in-One 
Service today. 


SOUTHERN 
PINE LUMBER 


BIG 
MILLS 


Manufacturing 
Yellow Pine 
E.G.Flooring 
Yard and Shed 








Stock, Kiln 
COMP ANY Dried Timbers 
upto 12K12-24" 
TEXARKANA, Big Timbers 
TEXAS for Export 
Daily Capacity Hardwood 
— Lumber 
































SOUTHERN 
PINE 
HARDWOODS 


‘THE steady growth of our 

business, since our organi- 
zation, is indicative of the 
quality of service—the satisfac- 
tion—we are rendering lumber 
buyers. An opportunity to 
demonstrate our ability to meet 
your requirements will be ap- 
preciated, 











Beaumont 
Lumber 


Co. 


BEAUMONT, TEXAS 


Ben. S. Woodhead, Pres. W.A. Priddle, Vice-Pres. 
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Newspaper Tells World “Who's Who” 


Kansas City, Mo., Jan. 8.—The Kansas City 
Star for some time past has been publishing in 
its Sunday issues occasional articles concerning 
local men of prominence, under the caption, 
**Who’s Who in Kansas City.’’? The sketch ap- 
pearing in its issue of Sunday, Jan. 6, featured 
J. H. Foresman, vice president of the Long-Bell 
Lumber Co, and vice president of the South- 
western Lumbermen’s Association, and was il- 
lustrated by portraits of Mr. Foresman as he 
appears today and earlier pictures showing him 
at 35 and at 17 years of age. It is stated in 
the article that his boy- 
hood ambition was to be 
‘“a business man and a 
good one,’’ an aim 
which all who know Mr. 
Foresman will agree has 
been amply realized. 

According to the bio- 





J. H. FORESMAN, 
Kansas City, Mo.; 
“Written up” by 
Newspaper 





graphical sketch re- |7 

ferred to, Joseph Harry |, 
Foresman was born July {4 
21, 1863, at Decatur, 
Ill., the son of James B. 


Foresman, Lafayette, 
Ind., and Elizabeth 





(Wade) Foresman, Day- 

ton, Ind. He spent most of his boyhood years 
on a farm, and attended grade school at Lafay- 
ette, Ind., to which point his family moved when 
he was ten years old. From there he went with 
his family, when he was seventeen years old, to 
Wichita, Kan., working on a farm there until he 
was about twenty, when he entered the office of 
the S. A. Brown Lumber Co., at Paola, as yard 
man and salesman, When twenty-three years 
old, he was sent by the company to Baker 
University for a year of commercial education, 
and then took a position in the firm’s general 
office at Ottawa, Kan., where he remained sev- 
eral years, also running a yard in the nearby 
town of Williamsburg. 

In 1889 he entered the employ of the Long- 
Bell Lumber Co., taking charge of its yard at 
Erie, Kan., and in 1893 went to Joplin, Mo., to 
take charge of the company’s interests there. 
In 1901 he went on the road as auditor of the 
Joplin division’s yards, and Jan. 1 of the fol- 
lowing years went to Oklahoma City, Okla., 
establishing there the Minnetonka Lumber Co., a 
Long-Bell subsidiary, and becoming its treas- 
urer and general manager. He came to Kansas 
City in November, 1903, to take charge of all 
the retail interests of the Long-Bell company, 
being made at that time a director in the com- 
pany and a member of its executive committec. 
In 1910, he was elected a vice president, and 
has held that position and remained in charge 
of the company’s retail interests to date. 

Mr. Foresman always has been active in 
civic affairs, and is an outstanding layman of 
the Methodist denomination. He had charg2 
of the building of the Linwood Boulevard Meth- 
odist Episcopal church, at Linwood Boulevard 
and Olive Street, and built the Kansas building 
of the National Training School for Deaconesses 
and Missionaries, at Fifteenth Street and Den- 
ver Avenue. He is a Shriner, and a member of 
the Kansas City, Mission Hills Country, and 
Knife and Fork clubs, and of the Chamber of 
Commerce. 

His chief hobby, outside of business, is physi- 
eal development and outdoor recreation. He 
is particularly fond of golf, which he plays two 
or three times a week, and of motoring. He is 
in charge of the salesmen of the Long-Bell retail 
interests, and one of the first rules he gives them 
all is: ‘‘Keep your health up to its top pitch 
all the time; you’ll be able to think faster and 
do better work if you do.’’ 

Asked to state his chief ambition for Kansas 
City, Mr. Foresman said: ‘‘I want to see this 








city become the great commercial center of the 
middle West, with a population of at least 4 
million, which I think it will have within twenty 
years. Our city has a well deserved reputation 
for its beautiful homes and boulevards and 
the quality of its citizenship, and I want this 
reputation to increase year by year.’’ 


| BOOK REVIEWS | 


American Logging Methods 


Logging is in many respects the most inter. 
esting phase of lumber production, and the 
cost of woods operations largely determines 
what the producer’s ultimate profit shall be. 
Methods of logging bear a vital relation to for. 
estry also and in a large measure determine the 
conditions on which regrowth shall take place 
and the lumbering industry be perpetuated. 

Woods method are not standardized, and 
owing to the widely various conditions of ¢li- 
mate, growth and land surface, complete stand- 
ardization is in:practicable. And yet there is 
a vast amount of information of an authorita- 
tive character that should be readily available 
to loggers and lumbermen everywhere. The 
only comprehensive effort to make this material 
accessible to the lumber industry as a whole 
has been made by Ralph C. Bryant, manufae- 
turer’s professor of lumbering, Yale Univer- 
sity, in his book ‘‘ Logging.’’ 

‘‘Logging’’ originally was published in 1913, 
but as that edition has been exhausted, Prof, 
Bryant has entirely rewritten and enlarged the 
text for the second edition, which now is ready 
for distribution. In revising his work the 
author has incorporated much new material 
covering developments of the last decade. An 
important addition to the new work is a chap- 
ter on the use of crawler tractors, contributed 
by A. Koroloff, a Russian forest engineer who 
has made a special study of his subject. 

This work has won an authoritative place in 
the technical literature of lumbering, and the 
new edition will be even more highly valued 
than the first by all who aim to be fully in- 
formed upon this important subject. No at- 
tempt has been made in this brief notice even 
to summarize the contents of ‘‘Logging.’’ The 
work is comprehensive, authoritative and up to 
the minute. It contains 556 pages, is substan- 
tially bound in cloth and is supplied by the 
AMERICAN LUMBERMAN at the publisher’s price, 
$4.50 postpaid. 








Building and Loan in a Nutshell 


Lumbermen should be more interested than 
any other class of business men or citizens in 
building and loan associations. The fact that 
these organizations are designed primarily to 
promote thrift, with a view to investment in 
home building, makes them a potent agency for 
enlarging the sales of lumber. Consequently, 
while the building and loan association helps 
the individual citizen of small means to save 
his money and acquire a home of his own, it 
provides the funds for the purchase of the 
building materials which constitute the retail 
lumberman’s stock in trade. 


Every lumberman ought to know the essen- 
tials of the building and loan association plan. 
Many lumbermen, however, who do not know 
these essentials are shy of the large books that 
treat the subject in a comprehensive manner. 
While it is true that a comprehensive knowledge 
of building and loan is a very great advantage 
to retailers, yet those who have not the time or 
the inclination to go into the subject deeply 
will find in ‘‘ Building and Loan Explained,”’ 
written by R. Holtby Myers, in condensed form 
exactly the information they want. Mr. Myers, 
as president of the California State League of 
Building & Loan Associations, is thoroly quali- 
fied to handle this subject, and he has treated 
it very attractively in this booklet, which has 
been published at $1 a copy in library binding 
and 50 cents in paper, with lower prices 1m 
quantities. The book is supplied by the AMERI- 
CAN LUMBERMAN at the prices named. 
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Jan. 7.—Inquiry and demand for hardwood lum- 
ber has been quite fair for the last week or ten 
days. Prices are very firm and, with consumption | 
heavy and production light, it is felt that there 
will be every reason for higher quotations. Just a 
little contract business is being offered, according 
to heads of large houses, but most of the contract 
placers want contracts for four, six months or 
more, and at a price concession, while operators 
of mills are not willing to take much business for 
more than sixty days delivery, or on a basis of so 
many cars per week. Local quotations, inch stocks: 
Quartered oak, white, FAS, $130; common, $80. 
Red oak, $115 and $65. Plain oak, $90 and $60 
for red or white. Poplar, $110 and $60. Saps 
and selects, $85. Quartered or plain red gum, 
$85 and $50; sap, $52 and $42. Walnut, $215 and 
$115; selects, $155. Ash, $105 and $60. Chestnut, 
$110 and $65. 

J. Mayes Parsons, southern purchasing agent 
for the W. R. Willett Lumber Co., Louisville, has 
joined the Deal Sawmills Co., Tuscaloosa, Ala. 
Robert C. Morton, who has been with the Charles 
B. Carothers (Inc.), Memphis, as purchasing agent, 
has taken his place with the Willett company. 


MILWAUKEE, WIS. 


Jan. 8.—Quiet still reigns in the local lumber 
market, with construction work at a minimum 
because of cold weather. It is expected that when 
inventories are completed low stock conditions will 
be rectified by the wood consuming industries. 
Furniture manufacturers expect favorable results 
from the Chicago furniture market in January; 
buying at Chicago is reported to be liberal. The 
lumber market in Milwaukee is strong. Because 
of the growing shortage of lumber and the fact 
that softwood logging has been curtailed, this 
branch is expected to show price increases at once. 
Hardwood is equally scarce and such items as 
FAS birch and maple are hard to obtain. The 
price tendency is upward, but in a minor way, the 
strongest effort on the part of the wholesaler and 
yard operator being to keep prices as nearly in line 
with present levels as possible. 

Reports from the northern Wisconsin counties 
indicate that the cold weather has proved welcome 
to the lumber camps, as it enables logging to get 
under way in proper volume. More than 80,000,000 
feet of logs which have been loaded on skids in 
northern Wisconsin and the upper peninsula of 
Michigan is now available for movement to mills 
and railroad loading points because of the snow 
which has covered the Northwest. This estimate 
does not take into consideration several million feet 
of logs which will be cut and transported by rail 
from the woods to the mills, timbermen say. Fear 
of an open winter has caused discontinuation of 
cutting operations in several sections, but cutting 
has been renewed. ‘There is no scarcity of men 
in the woods, altho the labor demand upon bureaus 
and agencies in such key cities as Green Bay, Wis., 
has greatly increased. 


COLUMBUS, OHIO 


Jan. 7——Hardwood trade is rather brisk. Re- 
tail and factory stocks are short. Retail buying 
is one of the best features, dealers asking for im- 
mediate shipment on all orders. Factories mak- 
ing automobiles, musical instruments, boxes and 
caskets are also in the market. Furniture fac- 
tories are holding their semiannual shows. Rail 
read inquiries are numerous, and some orders from 
that source are being booked. F. B. Pryor, sales 
manager W. M. Ritter Lumber Co., reports hard- 
wood buying general in all localities. Prices are 
steady. Mr. Pryor attended a salesmen’s confer- 
ence at Philadelphia, Pa., Jan. 5, while J. B. Pat- 
ton, assistant sales manager, attended a confer- 
ence of western salesmen at Toledo, Ohio, the same 
day. I. C. Bonner, sales manager American Col- 
umn & Lumber Co., reports a steady demand for 
all kinds of hardwoods, with prices firm. 

_W. L. Whitacre, of the W. L. Whitacre Lumber 
Co., reports a better feeling in southern pine cir- 


cles, Prices especially of siding, flooring and di- 
mension, have strengthened. Rough finish is 
firm. J. M. Andrew, head of the Andrew Lumber 


Co., says southern pine is steadily going up. There 
has been steady advance in prices for the last ten 
days. Mr. Andrew will soon close out the Nitro 
Lumber & Supply Co., which was organized a year 
4go to handle the salvage lumber from the govern- 
ment plant at Nitro. 

W. E. Jones, of E. J. & W. E. Jones, retailers 
and millworkers, reports a busy season, especially 
in the mill end. With a reduced force, due to 


— of labor, the mill has been extremely 
sy. 


formerly with the Teachout 


Raymond Grant, 
Door & Sash Co., of Columbus, has taken a po- 
sition with the Andrew Lumber Co. as a traveling 
salesman. 

The J. E. McNally Lumber Co., retailer, has 


been doing a nice trade in southern pine. The H. 
C. Creith Lumber Co., has been having a good re- 
tail trade and there is a lot of figuring on new 


work 
MARINETTE, WIS. 


Jan. 7.—With the advent of snow and cold 
weather lumbermen found an impetus for hurry- 
ing logging operations, The Sawyer-Goodman Co., 
of this city, the Von Platen-Fox Co., of Iron 
Mountain, and J. W. Wells Co., of Menominee, are 
the heaviest operators in this section. More than 
80,000,000 feet of logs which had been loaded on 
skids in northern Wisconsin and the upper penin- 
sula of Michigan is now ready for movement to 
mills and railroad loading points, because of re- 
cent snowfall. This estimate does not include 
several millions feet which will be transported by 
rail. 

The J. W. Wells Lumber Co., of Menominee, has 
started working night and day, increasing by two- 
thirds its force. The present logging operations 
of the J. W. Wells Co., at Sagola, will finish the 
timber there this winter. The entire camps will 
then be moved to the Hagerman Lake district, at 
Iron River, Mich., where a large modern camp is 
being built to accommodate four hundred men. 
The company has enough timber in Iron River to 
last twelve or fifteen years. A large camp is also 
maintained in Ontonagon County, where the com- 
pany has holdings of considerable extent. The 
Menominee sawmill of the J. W. Wells Co., has a 
10-hour capacity of 100,000 feet, with two band 
saws and a gang saw. The output is now be- 
tween 150,000 and 170,000 feet. 


DETROIT, MICH. 


Jan. 7.—The wholesale market has displayed a 
marked upward trend, due to consistently good de- 
mand at city and country yards for the last thirty 
days, together with curtailed shipments at southern 
mills on account of wet weather. Retail replen- 
ishment orders show splendid volume. 

One marked feature of Detroit’s building program 
at the present time is the unusually large amount 
of suburban construction work which has been 
made possible because of the favorable weather 
conditions with few necessary interruptions. Au- 
tomobile companies are commencing to place large 
orders in accordance with greatly increased pro- 
duction schedules and far greater activity in buy- 
ing is expected after the New York Auto Show. 

The General Lumber Co., of Milwaukee, has 
purchased the sawmill plant of the Rubicon Lum- 
ber Co., at Alston, Houghton County, Michigan, and 
20,000,000 feet of standing timber, from the Grand 
Rapids Trust Co., receiver for the property. The 
plant is a single band mill with resaw and was 
built two years ago. The new owners will add a 
shingle and planing mill, and erect a large board- 
ing house and ten cottages. 

John Lodge, vice president of the Dwight Lum- 
ber Co., has completed his term as president of 
the Detroit Council altho he still retains his office 
of councilman. Owing to the illness of Mayor 
Doremus, Mr. Lodge has served as acting mayor 
of the city for the greater part of the last two 
years under the provisions of the city charter. 


MERRILL, WIS. 


Jan. 7.--The first of the year ushered in a se- 
vere cold wave with sub-zero weather. The severe 
cold has hampered work in logging camps. It is 
also more difficult to make ice roads as the water 
freezes before it finds its level. 

The Heineman Lumber Co., of Merrill, made 
preparations to start its sawmill the middle of this 
week. The company has contracted for 14,000,000 
feet of logs. All the company’s jobbers have begun 
hauling to their landings. 

Fred Smith, who is logging for the Wausau Pa- 
per Mills Co., of Brokaw, has begun hauling at 
Scott Landing, on the Gleason line. A total of 
3,000,000 feet will be put in. 

The Raymond Lumber Co., of Tomahawk, made 
preparations to begin sawing days on Jan. 7, and 
will saw day and night beginning Jan. 14. 

The Thunder Lake Lumber Co., according to its 
president, J. D. Mylrea, expects to cut 25,000,000 
feet of lumber the present year. 

C. E. Guenther has sold a quarter section of tim- 
ber to Tomahawk parties. The contract for log- 
ging has been let to E. L. Cater and Walter Guen- 
ther. The logs will be loaded at Knowlton and 
shipped by rail to Tomahawk. 

(Continued on page 93) 











The LUMBER 
Department Stove 


The economical way to buy is 
to order mixed cars from Seidel 
at St. Louis. 





Longleaf Pine, La. Red Cypress, Sitka 
Spruce, Dougias Fir, Washington Red 
Cedar, Tenn. Red Cedar, California 
White and Sugar Pine, Redwood. 


Oak, Maple, Beech and Birch Flooring. 
Write— Wire— Phone 


‘LUMBER CO. 
a St.Louis, In Woy 
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Original Growth 


Short Leaf 


in Rough, Kiln Dried 





Not a B & Better Finish our 
complaint specialty 

shipped 

last year. 


Dressed Shed Stock 


and Dimension also. 


Haynes-Spann 


Dothan, 
© Alabama 


PINE. 
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M. C. Rumley 


Lumber Co., Inc. 


TUSCALOOSA, ALA. 
Formerly 


Rumley-Allison Lumber Co. 


All Items in 


Yellow Pine 
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T. C. Clanton 


Lumber Company, Inc. 
SHREVEPORT, LA. 


Manufacturers and Wholesale Dealers in 


Yellow Pine and 





PINE MILLS: 
Dubach, - ~- La. 
Dunn, - - La. Hardwood Lumber 
——. . ~ 

oran ° ° a. - 
= ind, ‘ = OUR SPECIALTIES: 
South Mansfield, La. Yard Stock and 
Cumberland, Miss. Timbers 

HARDWOOD Shortleaf Steam 
MILLS: Dried Finish 

Dubach, - - La. Oak and Pine 
Dunn, - . La. 


Rig Timbers 
Annual Shipments 120 Million Feet. 











































MUM Hn ae 
@:. LumBerCo..Lrp. 
ABS Saas Sedaris F864 aig gt pea os 
HAMMOND,LA. icrr 


Manufacturers of Long and Shortleaf 
Southern Pine Lumber 











G. W. Law, Sec. & Treas. 


ULB Bid ioited 











Long Leaf Yellow Pine 
Calcasieu Lumber 
WESTLAKE LOUISIANA 








RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 


Mille at 


Office, 
GANDY, LA. RUSTON, La 











Poitevent & Favre ») 
Lumber Go. 


Manufacturers of 


LONGLEAF YELLOW PINE 


Cable Address Mandeville, 
** Poitevent’”’ Mandeville. La, 

















\ 








Manufacturers 


Short Leaf Pine and Hardwoods 





THE relative merits and costs of various types 
of construction are fully explained in the 
Hool and Johnson 2-volume “‘Handbook of Build- 
ing Construction.” Covers fully principles, 
methods, costs, étc. Illustrated, 1474 pages, 
$10.00 postpaid. Address American Lumberman, 
431 So. Dearborn St., Chicago, III. 
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TACOMA, WASH. 

Jan. 5.—A report on the recent meeting at which 
the standardization program was adopted, and the 
meeting of the National Lumber Manufacturers’ 
Association held just before, was made to the 
members of the Tacoma Lumbermen’s Club at the 
regular meeting last Wednesday by Ernest Dolge, 
vice president of the West Coast Lumbermen’s As- 
sociation and a trustee of the National. He recom- 
mended that after July 1 orders be taken with par- 
ticular care, and provision be made in all orders 
for detailed specifications when such orders call 
for sub-standard stock. 

The new board of trustees reported that it has 
not yet elected officers but hopes to have the presi- 
dent and secretary chosen before the next meeting 
of the club. The board also has to fill a vacancy 
in its own ranks, as George Osgood, elected by the 
club, will be unable to serve. 

Most of the Tacoma mills have resumed full time 
operations following the Christmas holidays. Of 
the waterfront mills only the Tidewater and Dick- 
man mills are still closed, and both are installing 
new edgers and making other improvements. Op- 
erations at these mills will be resumed in a few 
days. 

Ralph Dickman, president of the Dickman Lum- 
ber Co., is now in the East on a visit to his old 
home in Illinois. He will return about Jan. 10. 

Bitter cold weather, accompanied in some dis- 
tricts by considerable snowfall, has seriously ham- 
pered logging operations in the Tacoma district. 
A number of the camps which planned to resume 
operations directly after the holidays have de- 
cided to remain shut down until the weather mod- 
erates or until the worst of the winter can be 
considered over. Other camps, which did reopen, 
will shut down again at the end of the week. The 
log output of the district has been considerably 
reduced, but no immediate shortage is forecast. 

The Tacoma Screen Door & Manufacturing Co. 
has filed amended articles of incorporation increas- 
ing its capitalization from $6.500 to $15,500. 

The Luckenback Steamship Co. has finally re- 
ceded from its announced intention to refuse to 
bill westbound freight thru to Tacoma, and to 
lighter eastbound shipments from Tacoma to Se- 
attle. This ruling has been fought by the Tacoma 
Lumbermen’s Club, and the action of the company 
in restoring Tacoma as a regular port of call gives 
much satisfaction to the lumbermen. 

Two men were killed as the result of the explo- 
sion of a steam pipe in the boiler room of the 
McKenna Lumber Co., last Saturday. Both vic- 
tims were so severely scalded that they died the 
following day. ‘The cause of the accident has not 
been ascertained. 

The largest sale of State timber ever held in 
Washington will take place Feb. 5. The appraised 
value of the timber to be sold is $600,416. The 
sale will be conducted by the State land conmmis- 
sioner. 

The Dickman Lumber Co. has filed amended ar- 
ticles of incorporation increasing its capitalization 
from $200,000 to $400,000. The Tidewater Mill 
Co. has announced an increase in its capital stock 
from $150,000 to $200,000. The Biles Coleman 
Lumber Co., of Omak, has also increased its cap- 
italization, the new figure being $500,000 and the 
former figure $75,000. 

Dredging of the city waterway, the movement 
for which was inaugurated and carried thru by the 
Tacoma Lumbermen’s Club, will start Jan. 25. 

More than 500,000,000 feet of lumber was shipped 
by water from Tacoma during 1923, according to 
an estimate made by the city harbormaster. The 
complete report of the lumber shipments from the 
port will be ready in about two weeks. 

Lumber carriers at the Tacoma docks during the 
present week included the following: For the 
Orient, Alabama Maru, at Milwaukee dock; Baron 
Polworth, Bankoko Maru, Rozam Maru and Tokiwa 
Maru, at Port dock. For the Atlantic coast, Cir- 
cinus at Port dock and St. Paul mill; Jacob Luck- 
enbach, at Terminal dock ; Peter Kerr and Munaries 
at Port dock. For California, Forest King and 
George Olson, at Port dock; Admiral Dewey, at 
Commercial dock ; Viking and Silverado, at Termi- 
nal dock. For Europe, Anten, at Port dock. For 
Australia, Las Vegas, at Port dock. 


An international search for the two children 
of L. P. Hill, secretary of the Carlson Hill Lumber 
Co., has been ordered by the United States Govern- 
ment, which has directed all consular agents to 
search for and apprehend Mr. and Mrs. Earl S. 
Stanton, who are charged with kidnaping the 
children. Mrs. Stanton, who was Mr. Hill’s first 
wife, disappeared with the children more than a 
year ago tho the courts had awarded them to their 


father. 
the children to Mexico. 
Lloyd B. Crosby, engineer for the Weyerhaeuser 


The Stantons are believed to have taken 


Timber Co., will enter the race for the State legis. 


lature next fall on a platform advocating a State 


reforestation policy. Mr. Crosby has announced 
his candidacy and is the first candidate to base 
his campaign on reforestation, which promises to 
be one of the principal issues in State politics be. 
fore long. 

Publication of the general tenor of the report 
of the examiner for the Federal Trade Commission 
on the Douglas Fir Exploitation & Export Co. by 
local newspapers yesterday, has aroused much in- 
terest and comment among local lumbermen., It 
is indicated that the report sustains the charges 
made against the company, as a result of the in- 
vestigation held in the Northwest last summer. W, 
Yale Henry, trustee for the company, and Charles 
E. Hill, resident manager, would make no state. 
ment concerning the report, saying that any in. 
formation in this connection must come from the 
commission and not from the company. 


VICTORIA, B. C. 


Jan. 5.—Exportation of unmanufactured lum. 
ber to the United States from British Columbia 
logging camps and sawmills was brought suddenly 
to. the front of the stage during the December ses- 
sions of the legislature and given a prominence 
which it never previously has enjoyed. ‘The dis- 
cussion developed considerable criticism of alleged 
exploitation of the British Columbian forests by 
American interests, and while the minister of 
lands made repeated explanations of the true sit- 
uation, there can no longer be any doubt of the 
existence of a hostile sentiment toward the util- 
ization of the Province’s forest resources by out- 
siders. This feeling found expression not only in 
the scores of resolutions passed by various public 
organizations, on Vancouver Island and on the 
mainland, favoring an end to the export of un- 
manufactured lumber, but also in the resolutions 
condemning the action which placed at the dis- 
posal of American loggers extensive tracts of tim- 
ber along Vancouver Island’s principal scenic 
thorofare, notably at Cameron Lake. 

Victoria has profited at the expense of Vancouver 
as a lumber exporting point as a result of the 
longshoremen’s strike, which has more or less par- 
alyzed loading of cargoes at the mainland port. 
The situation has made it possible to give the 
Ogden Point docks a thoro tryout as a lumber as- 
sembly plant. Within the last three weeks ninety- 
five carloads of lumber for Japan have been brought 
to the docks. Whether the present situation will 
make Victoria the regular shipping center for all 
up-Island mills not enjoying tidewater facilities 
of their own, is still in doubt. The Canadian Na- 
tional Railways control the Ogden Point docks and 
are providing regular car ferry connections between 
the railway tracks and the docks, and when these 
are completed the assembly plant will be able to 
give maximum service. 

Establishment of a 4-machine shingle mill in 
connection with its big inner harbor lumber plant 
has been begun by the Canadian Puget Sound Lum- 
ber & Timber Co. The new mill will have a capac- 
ity for about 125,000 shingles daily. The building 
will cost $15,000, the machinery, $20,000. Thirty 
men will be employed to a shift. 

Severe congestion has existed at the foot of 
Cowichan Lake ever since logging operations 
reached their present vast proportion. The Do- 
minion Government will build a new loading wharf 
early in the new year, with direct connections with 
the Esquimalt & Nanaimo Cowichan Lake line. In 
addition, the James Logging Co. is building a 
loading wharf of its own. 

The Deep Bay Logging Co. plans to operate ex- 
tensively next year on its limits north of Qualicum 
and as a preliminary is building a logging rail- 
way which will connect with tidewater at a point 
between Deep Bay and Fanny Bay. 

Provincial legislation is needed not so much to 
protect the public from sawmill smoke and cinders 
but to protect the sawmills from the effects of 
public indignation in the form of freak municipal 
ordinances designed to end the so called smoke 
nuisance. That is the opinion of J. O. Cameron, 
president of the Cameron Lumber Co., of Victoria, 
who has made an exhaustive study of the disposal 
of mill refuse and the elimination of the smoke and 
cinder nuisance. “If anyone is to make experi- 
ments in a matter like this, it should be the duty 
of the Government to do it.”” Mr. Cameron stated 
that he and other representatives of the Timber 
Industries Council had made efforts during the last 
few weeks to have the Provincial Government bring 
down legislation on the subject. Mr. Cameron 
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suggests that some official should be authorized 
to supervise the construction and maintenance of 
refuse burners in mills whose word should be final. 

In rebuilding its mill at Chemainus, the Vic- 
toria Lumber & Manufacturing Co.’s policy will 
be to buy as much of its equipment as possible 
within the Empire. 


ASTORIA, ORE. 


Jan. 5.—Cargo shipments of lumber from the 
Columbia River during 1923 were as follows: 
Lower River Up-River Total 





California . 318,283,368 145,319,723 463,603,091 
Atlantic coast 48,617,629 54,196,043 102,813,672 
Foreign ...-- 63,099,577 329,632,704 392,732,281 

Total ..... 430,000,574 529,148,470 959,149,044 


The Astoria district held the dominating posi- 
tion in‘ coastwise shipments, and up-river mills 
handled a very heavy amount of foreign business. 
The December total was 91,578,971 feet, of which 
foreign markets took more than half. One of the 
features of the year’s lumber business on the Co- 
lumbia River was the constant growth of the Port 
of Astoria terminals as an assembling and _ ship- 
ping point for lumber cargoes. An outstanding 
achievement was the development of the Skipanon 
River. The first ocean vessels to ascend to Warren- 
ton loaded there during the year. Late in the 
year a number of large ocean vessels successfully 
ascended the river and loaded large amounts of 
lumber. 


Shingle Co., Bloedel Donovan Lumber Mills and 
E. K. Wood Lumber Co., totaled 206,000,000 feet, 
exclusive of shingles sent to the Atlantic coast and 
box shook to California. The destinations were 


China, Japan, Australia, South America (both 
coasts), Atlantic coast, Hawaii and California. 


December’s movement totaled 15,861,000 feet, di- 
vided as follows: Bloedel Donovan Lumber Mills, 
10,006,000 feet; E. K. Wood Lumber Co., 4,355,000 
feet ; Puget Sound Sawmills & Shingle Co., 1,500,- 
000 feet. 

Warren B. Wood, son of President Fred J. 
Wood, of the &. K. Wood Lumber Co., has been 
appointed on a committee of the Bellingham Ki- 
wanis Club, which will supervise tree planting 
along the Pacific Highway in Whatcom County. 

No section of the country looks more promising 
than does the Pacific Northwest, observed J. J. 
Donovan upon his return this week from Washing- 
ton, New York, Chicago and other eastern cities. 


* SPOKANE, WASH. 


Jan. 5.—More orders and more inquiries than in 
weeks are reported by many companies, and some 
of the larger will require capacity output for 
some time to handle last week’s orders. There 
has been no change in prices. ‘The first sub-zero 
weather has been experienced in the last week. 

John Humbird, general manager Humbird Lum- 
ber Co., Sandpoint, Idaho, is leaving tomorrow for 
Chemainus, B. C., where he will take charge of 
the construction of the new plant of the Victoria 
Lumber & Manufacturing 





Co. He is the son of T. 








J. Humbird, of Spokane, 
who is president of the 
Humbird Lumber Co., the 
Weyerhaeuser Sales Co., 
the Clearwater Timber 
Co., and the directing in- 
terest in the affairs of 
the Victoria Lumber & 
Manufacturing Co. 

A farewell dinner in 
honor of David D. Rosen- 
berry, of Coeur d Alene, 
sales manager of the Win- 
ton interests, will be given 
Monday night by a party 
of his lumbermen friends. 
Mr. Rosenberry is to take 
charge of operations at 
The Pas, Man. 

The Weyerhaeuser Sales 
Co.’s_ representatives in 
the middle West territory 
will hold a district meet- 
ing, Monday, Jan. 14, in 
Minneapolis, Minn., the 














day before the convention 
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bermen’s Association. 








About fifteen are ex- 
pected to attend. Don 
Lawrence, of the home 





Famous old Douglas house, Trenton, N. J., used by Gen. George Washington, 
has been bought by school children’s contributions, and is to be restored 


and located permanently at State Capital Park 


office in Spokane, will be 
in charge. 

The annual New Year’s 
luncheon of the Weyer- 
haeuser Sales Co. force 





BELLINGHAM, WASH. 


Jan. 5.—Nearly all the logging camps would be 
shipping were it not for cold weather. The cargo 
mill of the Bloedel Donovan Lumber Mills began 
running Jan. 1 and the sawmill and _ shingle 
mill of the Puget Sound Sawmills & Shingle Co., on 
Jan. 3. Both companies are running two shifts. 
The Morrison Mill Co.’s sawmill is down, but not 
its box factory. The company’s sawmill at Ana- 
cortes is cutting timbers for the new box factory 
building there. All the Lake Whatcom sawmills of 
the Bloedel Donovan Lumber Mills are operating. 
All of its Sound camps also are busy, including the 
Goodyear camp on Clallam Bay, which was taken 
over by it on Jan. 1. It is operating one side and 
another will be added soon. The Puget Sound 
Sawmills & Shingle Co. can not operate its con- 
crete camp because of snow. On the Milwaukee 
only two camps are shipping, those of the Colum- 
bia Valley Logging Co. and Heaton & Olsen. Few 
logs have been moving by water, because of the 
weather and ice in the shallow booms. The Nimp- 
kish Timber Co. (Ltd.) will begin running three or 
four sides next week, says President Fred J. Wood. 


In connection with the Bloedel Donovan Lum- 
ber Mills’ operations at Clallam Bay, the Bloedel- 
Donovan Timber Co. has been incorporated for 
$1,000,000 by J. H. Prentice, J. N. Donovan and 
F. E. Frost. Mr. Prentice is secretary and Mr. 
Frost, treasurer, of the former company. Mr. 
Donovan has general charge of four of its camps. 

Cargo shipments from this port in 1923 exceeded 
by 70,000,000 feet those of 1922. Shipments by 
the Morrison Mill Co., Puget Sound Sawmills & 


here took place in the 
east banquet room of the Davenport Hotel, Wednes- 
day. T. J. Humbird, president, acted as Santa 
Claus and his comedy presents excited much mer- 
riment. The house detective brought an overcoat 
in which he claimed to have found a bottle of 
whiskey, and the joke was on Mr. Humbird, who 
is a strict temperance advocate. 

The Humbird Lumber Co.’s Christmas present 
to its employees this year was a group life insur- 
ance policy covering approximately 850 lives for 
$1,000,000. Employees with the company a year 
receive $500 coverage and for each additional 
year of service, $100 additional up to a maximum 
of $3,000. 

The National Pole Co. has bought 1,400 acres of 
timber on the Flathead River north of Columbia 
Falls, Mont., for a reported consideration of 
$45,000. It cruises 25,000 cedar poles and about 
10,000,000 feet of timber, part Idaho white pine 
and the rest mixed. O. S. Hanson, manager here, 
announces that it is planned to start cedar opera- 
tions as soon as practicable. 


SEATTLE, WASH. 


Jan. 5.—Some of the fir cargo mills are booked 
sixty days ahead and, with a large volume of 
foreign business in sight, are extremely optimistic. 
Car material orders are coming in. An order for 
10,000,000 feet booked with difficulty. California 
is livening up, and Atlantic coast business is com- 
manding slightly higher prices. There is a larger 
inquiry from rail territory. Snow has been gen- 
eral in western Washington, with temperature rang- 
ing from 20 to 30 degrees, but the storm has not 












SAVANNAH RIVER LUMBER 
Vale Royal Mill, Savannah, Ga. 


SHINGLES 


Sales Agent for the Following Mills:— 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 
BIG SALKEHATCHIE CYPRESS CO. 
Varnville, S.C. 
LYON PINE COMPANY, 
dessa, Fla. 
PINEORA MANUFACTURING 
COMPANY, 
Pineora, Ga. 

Also agents for 
DIBERT, STARK & BROWN 
CYPRESS CO. 

In territory east of Pittsburgh. 





BLACK RIVER CYPRESS CO. 
Gable, S.C. 


BURTON - SWARTZ 
CYPRESS CO. OF FLORIDA 
Perry, Fla. 


COMPANY, 
Gilmania Mill, Gilmania, S.C. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 
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Cummer Gypress Co. 
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Mills: Jacksonville and Sumner, Fla. 
LUMBER 
GY PISS foughand Dresed 


| Shingles and Lath 
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STOVER LUMBER CO. 


MOBILE, ALABAMA. 
































Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
*‘Ask the Wholesaler’’ 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 
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Oar mill at Franklin, Va. 


BIG VALUES 


for your customers are assured 
when you supply them 


N. C. PINE: 


made at our mills for we 
watch millwork and grades 


Camp Manufacturing Co. 
FRANKLIN, VIRGINIA 


Or Address our 

Eastern Sales Offices, as follows: 

NEW YORK: 1214 Flat Iron Bldg. 
GEO. W. JONES, Mer., Phone 982 Gramercy 
PHILADELPHIA: Real Estate Trust Bldg., 

E. D. WOOD, Manager 
PITTSBURGH: Oliver Building, GEORGE 
L. CAMP, Manager 


DAILY CAPACITY 
ao ee errr 400,000 feet 
Saw Mills...... (ces sesapeeresos ensue 600,000 feet 


MILLS 
Arringdale, Va. 


Franklin, Va. 
Wallace, N. C. 














“Hercules” Wire Rope 


has been tested by time and 
proven by service. Its best 
recommendation is the con- 
stantly increasing demand for 
it. Its one red-strand is our 
guarantee of quality. 


Established 1857, 


A. Leschen & Sons Rope Co. 
ST. LOUIS 
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Resawed Fables 


is a collection of the funniest 
prosewritingsof “the lumber- 
~~ Poet.”” ‘ 

it is the ev ay experi- 
ences of the eee se ny told 
with a smile. Every lumber- 
man owes it to himself, 


Price postpaid, $1.00, 
AMERICAN LUMBERMAN, Publisher 
431 Se. Dearborn St., CHICAGO 
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ALSO ALASKA-YUKON RACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
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been severe enough to interfere with operations. 
The mills are gradually resuming from the shut- 
down due to the holidays. Log supply is ample for 
present needs. 

The market on red cedar shingles is quiet, with 
about 60 percent of the mills shut down until 
Jan. 15. Demand is scattering, and seems to be 
more active in Texas than elsewhere. Stocks are 
low. Transit cars are gradually being cleaned 
up, with the exception of clears, which for most 
part are going into storage as they reach diversion 
points. The tendency of the market is firm to 
higher. 

At the seventeenth annual meeting of the trus- 
tees of the Metropolitan Building Co., held here 
Thursday, it was decided to name the next $750,- 
000 unit of the Metropolitan group the Stimson 
Building, after C. D. Stimson, one of the vice 
presidents and a trustee, who is a well known 
lumberman. 

D. V. O’Brien, manager red cedar department of 
the Lloyd Hillman Lumber Co., presided* at the 
Wednesday luncheon of shingle wholesalers and 
manufacturers. 

Frank Burns, of the Lumbermen’s Indemnity 
Exchange and the DeVeuve-Burns Underwriting 
Co., left Wednesday on a business trip to Kansas 
City. 

Roy A. Dailey, formerly secretary-manager of the 
Pacific Coast Shippers’ Association, observed the 
first business day of the year by moving into the 
Coast offices of the National-American Wholesale 
Lumber Association at 811 White Building, of 
which he is now manager. The Pacific Coast 
Shippers’ Association retains its identity as a traf- 
fic organization, with headquarters at 845 Henry 
Building, under Jesse I. Cutler, traffic manager. 

J. T. MeVay, who enjoys a wide acquaintance 
among the lumbermen of the Pacific Northwest, 
was advanced to the presidency of the Metropoli- 
tan National Bank, at a meeting of the. directors 
Dec. 31. Horace C. Henry, founder of the bank 
and for many years its president, becomes chair- 
man of the board. 

The Seattle Boiler Works, F. F. Hopkins, pro- 
prietor, has been engaged on some exceptional 
contracts at its plant on the Lake Washington 
ship canal, Ballard. The list includes: 

Remodeling the burner at Mill A, Weyerhaeuser 
Timber Co., Everett, Wash., to better capacity, 
and making it smokeless and sparkless. 

Construction of a new burner at Veronia, Ore., 
for the Oregon-American Lumber Co.; air-cooled ; 
diameter 90 feet, height 122 feet. 

Burner 60x95 for the Pacific Cedar Manufactur- 
ing Co., Aberdeen, Wash. 

Burner 70x105, for the Western Lumber Co., 
Oakridge, Ore. 

The Seattle Boiler Works has just completed a 
burner, 70x105 feet, for the Vance Lumber Co., at 
Malone, Wash., and one 80x112 feet for the Pa- 
cific National Lumber Co., at National, Wash. 
Commenting on the efficiency of the burners, 
Superintendent Manning, of the Pacific National 
Lumber Co., said they are twice as good as had 
been claimed for them, declaring that if the air 
control were only half as efficient as it actually 
is in practice, it would still be satisfactory. 

Mark E. Reed, of the Simpson Logging Co., 
Shelton, Wash., speaker of the Washington legis- 
lature, has been notified of his appointment as 
manager in Washington State of the Coolidge cam- 
paign for the presidency. 

Charles Bratnober, of the Bratnober Co., which 
is successor to the Allen Nelson Lumber Co., ‘is iil 
in this city. 


EVERETT, WASH. 


Jan. 5.—An almost complete shutdown of Ever- 
ett shingle mills will take place Monday morning, 
on account of a general realization that the price 
of shingles leaves no margin of profit for the manu- 
facturer. It is probable that the mills will not 
resume until Jan. 21. 

While some of the smaller logging operations are 
preparing to resume Jan. 15, by far the largest 
number of operators, including the association 
camps, will remain inactive until Feb. 1, and they 
will not resume on that date unless the weather 
is favorable. This means that in event of snow 
during the final week of January the camps will 
remain idle until March 1. Log prices are un- 
changed. There is no accumulation of fir logs, 
except supplies in the hands of the individual 
mills, and these, it is understood, are ample for 
immediate requirements. The loggers still hold 
rather heavy supplies of cedar, which has been 
moving slowly on account of the depression in the 
shingle market. There is a prospect that hemlock 
logs may advance from the present quotations of 
$18 and $14 for No. 2 and No. 3. The only hem- 
lock Jogs in the water are those held by the mills. 

Roy W. Thomas, sales manager of the Walton 
Lumber Co., has returned from a vacation of two 
weeks in California, during which he visited Coro- 
nado, Tia Juana and Pasadena. Mr. Thomas was 
an interested spectator New Year’s Day of the foot- 





ball game between the Navy and Washington. 

Joseph Irving, president Sultan Railway & Tim. 
ber Co., has returned from a business trip to New 
York. 

The Ferry Baker Lumber Co. has announced that 
all departments of the mill will resume next Mon- 
day morning. The plant has been closed since 
Dec. 15, and has undergone extensive repairs, 

First-class specimens of fir flitches are being 
laid by the Canyon Lumber Co, in completing a new 
roadway to the big plant on Riverside. The road- 
way is 600 feet long, and is being planked with 
6-inch stock 24 inches wide, with lengths running 
from 32 to 40 feet. The improvement is nearing 
completion and forms one of the finest plank road- 
ways ever constructed. 

Mill C, the new Weyerhaeuser hemlock operation, 
is shaping up, pile-driving for the foundation being 
well advanced. 

Work on the veneer plant of the Walton Lumber 
Co. is progressing. ‘The tram is in, and the con- 
tractors have almost completed the preliminaries 
for the new buildings. 


LOS ANGELES, CALIF. 


Jan. 5.—The new year has opened in Los An- 
geles with cargo conditions much better than they 
have been for two or three months. Congestion 
on the wharves has been greatly reduced, and 
there is not a large quantity of unsold stock offer- 
ing. The seasonable weather caused a curtailment 
in the inbound waterborne movement, with the 
result that December was one of the _ lightest 
months of 1923. Prices on common have firmed, 
Rough green clears and lath are possibly weaker, 
with no activity in the shingle market. 

During 1923, 1,790 cargoes of lumber were en- 
tered at Los Angeles harbor and discharged ar 
southern California ports, trom Santa Barbara to 
San Diego. The capacity of these carriers was 
2,122,885,000 feet. Approximately 75 to 80 per- 
cent of this total was discharged in Los Angeles, 
When the official figures are announced they are 
expected to be well over a billion and a half feet. 


SAN FRANCISCO, CALIF. 


Jan. 5.—San Francisco retailers are doing a 
fair volume of business and maintaining prices, 
Building is, active, with weather favorable for 
construction work. With a number of the steam 
schooners tied up, Douglas fir shipments have been 
curtailed and there is less congestion in the Cal- 
ifornia market. 

The export market is rather quiet as far as 
new business is concerned, but shipments are 
being made right along to Japan and other coun- 
tries. Japanese buying has slackened temporarily. 
The Douglas Fir Exploitation & Export Co. sold 
more than 500,000,000 feet during the last year, 
and has a large quantity to ship. The Redwood 
Export Co. is sold ahead on clears, and Australia 
will soon be in the market for additional lumber. 
The last year has been a good one as to volume, 
with moderate prices. 

C. D. Terwilliger, general manager Clover Valley 
Lumber Co., reports the California white pine 
mills in the Feather River region closed down for 
the winter. There is a moderate assortment at 
the company’s mill at Loyalton. With the im- 
provements that are being made there will be an 
increased cut during the coming season. 

The redwood mills have had a good year as far 
as production is concerned, and it is expected that 
the demand in 1924 will justify a large output. 
The Pacific Lumber Co. has made a normal output 
of redwood at Scotia, with two mills operating 
one shift. Good sales have been made both in 
the California and eastern markets. 

The Hammond Lumber Co. has made a steady 
run on redwood at Samoa, on Humboldt Bay, with 
good water shipments to the yards at San Pedro 
and Los Angeles. There has been a fair eastern de- 
mand and the outlook is considered favorable for 
shipments during 1924, Douglas fir shipments 
from the Columbia River to southern California 
have been large during the last year and will con- 
tinue. 

Chas. R. McCormick & Co., this city, have made 
heavy shipments of Douglas fir to San Pedro and 
Wilmington, Calif., during the last year, and still 
have a fair demand, altho they are not operating 
as many coastwise vessels just now. With the 
Atlantic coast movement and some export, their 
operations were the largest of any year in their 
history. 

The Red River Lumber Co., with a large supply 
of logs on hand, is making a good winter output 
of California white and sugar pine at Westwood. 
No. 1 shop is scarce and there is not a great deal 
of No. 2 shop unsold. Good sales have been made, 
recently, and the order file has been growing stead- 
ily for the last three months. There is a demand 
for dimension, both in pine and fir. The demand 
for box lumber has been heavy and a lot of No. 3 
shop has gone into shooks. ; 

F. B. Hutchens, general manager Fruit Growers 
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supply Co., is paying a visit to the San Francisco 
office with S. M. Bump, resident manager at Susan- 
yille. Ihe sawmill has been closed down: since 
Christmas, but will soon resume operations with a 
supply of high grade logs. There is a fair assort- 
ment of California white and sugar pine on hand, 
with No. 1 shop and No. 38 clear in demand. A 
good deal of No. 2 shop has been worked up into 
door stiles and otherwise remanufactured. The 
pox factories at Susanville and Hilt are very busy 
on orange boxes. 

The Lassen Lumber & Box Co., this city, which 
has been closed down in all departments since 
Christmas, will resume operations in the box fac- 
tory and shipping department at Susanville during 
the coming week. There are some good inquiries 
with a moderate volume of orders ahead. 


CENTRALIA, WASH. 


Jan. 5.—Production has been greatly curtailed 
in this district during the last week. The mills 
are making necessary repairs. Then, too, a severe 
snow storm stopped all logging operations and tied 
up production. Shipments also fell off. Orders 
pooked showed an increase over the previous week. 
The market was stronger on all grades, and indica- 
tions are that it will advance further. Cedar 
shingles are up again, altho most shingle mills are 


down. 
PORTLAND, ORE. 


Jan. 5.—On account of heavy snow and cold 
weather, logging operations in the Columbia River 
and Willamette Valley districts are now at a 
standstill and it is expected a log shortage will 
develop before the winter is over. The Columbia 
River loggers now have very few logs on hand 
for the market, the mills having been heavy buyers 
to protect themselves for the winter months. With 
the demand for lumber active and apparently in- 
creasing, a scarcity of logs is probable. 


Thomas Watt, manager of the Brighton Mills, 
has returned from a trip to California. 

The Lewis-Peters Lumber Co., of Veneta, Ore., 
near Eugene, today purchased from the Hills Bros. 
a sawmill at Dexter on the Oakridge branch of the 
Southern Pacific, timber holdings and controling 
interest in the Mount June Flume Co., which serves 
the mill from three camps. The deal approximated 
$50,000. The Lewis-Peters company operates a 
mill at Veneta. 

Vernonia, the new town springing up around 
the industrial activities of the Oregon-American 
Lumber Co. in the Nehalem country, is growing 
by leaps and bounds, according to O. F. Tipton, 
of the Tipton Lumber Co., which operates a retail 
lumber and building material yard in the com- 
munity. Mr. Tipton was formerly engaged in the 
wholesale lumber business in Portland. The 
Oregon-American Lumber Co, mill is expected to 
be ready for operation by Sept. 1. In the mean- 
time the company is operating its logging camps 
and shipping the logs to the Portland market. Mr. 
Tipton says Vernonia has a population of eighteen 
hundred now, compared with a dozen or so little 
more than a year ago. 

Close to 1,000,000,000 feet of lumber was shipped 
by water from the Columbia River during the year 
1923, according to figures compiled by John T. 
Dougall, manager of the Columbia River Loggers’ 
Information Bureau, of this city. The exact total 
is 946,923,238 feet, or 153,986,846 feet more than 
the total shipped during 1922. The movement by 
months was as follows: 


Month. Feet. 
WOMMADG ois cc ene w eh dense anes ov ane eeaee 
BODEUOYY oie von cs wn eore nav oe ee a cc Oee 
ERM peeve lets eel ore oe ton peace fatal 71,019,000 
1) ENR SOE ae ee Rom ee ere ea 68,376,000 
BRP Geet a res vate nae ces ai thes po aed 84,221,000 
PIO 0 268 5 58 erin ss wal espace “4 atin 'o la bo Sine ewer te 
ER cords whens seis: Sevan c-so Wie See ba deh ma 6 eee 
PERE Ceci hays, NT A REIN pate Watiay ean 92,167,238 
MOTI ssf cay sgn ss Ae olen t oa Gate 90,368,000 
WLODGE ook na coe ven edy seve veins > ac O4eaee 
PM ORNER fo o.26. ict ccviccdeond Sore wale eiarciot id 
PRONE NG Basra ora ioc Nat al adele gts) 8) 92,475,000 

HOUSTON, TEX. 
Jan. 9—The lumber market, particularly as it 


concerns southern pine, was quick to recover when 
there came a brief spell of fair weather. As Harry 
T. Kendall, general sales manager of the Kirby 
Lumber Co., expressed it, the lumber business is 
booming. There has been literally a flood of orders 
during the last few days, and prices are continually 
moving upward, due to the shortage of available 
Stocks. It will require some weeks for mills to 
make up for lost time. The timber belt has dried 
up rapidly after the floods subsided. Shipments 
are heavy. Hardwoods have picked up somewhat, 
but not as much as pine. Few shingles are moving 
at the new prices set by the west Coast producers. 


JACKSONVILLE, FLA. 


Jan. 7.—Inquiries for southern pine are being 
received in greater volume, with an advance in 
prices on some items of dried stock. A notable in- 
crease in the price of 3-inch B&better flooring was 
recorded, the average selling price now being $55 
f.o.b. mill. Stocks of this are scarce; in this 
section only 10 to 15 percent of a log will make 
B&better stock. The demand for 4-inch No. 2 
common flooring is good, and a number of cars 
were sold for $18 a thousand, mill. Demand for 
dimension and timbers has improved, several large 
orders having been booked this week for shipment 
to eastern points; prices are holding firm. The 
car companies continue to purchase considerable 
quantities of decking, lining and roofing. The 
railroads are in the market with heavy schedules of 
bridge timbers and general construction material. 
Roofers showed an advance of $1 a _ thousand 
during the last part of the week, 6-inch selling at 
$21, and 8-, 10- and 12-inch at $22, mill basis. 
Indications are that roofers will advance another 
$1 within a week. Roofer stocks are reported low 
in the Georgia producing section. 

The cypress market has firmed up considerably, 
and there is a steady demand for practically all 
items, especially box and factory grades. Prices 
asked f.o.b. cars Jacksonville are as follows, 4/4 
stock: Tank, $109; FAS, $98; factory select, $65; 
shop, $41; box, $23; peck, $17; clear heart, 
$102.50; “A,” $95; “B,” $85; “C,”” $75; “D,” $65; 
No. 1 common, $45; No. 2 common, $30.50. No. 1 
cypress lath, 4-foot, are: No. 1, $8; No. 2, $7. 
Cypress shingles, 4x18- and 5x18-inch are: Best, 
$7.50; primes, $4.50. Most mills are maintaining 
good stocks of practically all grades and thick- 
nesses, and are booking orders for immediate ship- 
ment only. 

The hardwood market remains firm, with prices 
practically the same. The demand is especially 
strong for No. 2 common sap gum and tupelo, as 
well as quartered red gum. The furniture trade 
is buying heavily. Poplar is in good demand, as 
are also ash and oak. A good many large orders 
were booked last week for shipment during Jan- 
uary and February, and the volume of inquiries 
increases daily. Stocks at the mills are good. 

J. S. Farish, traffic manager Georgia-Florida Saw 
Mill Association, has just returned from Wash- 
ington, where on Jan. 3 he appeared before the 
Interstate Commerce Commission in opposition to 
the proposal of the carriers to cancel what is 
known as the “Kelly basis’ for constructing com- 
bination rates, and in opposition to the proposal of 
the Atlantic Coast Line railroad to restrict to 
specific routes lumber rates to Virginia cities and 
points north and east thereof. 

The Schooner Maurice R. Thurlow is being loaded 
by the Foye Tie Co. at Jacksonville for account of 
the Southern Shipping Co., Boston, Mass. The 
schooner Mary Bradford Pierce is being loaded for 

3oston by the Hirsch Lumber Co. The schooner 
Lizzie M. Parsons is being loaded for the metropol- 
itan district by the Putnam Lumber Co. The 
steamer Jdarwald is taking on a cargo at the 
Cummer Lumber Co.’s docks for Hamburg and 
Bremen. Two barges, Westland and Tottinville, 
are being loaded by the Brooks-Scanlon Corpora- 
tion for the northern market. The Putnam Lum- 
ber Co.’s schooner J. W. Clise recently sailed for 
the West Indies with about 800,000 feet of long- 
leaf pine, and the Camilla May Page cleared for 
an eastern port with a mixed cargo of pine and 
cypress amounting to 550,000 feet. 

The new electrically driven mill of Graves Bros. 
Co., at Carrabelle, Fla., will be ready for opera- 
tion Feb. 1. 

The Jackson Bros. Lumber Co., of Bay City, Ga., 
has replaced its dry kilns, planing mill and stock 
shed which were destroyed by fire six weeks ago. 
It has two Yates fast-feed flooring machines and 
two 120-foot Moore kilns. The new sheds are 
100 feet apart, one having capacity for 600,000 
feet of dressed stock and the other for 100,000 
feet of rough flooring strips. 

Harry R. Swartz, president Tidewater Cypress 
Co., Tidewater, Fla., drove to Jacksonville last 
week to meet his son, George Swartz, who is at- 
tending the Massachusetts Institute of Technology 


at Boston and is president of the New England 
Inter-collegiate Athletic Association. George 


Swartz is nephew of E. G. Swartz, of the Burton- 
Swartz Cypress Co., Perry, Fla. 

W. C. Crow, of the West Penn Lumber Co., Pitts- 
burgh, Pa., passed thru here on his return to Pitts- 
burgh. 

John Morrow, of Blakely, Ga., and N. J. 
McGuinn, of Charlotte, N. C., were in Jacksonville 
last week concluding an arrangement with Aycock- 
Holley Lumber Co., whereby Mr. Morrow will cover 
several of the southeastern States, and Mr. 
McGuinn will represent the company in North and 
South Carolina. 

According to an announcement by the Jackson 
Lumber Co., of Lockhart, Ala., J. W. LeMaistre 
has been appointed manager. 











Natural Merit 
Big Sales Factor 


*Twas the natural velvety soft- 
ness of the timber we found in 
East Mississippi that first induc- 
ed us to purchase our larger tim- 
ber holdings and to name our 
product 


Wearhile” 


SOFT SHORTLEAF 
| PINE 


Ask for quotations. 
Straight or mixed cars. 
Nothing over 16 feet. 


The Sumter 


EEHALL, Lumber Co. 


Sales Manager 


ELECTRIC MILLS, MISS. 
7. 
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Band Sawed, Steam Kiln 
Dried and Soda Dipped 
Our daily capacity of 
125,000 ft. insures ample 


stocks at all times to 
meet your Rush Needs. 


WRITE US TODAY 


Columbus vedic. 





































mssissieet Lumber Company ; 
mC ve 4x4 to 


18x18—10 to 70 ft. 
Rough or Sized 


3” and 4” Ceiling and 


— oa Flooring, No. 116 Siding, 
4 to 24 Ft, Moulding,etc.,in all grades. 


Williams Yellow Pine Co. 


POPLARVILLE, MISSISSIPPI 


THE WOOD 


By Douglas Malloch 








Contains the best work of **The Lumber- 
man Poet.” including ‘“TODAY,’” just 
now America’ most widely quoted poem. 


No lumberman’s library is complete without one 
Price potspaid, $1.25 
AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicago 
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We ship by rail or cargo 


UR lumber has a character 


of its own, is perfectly 
milled, uniformly graded and 
offers dealers the best buy on 
the East Coast. Your custom- 
ers will be delighted with the 


natural qualities of our 


Goldsboro 
N. C. Pine 


Give it a trial today. 
Telecode used. 


Libs & Wimsatt 


WASHINGTON, D. C. 








North Carolina Pine 


—the biggest value lumber on the 
market for both dealer and builder. 
Our stocks insure prompt deliveries. 


Foreman - Blades Lumber Co. 








ELIZABETH CITY, N. C. 
Thin Ceiling— 


N.C. PINE. oar specs 


We also manufacture everything 
in yard and shed stocks, box 
shooks, crating material. 


Major & Loomis Company 
HERTFORD, N. C, 











7 
Why Worry 
about holding your trade when 
you can get lumber like our 


N. C. Pine 


Ceiling 
Roofing 

Long and Shortleaf Yellow Pine—rough 

or dressed— Car and Cargo Shippers. 


Times Dispatch Bldg. 


Ellington & Guy, Inc., RICHMOND, VA. 











QUICK SELLERS—That is what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully kiln dried. 
Rowland Lumber Co.,Nofelk; 


Virginia. 
Operating John L. Roper Lumber Co. 











ATLANTA, GA. 


Jan. 7.—Deliveries on orders placed within the 
last two or three months for the early part of the 
year are beginning to get under way, the lumber 
movement being more active than in some time. 
Fairly heavy deliveries are being made to retail 
yards thruout the district, for retail stocks were 
more or less depleted the last five or six weeks of 
the year due to the continued warm weather aid- 
ing building. There are good orders on the mill 
books for automobile and body trades and furni- 
ture factories, and the movement to these should 
be quite active. Inquiries are being received in 
good quantity from the furniture and body makers, 
with more interest also being shown by the mill- 
work plants. 

There appears to have been no change of con- 
sequence in either hardwood or pine prices for the 
last several weeks. In hardwoods, the heaviest 
demand is for ash, maple and elm items of thicker 
dimensions, which the auto body trades are tak- 
ing for the first quarter delivery. Prices are about 
6 to 8 percent higher than in the late fall, since 
when there have been no substantial changes. 
Quartered red gum and sap gum are in principal 
demand from the furniture factories. 

Virtually all items of southern pine building lum- 
ber are active, including roofers, kiln dried finish, 
ceiling and flooring lumber, and raw material for 
the millwork plants and planing mills. There have 
recently been no notable price changes in pine. 


WARREN, ARK. 


Jan. 7.—Buying was quite heavy last week, with 
prices on the upward trend. Items on the right 
hand side of the list show the greatest advances. 
Uppers have shown some advance in the last few 
weeks, and are in good demand. Dealers are buy- 
ing in both mixed and straight cars. Industrials 
are inquiring for stock and are making some pur- 
chases. Railroad buying is limited. Edge grain 
flooring is moving in good volume, and is advanc- 
ing. Production this week was somewhat curtailed 
by bad weather, but was larger than last week. 
Shipments are generally ahead of production, cars 
being plentiful. The labor situation is very satis- 
factory. Mill stocks are slightly lower than last 
year. 

Production of hardwoods has been curtailed by 
excessive rains. Demand has slightly increased 
over last week, and prices are higher. Demand 
covers most items, but red gum is not strong. Car 
material is moving in fair volume at good prices. 
Hardwood fiooring is in fair demand only. 


NORFOLK, VA. 


Jan. 7.—The manufacturers of North Carolina 
pine enjoyed a very good business during last week 
and the sales total would have been much larger 
had it not been that mills were oversold on many 
popular items. Not all items are moving briskly, 
but there has been a marked change for the better, 
and many mills have very little stock to offer 
for quick shipment. The prospects for the re- 
mainder of the month are rather bright. Whole- 
salers and other buyers show more disposition to 
buy in larger lots items of stock which are easy to 
move at a fair profit. Prices of North Carolina 
pine do not show any marked change. 

Sales of 4/4 edge No. 2 and better have not 


improved. Some mills report having advanced 
their lists recently. Edge 4/4 has been quiet. The 
surplus is small. No. 2 and better 4/4 stock 


widths, rough and dressed, have been very active, 
and large sales of dressed have been frequent. 
Prices vary greatly. No. 3 4/4 stock widths have 
not been so active, but prices are holding firm, due 
to short supply. Inquiries for 5/4 and thicker 
edge No. 2 and better have been more numerous. 
Edge 5/4 can be got for quick shipment, but other 
thicknesses are scarce. Prices are slightly higher. 
Nos. 1 and 2 bark strips, rough, continue very 
sluggish. No. 2 and better 4/4 miscuts are active 
and are not easy to buy for quick shipment. 
Sales of 4/4 edge No. 1 box have been larger. 
Until cargo mills are sold out, demand for rail 
shipments is apt to be light. Several large cargoes 
have been sold and inquiries are numerous. No. 
1 4/4 stock box, especially dressed, has been very 
brisk and is now scarce. Inquiry is heavy. An 
advance has been secured by many mills. Edge 
No. 2 4/4 box continues rather quiet. No. 2 4/4 
stock has been very active. A number of mills 
are refusing further business. The demand for 
5/4 and 6/4 edge box is picking up a bit. Buyers 
prefer air dried stock but are going to find it hard 
to secure this. Box bark strips, 4/4, are inquired 
for more freely. Several large sales have been 
made at mill prices, and a brief continuance of 4 


‘ brisk demand will soon oversell a number of mills. 


There has been a marked increase in the sale 
of thin ceiling, partition and bark strip partition, 
and sales of 50,000 feet or more of flooring have 
been frequent. Prices appear to be stronger. A 





number of planing mills have very little unsolq 
available for quick shipment. Roofers continye 
very active and large sales have been frequent. A 
number of kiln drying mills are oversold on ay 
widths and recent sales have been at a 50 cent 
advance. Orders are being sent back daily because 
mills do not want to sell further ahead. Air drieq 
roofers are active and higher prices have been re. 
ported. Inquiries for rough and dressed framing 
and dimension are very numerous, and sales are 
beginning to show an increase. Lath are moving 
a little better. 


ELKINS, W. VA. 


Jan. 7.—Developments in West Virginia during 
the first week of the new year presage a larger run 
of business and an upward trend to prices. Mil] 
stocks—dry stocks—are much more scarce than 
at any time in the last year and a half. Some 
concerns have a limited amount of dry lumber op 
hand, but others have nothing to ship, while there 
appears to be a somewhat better demand from 
different sources. Railroads are placing more or. 
dérs than at any time in recent months. 

The Federal Government has just acquired 
50,000 acres of cut-over land in Randolph, Pen- 
djleton and Pocahontas counties, northern West 
Virginia. The Government now has 150,000 acreg 
and expects to secure 100,000 acres more, giving 
it an area of 250,000 acres for reforestation, the 
bulk of it in Randolph, Greenbrier, Pendleton, 
Tucker, Grant and Hardy counties. The average 
price per acre paid by the Government for the land 
was about $2.75. 

The charcoal house and the alcohol vats of the 
Cherry River Boom & Lumber Co.’s chemical plant 
at Gauley mills have been destroyed by fire. The 
loss was covered by insurance. 


HATTIESBURG, MISS. 


Jan. 7.—Very little lumber is moving from the 
smaller mills, because of the unfavorable weather 
during the last few weeks, and many of them are 
far behind with their orders. As the real winter 
months are ahead, these mills are not expected to 
furnish much lumber for the next sixty to ninety 
days. 

The L. A. Cowan Lumber Co., which a few 
months ago purchased the plant, logging equipment 
and timber of the Robinson Land & Lumber Co, 
Bothwell, Miss., closed a deal last week with the 
former owners for the re-sale of the property to 
them, and they took complete charge last week, 
under the name Bothwell Lumber Co. They have 
more than one hundred million feet of virgin long- 
leaf timber, and a mill equipped with heavy band 
and band resaw. The Cowan company will con- 
tinue to operate at Reba and Walley, Miss. 

Conn Bros. Lumber Co., Brooklyn, Miss., has cut 
out its timber and closed the mill. The mill will 
probably be moved to some other location within 
the next few weeks. 

The J. J. Newman Lumber Co., of this city, and 
the Edward Hines Yellow Pine Trustees, Lumber- 
ton, Miss., resumed operations today after having 
been down for the last two weeks making general 


repairs, 
NEW ORLEANS, LA. 


Jan. 7.—According to local report, the southern 
pine market scarcely missed a beat last week, of- 
fered business continuing brisk. One mill repre- 
sentative reported the sale of thirty cars on the 
local market alone, while others reported sustained 
brisk inquiry. Southern pine prices are still tend- 
ing upward. Vendors of the other southern woods 
report an encouraging trade, season considered. 

The F. B. Williams Cypress Co.’s purchase of the 
Albert Hanson Lumber Co., reported in the AMERI- 
CAN LUMBERMAN recently, was completed and of- 
ficially confirmed last Thursday, when Joseph Joy, 
representing the purchaser, took charge of the Han- 
son plant at Garden City. The Williams company 
acquires the entire capital stock of the Hanson 
company, its plant, holdings in the model town 
of Garden City, lumber on the yards and between 
3,000 and 4,000 acres of mixed cypress, gum and 
tupelo timber lands in St. Mary, St. Martin and 
Iberia parishes. The Garden City mill has a Ca- 
pacity of 100,000 feet daily and its addition to the 
other plant facilities of the F. B. Williams inter- 
ests will make the Williams output of cypress the 
largest in the country. C. S. Williams, in confirm- 
ing the purchase, said the Garden City plant will 
be operated as usual for the present, no plans for 
a changed operating policy having been decided 
upon thus far. The stock in the Albert Hanson 
Lumber Co., prior to its sale, was owned by M. H. 
Lawless, Capt. Cheney Lawless and Mrs. M. H. 
Conley, all of Franklin, La. The purchase price, 
La., was 





according to report from Patterson, 
$1,250,000. 

Col. W. H. Sullivan, vice president and general 
manager of the Great Southern Lumber Co. and 
mayor of Bogalusa, was host last Saturday to 4 
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party of twenty prominent officers of the Hibernia 
pank & Trust Co., of New Orleans. : 

Organization of a tie and timber department is 
announced by the Lanier & Patterson Lumber Co. 
It will be directed by V. L. McCarty, and will spe- 
cialize in railroad material. T. F. Sowers will 
open an office in New York for the department and 
from there will handle its eastern sales. 

The Hortman Co. (Inc.), one of the leading local 
retail concerns, announces the beginning of con- 
struction work on a modern sash and door factory, 
for which the machinery already has been ordered. 
The factory building, now under construction, will 
be 100x205 feet and two stories in height. The 
machinery will be electrically driven. 

Dispatches from Carroliton, Miss., report that 
J. K. McClain has purchased the retail lumber 
pusiness of J. R. Jackson at that place. Mr. Jack- 
son has been elected State senator and goes to 
the State capital this week. 

James S. Otis, of the H. Weston Lumber Co., 
Logtown, Miss., and others associated with him in 
that company, have become interested in a west 
Coast operation on the Willamette River near 
Portland, Ore. Their company is the Union Lum- 
ber Co., with Mr. Otis as president. Its holdings 
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Large bumps or burls like this are unusual and 
when cut out of some trees, like the maple, are 
carved into ornate pieces of furniture 





include several hundred million feet of fir timber 
and logging operations, according to report, were 
begun about the first of the year. 

The Southern Cypress Manufacturers’ Associa- 
tion is sending out to architects, and to others 
known to be interested in wood construction, small, 
neatly trimmed blocks of “The Wood Eternal,” on 
each of which is stamped “I am clear heart Louisi- 
ana tidewater red cypress—Louisiana Red Cypress 
Co., of New Orleans.” 

The Southern Cypress Manufacturers’ Associa- 
tion reports that Miss A. Powell, who for a long 
period has handled the advertising at association 
headquarters under the direction of Secretary E. W. 
McKay, has been advanced to advertising manager 
at the Pensacola branch headquarters. 


SHREVEPORT, LA. 


Jan. 7.—The thermometer on Saturday registered 
22 above, the lowest of the winter, and the lumber 
industry is being considerably handicapped, es- 
pecially in shipping. The weather has caused a 
decline both in production and shipments. Mills 
are not disposed to accept heavy volume of book- 
ings. Some difficulty is being experienced by whole- 
Salers in placing orders. In a number of instances 
higher prices have been offered, especially on ship- 
lap, boa rds, dimension and center matched flooring, 
Which have gone up $1 to $3 since the beginning 
of the holiday season. There are plenty of cars 


but labor is rather scarce. ~ Local building con- 
tinues brisk. 

The cotton and peanut farmers of Louisiana will 
lose approximately $5,000,000 on the 1923 crop if 
the United States Tariff Commission grants the re- 
quest of eastern soap and varnish manufacturers 
of the 50 percent tariff duty on vegetable oils. 
The Southern Tariff Association has appointed a 
committee to protest before the Feb. 3 meeting of 
the commission in Washington. E, A. Frost, head of 
Frost-Johnson Lumber Co., and Ben Johnson, 
president Commercial National Bank, have issued 
a statement urging support of the organization. 


BALTIMORE, MD. 


Jan. 7.—It is announced by the Weyerhaeuser 
Timber Co., which conducts a big lumber depot 
at Curtis Bay, on the south side of the harbor, 
that the corporation has decided to take over the 
operation of the steamers Hanley and Pomona be- 
tween here and Everett, Wash. Each has a ca- 
pacity of 6,000,000 feet or more. 

It is announced that the new lumber standards 
will be explained to the Purchasing Agents’ Asso- 
ciation of Baltimore, Jan. 16, by Charles BE. Hill, 
secretary Southern Pine Sales Corporation. 

The out-of-town representatives of the hardwood 
firm of Richard P. Baer & Co., were in Baltimore 
for their annual conference with the home office on 
several days last week. Some fifteen representa- 
tives took part in the conferences and they were 
entertained during their stay here, 

The statement of exports of lumber and logs 
from Baltimore for November follows: 





Feet Value 
Dies WOFGWOOE 26.656 edewes 75,000 $ 8,021 
Boards— 
Oe 5a b's: dee eee eee aie 5,000 9,811 
OTE 6'a's be do .c bce ee wee hed 37,000 1,990 
REMERON E, Geaengolee dae caee cua 1,000 325 
GUM ag hee cece nade nececewed 366,000 23,532 
OREN oi 6. di gi aad es ee ae Bi ales 133,000 10,039 
\ i re ee ae 57,000 5,700 
Other HAsGwoods §.....ccccsse 132,000 12,090 
Other— 
Shook, slack cooperage........ 1,194 1,795 
Veneers and plywood ........ 3,397 272 
Hardwood flooring ...<esssees 84,000 8,850 
Agricultural implement handles 6,500 
Other manufactures of wood.. 17,884 
TOBY Kiwiicncadccnveeces $106,809 


NEW YORK, N. Y. 


Jan. 7.—The taking of inventories by the retail 
yards is monopolizing their attention. Wholesalers 
are largely resting on their oars. There is any 
quantity of underbidding in all woods. Just now 
New York is in the grip of the first cold wave of 
the year, so it is just as well that the lumber busi- 
ness for the time being is slow. At this writing 
there has been no snow, which has enabled winter 
building to go on apace. Retailers have continued 
to have a good eall since the first of the year, 
and, in fact, in many instances brisk business has 
retarded inventories. 

Reports are still coming in from the Canadian 
mill districts that practically all of the cut 
lumber is in the hands of wholesalers, and buyers 
are meeting with the greatest difficulty in getting 
their needs satisfied. 

The Wright Lumber Co., whose retail yard in 
the “‘White Light District” is one of the most 
famous in New York, reports an unceasing flow of 
orders, that appears not to have diminished with 
the holiday season. The company is carrying thru 
the winter one of the largest assortments of lum- 
ber in its long career. 

Representatives of the Southern Pine Sales Cor- 
poration, who journeyed in several divisions on 
their annual visits to the southern mills, will re- 
turn to New York this week-end. One party left 
Jan. 2 by way of Richmond and Petersburg, Va., 
for Charleston, S. C.; Green Pond, Savannah, the 
Vale Royal mill, Gilmania, Summerville, George- 
town, Lane, Florence, Marion, Bolton, Rocky 
Mount, Spring Hope, Hollister, Weldon, Suffolk and 
Norfolk. The second party left Jan. 1 for Green 
Pond, 8S. C., jumped to Savannah and covered much 
the same territory as the first party, but included 
an inspection of the Atlantic coast and Winyah 
mills at Georgetown, S. C., and the Tuxbury mill 
at Charleston, 8. C. A third party left on New 
Year’s Day for Weldon and Littleton, N. C., and 
its itinerary included Hollister, Spring Hope, Wil- 
mington, Florence, Marion, Charleston and Sum- 
merville, 8S. C. Dates were so arranged that the 
parties did not meet during their stay in the 
South. 

A. W. Foster left Friday for Calgary, Alta., to 
accept a position as sales manager of the H. 8. 
Perkins Lumber Co. Mr. Foster has been New 
York representative of the Perkins company, which 
has discontinued its New York office. 

R. J. Oliver, representing the Oregon White Pine 
Co., has just returned from Chicago, where he has 
been talking over the business situation of the me- 
tropolitan district and revealing the inside of the 





ervice 
YouWant - 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 


You'll find our prices 
©, right and our quality 
a unexcelled in 


Partition, Ceiling, 
Moulding, Trim, 
Lath, Dimension. 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Incorporated 1885 


Baltimore, Maryland 


Manufacturers 


9th Floor Union 
Trust Building, 
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SWIFT- HUNTER LUMBER CO. 


ATMORE, ALABAMA 


Longlea Shed Stock 


Dimension 
Rough and Dressed Small Timbers 


Framing, Sills 





Swift Lumber Company 


WARNERTON, LA. 


Shortleaf DIMENSION 


SHED STOCK 

















Southern Hardwoods 
Specialties: Oak, Ash and Gum 





Georgia Short Leaf Pine 


Roofers— Boards— Dimension 


CYPRESS LUMBER 


Prompt Shipments— Kiln Drying Facilities 
Manufacturers : 





E. B. Smith Lumber Co. 


MACON, GEORGIA 
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, PacificStatesLumberCo. 

| TACOMA, . . WASHINGTON 
ii Pick out your assortment— 

dll Mixed car orders with service our 

i | specialty: — 

Mi , Dimension 

Wy) Boards 


Timbers 


F F ir and Flooring 








Hit Ceiling 

il Hemlock Drop Siding 
i Finish 

“3 Lath 

il \ Mouldings 
Kh meat 

ii Timbers 
MW Cedar Shingles 

fi | Lath 

Ith 

\ AGENTS: 


i, S.B.Marvin, - 518 Peoples Gas Bldg., Chicago 
G. A. Jones, 706 Lumber Exchange, Minneapolis Mi 
Joseph Lean. - - P. O. Box 774, Omaha i 
Frank Probst, - P. O. Box 1187, Fargo, N. D. i 
a \| 











O. G. Valentine, - - Denver, Colo. i 
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isjwhat you want today 

to minimize your invest- 
ment and insure more 

frequent turnovers. 

That is what we offer 

you in our plainly 

branded uppers— 


FERRY BAKER LUMBER CO. 
Vertical Grain 


and Flat Grain Fir Flooring 


Vertical Grain FIR STEPPING in any quantity 
Fir Lumber, Hemlock Boards and Shiplap 


Straight or mixed car orders solicited. 


Ferry-Baker Lumber Co. 


General Office and Mills, EVERETT, WASH. 











FIR 
Flooring, Siding, 
Ceiling, Timbers, 
Dimension, Lumber 


Try Our Mixed 


Car Service 


It will save 




















you time, CEDAR 
repent ag LONG FIR Siding and 
every order. | TIMBERS | tet cc seur 
It always needs now. 
satisfies. JOHN D. COLLINS 
HEMLOCK LUMBER CO. 


White Building, 


Boards and Shiplap SEATTLE, WASH. 























THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 481 8. 
Dearborn St., Chicago, Ill. 


situation here, with H. W. Sherman. Mr. Oliver 
is associated with Mr. Sherman in the Grande 
Ronde Lumber Co. and associated mills, which in- 
clude the Stoddard Lumber Co., and the Nibley- 
Mimnaugh Lumber Co. The mills of the Grande 
Ronde company are at Perry, Ore. The companies 
specialize in yard and factory stock. 

Charles R. Lockridge, representing the Bloedel 
Donovan Lumber Mills, returned the day after 
New Year’s from a visit to Kansas City, where he 
spent the Christmas holidays with his family. 

L. B. Anderson second vice president of the 
Krauss Bros. Lumber Co. and secretary of the 
Intercoastal Shippers Association, left just before 
Christmas for the Pacific coast for a month’s study 
of conditions at the mill centers. 

The Overseas Lumber Co. very recently shipped 
a full cargo of 2,000,000 feet of pitch pine to Bel- 
fast, Ireland, on the steamer Portraith. This is 
one of the largest cargoes of pitch pine shipped 
to the United Kingdom during 1923. The cargo 
was consigned to one of the largest ship building 
operations in the world. 

Samuel E. Slaymaker, president of S. EF. Slay- 
maker & Co., retired from active business Jan. 1. 
Charles W. Lake, associated with the firm for many 
years, has succeeded Mr. Slaymaker as head of the 
company. R. U. Shaffer will continue as active 
manager of the business. 

Thomas N. Nixon, New York manager of Wistar, 
Underhill & Nixon, left Dec. 29 for Sumter, S. C., 
on a pleasure and business trip. He will visit 
the mills thruout South Carolina and make side 
trips to plants in adjacent States. Mr. Nixon was 
accompanied south by his wife. 

Fred Naylor, State councillor of Hoo-Hoo, says 
the organization will have an exhibit and meeting 








in connection with the convention of the North. 
eastern Retail Lumbermen’s Association at the 
Pennsylvania Hotel in February. 


MINNEAPOLIS, MINN. 


Jan. 8.—Northwest trade in lumber has shown 
some improvement in the last week. Some loca} 
mills report that they plan to start full time 
operation soon. Lath mills will be kept in opera. 
tion thruout the spring. In the northern white 
cedar market, little buying of either long or short 
lengths is being done. The rural trade is slow, 


because farmers are waiting until spring before 
ordering posts. Northern hardwoods continue 
at seasonal normal. ‘There is little city trade, 


Prices remain the same. 


KANSAS CITY, MO. 


Jan. 8.—Demand for lumber has started off welt 
with the new year. The southern pine mills con. 
tinue to get a heavy volume of business, and the 
demand from retailers for other woods is steadily 
widening. From a price standpoint the market is 
stronger than it has been for weeks, altho out- 
side of southern pine and fir there still are a good 
many soft spots. Extreme cold weather stopped 
building in the Southwest, but the return of more 
moderate weather today will see operations re. 
sumed. The cold weather shut off the demand 
from this section for mixed cars for quick ship- 
ment, and there probably will not be much of this 
business from now on, as retailers are beginning 
to receive stock ordered last year. There has been 


considerable delay, however, in shipments from the 
South because of rainy weather followed by low 
temperature. 


(Concluded on page 90) 





Incorporations 
ARKANSAS, Thornton—Stout Lumber Co.,  incor- 
porated; capital, $4,000,000. 
FLORIDA. Tavares—Tavares Lumber & Builders’ 


Supply Co., incorporated; will establish plant for manu- 
facturing lumber for building purposes; M. C. Watson, 
manager. 

GEORGIA. Valdosta—Valdosta 
porated; capital, $10,000. 

Valdosta—Daugherty, McKey & Co., incorporated; cap- 
ital, $350,000. 

ILLINOIS. Aledo—Edwards & Wharton Lumber Co., 
increasing capital from $10,000 to $20,000. 


Lumber Co., incor- 


Chicago—Commercial Hardwood Lumber Co., incor- 
porated. 

Chicago—Commercial Parlor Frame Co., increasing 
capital to $75,000. 

Chicago—Independent Display Fixture Co., _ inecor- 
porated. 

Chicago—King Furniture Manufacturing Co., incor- 


porated, 

Chicago—Acorn 
Chicago Ave. 

Chicago—Universal Furniture Manufacturing Co., in- 
corporated as Homer Bros. (Inc.). 

Chicago—Osgood Simonson Lumber Co., incorporated; 
capital, $50,000. 

INDIANA. Batesville—Western Furniture 
creasing capital to $150,000. 

Columbus—Columbus Handle & Tool Corporation, in- 
corporated; capital, $52,500. 

Fort Wayne—Gilmartin Lumber Co., incorporated; cap- 
ital, $100,000; to manufacture and deal in lumber and 
other building materials. 

Goshen—Goshen Sash & Door Co., increasing capital 
to $350,000. 

KENTUCKY. Lexington—H. M. 
incorporated; capital, $10,000. 

Louisville—Anderson Lumber Co., incorporated; cap- 
ital, $50,000. 

MARYLAND. Baltimore—Tuck Lumber Co., incor- 
porated; capital, $20,000. 

MASSACHUSETTS. Andover—Shawsheen Lumber 
Co., incorporated; capital, $50,000. 

MICHIGAN, Albion—Albion Lumber Co., increasing 
capital from $20,000 to $60,000. 

Detroit—Gratiot Lumber & Coal Co., increasing capi- 
tal from $25,000 to $500,000. 

Detroit—Standard Lumber Corporation, 
capital, $100,000. 

Holly—Holly Lumber & Supply Co., incorporated; cap- 
ital, $20,000. 

MINNESOTA. Albert Lea—Rosenberg-Wicks Lumber 
Co., incorporated as Northland Yards (Inc.). 

MISSISSIPPI. Clarksdale—Burt & Williams Lumber 
Co., incorporated; capital, $20,000. 

MISSOURI. St. Louis—Unique Furniture Manufac- 
turing & Lumber Co., incorporated; capital, $5,000. 

West Plains—Willow Springs Commission & Lumber 
Co., incorporated; capital, $50,000. 

NEW JERSEY. Belmar—Sterner Coal & Lumber Co., 
incorporated; capital, $150,000. 

Elizabeth—Carpenter-Gordon Co., 
from $50,000 to $500,000. 


Lumber Co., incorporated; 4500 W. 


Co., in- 


Page Lumber Co., 


incorporated; 


increasing capital 


Newark—New Jersey Commercial Body Co., incor- 
porated; capital, $100,000. 
Robinsville—Hendrickson & Dilatush, incorporated; 


capital, $250,000. 


Summit—T, B. Miller & Co., incorporated; capital, 
$150,000. 


NEW YORK. Babylon—Babylon Mill & Lumber Co., 
incorporated; capital, $50,000. 

Gastonia—Rustin-Johnson Lumber Co., 
1,000 shares preferred sotck, $100 each; 
common stock, no par value. 

NORTH CAROLINA. Charlotte—Triplett 
Co., incorporated; capital, $200,000. 

California—Rustin-Johnson Lumber Co., incorporated; 


incorporated; 
1,000 shares 


Lumber 


capital, $100,000. 

Reidsville—Berry Hill Lumber Co., incorporated; cap- 
ital, $25,000. 

OHIO. Greenfield—Waddell Co., incorporated; capi- 
tal, $100,000; to manufacture and deal in furniture, 
wooden articles, ete. 

London—Tanner-Robinson Lumber Co., incorporated; 
capital, $150,000; to do general retail and wholesale 
business in lumber and building supplies. 

OREGON. Portland—Eastman Lumber Co., _ incor- 


porated; capital, $15,000. 

SOUTH CAROLINA. Sumter—Sumter Planing Mill 
& Lumber Co., increasing capital from $20,000 to 
$30,000. 

TEXAS, Houston—L. E. 
eapital, $50,000. 

Jacksonville—Slover Box & Basket Factory, incor- 
porated; capital, $15,000. 

VIRGINIA. Stuart—Meadowfield Lumber Co., incor- 
porated; capital, $75,000. 

WASHINGTON. Milltown—Hawley Mill Co., increas- 
ing capital from $15,000 to $80,000. 


Ingram Co., incorporated; 


Seattle—Wayland Mill Co., incorporated; capital, 
$15,000; shingle mill. 
Tacoma—Dickman Lumber Co., increasing capital 


from $200,000 to $400,000. 
Tacoma—Superior Furniture Manufacturing Co., in- 
creasing capital from $50,000 to $100,000. 
WISCONSIN. Milwaukee—Benzick-Schulner Body Co., 
incorporated under name of Master Auto Body Co. 
West Allis—West Allis Woodwork Co., incorporated; 
capital, $25,000; to manufacture wood products, oper- 
ate sawmill, 


Business Changes 


ILLINOIS. Moweaqua—Hargrave-Weaver Co., of 
Moweaqua, has purchased the business of the late A. A. 
Anderson in Macon and will operate that yard a8 
branch. 

Quincy—North Star Co. succeeded by Quincy North 
Star Co. 

IOWA. Cedar Rapids—Hatch & Brookman Lumber 
Co. has absorbed the Linn County Lumber Co., which 
discontinued business after the loss of its plant and 
stock by fire last summer. The former concern had also 
taken over the Cedar Rapids Lumber Co., previously, 
and now maintains plants in Center Junction, Scotch 
Grove, Urbana and Fairfax. Announcement of extensive 
improvements has been made. R. C. Cutter becomes 
vice-president and John Stepanek is associated with the 
firm, these two having been part owners of the old 
Linn County Lumber Co. 

KANSAS. Arkansas City—N. H. Huey Lumber Co. 
succeeded by Clark Lumber Co.; yards to be enlarged. 

LOUISIANA. New Orleans—National Sash & Door 
Co. succeeded by Enochs Lumber & Manufacturing Co- 

MISSOURI. Skidmore—J. 0. Miller succeeded by Dr. 
C. H. Wallis, E. C. McClurg and Pearl McClurg ip 
lumber business. 

NEW YORK. Nyack—Eastern Door Co. 
moved to new address on Railroad Avenue. 

NORTH CAROLINA. Azalea—S. Sternberg, of High 
Point, N. ©., has acquired the plant of the McHwapD 


will be 
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ees 
North mber Co. at this place and is operating. The Mc- WEST VIRGINIA. Hampton—J. W. Thornhill in- 
t f Bwan Lumber Co. moved its headquarters and yards stalling planing mill to manufacture flooring, ceiling, e e . ms 
at the @ |, High Point some time ago. siding, doors, sash, etc. alifornia White Pine 
OREGON. ae yp ae ag | Logging Co. pur- N Vv t e e ~ 
pased a sawmill of the Bay Park Timber Co. ; Ww entures l fi & ¢ Pp 
“'Portland—Hawthorne Bracket Co. changing name to 7 a 1 ornia ugar ine 
ee ee Dardanelle—W. H. McClure Lumber d Ari Soft Pi 
—_ TENNESSEE. “eon City—Brading-Sells Lumber Peggy oo mag Aion one oc i ; ? an rizona oO t ine 
> local Co. succeeded by Brading-Rhea Lumber Co. “Little Rock—Bartholomew Lumber Co., recently began 
ll time TEXAS. Bartlett—Fairchilds Lumber Co. sold yard business. Best Stock for Factory and Pattern Lumber. 
 Opera- to William Cameron & Co., lineyard operators of Waco, CALIFORNIA. New Port Beach—Orange County Lum- Ask LOUIS WUICHET I 
| white "tice hanes tone sige ia it ie ber & Box Co., recently began manufacture of lumber — 4 nc. 
eltys—Sa stine , - succeede n- ‘ i 
— gelina County Lumber Co. — . ; Room 712 RailwayExchange CHICAGO. ILL 
S slow Lyons—Mutual Lumber Co. succeeded by Keese Bros INDIANA. Indianapolis—James A. Murdock, Sr., has Tel. Harrison 1295 > . 
be 4 Ratha AA & Wallace or Ci opened a lumber yard at 6021 Bona Avenue under name 
before Omaha—Moon Wallace Lumber Co. succeeded by 
ontinue Denman Lumber Co. of Murdock Coal & Lumber Co. iets 
Uvalde—Mayhew & Isbell Lumber Co. succeeded b KANSAS. Almena—H. N. Brown will open retail . 
trade : : y TOA r 
° Mayhew Lumber Co. lumber business. P RTLAN D oO RE a 
: s 
WASHINGTON. Clallam Bay—Goodyear Lumber Co. KENTUCKY. Harrodsburg—Harrodsburg Lumber & 3 ; 
pas sold: its camp, timber and logging railroad to Coal Co., new concern. AND THE COLUMBIA VALLEY 
SuetslDeneran Lashes Os. MISSISSIPPI. Hazlehurst—C. C. Spence recently be- 
o a gan; planing mill. 
“4 = New Mills and Equipment NEW YORK. Monticello—Callery & Rundee will open 2] 
E building supply business. 
nd the ALABAMA. Mobile—Burton Box Co., incorporated New York—F. S. Neill recently began; retail. 
iteadily og Ag Mobile, will construct an addition to its OHIO. Friendship—E. H. Willey Lumber Co. will 
rket j (el ee 4 : open for business. 
10 pg . gee “aa fone), —_, plant London—Farmer Robinson Lumber Co., new concern. 
- ormerly locs ra, Miss., has completed mov- ; i i 
a good ing of plant and establishment of mill Prog OKLAHOMA. Stroud—Pickering Lumber Co. will 
topped TEOUEDA. Hocford—Graves Bros. Oo. baiiing cinta © ““cucuumeme  waerern 
, s —Graves Bros. Co. building single arysville— c i 
f more band mill at Carrabelle, Fla; will install planing mill gy ow oe i ae “ees ymecallaliaaia WILLAPA LUMBER COMPANY 
ns re. and dry Kilns. iin” Mitesie tice ie 
Miami—Drake Lumber Co. building 60,000 fe . WASHINGTON. Olympia—Capital Millwork & Sup- 
-% pacity mill at Kelsey City, Fla. . pias ply Co., recently began. OLD GROWTH 
or i Orlando—J. M. Griffin Lumber Co. has acquired timber ° > 
of this tract and will erect sawmill. Casualties Fir Spruce Hemlock 
— Comen—Viorite ae Mortgage Co. purchased 
iS been properties of Charles D. Haines near Tampa and will MARYLAND. Bualtimore—L. A. Poehlm: & Sons, i 
om the establish a woodworking plant; will make fine fur- loss by fire ilinded a4 $250,000. wer 7" Our Specialty 
iture. ‘ ‘ : ‘ 
y low . . Ellicottville—Fitzpatrick ler, 
die ILLINOIS. Granite City—Coudy Bros. Planing Mill ete Pa enue br aa aitnaeres VERTICAL GRAIN UPPERS 





Co. will erect planing mill 66x110 feet; estimated cost, 
$75,000; other improvements and new office planned. 


Wantagh—Cox & Van Tuyl lumber 


yards, sheds, office 


building and entire stock destroyed by fire; loss esti- 


Carefully dried —Well manufactured. 
























































eases. ae pong coe oS W. Metz Lumber Co. mated at $40,000. 
wi vegin work on new building which will be oc- OHIO. Holmesville—Brown & Harris Lumber Co., loss . 
cupied with lumber, hardware and paint stock. by fire between $50,000 and $60,000. ' Mills: - - RAYMOND, WASH. 
MICHIGAN, Saginaw—Booth & Boyd Lumber Co. will PENNSYLVANIA. Johnstown—Johnstown Planing General Sales Office: PORTLAND, ORE. 
erect addition to plant, 100x200 feet; cost, $50,000. Mill Co., loss by fire, $25,000. Chicago Ri i 
NORTH CAROLINA. Gastonia—T, A. Henry Lum- Philadelphia—Pearson & Ludascher Lumber Co., loss nite nneaete 
ber Co. plans construction of plant to include ware- by fire. Robert S. Burnside, 1609 Steger Building. 
houses, lumber storage sheds and main mill building. SOUTH DAKOTA. Quinn—Peter Mintener Lumber . 
er Co., Mebane—White Furniture Co. will soon begin work Co., loss by fire in office, power plant and other build- 
on construction of plant to replace one recently de- ings, $15,000. 
orated: stroyed by fire with loss of $600,000. 4 a) 
shares a oe a eee Sr., building plant, in- sna seseiadsianen needa sslest teat 9 
cluding dry s, t “ture i . oege ° 
a ee ee In ‘*REAL wacEs’’ caleulated by dividing || Now's the Time to Try 
aumber OKLAHOMA, Wewoka—William Stewart will build Paper money wages by the index cost of living, 
orated; lumber yard and sheds. says the Department of Commerce, Washing- 
ve ree Elkland—H. | Sheldon Manufac- ton, D. C., the highest average absolute earn- n erson 
. " y Co. y erect new ing ¢ 2e 4 j ™ . . : . . . . 
oe tol teNae i and occupy with lum- ings of labor in all industries, in soviet Russia oe 
; ¢capi- SOUTH CAROLINA. Darlington—Muriel Lumber Co., amount to about $10 a month. The highest 
niture, Bh er in _ ge hy local. plant and will remodel average earning—18 rubles ($9.27) a month— um er O 
ns a machinery or manu acturing rooters. + ; + + + e 
—" Tetii—Ancley Lumber Co., of Taupe, Sin., Which obtained in the tanning industry, with other 
1olesale — eens all peemests of the Hamilton Ridge industries following in the order named: Print- OUR SPECIALTIES: 
4umber Sales Corporation here is completing improve- i i ¢ a “ge 
hens ments to the planing mill and box factory for Bona te ing; woodworking, pape, food products, metal- Pacific Coast Hemlock 
operation. The purchase included a timber tract of working, needle trades, mining, chemical tex- 
. un more than 5,000,000 feet of hardwood and pine. tiles and railroad transport. Mouldings, Window Frame Jambs 
000 to elie Mh C ° 
asings, Stools, Door Jambs, Etc. 
orated; P 
B nant © e e e Main ice: 
oa ae Wholesale Prices of Building M : wen Bk Ba 
‘co. 1106-1107 Northwestern Bank Building, 
igen olesale rrices 0 g Maten oi . 
incor- At kiln, Chicago. PORTLAND, ORE. 
— a Bureau of Labor Statistics Figures—Chart pre- Mail Address, Calle Adileemn, 
it a pared by Department of Commerce, Division of a P. O. Box 1058 HJAND 
-apital, ’ 
Chicago. Building and Housing of Bureau of Standards : 
capital Lime, common, lump, A ” 
Average for U. 3, 
o., in rorseweeiy C] Maximum Price Level 
At Plant, j ; 
oe. Pll MM Price Level, November, 1923 Geo. T. Quality 
0. Average for. 
orated; ectioectiedinas 
— mae, atntoreing, 1913 AVERAGE PRICE = 100 MICK] HK 
s x 
COMMODITY INDEX NUMBERS 
Naile, wire, 
Pittsburgh. Sept. Oct. Nov. a 
r Prinesaco yl At Peak 1923 1923 1923 Service Lumber Co. 
Ok Pittsburgh, Date Index Index Index Index 
ird a8 Douglas Pir. Bo. 1 Building material index.Apr. 1920 299.7 181.7 182.3 181.1 . ° 
: —— Brick, common ......... Oct. 1920 251.1 1748 * * Lumber Specialists 
North itait ten, ©. eee GUANGE cvaceccoucee scans Jan. 1921 233.7 191.5 190.2 190.6 R a 
Eerie, 4 - Wee ETS oses ce cvctecd June 1920 236.9 113.1 113.1 113.1 C ¢ 
ern, Chi . . 
jumber a salen Lime, common, lump...Oct. 1920 286.0 239.8 240.6 240.1 ail and argo 
wae i. Portland cement ....... Sept. 1920 192.9 173.1 173.1 165.5 
= Patni Building sand .......... Jan, 1921 209.6 160.1 159.6 158.7 DOUGLAS FIR 
iously, at pice li ingles, Bars, reinforcing ....... July 1917 327.1 174.4 174.4 174.4 SPRUCE 
. a NQiG, WIT ccccconcscesd Jan. 1920 252.9 170.4 170.4 170.4 
—_ es mite, plate, Structural steel ......... june 1917 331.0 165.5 165.5 165.5 
ecomes wera . Douglas fir, No. 1.......Jan. 1920 407.3 190.1 200.9 200.9 HEMLOCK 
th the ace Hemlock, No. 1, North..Mar. 1920 282.1 182.6 180.6 177.8 
rt Lath, Yellow pine...... Feb. 1920 482.0 142.5 136.2 124.4 —— 
Plate Glass, Red cedar shingles......Feb. 1920°846.8 134.2 134.7 130.2 1400-1-2-3 Yeon Building, 
er Co. New York, Oak, white, plain Mar. 1920 419.0 179.1 175.6 175.6 PORTLAND OREGON 
oo Cidincanens , te, plain.......3 far. 192 9.¢ : 5. 5. 
’ Yellow pine flooring....Feb. 1920 455.3 189.7 191.7 183.5 ’ 
f.0.d, 
— inn” Piste GIG sc ccvies ccwned Aug. 1920 329.5 232.4 232.4 232.4 ‘a. wl 
= hen’ Window glass ........./ Aug. 1918 295.2 162.7 162.7 162.7 
- *S Putty Linseed oil ......-.cee- Aug. 1919 480.4 191.7 204.0 196.9 
, > « a oe 
a CEs idddvenskscavsetl Jan. 1920 226.4 150.9 150.9 150.9 AKE your timber investments pay maximum 
Turpentine ........++6. Apr. 1920 601.8 227.0 235.3 222.9 “Principl f Handli Wood 
il be Turpentine, White lead Mar. 1920 229.3 175.3 175.3 175.3 ee ee, ee ae 
New York. RERERKKS S9 on : , : = lands” by Henry Solon Graves tells how. $2.50, 
High White Lead, postpaid. American Lumberman, 431 So. Dear- 
cBwaD New York, *No report received. born St., Chicago, Ill. 
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PACIFIC COAST | 


Sawer eeeeeeeenannwnne 


COOS BAY 
LUMBER CO. 


Manufacturers of 


Douglas Fir and 
Port Orford Cedar 


Sawmills, Marshfield, Oregon 
Distributing Plant—Bay Point, Cal. 

















Annual Production 
200,000,000 Feet 


GENERAL OFFICES 


1000 Balfour Building, 
SAN FRANCISCO, CAL. 


LOS ANGELES OFFICE: 
806 Central Building 
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Polleys Lumber Co. 


Manufacturers of 


Western White Pine 


Dry Shop 


Shipments via 
. Plan 
Milwaukee Rys. 





General Offices and Mills 
MISSOULA, MONT. 
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( SHOP PLANK > 
Western White Pine 


Have splendid stocks of 
54, 674 and 8/4 thick- 
nesses, all grades, both 
kiln-dried and air dried. 


Let Us Quote You! 


Pine Zone Lumber Co. 
(or WASHINGTON 














MAC ARTHUR & KAUFFMAN 


SHELDON BLDG., SAN FRANCISCO, CAL. 


SUGAR and WHITE PINE 


Our specialty for 15 years. Write for prices. 
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N. C. Mather, vice president and general man- 
ager of the Lord & Bushnell Co., and his mother, 
returned this week from Mississippi, where they 
have been spending some time together. 


J. H. Carroll, of the Major-Sowers Saw Mill Co., 
Hattiesburg, Miss., and E. J. Hurst, sales manager 
of the J. J. Newman Lumber Co., Brookhaven, 
Miss., were among the southern lumbermen who 
called on the local trade this week. 


H. P. Campbell, who for several years has 
been manager of the Fred A. Smith Lumber Co.,’s 
plant in Tuscola, Il., has resigned this position 
and has been succeeded by W. F. Bosley, who has 
been an employee of the company some time. 


E. E. Krauss, sales manager of the Industrial 
Lumber Co., Elizabeth, La., spent a few days of 
this week in Chicago, looking over the business 
situation and prospects, and conferring with R. L. 
Learmont, who represents the company in this ter- 
ritory. 


Joe Kurth, of the Vernon Parish Lumber Co., 
Kurthwood, La., while in the city on a business 
visit a few days ago, expressed himself very op- 
timistically regarding the position occupied by the 
southern pine industry. He saw a period of pros- 
perity ahead. 


J. W. McKee, manager of the Haslam (Tex.) 
hardwood mill of the W. R. Pickering Lumber Co., 
of Kansas City, Mo., was in the city this week, dis- 
cussing trade conditions with W. L. Godley, man- 
ager of the Pickering sales office in the Conway 
Building, this city. 


Fred Kozak, of the Charles L. Baxter Lumber 
Co., left this week for Detroit, Mich., for the pur- 
pose of conferring with R. G. Swartz, who recently 
has opened a sales office in the automobile metrop- 
olis for the Chicago concern. Mr. Kozak will also 
make a careful survey of present and prospective 
trade conditions in that market. 


D. V. Swearingen, president of the Big Four 
Lumber Co., returned this week from a_ business 
trip to Kansas City, Mo. He was accompanied to 
that city by Mrs. Swearingen and baby, who from 
there went to Hot Springs, Ark., and after a short 
stay at that resort will visit friends and relatives 
elsewhere in the South. 


Allen B. Crow, sales manager for the Strand 
Lumber & Woodwork Co., Detroit, Mich., was in 
Chicago this week looking over the trade situa- 
tion. Mr. Crow was very optimistic with regard 
to the business outlook, expressing the opinion 
that the opening of spring will usher in a season 
of great building activity and heavy consumption 
of lumber. 


J. I. Cutler, manager of the Pacific Coast Ship- 
pers’ Association, Seattle, Wash., was in the city 
a few days ago, conferring with R. A. Johnson, 
assistant secretary of the National-American 
Wholesale Lumber Association in charge of the 
Chicago offices. Mr. Cutler was on his way East, 
where he expected to spend some time on associa- 
tion business. 


B. J. Wilkins has discontinued his commission 
lumber business, operated under the name of the 
Wilkins Lumber Co., with offices in the Lumber 
Exchange Building, and has joined the sales force 
of the J. E. Morris Lumber Co. Previous to com- 
ing to Chicago about a year and a half ago, Mr. 
Wilkins was sales manager of the W. R. Pickering 
Lumber Co., of Kansas City, Mo. 


Martin Beckemeier, former secretary of the 
Gravois Planing Mill Co., has become vice president 
of the Christmann Veneer & Lumber Co., with 
office and yards at Hall and Buchanan streets, St. 
Louis, Mo. The company plans to increase its cap- 
ital stock and will handle west Coast woods in 
connection with hardwoods, veneer and fir panels. 
Fred G. Christmann is president of the company. 


Announcement has been made that the name*of 
the Transfer Stained Shingle Co. (Inc.), of North 
Tonawanda, N. Y., has been changed to the Weather- 
best Stained Shingle Co. (Inc.). The officers of 
the company are: President, F. A. Hofheins; sec- 
retary, A. W. Peters; treasurer, A. S. Guerin. Its 
factories are located at North Tonawanda, N. Y., 
and Minnesota Transfer, Minn., with general offices 
at North Tonawanda. 


Edward Clark & Sons (Ltd.), of Toronto, Ont., 
have announced the addition to their sales force 
of Mark E. Cummings who has been connected 
with the hardwood lumber industry for many years, 
during which time he has represented some of the 
largest producers. In the future he will make his 





headquarters at 20 Tyler Avenue, Highland Park, 
Detroit, Mich., and will represent Edward Clark & 
Sons (Ltd.), in the territory of Buffalo and west ip 
the sale of northern hardwoods. 


From the offices of the National Hardwood Lum. 
ber Association in Chicago have been going out dur. 
ing the last week copies of the most recent edition 
of the Consumer’s Register, this being the second 
section of the 1923 edition. This register cop. 
tains the lumber requirements per annum of gey. 
eral hundred selected factory consumers of hard. 
woods of the United States and Canada and rep. 
resents a total demand for over 1,000,000,000 feet 
of lumber. Members of the association have found 
the publication of this register, which is sent out 
quarterly, an especially valuable service. 


Well Fitted for New Position 


R. A. Dailey, Seattle, Wash., who on Jan. 1 
became manager of the North Coast branch office 
of the National-American Wholesale Lumber Aggo- 
ciation, is a well known figure in the Pacific 
coast lumber industry. In 1903 he became ste. 
nographer for the Northern Lumber Co., at Cloquet, 
Minn., and has since been connected in one way 
or another with the lumber industry. Larly in 
1907 he was sales manager for the Columbia River 
Lumber Co. in British Columbia, continuing with 
it until 1911 when he moved to Calgary, Alberta, 
to become manager of the Mountain Pine Agency, 
a selling organization 
handling the output of 
nine large British Colum- 
bia mills. 

In 1914 he entered the 
wholesale lumber business 
at Seattle, and in 1915 
became general manager 
of the Pacific Coast Ship- 





R. A. DAILEY, 
Seattle, Wash. ; 
Manager Coast Office 
National-American 
Wholesale Lumber 
Association 





pers’ Association. In Feb- 
ruary, 1919, Mr. Dailey 
was one of a party of five 
sent to Europe to make 
a survey of conditions in 
France, Belgium and Eng- 
land on behalf of the 
American Export Lumber 
Corporation. When he 
took hold of the Pacific Coast Shippers’ Associa- 
tion its affairs were at a rather low ebb, but 
under his guidance the membership increased to 
115 members and service subscribers and the asso- 
ciation was recognized as an outstanding force, 
not only in the west Coast industry, but else 
where in the trade. 

Mr. Dailey has been closely identified with the 
formulation of Pacific coast grades and other asso- 
ciation activities and his familiarity with customs 
and conditions in the West makes him a very valu- 
able addition to the managing force of the National- 
American Wholesale Lumber Association. 

ae@anaaeaaaaaaa 

Clyde H. Wilson, manager of the Chicago office 
of the Deer Park Lumber Co., Deer Park, Wash., 
returned last Wednesday from Deer Park, where 
he had spent the holidays. Mr. Wilson said that 
the Inland Empire lumbermen are facing the future 
with great optimism, convinced that prosperity in 
the lumber industry is ahead. He stated that 
demand for western pines has improved markedly 
since the first of the year, the improvement being 
especially noted in connection with yard items. 
Retailers in the middle West, finding southern pine 
searce and advancing rapidly, are coming into the 
market strongly for western pines, fir and larch. 
Common boards are scarce and rising in price. 
Nos. 3, 4 and 5 are practically unobtainable in 
many sections, and stocks of No. 2 common are 
becoming broken. Fir and larch also are in very 
low supply and in good demand, and prices are 
likely to advance at any time. Shop lumber is still 
moving slowly, as buyers’ and sellers’ ideas of 
prices do not meet. Mr. Wilson said that shop 
can easily be sold at $35, $45 and $55, which is 
the buyers’ valuation, but the mills hold for $3 
more, and comparatively little business is procur- 
able at those figures. Stocks of shop meanwhile 
are sizable, but are largely in the hands of the 
larger mills, who can afford to hold them for fair 
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prices. The smaller mills have to a large extent 
disposed of their holdings, and prospects are that 
they will not be big factors as producers during the 
coming season. 


Tent Company in New Quarters 


The culmination of a very active seson was re 
cently celebrated by the removal of the United 
States Tent & Awning Co. to its new home at 701- 
707 North Sangamon Street, Chicago. The com- 
pany has been in business for almost. forty years. 
and its new quarters comprise a large 5-story build 
jing, together with adja- 
cent power plant, garage ee 
and shop for hand- j 
wrought iron work as well 


as storage yard, ample 
sheds for storing tent 
poles ‘ete. These en- 





Bp. R. LITSINGER, 
President ; 
United States Tent & 
Awning Co. 





facilities, which 
also include a complete 
carpenter shop, employ- 
ees’ cafeteria, rest rooms, 
display rooms, and large, 
light work rooms thruout, 
will result’ in improved 
service to present custo- 
mers, and permit’ the 
prompt handling of expected increased business 

The products manufactured by this concern in- 
clude tents of every kind; tarpaulins and covers; 
awnings of every size and description; canvas 
sundries, such as coal bags, feed bags, painters’ 
drop clothes etc.; theatrical canvas, such as back 
drops, tormentors, prosceniums etc., painted in the 
company’s studios; gymnasium mats, portable 


larged 








New Home of the United States Tent &€ Awning Co. 


bleacher seats ete. Most of the company’s prod- 
ucts are included under its widely advertised trade 
mark “Outodoor.’’ The popular ‘‘Outodoor’ camp- 
ing tents and portable cottages, manufactured by 
this firm, possess original features that have made 
them popular equipment for sportsmen, tourists 
and campers. A new catalog, which is also a hand- 
book for campers and tourists, has just been is- 
sued by the company. During the World War 
much canvas manufactured by this concern saw 
service overseas. Under the able direction of its 
president, Edward R. Litsinger, the United States 
Tent & Awning Co. is extending its already wide 
scope of operation to include new lines and new 
territory. 


To Represent Texas Wholesaler 


Harry T. Lucas, of the Lucas Lumber Co., re- 
turned this week from Houston, Tex., and other 
southern lumber manufacturing centers, where he 
had gone to confer with his connections regarding 
Sales plans for 1924. Mr. Lucas said that up to 
Christmas, the southern lumber industry was for 
@ month hampered by the worst rain storms within 
the memory of the oldest inhabitants, and that the 
effect is still marked on output and shipments. 
Logging had to be suspended in many sections. 
Since Christmas, however, the weather has im- 
Proved a great deal, and if this continues, the 
Situation will quickly be restored to normal. Mean- 
while there is a heavy demand for lumber, and 
there is a world of inquiries, indicating much busi- 
hess to come, Mill stocks, tho fair from a quanti- 
tative standpoint, are badly broken in assortment, 
and there is some difficulty in placing orders for 
mixed cars. Manufacturers feel very confident, 


and are holding strongly to their price lists. While 
in the South, Mr. Lucas made arrangements with 
the Thomas W. Blake Lumber Co., of Houston, 
Tex., whereby he will represent it exclusively in 
this territory. The Blake concern is a prominent 
wholesaler, with excellent connections in the 
South and operating a number of well equipped 
mills. 


To “Retail” Individual Apartments 


A new concern to specialize exclusively in the 
selling end of coédperative apartments is being or- 
ganized by Artbur E. Curtis, formerly associated 
with Hiram 8. Cody in the real estate loan de- 
partment of the Chicago Trust Co. A syndicate 
will purchase buildings which can be “retailed” 
by individual apartments on a basis which will be 
a saving in monthly expense to the tenant owners. 
Mr. Curtis has been active in the Chicago Real 
Estate Board and has during the last few months 
made a thoro investigation of the economic and 
social facts involved in the coéperative ownership 
of apartment buildings. 

Mr. Curtis is secretary of the mortgage and fi- 
nance division of the National Association of Real 
Estate Boards and will temporarily be associated 
with that office where the division will make a 
survey of codperative apartment buildings and firms 
in the various cities of the United States. Mr. 
Curtis will also assist Herbert Nelson, executive 
secretary, in the management of the midwinter 
convention of Real Estate Boards at Augusta, Ga., 
Jan. 16 to 20, and the annual convention in Wash- 
ington, D. C., in June. Announcement will be made 
later regarding the location of the new coéperative 
firm and its activities. 


SPaGEBRBEBAAAAS 


Adds to New York Staff 


Since opening its eastern office in New York 
City, the Lord & Bushnell Co., of Chicago has 
met such success in that territory that it has 
now added to its New York office Miss N. T. Benoe, 
who will be in charge of both vessel and rail 
sales on the Atlantic coast, giving special atten- 
tion to selling to the yards. 

Miss Benoe has had an extended and varied 
experience in the lumber business, and with her 
knowledge of the conditions prevailing in the east- 
ern territory, as well as a wide acquaintance 
among the buyers, backed up by the policy of the 
Lord & Bushnell Co. in giving service, it ts felt 
that this new connection will be most advantag- 
eous for the buyers as well as the company itself 

The Lord & Bushnell Co. also maintains offices 
at Tacoma, Wash., and Hattiesburg, Miss. 


China’s Lumber Market Weak 


WASHINGTON, D. C., Jan. 7.—In a cablegram to 
the Department of Commerce, Trade Commissioner 
G. C. Howard states that the lumber market at 
Shanghai, China, is reported weak, with the de- 
mand below normal, while stocks are estimated at 
about 20,000,000 feet, compared with 25,000,000 
feet on-hand a month ago. Building and construc- 
tion at Shanghai continue active in most lines, but 
a lull in operations is expected. In north China, 
building activities are reported above normal for 
the season. Stocks of iron and steel are low and 
the market remains dull. 





Sea aEaaBaAaaS 


Boy Shows Ability to Swage 


It has always been considered a man’s 
job to swage a band saw, inasmuch as 
filing operations are rather difficult, but 
a recent incident related by a represen- 
tative of FE. C. Atkins & Co., “The Silver 
Steel Saw People,” of Indianapolis, Ind., 
demonstrates the fact that a mere 


youth, handy with tools, can actually 
do such work when he has the _ use 
of a swage possessing roller-bearing 
features and designed to reduce fric- 


tion of the die on the saw teeth to such 
an extent that the swage can be worked 
very easily. The “hero” of this story 
is T. W. Sampson, a lad of 12, who is a 
lover of saws and saw tools, and makes 
it a point to spend a great deal of his 
time after school hours in the filing 
room of his father, T. W. Sampson, sr., 
of Hurley, Va. Some weeks ago the 
Atkins company’s representative passed 
thru Hurley and saw young Sampson at 
work swaging band saws, 17-gage thick, 
using an Atkins-Pribnow No. 27 roller- 
bearing swage. The Atkins man was so 
struck with the novelty of the situation 
that he had a picture made showing the 
boy assisting his father to put an At- 
kins band saw in shape. E. C. Atkins 
& Co. have manufactured swages for 
over thirty years, and the roller-bearing 
type is their latest model, for which 
there is a big demand, 






a 
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California Pines Situation 

SAN FRANCISCO, CALIF., Jan. 5.—Altho exact 
figures are not yet available for the last year, 
enough is known to enable C. Stowell Smith, 
secretary-manager of the California White & 
Sugar Pine Manufacturers’ Association, to make 
the following statements with reference to pre- 
vailing conditions in the pine lumber manufae- 
turning industry: 


The year (1923) started with promise of ex- 
ceptional demand. The building industry was in 
a prosperous condition. On Jan. 1 total stocks 
were 6 to 10 percent less than at the beginning of 
1922, altho stocks of shop and better grades were 
12 to 15 percent in excess of the Jan. 1, 1922, 
amount. On the other hand, orders on the books 
were 70 to 150 percent in excess of the same 
date in 1922, depending upon grade. In view of 
these conditions, plans were made to produce a 
record volume of lumber. Spring conditions were 
excellent for logging, labor was plentiful and 
these factors, together with the opening up of 
new operations, have resulted in the breaking of 
all previous production records. 

It is estimated that the total 1923 cut in the 
pine region of California and southern Oregon 
(Klamath and Lake counties) will equal 1,500,- 
000,000 feet, an increase of 18 to 20 percent over 
1922, which was the biggest previous year. In 
considering this increased production, however, it 
must be kept in mind that this region is being 
called upon each year to furnish a greater volume 
of soft pine lumber to replace the rapidly diminish- 
ing eastern forests. 

An active demand lasted well into 1923. Con- 
struction generally slowed up in the early summer, 
altho the local demand for box lumber and com- 
mon grades has continued in satisfactory volume 
thruout the year. This has resulted in moving 
that portion of the cut. Further, the principal 
manufacturers were able to meet their current 
obligations without sacrificing their better grades. 
No car shortage of consequence developed and 
heavy shipments have continued thruout the 
year. 

On Dee. 1, 1923, total stocks on hand at the 
larger mills were about 24 percent greater than 
on the same date in 1922 and those of upper 
grades about 33 percent greater. It is probable 
that the smaller mills have generally disposed of a 
greater proportion of their cut. In analyzing this 
increase it is found that the movement of lumber 
in 1922 was abnormally large and this, coupled 
with the materially increased production in 1923, 
indicates a satisfactory stock condition for the 
beginning of 1924. 

Prices have naturally followed demand. From 
May to November the price of selects and better, 
California white pine, dropped approximately $8; 
factory plank, with the exception of No. 3 shop, 
dropped $21. Sugar pine uppers dropped about 
$15 and factory plank $18. Commons, on the 
other hand, dropped about $4, and pine box about 
the same. 

Summarizing the situation, it appears that the 
pine region possesses a well rounded assortment 
of grades, not too large to be easily absorbed 
and at price levels which should result in steady 
and continued demand. 

SAAABEABBRBEBEBAGEAAEB 


FINANCIAL MEN believe that buying is sub- 
ject to the ‘‘business cycle.’’ This applies to 
olive buying, shoe buying and even bread buy- 
ing—but it should be open season always on 
home buying. 








Lad of 12 busily engaged in assisting “dad” put an Atkins 


band saw in shape 
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Latest Reports on Lumber Prices 





MICHIGAN HARDWOODS 

















There has been no change in prevailing prices, and the following list represents present values f.o.b. Michigan mills: 
FAS Selects No. 1 com. No. 2com. No.3 com. FAS Selects No. 1 com. No.2com. No.3 com, 
BASSWwoop Sorr kLuM— 
4/4 $ 75.00@ 80.00 $ 60.00@ 65.00 $ 50.00@ 55.00 $30.00@33.00 $26.00@28.00 10/4 =110.00@115.00  95.00@100.00 80.00@ 85.00 45.00@50.00 es | ae 
5/4 80.00@ 85.00 65.00@ 70.00  55.00@ 60.00 32.00@35.00 28.00@30.00 12/4 115.00@120.00 rey 90@105.00 85.00@ 90.00 50.00@55.00 -@. 
6/4 85.00@ 90.00 70.00@ 75.00 60.00@ 65.00 35.00@38.00 28. ieee 00 16/4 135.00@140.00 120.00@125.00 105.00@110.00 55.00@60.00 Sisigit 
8/4 95.00@100.00 80.00@ 85.00 70.00@ 75.00 40.00@45.00 .@. r 
10/4 105.00@110.00  90.00@ 95.00 80.00@ 85.00 45.00@50.00 ...-.@--... | Harp MarLe— 
iene i/4 § spcagaaete + snene sue # aesee apes Semmgents Se eee 
5/8 No. 2 Comr & Bette $35.00@40.00 $12.00@14.00 5 / 05.00@115.00 9 wD . : . : 0 
4/4 $ 70.00@ 75.00 $ 60.00@ 65.00 $ 45,00@ 50.00 °30.00@33.00 = 00@18.00 — i re te 4 eog pes dao 4 pages 4 ped ress taped 7 00@i8, 00 
5/4 -75.00@ 80.00 65.00@ 70.00 50.00@ 55.00 32.00@35.00 18.00@20.00 ane m9 + ty ro ee pre berg 00 95-0010000 60:00@55.00 20 ane 
6/4 $0.00 85.00 70.00@ 75.00 55.00@ 60.00 35.00@38.00 18.00@20.00 | J9/4 T8y-ho@aannn 150 DO Ize, 00 108,00@110.00 80.00@58.00 20.00@22.u) 
il , &5.00@ 90.00 75.00@ 80.00 60.09@ 65.00 40.00@45.00 18.00@20.00 14/4 140.00@150. 00 130.00@135.00 115.00@120.00 pagst tg sees Oe... 
> he - » 6 
4/4 $120.00@125.00 $100.00@105.00 $ 55.00@ 60.00 $32.00@35.00 $16.00@18.00 _ Te Te Sn nem “om 
5/4 125.00@130.00 105.00@110.00  60.00@ 65.00 35.00@38.00 18.00@20.00 | Sorr MarpLe— 
6/4 130.00@135.00 110.00@115.00 70.00@ 75.00 40.00@45.00 18.00@20.00 4/4 $ 85.00@ 90.00 $ 70.00@ 75.00 $ 50.00@ 55.00 $30.00@33.00 $16.00@18.00 
8/4 130.00@135.00 110.00@115.00 80.00@ 85.00 45.00@50.00 i: ae 5/4 90.00@ 95.00 75.00@ 80.00 55.00@ 60.00 32.00@35.00 18.00@20.00 
10/4 =135.00@140.00 115.00@120.00  95.00@100.00 50.00@55.00 .....@..... 6/4 95.00@100.00  80.00@ 85.00 60.00@ 65.00 35.00@38.00 18.00@20.09 
12/4 140.00@145.00 = 120.00@125.00 100.00@105.00 50.00@55.00 ne 8/4 100.00@105.00 85.00@ 90.00 65.00@ 70.00 40.00@45.00 18.00@20.00 
Sorr ELM END DRIED WHITE MAPLE— 
4/4. $ 75.00@ £0.00 $ 60.00@ 65.00 $ 45.00@ 50.00 $30.00@32.00 $20.00@22.00 4/4 $130.00@145.00 .ee-@.....- 105.00@120.00 AO, Cee snipe 
5/4 85.00@ 90.00 70.00@ 75.00 55.00@ 60.00 33.00@35.00 22.00@24.00 5/4 185:00@160,00. ..5.56@s....; PEOOOGLE000 6c. @eeces occu Dison 
6/4 90.00@ 95.00 — 75.00@ 80.00 60.00@ 65.00 37.00@40.00 22.00@24.00 | 6/4  140.00@155.00 ......@......  115.00@130.00 .....W ee Denn, 
8/4 100.00@105.00  =85.00@ 90.00 70.00@ 75.00 40.00@45.00 .....@..... 8/4 145.00@160.00 »+@...... 120.00@135.00 oo @ sees evened 
Last week there was a fair volume of business placed. Prices f.o.b. Wisconsin mills remain unchanged: 
FAS Selects No. 1 com. No.2com. No. 3com. FAS Selects No. 1 com. No.2com. No. 3com. 
roe iy 380.00@ 90.00 $ 65.00@ 70.00 $ 50.00@ 60.00 $30.00@35.00 $12.00@14.00 
4/4 $100.00@115.00 $ 85.00@ 90.00 $ 65.00@ 70.00 $32.00@35.00 $16.00@18.00 . . . 
5/4 115.00@120.00 90.00 35 00 : 65.00@ 70. 00 #3500 40.00 +18:000920.00 5/4 100.00@105.00 85.00@ 90.00 65.00@ 75.00 35.00@40.00 = 14.00@16.00 
Gt HOMQHESS SOCIO FM EN PGES GH | tt Meee wages Gg s95 Wogiss emgie 
_ 00 —— 00 45.00@50.00 18.00@20.00 | 10/4 —115:00@126.00 100.00@105.00 90.00@ 95.00 55.00@60.00 .....@..... 
Basswoop— =, —e 105.00@110.00 95.00@100.00 60.00@65.00 .....@..... 
4/4 $ 75.00@ 80.00 $ 60.00@ 65.00 $ 48.00@ 50.00 $32.00@35.00 $25.00@27.00 4/4 $ 75.00@ 80.00 $ 60.00 * ro $ 45.00@ 50.00 $25.00 00 $14.00@16.00 
5/4 80.00@ 85.00 65.00@ 70.00 55.00@ 60.00 35.00@38.00 28.00@30.00 5/4 80.00@ 85.00 65.00 50.00@ 55.00 pes 38. - 16.00@18.00 
6/4 85.00@ 90.00 70.00@ 75.00  60.00@ 65.00 36.00@40.00 28.00@30.00 6/4 32:869 95.00 70.00 a So 60.00@ 65.00 40.00 16.00@18.00 
8/4 90.00@ 95.00 75.00@ 80.00  65.00@ 70.00 40.00@42.00 28.00@30.00 8/4 95.00@100.00  80.00@ 85.00 75.00@ 80.00 45.00 60. 00 16.00@18.00 
OaK— 
eae Ut Seog tse * Soeeg sae § EOeeg sees Saag t Re imei 
4/4 $120.00@125.00 $ 95.00@100.00 $ 55.00@ 60.00 $30.00@35.00 $14.00@16.00 y 4 , 
5/4  120.00@125.00 100.00@105.00  65.00@ 70.00 40.00@42.00 16.00@18.00 A ges eo. ey > ora z . Had hy 4 2 ys oe 
6/4 125.00@130.00 105.00@110.00 70.00@ 75.00 42.00@45.00 16.00@18.00 / . . 
8/4 130.00@135.00 110.00@115.00  80.00@ 85.00 48.00@52.00 16.00@18.00 HEMLOCK, No. 1, —— 
10/4 135.00@140.00 115.00@120.00 95.00@100.00 60.00@65.00 ee ae 8’ 16’ 22-24' 
12/4 140.00@145.00 120.00@125.00 100.00@105.00 65.00@70.00 eS eer 2x 4” $33.00@35.00 #82, 004 m MH =. Po vy bo ot. 50 10 4 $40.50@ 42.60 
2x 6” 28.50@30.50 39.50@ 41.50 
Sorr E:rm— 2x 8” 32.00@34.00 a 00 a3 oO 3 $0 39° $0 39.50@ 41.50 
2x10” 32.00@34.00 5.00 33° 60 35.00 3 $6 39.50  39.50@41.50 
5/4 $ phy Fg] $ yes oS $ epee | ye ry my ra es opt] 2x12” 33.00@35.00 ve o0 30. 00 35.00@37.00 38.50@40.50  40.50@42.50 
6/4 — 85.00@ 90.00 70.00@ 75.00 60.00@ 65.00 35.00@40.00 20.00@22.00 No. 1 HuntLock Boats,’ St fay Moeehanaates Getest Ce; Ser We. 3 Sedans O 
id Mbmmgitees S28Guo5 os agg goae wengsssy Toeug tC” lhc elon. ililitn till 
: ¢ . ¢ : . . 2 Bibbs: fain lx 4” $28.00@30.00 $29.00 31. 00 ie 00@33.00 $35.50637.50 $30.00@32.00 
12/4 115.00@120.00 100.00@105.00  90.00@ 95. 55.00@60.00 .... saws 1x 6” 30.50@32.50  31.50@33.50 3.00@35.00  37.50@39.50 s2.00348 
Rock EPuu— 1x 8” 32.50@34.50  33.50@35.50 is +3 il 00 39.50@41.50  34.00@37.00 
1x10” 33.50@35.50  34.50@36.50 8.00 40.50@42.50  35.00@37.00 
4/4 $ 75.00@ 80.00 ......@...... $ 45.00@ 50.00 $25.00@28.00 $15.00@17.00 | 1x12”  34.50@36.50 35.50@37.50 37. 00 35. 00 41.50@43.50 _ 00@38.00 
5/4 80.00@ 85.00 ......@...... 50.00@ 55.00 28.00@32.00 16.00@18.00 For shiplap or flooring, add 50 cents to prices of No. 1 board 
6/4 Mads | ee 55.00@ 60.00 28.00@32.00 16.00@18.00 From prices of No. 1 boards, for merchantable deduct $3 pony for No. 3 
8/4 85.00@ 90.00 ......@...... 55.00@ 60.00 30.00@35.00 - ng 18.00 er $5. 
10/4 90.00@ 95.00 ...... g Ssemw 65.00@ 70.00 45.00@50.00 .....@..... No. 3 hemlock rough, 6’ and longer: 2x4” and wider, $16@18; 1x4” and 
12/4 95.00@100.00 ......@...... 70.0 75.00 45.00@50.00 .....@..... wider, $17@19. 
7 . be Current prices on maple flooring f.o.b. mills 
t. ; = .0.b. St. : 
St. Louis, Mo., Jan. 8.—Current quotations on southern hardwoods, f.o.b. St. Louis se 20 See: 
Gum— 4/4 5/4@6/4 8/4 4/ 5/4@6/4 8/4 Face— lear No.1 Factory 
Qtrd. red: QUARTERED Rap OAK— x" & 2"... . eee $60 $45 en 
FAS ........$ 82@ 84 $ 90@93 $ 92@95 5. siiig sie $110@115 $125@135 $135@145 2 er 80 68 $35 
No. 1 com... 46@ 48 52@ 55 56@ 58 No. 1 com..... 68@ 70 74@ 77 77@ 78 5 A 85 75 40 
No. 2 com... 28@ 30 32@ 34 36@ 38 No. 2 com..... 44@ 46 50@ 53 57 eee se eeeeee 2 4 4 
— sii — PLAIN WHITE OaK— iNxehe EO RI 2 95 86 s 
ns 5 58 $ 60@ 62 $ 62@ 64 x ste eeeeeeeees 
Rida @ 62 $ 62@ PAS |... “aad 85@ 88 $118@120 $123@126 i 
a ee 7@ 48 50@ 52 52@ 54 Bane SCE es 56@ 60 68@ 70 75@ 77 The following are average wholesale prices, 
No. 2 com. 29@ 30 30@ 32 32@ 34 No. 2 com..... 388@ 40 45@ 47 47@ 49 f.o.b. cars at mill, obtained for }#x2%4-inch face 
Plain red: No. 8 com..... 20@... 24@ 26 24@ 26 maple flooring during the week ended as shown, 
ee $ 75@78 $ 87@ 90 $ 90@ 95 Sound wormy.. 35@ 38 48@ 50 50@ 52 as reported by the Maple Flooring Manufac- 
No. 1 com... 483@ 45 50@ 52 56@ 58 PLAIN RED OAK— turers’ Association: 
No. 2 com 28@ 30 30 32 34 36 FAS $ 85@ 88 $115@118 $120@125 Clear No. 1 Factory 
Plain sap: No. 1 com. and a a $91.34 $79.86 $48.15 
gg es ina oe 6 oon ae ¢ Bod $e OR eae 56@ 60 68@ 70 15@ 77 —— 
in © com 24@ 25 1G 28 227@ 28 No. 2 coms «<< 388@ 40 47 47 BI ACK WALNUT 
Corton woop— — 108@110 $115@118 $125@130 Cincinnati, Ohio, Jan. 7.—The following are 
. , 
ion... gen nee 72 re Saps and sel. . *eG 18° 82a Ba * sia 89 today’s prices on American black walnut, £.0.b. 
No. 2 com..... 350 387 39@ 41 ... g sia No. 1 com..... 56@ 58 64@ 66 70 Cincinnati: 
QUARTERED WHITE OAK Ne fan 6: 38 39 32 34 304 34 FAS $2166 220 $228230 $230¢235 3210246 
— 0. « com, > #£0@ £49 8£2@ 3& 3Sd@ BF | FAD ..oeee 
BOSS sos 555sn8 $135@140 $140@150 $180@155 Selects ... 150 155 160 170 
No. 1 com. and Sorr MaPpLE— | yee 120 125 140 
iss es ee 75@ 78 80@ 8 95@100 TO TAN: 20s. ee Qer $60 $65 oS ices SO 55 55 60 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 











Cincinnati, Ohio, Jan. 7.—Average prices, Cincinnati base, on Virginia, West Virginia, Kentucky “— Tennessee hardwoods today: 
4/4 5/4&6/4 8/4 MaPLe— : 4/4 5/4&6/4 8/4 10&12/4 16 4 
QuantereD WuiTn OaK— oi ee ee, ee * fe 3 «(Bog 8S 
FAS ..seeeeee $125@135 $135@145 $145@160 esas ndiecadinneeneaie 35@ 3 38 48 50@ 55 
Selects .....-. 95@100 100@105 105@110 wuire AsH—. 
No. 1 com..... 68@ 73 78@ 83 83@ 88 ag REE enema ree $ 90@ 95 $105@115 $115@120 $125 130 "55 
No. 2 com..... 43@ 48 53@ 58 58@ 63 es 2 es MD BM iiikxsineaciaeens 55@ 60 70@ 75 75@ 80 95 
Sound wormy.. 40@ 45 50@ 55 60@ 65 No. I Ss ck dacteas tunes tenene i 50 55 60 65 70 75 90 8 
—_ CO oC. ee ene 
QUARTERED RED OAK Hickory— 4/4 °°" byaxe/4° ~ 874 BEECH— 4/4 5/4 
FAS oo. eeeee a -+-@... Er ...@... $ 95@105 $ 95@105 | ee $ 70@ 75 $ 3G th 80 
No. 1 com..... -++@... No. 1 com..... .--@... 65@ 70 65@ 70 No. 1 com..... 45@ 50 50 
No. 2 com..... 40 . -+-@... No. 2 com..... ...@... 35@ 40 35@ 40 No. 2 com..... 28@ 33 33 
PLAIN WHITE AND RED OAK— 
Oo Fe $100 110 $110 115 $115 120 VALLEY HARDWOODS 
og ee 55 re 75 70@ 75 Cincinnati, Jan. 7.—Average prices on southern Mississippi Valley hardwoods, Cincinnati: 
| ++ = = = @ = oO, si 4/4 5/4&6/4 8/4 Corron woop— 4/4 5/4&6/4 8/4 
NO. 3d COM..... (i tr r ” 
Sd. wormy.... 46@ 48 60 57@ 60 STE $ 808 83 90 $ ssqice $ 95@100 a oS ig 58 $ Ba G8 ...@... 
BasswooD— atrd, a ye D.: No. 2 com..... 38 38@ 40 ...@... 
mage eantneis $ na He $ 22 p+ $ Bog 85 eer eee 55 62 68 QuaRTERED WHITE OakK— 
cag Pee : No. 1 ‘com... 43 45 52 OR iwevesews $125@130 $180@135 $135@140 
BaD AEs «+: — oe “9 | Plain red: . Selects 121211: 100 °100@105 "105@110 
fomewee—  ——~iw~wi‘(<‘(a‘(‘ lel TTR vice es 85@ 90 95@100 100@110 Na. 1 com..... 
rr “oa 19 73 80 eit ain No. lcom... 45@ 50 60@ 65 70@ 75 a tan... ” 
No, F COM. << UARTERED RED pies 
No. 3 com..... 18 20@ 21 20@ 21 Brbas. Prt 17” 55@ 60 " PAS $110 
Sd wormy a a eS ee rr er ere ar er ae eee eee eee eee 
No. 2 com... 26@ 28 30@ 32 31@ 33 avae 223 wee wee) Eis: a $3 os “g: 
a No. 2com::: 22@ 25 25@ 27 26@ 28] 
and better... 33@ 35 385@ 37 38@ 40 — “—, one “ 90 100 $100@110 $110 _ 
BirncH— n..$ 4 5 62 Selects ....... 70 T0@ 75 85 
D., log run..$ 45 $ 5 $ 
Sh cpannadis $115@120 $120@125 $130@135 | Sorr Erm— 4/4 5/4 6/4 8/4 No. 1 com..... as > = y 85 b> 
No. 1 com. and BD, seaaaws 70 $80 $85 $85 No. 2 com..... 3 2 3 s 
ah. veweuans 70@ 75 75@ 80 7@ 80 No. 1 com... 55 60 70 No. 3 com..... 20@ 2 22@ 25 25 
No. 2 com..... 33@ 38 38@ 43 40@ 45 No. 2 com... 26 28 30 30@32 Sound wormy.. 36@ 38 40@ 45 45@ 50 


OAK FLOORING 


The following are average prices, Memphis 
base, obtained for oak flooring during the week 
ended Dec. 29, as reported by the Oak Flooring 
Manufacturers’ Association: 


338x144" 43x2%4" 34x11" 3x2” 
Cle: GIG, WHEic. scone ® — 101.67 $93.80 
Ce, Rs BOGeccs svar $99. 50 Kdeke 
Web. Gt. WET... asc 87.93 cave Tre 
Clr. pln. wht.... $77.92 90.18 62.71 67.62 
Cir. pin. red.... 75.34 85.44 55.29 57.74 
Sel. pln. wht.... 61.65 75.52 50.36 51.61 
Sel. pin. red.... 61.13 74.94 48.69 49.62 
No. 1 common... 45.29 53.96 35.13 38.19 
No. 2 common... 22.83 24.64 12.75 ceuwe 
Y%x1y" %yx2" fsX1 yA" fsx2” 
Sel. qtd. w&r.... $89.00 eer esi Pere 
CW DIO. WREikcs cccue $80.95 
Cir. pin. red.... 80.50 80.55 
WO, Ti. Wc k 5 cevsc 70.66 
Sel. pln. red.... 66.40 68.57 
No. 1 common... ..... 50.31 





OAK FLOORING STRIPS 


Chicago, Jan. 7.—The following are carload 
prices, f.0.b. Chicago, on 5/16x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 

White—— Red 








Qrtd. Plain Qrtd. Plain 

BONE cieuesiicuces $139.5 M4 $ 93.50 $114.50 $ ™ 50 
pap clear ....... 108.5 

MOOS red wircicuiaira 103. 0 80.50 98.50 “50 

Pg 3 

MAIER cc coe ne Mee Weenies eum meen Keene $48.50 





HARDWOOD LOGS 


[Special telegram to AMERICAN LUMBERMAN] 


Memphis, Tenn. Jan. 10.—Inquiry for logs is 
brisk, and because of their scarcity due to un- 
favorable we eather, the price tendency is upward. 
Following are average quotations on logs in 
Memphis, and at points in the Memphis terri- 
tory, based on average dimensions, 14-inch and 
up in diameter, and 12- to 16-foot in length: 

F.o.b. cars 
Delivered Memphis 
Memphis territory 


Variety— Per M Per M 
Red and white oak......... $39 to $45 $29 to $35 
BIN oh a tay erreae ec ore ee hs 27 to 38 24 to 28 
OIA 6 eis ssa caclacersiegekcealows 40 to 45 30 to 40 
EEN Ve ON eis avs ares coda eta 30 22.to 25 
men (12" and WD) ence «<4 & to 65 44 to 55 
Hickory (12” and up)...... 50 30 


Logs are classified by ae here’ roughly as 
Nos. 1 and 2, and the foregoing price range is 
— to cover the average prices paid for 


The difference in variation as between deliv- 
€red prices and f.o.b. prices is based on the dis- 
tance the logs are hauled, and the weight of the 
timber. Oak, ash and hickory are drawn from 


wider distances; while gum, poplar and elm can 
€ profitably drawn 
nearby points. 


into Memphis only from 





The following are current f.o.b. Chicago prices 
on cypress: 
GULF COAST RED CYPRESS— 


New Grades 
Factory, Rough 


fe wt 

Tank FAS Selects Shop Box Peck 
4/4.. - 50 ier 50 $ by 50 $51.50 $33.50 $27.50 
5/4.... 123.50 113.50 86.50 63.50 35.50 29.50 
6/4... -.. 126.50 116.50 89.50 66.50 35.50 29.50 
8/4.... 135.25 124.25 97.25 74.50 34.25 30.25 
10/4... 3141.20 190.26 106.25 86:26 ...cc ccces 
123/4.... 141.26 130.26 106.26 80.26 ..... ceces 
16/4.... 146.25 135.25 108.25 85.25 ..... 42.50 


Boards, Rough 


No.1 No.2 No.3 
1x4 to 12”, random lengths. .$53.50 $44.50 $34.60 
Finish, S2S, Random Lengths 


Cir.heart A B Cc D 
.- $109.00 $104.00 $ 94.00 $84.00 $74.00 


¥s¢@ to-1i". 
1x2 to 11”, 

spec. wdths. 109.00 104.00 94.00 84.00 74.00 
Eee) waaaes 116.00 112.00 102.00 93.00 81.00 


For 65/4, add $5 to above prices; for 6/4, add 
$8; for 8/4, add $16; for 5/4 and 6/4 “‘D” grade, 
add $3; for 8/4, add $6. 


Bevel Siding 


A B Cc D 
4%"x4, 5 or 6”, std. Igths.$49.25 $45.75 $41.75 $28.75 
Bungalow Siding 


B 
144x8”, from 1” stock........ $57.75 $48.75 wrt % 
%x8”, from 1%” stock...... 75.75 66.75 64.25 
For 10-inch, add $5. 
Lath 
No.1 No. 2 
TERE secansdicucietedse stieeewndes $9.00 $8.50 
RED CYPRESS— 
Old Grades— 
Factory, Rough 
No. 1 No. 1 No. 2 
FAS’ Selects Shop common common 
4/4.. - 00 $90.00 $ 55.00 $50.00 $40.00 
5/4... 110.00 95.00 70.00 50.00 40.00 
6/4.... 112.00 95.00 70.00 50.00 40.00 
8/4.... 115.00 100.00 80.00 50.00 40.00 
10/4.... 135.00 120.00 95.00 55.00 40.00 
12/4.... 135.00 120.00 95.00 ads 806k nea 
16/4.... 145.00 130.00 100.00 ease «eeue 
ae Rough 
1 com. No. 2 com. Peck 
1x4, 6 8 G10". cece ~ B56, 00 $44.00 ae 
SE cas aicaseaws 2.00 48.00 wane 
A NMG “dacadeddedcdes.  aawea $28.50 
YELLOW CYPRESS— 
Factory, Rough 
No. - No. 1 No. 2 
FAS Selects sho com com 
I CECE $ 90.00 $70.00 $44. 00 $38.00 $34.00 
tf ee 100.00 76.00 59.00 41.00 36.00 
if See 100.00 76.00 59.00 41.00 36.00 
Ci. 105.00 82.00 68.00 44.00 37.00 
Boards, Rough 
Selects No. 1 com. No. 2 com. Peck 
RG.  keewaads $75.00 $43.00 Ct 
EEO intedusds 75.00 43.00 [i ees 
RNG  Sovawides 76.00 44.00 7 eee 
ae 85.00 54.00 46.06 ss cess 
WP” PANO eccicccse 86 ceeee 6 weees $29.00 





Cincinnati, Ohio, Jan. 7.—The following are 
average prices today f.o.b. Cincinnati: 


RED CYPRESS— 
Rules of March 18, 1922 


Factory— Selects, rough aks 
LL CECT CE CCL CCORCCETUCE OTT ee 4.25 
DIG dicncncecdedacscuaducdacwuaees $425 61. 
Li MOOT CEC OPPO TOC COCO SCOTT TT 87.25 64. 5 
OPE Victudedacecdscdenseconocenwne 95.00 72.00 
pane, Rough— No. 1 com. No. 2 com. 
Rateakdadesdasededeaadadades $51.25 $42.25 

veins $1S or S2S— 

Clear 

Heart A B D 
pS > ieee $107.50 $103.50 $92.50 387, 50 sie. 50 


For 5/4, add $5; 6/4, add $8; 8/4, add $15. 
YELLOW CYPRESS— 


Factory— = .. maps. eee 
ne ee $856 p85 $70 gs 0g! “Yas $30 
§5&6/4 ...0- 
i Ree 100 3 3 
Boards— ay re com. No. 2 com. 
EWG MN Oh cccdcscvcvavneeus $40.00 $33.00 
EMG SUE po evdcedadanddaueds 47.00 38.00 
St. Louis, Mo., Jan. 8.—The following are 


current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Factory— Factory 
Tank Selects Shop Box 
LL, A EEEOCCTC OCTET $121.75 $73.75 $48.75 $30.75 
CL creciccaxuas 126.75 83.75 60.75 32.75 
OLED vavnccddacede 129.75 86.75 63.75 32.76 
+ | err 137.75 94.50 71.50 31.50 
NOME” ceaucacueaas 142.75 104.75 77.25 aaae 
DEO! wdvadsueeaas 142.75 104.75 77.25 ee 
GED) -Sceawkadadins 47.75 109.75 82.25 
POC IMMGONE SIS ccnecsndgeddcesctaceedesad $24.75 
Common, Rough— No. 1 No. 2 No. 3 
EEG cicddacecasawsaes $50.75 $41.75 $31.75 
EMEA wiesessddadacacduaed 57.75 46.75 31.75 


Add $2 for specified lengths on common grades. 
Finish, S1S or S2S— 


— B 
— «: 4 eg - $102 Po 2 oy Po $ 82 - $ 72. ae 
KZIG  coccces 
ENG cascade 137 00 122 00 12. 00 104.00" eacue 
TRIG kcccces 137.00 132.00 122.00 115.00 ..... 
he aed Bevel Siding— A B Cé&btr. 
cdacdidatiesndadwenedl $74.75 $65.75 $63.26 
14x10" idescdachienaaeneeees 79.95 70.75 68.25 
Bevel Siding— A B Cc D 
TAM addcncunweanee $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 
Factory— No.1 No.1 No.2 
FAS Select’ sho com. com. 
Dror eere $ 80 $65 34 $35 $28 
LT rrr 87 73 55 39 31 
CM cacccanae 87 72 55 39 31 
Bis cuwade da 92 76 63 43 32 
5. 110 82 74 ‘ ‘ 
7 No. 1com. No. 2com. 1” random 
BG’ vsesadscecereses $31.00 aeeee 
Wee cccdacawacea $40.00 32.50 cage 
DONG Wensecadwes 41.00 33.00 wage 
1): es 49.00 35.00 wena 
Pee; TSIM 2aise cscs adaaa $20.00 
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Jacksonville, Fla., Jan. 7.—Following is a recapitulation of prices obtained in this territory during the two weeks ended Jan. 5: 
Week ended— Jan. 5 Dec. 29 Week ended— Jan. 5 Dec. 29 Week ended— Jan. 5 Dec. 29 Week ended— Jan. 5 Dee. 29 
Flooring , Ceiling Boards Boards 
1x4 B&better . ..$42.00 $41.00 1x4 B&btr ......... sense 45.00 : 
No. 1 com....... 39.76 41.75 No. 2 °ROMs 6.04.6 45:25 viewisis B&better— No. 2 common— 
No. 2 com........ 17.75 18.20 Wo: 2. COM: 06s ay 17.00 DR ORS soc cisad ewes 45.00 1x 8 D4sS any ura eiatane oun 24.71 ie 
No. 3 com...... 11.96 13.00 INO... 3. COM 26:00: 12.45 ~ EXD DED 4 aih'o'9 0509 wiee demas Oacue 1x 8 Shiplap ........ 24.50 22.00 
1x3 A sap rift.. . 95.00 . %x3% No. 1 com..... 35.00 35.33 Se SE ins eran 52.50 savers 1x10 D45 af hint ar § a acerett 26.3 3 éSiiica 
No. 1 ht. rift.... 85.50 ans No. 2 com...... 18.50 17.45 Eek ia 0) eee ene casos, 82:00 1x10 Shiplap ........ 27. 50 
No. 1 sap rift.... 75.50 No: 3 Com... sis» 8.75 sae 5/4x6 & 8 Rough.... 46.00 eae 1x12 D4S tenes wee 29.00 
3&btr. flat. . ; ; ‘ 53.33 weXO%% BEDE 4 ices vax 27.50 ee 5/4K10 ROUPN... o.600:0.0 55.00 soar 1x 8, 10 & 12 D4S.. 22.00 
No. 1 com. flat ; 43.18 No, 1. com..... paseais 32.50 No. 1 common— No. 3 common— y 
No. 2 com. flat.. 16.3% No. 2 com...... 12.75 15.04 1x4 D4S .......... 42.00 1x6 D4S .....eeeeeee eos Se 
No. 3 com. flat.. 10.00 Siding ESD. APRS ob sinew binierore 45.67 sents 1x8 a aaron eet sire 17.00 
5/4x3 No. 1 com....... 54.25 egy: Novelty. 1x¢"— DG oe Pscaaiavs hace 42.33 sipped 1x6 to 12 D Seeseeeee tee <etre 
5/4x4 B&btr .......... Cae 50.00 oy 44.50 oo. 1x $ BSRIDIAD ..nss0ss< ---. 30.00 1x5 to 12 D468.....se : me 
ENO: DB CON. 5 6:v.c5.0% 46.25 ..... NOs: DCO 6 es i000 000 42.00 37.00 1x19 EE on evesees =. poate Roofers ‘ 
1x6 No. 2 com...... .:. 20.00 No. 2 com........--. 23.44 24.71 | , 112 D48 ......+++- oe 1x6 No. 1 com........ 28.00 
No. 3 COM s..0 60% 16.50 14.00 No. 3 com.........e. 10.67 et 5/4x 6 D4S tree e eens 46.50 No. 2 COM........- 19.47 
Spates ‘ D/A OS AOE iiulew ee can 47.50 1x8 No. 2 com........ 19.00 
_ Shingles "B&btr 22.06 5/4x10 D4S ...eeeeeee 50.00 1x10 No. 2 com........ 20.00 ..... 
4x18 No. 2 pine........ 50 BNCOEE. osc swarseweinies 22.00 oes at 9 ‘ 20.00 : 
4x18 No. 1 cypress 6 OF No. 1 com..........- 20.00 No. 2 common— J 1x12 No. “42 COM: 56 ccaes rpt ese 
4x18 No. 2 cypress.... 3.50 Square edge, %)x6 Dg 2): eee 16.50 ' 1x6 No. 3 com......-.. -00 16.00 
SONS me ee ees 8 iiss BEDtr ...... ccceccec 30.00 BS ONG coesia's @sretnrs TO esis 1x8 No. 3 com......... 1600. aves 
Lath, Std. 4-foot_ No. 1 com........... “oe Ix 6 D4S .......... 22.71 24.51 Partition |. 
No. 1 kiln dried....... 3.55 No. 2 com........... 14.00 14.00 1X 6 BRIDIAD: 6iivccccs 7 | re tt BRP 6bsic ccc ke 52.50 
The following f.o.b. mill prices are taken from sales made during the week ended Jan, 5 in sections named: 
Bir- MHat- Kan- Bir- Hat- Kan- Bir- a Kan- 
Alex- ming- ties- sas Alex- ming- ties- sas Alex- ming- = gas 
andria, ham, burg, City, andria, ham, burg, City, andria, ham, burg, City, 
La. Ala. Miss. Mo. La. Ala. Miss. Mo. La. Ala. Miss. Mo. 
Flooring Boards, 818 or 828 Plaster Lath 
3” EB > ; ‘ No, 1,456" SE ante eee sce 33.37 | No. 1, 9%, 4’ ..ceceeeeees 3.62 4.50 . 3.53 
1x3” EG Bé&better pianos isle 80.67 78.00 70-12 a. 484 83.60 No. 2, 9", 4’ cesccesceeee 2.30 2.50 . 2.44 
psec eee eneenes eeeee ceeee . 1x10”, 14 and 16’.... 38.42 5 . 
Ee E ethhweseen ye es i Other’ Igts. ......... my 37.71 Byrkit Lath 
WwmheGein: cei, ees iste 1x12”, 14 and 16’.... 45.87 47.07 
FG B&better ......... 53.00 53.37 52.89 Other Igts. ......... jones CR coh cS uGenes) aces 17.00 
Deeceeeeeceeeees tees teen 43.51 No. 2 (all 10 to 20’): BE PPO. gatyses vrolneie- secre sip 16.52 
NO. 2 seeeeeveeees v+ee+ 20.00 28.19 DEB. ‘occa voneeese scents S2BO0 PAB || 42? “Gnd AONPER eis vecscusaes! sone 17.00 
1x4” EG B&better eer TB.16 6.65. cease 72.62 TNO, aise aaninaicsinas see. 22.64 21.63 
MeleasiGantebaas water teas 57.00 TID" oiencsccvevees: 2080 20.06 25.56 Car Material 
No. D. swiesaicawaae ee ewe 33. No. 3 (all lengtl 
FG Baetter 44.06 44.91 = in 1x8” pecmnnds paenihe tics 17.93 | (All 1x4 and 6”): 
WME chdmsetaseuecs: anus” dae Sk 38.85 a» 17.50 17.93 B&better, 9 and 18%...666 vee vere sees 48.96 
A eee 38.45 38.00 seit UX12” wees sees scenes tees 18.02 WO and BB... 26. sees veers 43.24 
No. 2 .........0.. 23°31 19.81 25.29 Recfers 5’ & mul’ples.. 28.00 
es: orxenaceesens eer 12.50 NO. Me Géaaetieseeenee 35.00 
i th a ee re Be. 2, AEG” 2.20 seersevevees 25.50 5’ and multiples. . 32.00 
No. 3, C. M.......00- , , fo. 2; Random s.4..006050 i 
o. 3, M 14.00 Shiplap No. 2, Random 19.97 
Coiling No. 1, 1x8”, 14 & 16’...... 34.13 33.00 Car Sills 
. Other Wts.. vsécscess Reais 34.29 S48, Sq. E&S: 
x4 petatter cummed euabod 39.50 39.00 No, 2, 410 to: 20’): 8”, 88 to 40’ 45.00 
rttteeeeeeeeeens oF 35.00 SE. - ond vtees teens 
No. D cab ads Sehewse Se 22.00 19.41 BOE aise tascaopareiareiers 24.44 28.01 ..... 28.60 Up to 9”, btteceeees 45.00 
%x4” B&better .......... .. 88.55 38.78 | No. 3 (all lengths): 38 to 40’..... 53.00 
NO: © ceneniseasdiees tors ee 35.85 | XB" nee eee eee eee 17.32 17.67 | Heart, S48: 
NOLS ccrmesasuwsa snes 20.50 26.56 1x10" sete eee eee eens 19.50 18.22 Up to a 88 to 40’..... 50.59 
” Wp tome Ok 00 OO sess. Scans acces i 
%x4 —~eriged tressesesens os. Dimension, S1S1E 
Partition BOs 45 CE ID. sasanceane POO Neees Seawe ey 
DO? sive tniane ere 25.45 25. 
- - Beara 36.74 97.99 DETROIT F. O. B. PRICES 
1x4 ud”? ene wee aaeine 45.66 58 & 20" .34<; 30.36 31.08 
ee gy Sesetetsneranes oat 10’ to 20°. 29.97 vtees Detroit, Mich., Jan. 7.—The following whole- 
siilh debates pana ones 2x6": - s/aianb cnet eyed poet sale car prices on southern pine f.o.b. Detroit 
‘ ae. Soren O5 40 21.93 | Were reported today: 
Bevel Siding 18 & 20’..... 25.53 29.03 

init iv 27°68 pit Dimension, No. 2 and Better 

ne ee ree eenene ge aids ee saa kala ai 28.29 | 9x4”, 9'..00000., $32.00 2x 6", 9%........ $32.00 
SS eee ee ia Be a8 a9609 25.00 26,50 25.28 40? ...cceceee Be pean 32.00 

s Bin ccsicoucnnes 26.66 25.00 26.33 , 77°" 30°09 

Drop Siding 18 & 20’..... 29.00 ..... 30.00 = asibies “ pe aoa ae 

Ix4 or 6” B&better ........ 45.00 44.75 45.73 ou = al | ae 35.00 2x10", 10 to 14’... 33.00 
Sk, E vsnnnaseasnonpes 39.84 41.50 41.31 2x10”, 10” ........4. gatas 29.81 18’ 36.00  216°........ 34.00 

Wh, Wiccascvacaesavse 23.50 23.00 29.83 DoF eee ee scene 26.14 ..... 26.28 Venenmitais Py is o 20’... 36.00 

. | es 32.00 26.00 28.98 1 EER 36.00 2x12”, 10’........ 95,00 

Finish uaa raeee caeee senes 30.00 | 2x8’, 10 to 16’.... 34.00 12 to 16’ |.) 35.00 

B&better rough: tae cae TTeTereree ee 39.97 18 to 20’ 37.00 18 to 20’... 38.00 
ee Oe | 68.00 De” wiszainiwia oscars 28.50 ..00+ soooe SLUT Flooring, 1x4” 

B&better surfaced: inal es amadlnieas ess B&btr., flat $54.00 " No. 2 $31.75 
1x4” occ cceeccecceeees 54.00 ..... ..... 54.74 | No. 2, 2x 4", 10" ......005, 22.08 ae. a eon es ag gadis 
1 a 53.99 52.00 .. 55.91 ‘ WAY. ee 21.50 20:92 0. 1com........ 43.75 No, 3com........ = 
DERE. SSR Nias shesSuinrein we 54.88 55.00 . 56.16 | Se oe 22.49 22.96 Boards and Shiplap, Random Lengths 

1x5 and 10”............000. 65.47 62.50 67.08 18 & 20’..... og 26.74 . e 

DE. cvediesvakawescdews 66.00 62.50 67.58 10’ to 20’ 5.68 wees | 8 & 10”, Yn geagade a 00 8 & 10”, No. 2 
DURE to: 29" o.oo sesswee TOT ins 76.14 a a || oi 19.90 | 12”, Bé&btr. ..... 8.00 com. ..........$34.00 
1% and 2x4 to 12”...... BOO sccos:. asn0d. pare Be iy cede ens 19.00 90:91 | 6”, No. 2 com... a 00 6 to 10”, No. 3 
15x4 to 12”............. iecn 55.24 eee 19.79 20.50 | 12”, No. 2 com... 34.00 COMB. ceccecvess 30.00 

© surfaced: 18 & 20’..... 21.27 21.83 . 
1x8" sees eeeeeeeceseees 44.00 10... 0 vesee vias 10’ to 20’ 21.22 enee ee ae 
ARS MON IO... iciniscseenesc 54.00 ie Pe TEN? si5 dais aces oe OO AT, CONG oe LOUD y aisstayerecpivi cual ecatais)cxece al eke tare cetera os weer $29.00 
1% and 2x4 to 12”....... enn 48.50 ae. ~saranwwsiw< 19.98 19.52 

IO” cawsieveiis, QED 21.00 
Casing and Base ae ae 25.25 23.14 

B&better: 10’ to 20’ 25 "95 eS CR TIES 
Co, ree 63.00 64.86 2x10", 12" wo... eeeee a 21.80 OSS 
PE WP oi visevssacacnes one 70.90 aes ped one St. Louis, Mo., Jan. 8.—The following cross 

— 10’ to 20’.... 2200 ..... °°": ae tie prices prevail, f.o. b. St. Louis: 

B&better: PEE a isseseess ae 29.50 whi Untrenses 
1x4 and 6’...........00. 65.00 62.83 AS ae piped 25.00 Oak Sap Pine 
1%, 1% & 2x4 & 67.112. WOO o.oo. cccee 71.50 18 & 20°..... 23.00 — , 

; , 4» 10° to 20 23.00 No. 5, 7x9”, 8’, 9-inch face..... $1. 4 $1.40 
Fencing, S18 No. 3, 2x nin Dee wie eis 14.00) 20.0. seeee  ceoee No. 4, 7x8”, 8’, 8-inch face.... 1.20 
2x OP eee eee e eens 13.00 No. 3, 6x8”, 8’, 8-inch face..... 138 1.02 
No. 1, 1x4”, JG. eeeeee. 35.00 Rady, 2 ether interes —— No. 2, 6x7”, 8’, 7-inch face 1.25 92 
oe 3 Se N65 gn MOO Te OT COSTE ee Ee ’ ee * cooce se 
A eee 36.76 Ot set ancvanaes 13.00 i, [| No. 4, 6x6", 8°, 6-inch face..... 1.16 = 
Other Igts. ......... pane 2x4 to 12”. ......665 . 15.43 Red oak and heart cypress ties, 15 cents less 
No. 2 ne lengths) : Longleaf Timbers than white oak; sap cypress, 20 cents less than 
sakes eine 16.74 19.50 16.19 | No. 1 Sq. E&S S48, 20’ white oak. 
> I ata atten 20.69 22.00 Me” ate Switch Bridge 
No. 38 (all, lengths) : ' [ore ta alee ly 30.06 Ties Plank 
 abeptasbnnemae 13.37 15.00 13.26 EE. iscsmccnauuugusaaticn 34.96 | White oak ssesesecereseeseeses ABMs 00 $47.50 
ee ete 16.87 16.25 16.66 PY. geecch i SE. SRM cag ba siactcecesyuceasce ED 45.50 
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ARKANSAS SOFT PINE 


The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended Jan. 4: 























Flooring Dimension S&E Ceiling and Partition Fencing and Boards 
i - 1x3” 1x4” No. 1 No Clg. Clg. Clg. Part. No. ‘ 
a cceisnanss 2+ $77.75 | 12, 14, 10, 18, 12, 14, “io, 28, BH MM” OL ea cea $34.50 $18.00 $15.28 
Bé&better ...+++seeereee - $80.50 75.00 16 _ 20 mn 16 F Bé&be tter . -$40. 00 $42.50 $45.00 $54.00 BE OS sscccsccccess 36.75 21. 16.50 
HEY .ncvescesb ete sseeees «+++ 72.25 | $26.75 $29.00 2x 4 $25.00 $ 26. me | Ne i ..... 35.50 37.00 ; 41.00 BES eccccccancasne 35.75 23. 33 18.50 
OE Feralas Dusihe Necdao uae 70.50 65.50 23.00 25.25 2x 6” 20.00 22.25 = . paneer aoe een RAMEE sacaudseaana 37.00 23.50 18.25 
at greia— 25.00 27.50 2x 8” = 22.50 24.25 : SIPs cinessschean 49.00 26.00 19.50 
RPM REGE  c/viclesiawosetawees 55.00 45.00 | 26.00 28.00 2x10" = 24.00 25.50 Finish—Dressed 
oy geet rreene 43.50 41.25 | 2750 29.00 2x12 26.00 27.75 a Lath 
Ma. © xcncccccsnesvesnues 25.50 25.00 = B&bett Cc No.1 No.2 
. See RR $63.50 $52.50 | %XLB—4" oe. eeeeeeeeees $4.25 $2.95 
Casing and Base No.1 No.2 No.3 | 1x6 & 8”........scccceee 66.50 55.00 ‘ Moldi 
B&better | 1x 6” ........000-% $36.50 $21.75 $16.75 | 1x5, 10, 12”............. 71.50 61.00 eee 
Alt 6. OP ccd ccicswcciccsevaeeciveces Coe A oe a 35.50 24.00 18.50 | 1%, 1%, 2”x4 to 8”..... 73.50 aed 154” and under....... 20 percent discount 
CHO? Fiance caccexcsectascdncasa WG ir PO. nc tecdeees 86.50 24.25 19.00 | 1%, 1%, 2”x5, 10, 12”... 76.00 aoe 1%” and over........ 16 percent discount 
Norfolk, Va., Jan. 7.—The following prices on North Carolina pine have been obtained f.o.b. Norfolk: 
Bdge, rough— = no SO@S2G0 $32.5003450  $25-00626.00 - $20. 50@21-50 ee ee 
4/4 eevee eeeeeeee vd e. . Q: . 0 4 “J ” 2 ” 
5/4 So etiae cee 54.00@57.00  °37.50@39.50 °25.50026.50 .....@-.... | Lath. No. hig e000 re _—, 2 0023. _ ~s ats nae 00 
yy pecunee keene 57.50@60.50 39.50@41.50 26.00@27.00 Peer: Oren Oe, on" 27.00@30.00 10” 28.50@29.50 10” . 61.00@69.00 
“i aise werere are 60.50@63.50 43.50@45.50 er REE aecveeQPawccs Sizes, 2”.... 21.00@24.00 12”. 29.50@30.50 12”. 67.00@74.00 
Rowe pliaaacn awe on oat: 60 popes topes 27.50@ 28.50 rye ory .50 Finished widths— No. 2 & better No. 3 No. 4 
10” .sceceeceoece 2. 4. 43.00@ 45.0 28.00@ 29.00 2. 00@25.00 | Foorin , 12x2% and 3” rift...... 85.00@90.00 «itaa@eie<: sdexa@bdeza. 
ae” -eiacsemnnewes 68.00@70.00 48.00@50.00 29.00@30.00 24.50@25.50 g, . 3 and 36" ..<«.. +t 005s. 00 $42.50@46.50 $34°00938.00 
Bark strips, ven 1& 2. ae Ht try 50 Bark strip partition, CONN Fs 6 ce wecccscecececsesvas 34.00@36.00 27.00@ 28.50 16.50@17.50 
ae iaeiia 50@18.00 Nos. 1 & 2........----$43.50@46.50 (er ererrrrrrrrrereme 28.50@30.00 18.00@19.00 
Cull red lheart......cc0cs 10.00@11.00 Partition, “WR” suteuncccsadeaaeawe 50.50@59.00 43.50@47.50 25.00@29.00 
Duluth, Minn., Jan. 8.—The northern pine list is firm. Prices f.o.b. Duluth follow: 
ComMMON BoAaRDs, RoueH— FENCING, RouGH— , , , ’ : 
6’ 8’ 10’ 12° 14&16’ 18° 20° 6 3 10,12&14 16 18&20 
Me: 4. Bo sseces .---$55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 | 6”, No. 1...... aedededan $53.00 $56.00 7 00 $63.00 $62.00 
P cscvcocces Gueae 63.00 69.00 71.00 66.00 71.00 71.00 ERR rre er 42.00 43.00 45.00 45.00 
Daas Kewdionn 5.00 68.00 76.00 70.00 75.00 75.00 DEG ddcduheccsoaue -- 27.00 29.00 30.00 31.00 31.00 
| a a rem 41.00 48.00 60.00 48.00 54.00 et: Os ee Niccccsccacdadceda 50.00 53.00 55.00 61.00 63.00 
uhasiermewre 42.00 44.00 51.00 48.00 54.00 56.00 SS ene 35.00 39.00 45.00 27.00 
. Neeenwen we ps He anes HY a Me ap =. sees po a ae ‘Kidketacage- ae 28.00 80.00 31.00 30.00 
Noo gel TTIITLITD $2180 3480-3660 36:80 86:60 36.50 36:60 | No. 4, 6-foot and longer, mixed lengths, 4”, $29; 6", $30. 
DD vtiescwees 34.50 35.50 37.50 37.50 37.50 37.50 37.50 5” fencing same as 6”. 
For all white pine Nos. 1 and 2, add $1. All white pine, Nos. 1 and 2, add $1. 
No. 4, 6 to 20’, 8-, 10- and 12-inch, $31. S1 or 28, add 75 cents; S1S1E, add $1. 
For S1 or 2S, add 75 cents; S1S1E, add $1; for resawed, add $1. Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.50. Drop siding or partition, add $1.50. 
Shiplap and D&M, 8’ and up, add $1.25. Well tubing, D&M and beveled, add $2. 
No. 1 Pisce Storr, SiSiz— SrIp1n@, 4 AND 6”, 4 TO 20’— 
6’ oe 10’ 12’ 14’ 16’ 18’ 20’ 4” 6” 4” 6” 
a | re “oY Pe $31.00 $33.00 $33.00 $32.00 ey ro $36.00 $36.00 B&b 1 00 
OP aca 30.00 32.00 32.00 31.00 35.00 35.00 WGEGE ccdcieceeua $51.00 $5 Se en EE ee $22. 00 $22. 
oe 87... 3000 «82:00 8400 86:00 «8500 3800-« 8700-700 , BE oaemcnanceey sees Norway, Cé&better... 42.00 42.00 
riz"...., 36.00 36-00-8900 4000-88-00 88.00 40:00 40-00 | Siding may « peat , 
We cceee : : . : : . . Sidi ay contain not to exceed 20 percent of 4- and 9-foot. 
2x14”...... 40.00 41.00 43.00 45.00 43.00 43.00 46.00 46.00 ais aoa oat eieeamanene an enuieiadiameenacdiiil 
n . Ges ’ grad 
No. 2 piece stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M 
or 84S, add $3. ' ” . Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





CALIFORNIA PINES 


San Francisco, Calif., Jan. 5.—The following 
are average prices of California pines f.o.b. mill, 
those on common being for 1-inch stock only 
and including no other thicknesses: 


California White Pine Mixed Pines 
Nos. 1 & 2 clr...$107.75 Common— 
Oe Cl are 88.70 NO. 1 ....eseee $ 47.35 
D select ....... 67.35 NO. 2 ...-- sees 34.35 
No. 3 clear...... 64.50 NO. 3 oo. eee ee 20 65 
Inch shop ...... 37.30 NO. 4 ....0eeee 20.45 
No. 1 shop...... 58.00 No. 1 dimen.... 22.60 
No. 2 shop...... 393.30 No. 2 dimen.... 17.75 
No. 3 shop...... 19.00 Form stock .... 19.25 
Shop, short .... 50.00 Timbers ....... 30.00 
Panel, %4”, A.W. 87.10 ree pened 
Nos. 1 & 2 clr., EO sisenae $ 41.25 
a, eres 68.00 CF caecucasicns 35.10 
D&btr., stand. 74.80 1) Meee er ere 29.80 
No 3 clr., stnd. 50.70 DD secanvaancas 12.30 
Shop, stnd. .... 28.35 
Cedar 
SURGE OIG 3. eR RSS ae eee $ 21.05 
Nos. 1 & 
C select F - , tas 3 White Fir 
D select ........ 73.70 No. 3 com, and 
No. 3 clear..... 92.45 MGR “aciginaa'e sate $ 20.65 
Inch shop ...... 46.50 No. 4 com...... 18.00 
No. 1 shop...... 63.90 No. 1 dimen.... 19.65 
No. 2 shop...... 88 05 No. 2 dimen.... 17.55 
OS SOD. «oo 24.25 
hop, short wee. 50.00 Box 
2 Jos 3 ‘ e : 
sthd. ......,. ‘94,09 Miz Pines, 4/4.8 24.00 
No. 3 cir. sind. 68.45 Mor aPgna® °/ 5 
oo =. C~ Cl eee 23.95 
, +--+» 45.60 Wir, white ...... 18.50 
Douglas Fir ‘ 
C&btr. ......... $ 53.85 _ 
Com.. Weis cesea 14.05 No. 1 mix. pine.$ 6.05 
SS ee 26.00 No. 2 mix. pine. 4.70 


Ties & timbers. 30.30 32” mix. pine... 1.95 





WESTERN PINES 








[Special telegram to AMERICAN LUMBERMAN] Spokane, Wash., Jan. 7.—Quotations on west- 
Portland, Ore., Jan. 9.—The following are f.o.b. | erm and Idaho pines and white fir are as follows: 
mill, and f.o.b. Chicago shop, prices: WESTERN wa - ies” INcCH— 
B , S2S oO. o. No.3 No.4 No.6 
aes te eed nue $41.50 $81.00 $22.50 ..... 1... 
com. com. Oo véiatadawad 42.00 32.00 2450  ..... eccce 
wee UME scceesscnencasesaeus $31.00 $21.00 Oe acuduads -- 41.50 27.00 24.60 eecce cecee 
SW OMG COEE vcwavenencscadwukens 3260 8 FEGO | IO cv ccccsccs - 41.50 ae 24.50 =. 2.06 eccee 
BM Ge UE NG winisd ede cacacddeucwadcens 300 S200 Be acccade «+. 45.00 — PAGE cused anne 
SOE ROUSE sve cvevascneoananes 29.00 24.00 | 4” & wider... ..... seoee $20.00 $ 9.60 
1x13” and wider, 10 to 16’.......... 30.50 25.00 | wersrern Pine SHOP s2s_— 
No.4 No.5 " 
com. com. vegeety No.1 No.2 No.3 o- 
W ¢ sda 6 q ° ° 
BEA” GG WIDE og ocho hi ceecinassanes $20.00 $ 9.00 5/4 & 6/4.. $86 50 #41. 50 $31.50 $21.50 serneas 
Selects, S2S Sie secdaccanaa 1.50 41.50 21.50 ..... 
: B&btr. “CQ” “D” GES wctawidaas S6lse, Geen e60cm.. 40000 2 
Ix 4°, 6 and 8”, 10 to 20° ....: $79.00 $67.00 $49.00 IDAHO WHITD PINE— 
DE sccsvecranaceeeaesauane as 88.00 78.00 63.00 No.1 No.2 No.3 No.4 No. 6 
BEES cana negnadaeeeswacaséenee 94.00 $89.00 73.00 4” ccccocccccQ® SRG SHE ..ccs y 
TRhS” An WIGEP......6.006ccses 99.00 94.00 78.00 giao: 51.00 41.00 30.50 ..... cece 
5/4, 6/4x4” and wdr., 10 to 20’ 97.00 92.00 80.00 pas C606 S606 SEGR ncccce cece 
SFE AME WOE ois ince cctenctuues 99.00 94.00 82.00 | 10” ....... .-. 53.00 38.00 30.00. ..... <a 
Shop S2S, f. o. b. Chicago 12” ecccce panes 40.00 31.00. ..... oases 
No.1 No.2 No.8 4” & ‘wider... eccee eoces eccee $22.50 $ 9.50 
SiR GIN CfA a ccerecncacacadeaw $60.00 $50.00 $38.00 | WHitre Fir, 6- To ,20-Foor, INcH— 
LL RRS ee rer ee re 70.00 60.00 38.00 4” 6” 8&10" 12” 4"*&wdr. 
Above prices are for shipments of No. 3 and | No. 2........ eS 00 $29.00 $30.00 $31.00 ..... 
better shop. For straight cars of specified | No. 3 ........ -00 ~ ” 25.00 26.00 ..... 
grades, add $5. ING@U' © dsdadeds eeade encce cccce GEE 
[Special telegram to AMERICAN LUMBERMAN] Everett, Wash., Jan. 5.—The log market re- 


Portland, Ore., Jan. 9.—Present log quotations mains strong and unchanged. Quotations: 





are: Fir: No. 1, $28; No. 2, $21; No. 3, $15. 
Cedar: $16 to $20. Cedar: Rafts containing shingle logs only, 
Yellow fir: $28 to $28.50, $21 and $15. $18 base; 25 cents added for each 1 percent of 
ey 4 lumber logs. 
Red fir: $18 to $19. 
Spruce: $32, $25 and $15. Hemlock: No. 2, $19; No. 3, $14. 
Hemlock: $14 to $16. Spruce: No. 1, $28; No. 2, $21; No. 3, $15. 
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A new book by 

ee The 
Lumberman 
Poet’’ 





Douglas 
CHalloch 


By 
DOUGLAS MALLOCH 


“rack — things” and “come on 
home” to “church and Mother and 
Home cae Dad, the grassy road and 
the village school. ri 


Make the acquaintance of Great- 
grandfather Green, Elder Jones, 
Private Hill, Pa and Ma, The New 
Preacher, Crazy Pete and others. 


They will bring a warmth to your 
heart, a smile to your lips, perhaps a 
tear to your eyes. They will tighten 
home ties, make life worth living. 


You will want “Come on Home” 
for yourself, and to send to the ab- 
sent. Postpaid, $2. Bound in blue 
cloth, 222 pages. Address: 


American Lumberman 
431 South Dearborn Street, CHICAGO 
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WELDON, WILLIAMS & LICK 


The Coupon Makers 
FORT SMITH, ARK. 
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Collections by Retail Lumber Dealers —_ 


by subscribers to the American Lumberman, giving their vlews 
on the best way to handle the accounts of a retail lumber 
business. These letters offer many excellent ideas and it will 
repay any retail Jumber dealer to read them carefully.. 

Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So. Dearborn St., Chicago 





THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn St., Chicago, Ill. 





FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., Jan. 5.—The following prices 
were realized on fir, western hemlock and cedar 
for the week ended today: 


DOUGLAS FIR— 
Vertical Grain Flooring 


No. 2 No. 3 No. 2 No. 3 
Clr.&btr. Clr.&btr. Clr.&btr. Clr.&btr. 





E © pe $55.50 $45.00 1%4x3”....$58.50 $47.50 
ae 51.00 45.00 1%x4”.... 55.50 47.50 
Fee 54.50 47.00 1%x6”.... 57.50 47.50 
Slash Grain Flooring 
J: ae $40.00 - $37.00 eo ..$48.50 $37.50 
BO snes 40.00 37.00 1%x4”".... 45.50 37.50 
PO? + Gawavs 43.00 41.00 1%x6”.... 47.50 37.50 
Vertical Grain ecetin 
16 U6 Bn 260 82" oi.i0ssserwwscer $65.00 $55.00 
Ue, PAG a Bi oc vic eee koeiews 67.00 57.00 
Finsh, No. 2 Clear and Better, S2S or S4S 
Re: wis bssewskehee eee weeneecena ee $54.00 $48.00 
PEO» Sechulina aeinnbas VeaheGhbaea be eee 55.00 49.00 
—, 3 BRNAU ci sie eekutae dealnews 56.00 50.00 
TEP Ee ee er 58.00 52.00 
1%, 4x5, ie |e Ie | 59.00 53.00 
Rio iAcete iets HG Sine 6:6 oe OSA 58.00 62.00 
oie ad BEG: G OMS” iiccsesccroaws 66.00 60.00 
Ceiling, ChEV and C&EB, and Partition 
<r = 00 ty 00 «9SERG” ..625 $42.50 $37.50 
<r 00 5.50 2X6, Riedie 44.50 39.00 
 — 39. 50 a. 50 EO” ssi0ies 43.00 38.00 
DER iceae 42.00 88:00 TKO” vices: 45.50 42.50 
Drop Siding, Rustic 
5x6”.....$89.00 $386.50 1x6”...... $43.00 $40.50 
BRS” sGciewe 42:00 S600 1287 ..55.% 50.00 47.0 
Fir Battens 
See) ES, $0.70 2%” ING kccciexs -$0.85 
2 42, SAikananeene’ FS 5G Sy Maisie se easioigeis -90 
Lath 
BUC eh GO UBAG ois oss cGeic awa tisessteosenen $4.25 
Common Boards and Shiplap 
No.1 No. 2 
com com. 
1R2, OXO QNN: URIS" osc. censkanecaswer $20.00 $17.00 
a ae Re aoe cacéeoee SBIOD 8 anlu0 
MED? 6555555 6b usN@albe sas aesasiienaee 18.50 15.50 
1x8, X10” SAA Ee ee 19.50 16.50 
REED”  iKsauies sewn senaesawew wen 20.00 17.00 
Wey and WO .sGs owes aren neeons 21.50 18.50 
ee ey oe er 20.50 17.50 
4 et is osc vcin ee aaies Saiearen 21.50 18.50 
Common Planks and Small Timbers 
us Ree |. a eee wa eeteewkn -$22.60 $19.00 
x6, GRR MRD 5c0is 5540540 00e0ss5s- cas 21.50 18.50 
EEA RG me 22.00 19.00 
sai0, BKlS ONG BETS” osc vine dc' vi0000% 23.00 20.00 
Common Dimension, S$1S1E, 12’ 
No.1 No.2 No.1 No. 2 
com. com. com. com. 
2x8, we ‘7 4 ne - ra 6 are $20.00 $17.00 
2x6, 2x4” 2x16"..... 21.00 18.00 
2x10", th 00 16. 00 | ae 23.00 20.00 
EEA 05-00% “48.50 15.60 2x20"..... 25.00 22.00 
Common Dimension, 2x4”, S1S1E 
EEE $16.50 $13.50 SO sayeeer $19.50 7 50 
ers 17.50 14.50 BE 4:5 pions 20.50 7.50 
BS sie nwinvs 18.50 15.50 Oo scasvs 22.60 3, 50 
Common Timbers, Rough, 32’ and Under 
No.1 Sel. No.1 Sel. 
com. com. com. com. 
6x 6”....$24.00 $27.00 18x18”. - - $31.00 
10x10”.... 25.00 28.00 20x20"... ais 32.50 
14x14”.... 25.50 28.50 22x22”. ‘= 80 34.50 
16x16".... 26.00 29.00 24x24”".... 34.00 37.00 
Common wate 
34 to 40’. .$26.00 $29.00 72to 80’. wy ra $54.00 
42 to 50’.. 30.00 33.00 82to 90’. 64.00 
52 to 60’.. 36.00 89.00 92to 100’. 23. 00 76.00 
62 to 70’.. 42.00 45.00 
Ties, Rough 
DES 60s sexe ones $18.50 UE Ie $20.00 
RMU oo 5sGn seawiss 19.50 1 oe: {eee per 11.25 
HEMLOCK— 
Boards, S1S or Shiplap 
es 44 No. 2 No.1 No. 2 
m. com om. com 
ix2 & 3”. $20. 00 $17.00 1% 1% 
a 18.00 15.00 x4” ....920:00 $17.00 
Sr 8.50 15.50 KO” aisies: 20s 17.50 
1x8 & 10”. 19.50 16.50 x8 & 10” 21.50 18.50 
axis” . 0.00 17.00 x12” .22 2200 219,00 
14%x2 & 3” 22.00 19.00 
RED CEDAR— 
Common Boards and Shiplap 
Os, ae $16.50 $11.60 1x10” ....$19.00 $14.00 
xe” |. 17.00 12.00 1x12” .... 20.00 15.00 
LES” ceovs 18.00 13.00 
Flume Stock 
AEG" cisiveie $22.00 $17.00 1x10” ....$24.00 $19.00 
a 23.00 18.00 1x12” .... 25.00 20.00 



































































































































































[Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., Jan. 9.—The following prices —_ 
paid for yard items, f.o.b. mill, were reported 
today: 
f Pre- 
High Low vailing 4" 
Prices Prices Prices 5". 
Vertical Grain Flooring 6” 
ip =. OS GIOAP sic ccceanicl 54.00 $51.00 $51.00 
NMOsc0C en tene es 39.00 34.00 37.09 
Slash Grain Flooring 
1x4” No. 2 and better . 36.00 26.00 4x 
GE RRR 26.00 23.00 x1 
1x6” No. 2 and better . 34.00 32.00 4X 
DAS) as ion nee 30.00 29.00 4x1 
4x1 
Stepping 
No. 2 clear and better..... 69.00 68.00 Ran 
Finish No. 2 and Better ui 
Ua camid: 10? s,s noccke seo i 
Casing and DASE ....4..... 65.00 
Ceiling 
5x4” No. 2 clr. & btr. ... 34.00 26.00 29.00 1-in 
NO; OCIROE. 6/66 daics 23.50 19.50 oni 3” 
1x4” No. 2 clr. & btr. . 31.00 29.00 4” 
INO. B CIEBE. e556 ess 28.00 sleeers 4 
Drop Siding 3 
1x6” No. 2 clr. & btr. 36.00 30.00 31.00 8” 
INO. 2 1ClEON 455 2 eecee 25.5 pene pave 10” 
No. 1 Common Boards and Shiplap :, 
pe cae cs UR | | gr ee 19.50 17.50 
BME cetera tie 18.00 1% 
Dimension, No. 1 Common S4S 
Oxe”,, U2 ONE Be Sicivncccnse 18.50 16.50 16.50 5” 
6” 
Plank and Small Timbers, No. 1 Common 3 
4x4”, 12 to 16’ S4S........ 21.50 20.50 8" 
3x12”, 12 to 16’ S4S....... ee Sa, ae i 
Timbers, 32’ and Under, No. 1 Common 4 
EG eee aves ois soe eaten Gi 26.00 25.00 Oeil 
- 
[Special telegram to AMERICAN LUMBERMAN] ‘e 
Portland, Ore., Jan. 9.—Fir prices today, mixed 6” 
car basis, f.o.b. mills, are as follows: :. 
Vertical Grain Flooring 10” 
WR” INO 2 GICOP nce cksiccesiele wears oes eas $57.00 12” 
DOs Cee SR scsi eeraco Gk Sie 0 NOSE WN e le ale 52.00 4 
TO Ae SON Ii sarge oa 0, Vr Se tiesac Kas PRR 39.00 ] 
1x3 and 14x4” No. 2 clear and better..... 54.50 $14 
Pee! ei OOO! a5 cree boa siwe-scace eed 43.00 
Slash Grain Flooring wi 
rd” No. 2 clear And Detter 2 ok.cscder vebiee 30.00 ’ 
INO Oi GICMD vindeecitcneenie st ee ears oa we 27.00 14 
1x6” No. 2 clear and better ............... 34.00 16 
BNO CMOG  axcisragisis\s sai 'n s/s Uuiglere gale ers CARN 31.00 jd 
Vertical Grain Stepping 22 
1% and 1%” No. 2 clear and better......... 70.00 2 
Finish 28 
INO, 2 Cleagr and Dette? .. «cc. ccsccewvesices 58.00 30 
Ceiling 
6x4” No. 2 clear and better .......6s..0s00. 29.00 
MG, GDOMEEE hacen acediaw Ws. ¥ Siecdare. eae a ews 24.50 yy 
ixé” NO. 2 Clear and Detier ...6cccccseses 30.00 sy 
TOs a SINE. <i Gb Coie okra FOG acieei ese Oa Sete 26.00 4” 
Drop Siding and Rustic 
1x6” No, 2 clear ARG BeUEr «oo. kc cece ues 33.00 a 
5 COM te cl (2) ee ee hn ene iA eae NECN | 
Boards 
TO IR ig ais a ope acala wae Wwe ow arena eel $19. nee : 
DMRS OL Sais. a at natn o arene areal ous erate Mecano Ree 
Dimension—2x4-inch, S4S ‘ 
UO 8 ie ARON PR a Sed eat wadenle oesee wa 18.50 
DR es 6 iwin eo eon creas Wecacer ole Wik es Wb ow ee AOD Os 15.00 
Timbers 
OR goocecinerderseiseoreaeesseauee 23.00 , 
Re MURR Oo hice writewia ecard ered oes 25.00 \ 
Miscellaneous Items r 
CAMO INI, YRRGOM§ ood. c cc devine sce dae obe 20.00 I 
la NAO. Ae octave o gies cae ea eee carers we 3.50 f 
I 
WEST COAST SPRUCE 
I 
[Special telegram to AMmRICAN LUMBERMAN) ] 
Portland, Ore., Jan. 9.—The following are 
prices for mixed cars prevailing here today: ] 
IB Se eh ayn a aoe pew nee wcetlagouae $73.00 
ee Ai IE IO acc isacdclesecve tens oo boy 
Ee a nn 
IES oa viaicisive tips nk bine tA erhacéecre eens sn eoT 5.50 ( 
ERI on ree 30.00 
ne ee ae 
on sain ewoneandvasianenaee 36.00 ; 
tan vid gine cacknn tae vene ee 38.00 ; 
DRG AONG. ein e:sccicineuis ceeewee's 46.00 : 
Common rough dimension..........-.++++: et 
Box lumber, Green .......ccccccseccccves’ 1.00 
RIP OMOE Scccvctoctseenecensss 21. 
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Pre- 
vailing 
Prices 


$51.00 
37.00 


29.00 


31.00 


16.50 


n 


\N] 
mixed 


$57.00 
52.00 
39.00 
54.50 
43.00 


30.00 
27.00 
34.00 
31.00 


70.00 
58.00 


29.00 
24.50 
30.00 
26.00 


33.00 
29.50 


) 20.00 
16.00 


18.50 
15.00 


23.00 
25.00 


20.00 
3.50 
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REDWOOD 


The following are the prevailing redwood 
prices, f.0.b. Chicago (72-cent freight allowance): 


Bevel Siding, Ya-Inch, S1S1E 


-—Clear— —§$-——_"“A"—_  “B” 
3’-7’ 8'-20’ 3°’-7’ 8’-20’ 3’-20’ 


Be ccneccncsien $33.25 $43.25 $30.25 $40.25 $29.25 
Se pointe vain er6se 34.25 44.25 32.25 42.25 34.25 
OP sccsecccses 33.25 43.25 31.25 41.25 33.25 


-——Clear—-—_, ye 1 

3’-7’ 8’-20’ 3°-7’ 8’-20’ 
YS 0 are $55.25 $68.25 $653.25 = 25 
Hx10” .ceeseeeeee 59.25 62.25 57.25 25 
ot 73.75 76.75 71.75 14, 75 
Y%.x10" .cseeeeeees 75.75 78.75 73.75 76.75 
X12" or ccecccece 77.75 80.75 76.75 77.76 


Random Shop, Rough or S2S, 5” and up, 8’ -20’ 


1” 1%” 14%” ” 2%” 
$45.50 $67.50 $67.50 $53.50 $80.00 $78.00 $82.00 $86.00 
Finish—Rough, S2S or S4S 








~~ Clear \ fo A" \ 
jeinch— 3-44%4’ 5-7’ 8-20’ 3-4%%’ 5-7’ 8-20’ 
ee $52.50 $62.50 $88.50 $47.50 $57.50 $83.50 
(Orr 52.50 62.50 94.50 47.50 57.50 89.50 
A 59.50 69.50 96.50 54.50 64.50 91.50 
Pe aiseee 4.50 64.50 94.50 49.50 59.50 89.50 
3 to 6” 52.50 62.50 ..... 47.50 57.50 
eeaheace 50 74.50 94.50 69.50 69.50 89.50 
ree 85.50 85.50 98.50 80.50 80.50 93.50 
Me aewicals:¢ 87.50 87.50 98.50 82.50 82.50 93.50 
4.to 13”. 94.50 - 89.50 
1% & 1%-inch— 
oF etunces $59.50 7. 50 $95.00 $54.50 $64.50 oy " 
a isevdos 59.50 69.50 101.50 54.50 64.50 96. 
Me ccaeees 66.50 76 50 103.50 63.50 73.50 100. 80 
enews 61.50 71.50 101.50 56.50 66.50 96.50 
3 to 6”... 59.50 69.50 ..... 56.50 66.50 ..... 
Re 81.50 81.50 101.50 78.50 78.50 98.50 
Me caren 92.50 92.50 105.50 89.50 89.50 102.50 
Me caueues 94.50 94.50 105.50 91.50 91.50 102.50 


400 20". cece cccee FORGO ceces cccee FE.80 


| Marre $87. 50 oF. 50 $93.50 $52.50 $62.50 $88.50 
| MECC 7.50 67.50 99.50 652.50 62.50 94.50 
B uvevenc 64.60 74.50 101.50 61.50 71.50 98.50 
O sieeve 59.50 69.50 99.50 54.50 64.50 94.50 
3 to 6”... 57.50 67.50 ..... 54.50 64.50 ..... 
Se  visnensi 79.50 79.50 99.50 76.50 76.50 96.50 
We” sevens £0.50 90.50 103.50 87.50 87.50 100.50 
EY ceaeaes 92.50 92.50 103.50 —_ 89.50 100.50 
GUO Teo. cise ceses SOOO see -. 95.50 


a 22’ and 24’, add $6 to $°-20°: 26’-32’, add 


Wide Clear Finish, Rough or S2S, Random, 8’ -20’ 
1” 14%-14%”" 2” “4 4” Go 

i 50 $124.50 $122.50 $127. Pe $131.00 $134.50 

122.50 129.50 127.50 132. 136.00 139.50 

18”... 127. 50 134.50 132.50 137. 00 141.00 144.50 

20”... 182.50 139.50 137.50 142.00 146.00 149.50 

22”... 187.50 144.50 142.50 147.00 151.00 154.50 

24”... 142.50 149.50 147.50 152.00 156.00 159.50 

26”... 147.50 154.50 152.50 157.00 161.00 164.50 


28”... 152.50 159.50 157.50 162.00 166.00 169.50 
30”... 157.50 164.50 162.50 167.00 171.00 174.50 


Clear and Tank, Rough or S2S, 8 to 20’ 


Width— ¢” 8” 10” 12” 6-12” 
Thickness— 

3” CSR E ERMA ES AEM OME eS tr ei: $113 $114 $112 
POMP a ciiscs sauce work wera’ 116 118 119 117 


Add, for 22-26’, $6; for 26- 31", "S14. 





RED CEDAR SHINGLES 


Seattle, Wash., Jan. 5.—Eastern prices f.o.b. 
mill are: 
Per M 
Per Square 4or5 


4 bunches bunches 


First Grades, Standard Stock 


Extra stars, 6/2......... $2.15 $2.75 
Extra stars, 5/2......... 2.31@2.35 3.05 
Extra clears ............ 2.52@2.56 3.75 
Perfects, 6/2 ........... 2.97. 3.65 
Eurekas ................ 2.84 3.90 
Perfections ............. 3.29@3.32 4.50 


First Grades, Rite-Grade Inspected Stock 


Extra stars, 6/2.........$2.23 $2.85 
Extra stars. O/oiccccsccs Qeanepa.as 3.10 
Extra clears ............ 2.72@2.76 3.50 
Smee, B/E oo iic cence 3 3.05 3.75 
Eurekas’ Cert rrr rere ree. 4.00 
Perfections .......-..-.. 3.36@3.40 4.60 
Second Grades, Standard Stock 
Common stars, 6/2...... $0.83 $1.05 
common BtGPS, 5/2. ives 1.03@1.11 1.30@1.40 
ommon clears Reidin ores 1.48@1.60 1.85@2.00 


British Columbia Stock, Seattle Market 
=x (Canadian) $3.30@3.40 


(1 Sa 3 eee 3.05@3.13 3.75 @3.85 
Eurekas ...... : F atdMiroved " “20 - 4.40 , 7 
Perfections / 12/2225 /11'" 3147 4.70 


XX 6/2 16” (Canadian) 


1.60@1.70 
X 5/2 16" (U. S.). 


1.90@2.05 


- 1.51@1.63 





POPLAR 


Cincinnati, Ohio, Jan. 7.—The ‘following are 
average prices, Cincinnati base, on ‘“‘soft tex- 
ture” poplar, from Virginia, West Virginia, Ken- 
— and Tennessee, and on Mississippi Valley 
poplar: 


VALLEY— 4/4 5/4&6/4 8/4 
| ee $105@110 $110@115 $115@120 
Saps & selects. 75@ 80 80 85 85@ 90 
No. 4 COih..cs. 53@ 58 58@ 63 63@ 68 
No. 2 com. A.. 32@ 35 35@ 38 38@ 40 
No. 2 com. B.. 25@ 27 27 29 30@ 32 

Sort TExTURE— ‘ 
i ee $115@120 $120@125 $125@130 
Saps & select... 85@ 90 90 95 95@100 
No. 1 com..... 70 T0@ 75 75 80 


No. 2 com. A.. 35@ 40 40@ 45 43@ 46 
No. 2 com. B.. 25@ 27 27@ 29 30@ 32 





CYPRESS SHINGLES & LATH 


Cincinnati, Ghio, Jan. 7.—The following are 
average prices today f.o.b. Cincinnati: 


Shingles 
Best Primes Economies 
Se “cecniekvawneseead $5.70 2.70 ‘ce « 
a” Ugeccnaaecdawsadwes 6.7 4.85 $3.70 
Ml Geudsdwsoenvecsaeee 6.95 5.45 4.80 
O” veadacase (tbtdectae Gee 5.45 4.80 





POPLAR BEVEL SIDING 


Cincinnati, Ohio, Jan. 7.—The following are 
average prices, Cincinnati base, quoted on pop- 
lar bevel siding: 


No. 1 No. 2 
Clear Select com com. 


ee $60.00 $50.00 $30.00 $20.00 
| gp ORs: 60.00 50.00 30.00 20.00 
| _ apt emnnas: 55.00 48.00 25.00 19.00 


Louisville, Ky., Jan. 7.—Present prices are firm 
at the following levels: 


Clear Select No. 1 com. No. 2 com. 
OPE weed $62.00 $52.00 $34.00 $24.00 
By vam vee 60.00 50.00 30.00 22.00 
y agente eee 50.00 47.00 24.00 18.00 





For Editorial Review of Current Market Con- 
ditions See Page 41 


NORTHERN PINE 


North Tonawanda, N. Y., Jan. 8.—Dealers 
have announced a decrease in prices ranging 
from 10 to 15 percent. The reductions have been 
made to meet Pacific coast and Idaho pine 
competition. As the reduced prices went into 
effect only a few days ago, dealers state that 
there has not been sufficient time to note the 
influence the cut will have on buying, but they 
are sanguine about getting their share of the 
business for 1924. 


New York, Jan. 7.—Small quantities of north- 
ern pine have been coming into this market dur- 
ing the holiday season. Placing of orders has 
been limited and in spite of the fact that small 
stocks are held by retailers not a great amount 
of interest is being taken in this wood. Prices 
have shown no change. 

Boston, Mass., Jan. 7.—The New England mar- 
ket for northern pine holds strong and prospects 
are excellent for a good trade during the early 
months of the year. The open weather during 
last fall and early winter stimulated building 
operations and left little northern pine building 
items to be inventoried the first of the year. In- 
quiry from industrial sources is becoming 
more active. Lower grades for packing purposes 


are strong. 
EASTERN SPRUCE 


New York, Jan. 7.—Nearly all of the lumber is 
in the hands of wholesalers and mills are re- 
ported busy with an unusually small supply of 
stock on hand. Many New York kuyers have 
recently returned from Canada and report that 
it is difficult to get what they desire. Prices 
are not on the upswing at this time, but an 
early advance is expected. Supplies on hand 
here are rather limited. 


Boston, Mass., Jan. 7.—Demand for spruce is 
rather better than normal for this time of year. 
Prices are firmly held. Snow is lacking in the 
northern woods and the consequent difficulty 
about yarding logs is certain to make production 
of eastern spruce lighter than usual. Provincial 
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ILLAMETTE is rec- 
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forest areas. All big 
operations out there are 
Willamette equipped. 2 
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We make practically everything re- 
quired in a Saw Mill from the small- 
est Portable to the largest Band. 





ognized as the 4 
standard for the highest , 
type logging machinery A 
in the vast Pacific Coast i? 


random already looks a shade firmer than in De- 
cember. Boards are quiet but sellers’ ideas of 
value have stiffened since southern roofers began 
to advance. Quotations: Dimension, rail ship- 
ments, 8-inch and under, $48; 9-inch, $49; 10- 
inch, $50; 12-inch, $52. Provincial random, 2x3 
to 2x7, $37 to $38; 2x8, $43 to $44; 2x10, $44 to 
$46. New England random, 2x3 to 2x7, $39 to 
$40; 2x8, $45; 2x10, $46; 2x12, $48. Covering 
boards, 5-inch and up wide, 8-foot and up long, 
DIS, $37 to $88; matched, clipped, 10- to 16-foot, 
$40 to $42. 


HARDWOODS 


Chicago, Jan. 9.—Great strength continues to 
feature the market for both northern and 
southern hardwoods. While demand has shown 
no notable development since the first of the 
year, it remains sizable and steady. No marked 
increase is expected until after the close of the 
furniture shows, when furniture interests are 
expected to come into the market heavily. sig 
buying from the flooring and interior trim manu- 
facturers, among others, is also expected to 
materialize as spring draws nearer. Orders 
meanwhile are for small quantities only, but 
are frequent. Dry stocks are low, and prices 
are strong, on about the same level as has pre- 
vailed during the last month. 


North Tonawanda, N. Y., Jan. 8,—Demand is 
more active than usual for the winter. With 
indications bright for a bigger volume of busi- 
ness with the approach of spring, dealers are 
pleased with the outlook for 1924. Lower grades 
are in better demand and stronger in price. 
The tendency on all hardwoods is reported up- 
ward. 


New Orleans, La., Jan. 7.—Hardwood buyers 
still are scarce and prices low in proportion to 
the present overhead cost of hardwood milling. 
A prominent dealer today declared that excep- 
ting Nos. 1 and 2 sap gum there was no item 
of the list that appeared to attract the northern 
consumer. The higher priced woods are going 
begging at important concessions and at a re- 
markably small differential from the naturally 
cheap woods. The week has recorded no price 
changes of consequence. 


Houston, Tex., Jan. 8.—The hardwood market 
is in good shape, altho little business is moving. 
Inventories are being taken, and it will probably 
take about two weeks for normalcy to be restored 
at the mills. Indications are that business will 
pick up considerably in about two weeks. 


St. Louis, Mo., Jan. 8.—Considerable business 
in southern hardwoods has been received during 
the last week, tho it is commented that auto- 
mobile and furniture concerns will not be in 
the market until after the automobile and furni- 
ture shows, which are being held in several 
cities. Red gum continues inactive, but there is 
a strong demand for plain and quartered sap 
gum. Production is still below normal, tho there 
is some improvement in shipments. 


Omaha, Neb., Jan. 8.—With a recent advance 
of $3 to $5 a thousand on oak flooring, and a 
limited supply on hand, Omaha hardwood dealers 
contemplate additional advances immediately 
after spring construction gets under way. Sub- 
stantial buying by individuals, preparatory to 
spring building, has resulted in strengthening 
the market. Some little trouble has been re- 
ported in obtaining shipments of hardwood from 
the South. However, shipments of birch and 
maple from Michigan and Wisconsin are received 
here within two weeks. 


Kansas City, Mo., Jan. 8.—Outside of the motor 
car industry, there is not much activity among 
industrial consumers of hardwoods. Hardwood 
men here believe factory requirements will be 
large as soon as buyers are ready to place 
orders, but that mill stocks are rather low and 
bad weather has hindered operations, especially 
in logging. There is a good demand from retail- 
ers for finish items and oak flooring. Prices are 
rather soft in spots in the list of factory items. 


New ¥ork, Jan. 7.—The inventory season finds 
little activity in the hardwood market. Flooring 
items in oak and maple are leading demand at 
this time. Inquiries are coming in satisfactorily, 
but as few orders are being placed it is easily 
seen that handlers are only trying to keep in 
close touch with the market. 


Boston, Mass., Jan. 7.—Automobile industries 
here are flourishing and are making plans for the 
consumption of large quantities of hardwood 
lumber. Chair-and furniture factories also will 
have heavy requirements to take care of. In- 





quiries for flooring are picking up and quotations 
on the better makes look rather stronger, Pro. 
ducers report light and broken stocks of dry lum. 
ber in the South and additions interfered with by 
heavy rains. Quotations, FAS, inch: Ash, white, 
$120 to $125. Basswood, $95 to $106. Beech, $39 
to $90. Birch, red, $140 to $150; sap, $120 to $195, 
Gum, red, $95 to $105. Maple, $100 to $110. Oak 
white, plain, $115 to $120; quartered, $150 to 
$160. Poplar, $125 to $130. Mountain plain oak 
offered $10 under regular list. Flooring, {2x2\y 
clear: Beech, $84 to $93.50; birch, $90; maple, 
$101.50; oak, white, plain, $100 to $104. 





Cincinnati, Ohio, Jan. 7.—With the opening of 
the new year hardwood dealers are beginning 
to push business again. So far actual buying 
has not developed any considerable volume, but 
the general feeling is better and the outlook 
more encouraging. There has been no change 
in prices. 


Baltimore, Md., Jan. 7.—The feeling among the 
hardwood trade is one of quiet confidence in the 
future and of a stiffening in quotations when 
the demand shall have become normal again after 
the diverting influences of the end of the year 
activities. Output has been appreciably cur. 
tailed, so that available stocks are probably 
smaller than only two weeks ago. Exports are 
without important new developments, but more 
of a disposition on the part of foreign buyers 
to meet the ideas of shippers as to values jg 
seen. 


Columbus, Ohio, Jan. 7.—Hardwood trade 
shows up rather briskly since the first of the 
year. Dealers are coming into the market and 
orders from that source are probably better than 
from factories. Concerns making boxes, auto- 
mobiles and musical instruments are also in the 
market while furniture factories are laying low 
until after the January shows. Railroad in- 
quiries are aS numerous as ever. Oak prices 
at the Ohio River: 

FAS No. 1com. No. 2 com. No. 3 com, 


Quartered $150 $80 $60 

Plain 110 70 58 $20 
North Tonawanda, N. Y., Jan. 8.—Building 

operations have been interrupted by severe 


winter weather during the last few days and 
hemlock, like other woods, has experienced a 
lull. The falling off in consumption is considered 
only temporary, as much building is_ being 
planned for early spring and there is an un- 
usual amount of building in progress for this 
time of year. Inquiries are active and prices 
hold on the same basis as for several weeks. 


New York, Jan. 7.—No large orders for western 
hemlock have been placed in the last ten days. 
Wholesalers are hustling to get rid of some stock 
they have on hand in advance of early cargo ar- 
rivals. Stocks in the hands of wholesalers are 
not unusually large and prices are being cut 
only in isolated instances. 


Boston, Mass., Jan. 7.—There is a very fair 
amount of hemlock inquiry. Eastern and north- 
ern hemlock quotations are held about steady, 
while western hemlock is the subject of con- 
cessions. Eastern clipped boards, 10- to 16-foot, 
sell at $39 to $40, and all 12-foot boards at $38 
to $39. 


NORTH CAROLINA PINE 


New York, Jan. 7.—Trade in North Carolina 
pine has been slow during the last week. The 
advance in prices has been temporarily checked 
by inactivity of retailers, but wholesalers report 
that inquiries indicate unusual interest in this 
wood. The fact that shipments can be obtained 
promptly is giving confidence to distributers 
who in some instances expect a rush. Roofers 
continue in good call. 





Boston, Mass., Jan. 7.—Trade in North Caro- 
lina pine is rather quiet. Inquiries from retail 
yards and finish mills are beginning to pick up, 
however. Many residential building operations 
are under way. Rough edge, 4/4 under 12-inch, 
is $58 to $62. Shortleaf roofers are firmer and 
prices still tend upward. The low range on 
shortleaf flooring, 1x4: A rift, $90; B rift, $85.59; 
C rift, $70; B&better flat, $56.50. Partition, 
B&better, }4-inch, $56.25. 


Baltimore, Md., Jan. 7.—Relatively few orders 
were placed for North Carolina pine last week 
Quotations are firmer, and no offers of conces- 
sions are being held out. Assortments on the 
wharves here are comparatively small. 
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FIR, SPRUCE, CEDAR 


Chicago, Jan. 9.—The Douglas fir market is 
pcoming more active daily, with retailers both 
in the city and country coming into the market 
gith increasing freedom. Inquiries are plentiful, 
and much business is in prospect. The mills 
meanwhile have little stock to offer the rail 
ade and are making no attempts to force 
ade. Prices on a number of items have ad- 
yanced $2 since the first of the year, and are 
strong thruout the list. 


san Francisco, Calif., Jan. 5.—Altho the fir 
market was rather weak in California during 
the latter part of the year, the curtailment of 
production with many mills in the North closed 
jown since Christmas for repairs and on account 
of cold weather, has had a beneficial effect. A 
jumber of steam schooners are tied up and if 
jw grade lumber is not forced into this market 
0 rapidly, prices are likely to show further 
improvement. After the completion of the an- 
nual inventories California yards will be more 
inlined to buy. 


Omaha, Neb., Jan. 8.—There has been a recent 
advance of $2 a thousand on fir, and an addi- 
tional advance of $1 is not improbable, according 
to Omaha dealers. Because of the great amount 
of building carried on for 1923 in the city’s 
record-breaking construction year, even until the 
jay before Christmas, stocks of dimension and 
common lumber are very low. 


Kansas City, Mo., Jan. 8.—The fir market is 
beginning to broaden perceptibly and prices 
show more strength than for some time. Boards 
are in good demand and dimension is being called 
fr in quantities. Some mills have placed re- 
strictions in the quantity of boards to a car and 
other mills have restrictions on specified lengths. 
Wholesalers are reported to have been buying 
largely in boards, owing to growing scarcity of 
southern pine. 





New York, Jan. 7.—The Douglas fir market re- 
mains fairly firm and is doing well considering 
the season. Shipments are smaller than usual 
and the trade lacks the excitement that pre- 
vailed during the fall months. Distributers pre- 
dict a spring business that will overtop that of a 
year ago. A rise in prices is expected. Western 
spruce remains quiet. 

Boston, Mass., Jan. 7.—An anomalous situation 
has developed in the New England market for 
Douglas fir, western spruce and cedar, demand 
isreally good for this time of year and yet there 
are decided irregularities in prices. Higher 
grades, for which the call is comparatively quiet, 
are steady to firm, while quotations on the lower 
grades, which are moving in fairly substantial 
volume the last few days, are so erratic as to be 
really uncertain. There are chances to buy a 
round lot of Douglas fir at $35 to $36, ship’s 


tackle, Boston. 
CYPRESS 


New Orleans, La., Jan. 7.—The volume of 
orders for cypress has picked up rapidly during 
the last week. A good many retail yards are 
how prepared to put in orders in preparation 
for the new year’s business. Prices have re- 
mained unchanged for the period. Bad weather 
fas affected operations at some mills. There 
has been no complaint regarding car supply but 
itis feared that some shipments to northern 
territory may be snowbound. 


St, Louis, Mo., Jan. 8.—Prices on both red and 
yellow cypress remain unchanged. Demand for 
ted cypress continues firm, and is well distributed 
practically all items. In yellow cypress, how- 
‘ver, the market is inactive. 





Kansas City, Mo., Jan. 8.—Cypress demand is 
slow here and buyers seem to come into the mar- 
ket only as a last resort. Some eastern retailers 
have been buying and there is a small demand 
‘or factory stock and moldings, but there is little 
business coming from country yards. 


Cincinnati, Ohio, Jan. 7.—-Cypress business is 
slow and prices steady. Little progress has been 
made since the holidays but distributers expect 
demand to pick up soon. 

Boston, Mass., Jan. 7.—Sellers are becoming 
Somewhat urgent in their efforts to secure cy- 
Press orders, while demand is on the quiet side, 
— the natural consequence is a slightly softer 
One of prices. There has been no actual revision 
of Pricelists, however, and some distributers firm- 
Y refuse to make concessions. Inquiries are now 

8ininng to pick up a little. Quotations: FAS, 
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finished flooring. 








Tennessee Mountain Oak surrounding 
our Glen Mary Mill, and we have shown 
our gratitude by the infinite pains which 
we have taken in the changing of this 
valuable asset from rough lumber into 


THE AMERICAN HARDWOOD FLOORING CO. 
111 WEST WASHINGTON ST., CHICAGO, ILL. 


{ TWELFTH IN AN ADVERTISING SERIES 
PREPARED IN OUR OWN OFFICES 

















4/4, $98 to $105; 5/4 and 6/4, $103 to $110; 8/4, 
$108 to $121; 12/4, $130 to $136. Selects, 4/4, $83 
to $93; 5/4 and 6/4, $88 to $98; 8/4, $95 to $101. 
Shop, 4/4, $53 to $63; 5/4 and 6/4, $65 to $71; 
8/4, $75 to $85. 


New York, Jan. 7.—No price changes have 
taken place in the cypress market in the last two 
weeks and the trade remains quiet. Railroad 
shipments are coming thru promptly. Distrib- 
uters believe that if railroad conditions continue 
satisfactory it will serve greatly to curtail water 
arrivals of this wood in future. 


Baltimore, Md., Jan. 7.—Cypress inquiry is fair 
and mills show no disposition to stimulate busi- 
ness by offers of concessions. In fact, the talk 
is for the most part of higher prices in the near 
future and of comparatively small stocks at a 
time when distribution did not exceed moderate 
proportions. 


WESTERN PINES 


Chicago, Jan. 9.—Local distributers report that 
demand for western pines has improved ma- 
terially since the first of the year. Yard items 
have figured most largely in this improvement, 
but shop lumber, tho still slow, is also in a 
better position. The tightening of the southern 
pine market causes retailers to show a great 
deal of interest in western pines. Boards are in 
particularly strong call. Nos. 3, 4 and 5 are 
very scarce and are about $4 higher than on 
Dec. 1. No. 2 common stocks also are becoming 
broken and are strengthening. Fir and larch 
also occupy a strong position, and are expected 
to advance at any time. ° 


San Francisco, Calif., Jan. 5.—The year opened 
with things looking up in the California white 
and sugar pine industry and manufacturers con- 
fident that stocks are not too large for the re- 
quirements of their markets, despite heavy pro- 
duction in 1923. No. 1 shop and No. 3 clear are 
scarce. No. 2 shop has been moving steadily 
during the last sixty days and the situation is 
firmer than for a long time. 


Kansas City, Mo., Jan. 8.—Demand for west- 
ern pines is coming back in good shape, with lib- 
eral orders for factory stock being placed by 

” 


millwork plants and other industrial consumers. 
California white pine is in especially good de- 
mand. There has been some increase in call for 
yard stock by eastern retailers. In the Middle 
West, demand for yard stock still is slow. 


New York, Jan. 7.—A number of transit cars of 
western pine, particularly No. 3 common, have 
been coming into the market during the holidays. 
This has caused a sagging of prices that to all 
appearances will be only temporary. Whole- 
salers report that inquiries coming in at present 
are not producing business, as underbidding is 
going on to a much greater extent than for 
sometime. 


Boston, Mass., Jan. 7.—Inquiries for western 
pines are increasing in number and importance. 
Retailers show more interest in prices and de- 
liveries for estimated late winter and early 
spring requirements. Idaho white pine appears 
to be gaining in popularity and prices look a 


shade stronger, as do other western pines. Quo- 
tations on Idaho white pine: 

1x4 1x6 1x8 1x10 1x12 
No. 1 com....$66.50 $67.50 $66.50 $69.50 $83.00 
No. 2 com.... 56.50 57.50 655.00 55.00 ..... 
No. 3 com.... 41.50 45.00 46.50 46.50 47.50 


REDWOOD 


San Francisco, Calif., Jan. 5.—There is a very 
optimistic feeling in the redwood industry, with 
prices now at a point where they appeal to 
buyers. Stocks are none too large for the re- 
quirements of the markets. With production 
around 500,000,000 feet during 1923 and a fair 
demand, both domestic and export, the outlook 
for 1924 is considered favorable. Shipments have 
almost kept pace with production. 


Kansas City, Mo., Jan. 8.—Factory buyers are 
continuing to place a good volume of business 
with redwood mills, and short pieces have been 
easy to sell. Demand from retailers is not very 
strong, and runs mostly to moldings and frames. 


Boston, Mass., Jan. 7.—Annual inventories are 
revealing very light stocks of redwood and 
broken assortments to be filled in during the 
next few weeks. Distributers are encouraged by 
the increasing volume of inquiries to believe that 
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REE BOOK—Here is an interesting book of 100 pages. 
Its title is: “SHINGLE SUGGESTIONS IN HOME 
BUILDING.” Every lumber merchant should have one 
of these books on his desk—it’s FREE. Its 100 pages are pro- 
fusely illustrated with photographs, charts and architects’ draw- 
ings, giving interesting and instructive facts regarding the use of 
BRITISH COLUMBIA EDG-GRAIN INSPECTED RED 
CEDAR SHINGLES. We will gladly mail you a copy FREE 
upon receipt of request written on your business stationery. 


Trade Extension Bureau of 


Shingle Manufacturers’ Association of British Columbia 


Dept. AL-6 
Metropolitan Building VANCOUVER, Canada 




















Sawing Daily about 80 M feet of 


Maple and Birch 


from very choice logs. 


Do you want something Special Quick ? 





Stack Lumber Company 


ESCANABA, MICH. 














retail dealers and industrial consumers will pe 
prompt to take advantage of the more atractiye 
prices permitted by the recent adjustment of 
mill quotations. 


SOUTHERN PINE 


Chicago, Jan. 9.—A greatly increased demang 
from retailers everywhere is reported by loca] 
distributers. Mill stocks are becoming badly 
broken, and it is increasingly difficult to place 
orders for mill shipment. Prices have advanceq 
an average of at least $1 thruout the list since 
Jan. 1, and are very strong at the new level, 
Distributers say that the outlook is for an in. 
definite period of strong lumber demand. 

New Orleans, La., Jan. 7.—There was a con- 
siderable jump in shipments of southern pine 
during the week and a somewhat smaller jn. 
crease in production, but a recession in orders, 
Prices have not been affected by the statistica] 
position but by a general enthusiasm that has 
stimulated higher prices. There have been some 
advances of $1 a thousand since last week. The 
week’s weather has been bullish, since the worst 
cold spell in a quarter century has swept the 
pine belt. 


Houston, Tex., Jan. 8.—Southern pine is moy- 
ing briskly from those mills with stocks suffi- 
cient to take care of the orders. Other concerns 
are not undertaking to handle any business until 
logging camps have had time to catch up. A 
few days of fair weather have done much toward 
restoring normal conditions. 


Omaha, Neb., Jan. 8.—Southern pine from 
Arkansas and Louisiana, used for exterior finish 
work, has followed in the wake of the price 
advance of fir, having registered an increase of 
$2 a thousand. Difficulty is reported by Omaha 
dealers in getting quick shipments. 


Kansas City, Mo., Jan. 8.—Demand for south- 
ern pine continues good and the volume of busi- 
ness has been large enough, sales managers say, 
to create shortages at some mills, especially on 
No. 2 boards, which are practically sold out at 
some mills, and in No. 3, which are very scarce. 
Stock sheets are full of holes and orders that do 
not fit in are being turned down regularly. 
Mixed-car orders are getting harder to place. 
These conditions have resulted in numerous ad- 
vances, and prices today are $1 to $2 higher than 
a week ago over practically the whole list. Mill 
shipments have been very slow because of bad 
weather in the South. 


New York, Jan. 7.—Shipments of southern pine 
to this territory have been more or less limited 
of late, due in great measure to the fact that 
lumber can be obtained when promised. Prices 
hold their own in all items and there is no indi- 
cation that weakness displayed in the late fall 
will return. 


Minneapolis, Minn., Jan. 8.—Retail and in- 
dustrial demand for northern pine has improved 
slightly in the last week. A spurt in business 
is looked for after the convention of the North- 
ern Pine Manufacturers’ Association which will 
be held here Jan. 21. 


Cincinnati, Ohio, Jan. 7.—There is little change 
in the southern pine market. Business is slow 
and prices draggy, but inquiries are beginning to 
come in with more frequency and indications for 
better business are encouraging. 





Boston, Mass., Jan. 7.—Demand for southern 
pine is only fair, but increasing volume of in- 
quiries indicates that interest is reawakening. 
Prices are steady and some items are firmer than 
in December. Roofers are decidedly stronger and 
the tendency continues to be toward higher 
levels. There has been business this week in 
No, 2 common air dried, 1x6, at $32. Longleaf 
flooring quotations show a stiffening tendency. 
High range of quotations on 1x4: A rift, $100; 
B rift, $92.50; C rift, $87.50; B&better flat, $60. 
Partition, B&better, 34-inch, $60. Longleaf di- 
mension is stronger. Local wholesale yards are 
maintaining their lists on a uniform basis but 
some of the mills have added $1 to their Decem- 
ber prices for dimension. 


SHINGLES AND LATH 


New Orleans, La., Jan. 7.—This has been 4 
stagnant week in the shingle and lath trade, due 
to the holiday let-up. Prices are steady. Many 
retailers are short of stock in one or both prod- 
ucts and will begin stocking up shortly. 


Houston, Tex., Jan. 8.—Practically no shingles 
have moved since the recent advances by — 
coast manufacturers, amounting to about 2 
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cents @ thousand. Lath stocks are about ex- 
pausted, due to the shut down at the mills. 
prices remain the same as for the last month 
or so—$3.75 and $2.75. 


st. Louls, Mo., Jan. 8—Prevailing prices on 
shingles are $3.25 for clears, and $2.75 for stars, 
Pacific coast base. There is very little demand, 
despite reports that several large mills have shut 
down. Lath are quoted at $5.50 for No. 1 and 
34.50 for No. 2, f. o. b., St. Louis. ; 





Omaha, Neb., Jan. 8.—There has been no 
change in the market for shingles and lath, the 
former being governed to a considerable extent 
py mills’ ability to get transportation at this 
time of year. Supplies of shingles and lath are 
sufficient to take care of winter building. 


Kansas City, Mo., Jan. 8.—Shingle prices here 
this week on mill orders are 15 cents off what 
was asked a week ago, mill orders being taken at 
$3.10 for clears and $2.60 for stars, and some 
few transit cars were sold for less. A good many 
retailers, foreseeing a jump, placed orders be- 
fore the advance, so that those who place mill 
orders now, do so out of necessity. Demand for 
siding is small. Call for lath is slow, except 
in southern pine for which buyers show a pref- 
erence. Prices here have not changed, 


New York, Jan. 7.—Demand for eastern spruce 
lath maintains a seasonal average. Stocks are 
just about large enough to keep dealers from 
worrying and good shipments are expected in 
about Jan. 15. Prices hold at the same levels 
that prevailed just before Christmas. The west 
Coast shingle market is in a healthy condition 
and retailers say it is not their intention to add 
to stocks for the time being. 


Minneapolis, Minn., Jan. 8.—After a few weeks 
of steady increase the price of red cedar shingles 
has come to a stop. Clears retail at $3.25 and 
stars at $2.75. This is the highest price quoted 
for some time. There is little trade either from 
local or rural sources. 


Boston, Mass., Jan. 7.—Important transactions 
in shingles are few and far between just at 
present. The low range on white cedars is $5.40 
for extras and $4.75 for clears, while some of 
the fancy makes are held at $6 and $5.50, re- 
spectively. Red cedars are a litle stronger this 
week, best British Columbia, XXXXX, being 
quoted at $5.66. to $5.71. Spruce lath continue 
to move slowly. Transactions in 114-inch at $7.50 
are reported, but the majority of producers now 
quote $7.75; the full range on 1%-inch is.$8.50 
to $9. Stocks of furring in first hands are be- 
coming exhausted and the market looks stronger, 
1x2 bringing $39. Offerings of spruce and pine 
clapboards are light and despite quiet demand 
the market is steady at $120 for spruce extras 
and $115 for clears. 


Columbus, Ohio., Jan. 7.—Shingle trade is im- 
proving. Rural dealers are the best customers, 
altho some orders are being booked from city 
dealers. Receipts are increasing. Prices are 
steady and there is a tendency to advance. Red 
cedar stocks, extra clears are quoted at $4.45 
and extra stars at $4, delivered. British Colum- 
bias, XXXXX, sell fairly well. Other varieties 
are quiet. Lath trade is steady and prices are 


unchanged. 
MAHOGANY 


Boston, Mass., Jan. 7——Mahogany trade already 
is picking up in activity after the temporary 
slackness for anual inventories. Production is 
on an Overtime basis and prices are strong. Im- 
proving demand from furniture and chair fac- 
tories is becoming a feature. Quotations on air 
dried stock, f. 0. b. Boston: 

4/4, 5/4, 6/4 & 8/4 10/4 & 12/4 


Ld | RC ee $210 $220@$240 
No. 1 common .... 180 190 
No. 2 common .... 120 145 


No. 3 common broken asortments only at $55 


BOXBOARDS 


Boston, Mass., Jan. 7.—Inquiries for boxboard 
and shook are picking up. Packing lumber of de- 
sirable quality brings firm prices. Good pine 
boxboards, inch, are steady at $40, and fairly 
merchantable stock is quoted at $34 to $37. 
Mixed lots of inch boxboards are available at 
$25 to $30. 


MULES ARE STILL used extensively for hauling 
logs and lumber, especially in the South. In 
the number of mules on farms, Texas ranks 
first, Georgia second and Missouri third. 














(F- BRITISH COLUMBIA 
RED CEDAR SIDING 
































Our modern plant at Port Moody, B. C, 


It’s Easy to Obtain Our Branded Siding— 
Order from the following representatives:— 


W. A. Webster Co., Cc. C. Cronen Co., 
201 Devonshire St., Waterloo, lowa. 
Boston, Mass. 
Moore & Simpson, 


R. S. Coryell, Brandeis Blidg., 
38 Park Place. Omaha, Nebr. 
Newark, N. J. 
T. W. Sanborn, 
- ee. Reliance Bldg., 
Cleveland, Ohio Kansas City, Mo. 
John P. Wilkes Co. Gulf River Lbr. Co., Ltd. 
Kelsey Bldg., Lindsay, Ont. 
Grand Rapids, Mich. 
Sine Bros. Lumber Co a te ay Ltd., 
parte hice ” ronto, Ont. 
917 Wrigley Bidg., — 
Chicago, Ill. 


4” to 8” Clear “A” Bevel Siding 
10” to 12” Bungalow Siding 
In Straight Cars. 


Our name is stamped on all siding. Order direct or specify 
siding with our name on it to be shipped in mixed cars with 
shingles from your favorite B. C. shingle mill. 


Thurston-Flavelle, Ltd. 


PORT MOODY, B. C. 
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If You Want the Best 


Hardwood Lumber 


BIRCH BASSWOOD HARD MAPLE 
SOFT OR ROCK ELM 


Write or Wire 


TIPLER LUMBER CO. 


TIPLER, WISCONSIN 
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Every Audit Should Be 


A Detailed Audit 


The leaders in practically every field of business 
now regard the Detailed Audit as an absolute 
necessity. The Reserve Cities Bankers Associa- 
tion, and most of the Credit Associations through- 
out the country, stand on record as preferring it 
to the Balance Sheet Audit. 


Offering an expert and independent study in 
detail of the items represented in mass by 
balance-sheet figures, the Detailed Audit not 
only verifies, but clarifies. It digs beneath the 
figures and reveals the buried facts. 


Every audit should be a Detailed Audit. It 
brings to light avoidable leaks and wastes. It 
finds the flaws in accounting, in credit and col- 
lection methods. It presents the cause, and the 
effect, of financial policies. It points to possi- 
bilities for greater profits. 


Free from the qualified statements of the Balance 
Sheet Audit, the Detailed Audit is the ideal basis 
for credit. Complete in its presentation of the 
facts behind the figures, it is the only basis for 
executive plans and action which lead to progress 
and success. 


ERNST & ERNST 


AUDITS — SYSTEMS 
TAX SERVICE 


NEW YORK CLEVELAND DETROIT MINNEAPOLIS LOS ANGELES 
BUFFALO CINCINNATI GRAND RAPIDS S&T. PAUL ATLANTA 
ROCHESTER TOLEDO KALAMAZOO DAVENPORT NEW ORLEANS 
BOSTON COLUMBUS PITTSBURGH INDIANAPOLIS DALLAS 
PROVIDENCE YOUNGSTOWN WHEELING sT. Louis HOUSTON 
PHILADELPHIA AKRON ERIE KANSAS CITY FORT WORTH 
BALTIMORE CANTON CHICAGO OMAHA SAN ANTONIO 
RICHMOND DAYTON MILWAUKEE DENVER waco 
LOUISVILLE SAN FRANCISCO 


FEDERAL TAX OFFICE: 910 To 918 MUNSEY BLDG., WASHINGTON, D. C 
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Fir Lumber Production and Sales Chart 


Based reports WestCoast Lumbermen's 
Association for about 140 mills 


us 






ho 
105 


Published 
Monthly 


EXPLANATION: Solid black above base line indi- 
cates excess sales over production per month. Black 
below line indicates sales less than production. 


FREE MONTHLY REPORT SENT ON REQUEST 


SSESSIS ASSES sss eusasvovsay ve vssyssszsVsess 


You will profit by submitting your Fir requirements for wire quotation. 


WORTH LUMBER COMPANY 


Rail Shippers of Fir White Bldg., SEATTLE, WASH. 
Your Fir orders are handled as tho you were on the Coast giving them your personal attention. 











News Letters 


(Continued from page 76) 
PHILADELPHIA, PA. 


Jan. 7.—Extremely cold weather has not sloweg 
up building here and in nearby sections. Despite 
the fact that many of the banks here appear to be 
holding back on loans, and that a good many of 
the building and loan associations have loaned oyt 
nearly all of their funds, business shows signs of 
increasing. The lumber yards in New Jersey are 
buying large amounts. They have been buying cars 
in transit, as many of them are in urgent need of 
lumber. Some local yards have not completed 
their inventories and are not ready to come into 
the market, while others are buying transit cars 
freely, and are ordering mill shipments for prompt 
delivery, which today means about three to fiye 
weeks. Quick shipment can not be secured, ag jt 
is impossible to haul over roads in the South, go 
many mills have not started their plants going 
since the holiday shutdown. 

In southern pine an advance of about $5 has 
taken place within five weeks and many fear that 
the advance has been too rapid. It looks ag if 
another dollar will be realized very soon unless 
better weather arrives in the South. Southern pine 
roofers and boards are today selling to the yards 
at these prices: 1x6-inch (%x544-inch), $31; 1x8- 
inch, $32; 1x10-inch, $32.50, and 1x12-inch, $33, 
Framing, 10- to 16-foot, ™%-inch scant, is: 2x3- 
inch, $82.50; 2x4-inch, $32.50; 2x6-inch, $31; 
2x8-inch, $32; 2x10-inch, $33, and 2x12-inch, 
$33.50. Long lengths are very scarce and bring 
premiums. Southern hemlock seems stronger at 
$38 base. Hardwoods appear to be in better de. 
mand, especially the grades above No. 1 common, 

John W. Coles, well known Philadelphia whole- 
sale lumberman, is making an extended business 
trip to Seattle, Wash., and points in Oregon and 
California. On this trip Mr. Coles is visiting sev- 
eral of his large connections in these three western 
States who have been shipping to him by water 
large quantities of fir and hemlock. Mr. Coles 
probably will so enlarge his connections on the 
Coast that it will make him one of the leading 
eastern factors in Pacific coast lumber products. 


BOSTON, MASS. 


Jan. 8.—While the usual early January quietness 
prevails in most branches of the New England mar- 
ket there is increasing activity in demand for some 
items. The undertone of prices is thought to be 
firmer. One very strong advantage this year is 
the comparatively free rail movement of lumber 
into New England. Present prospects for 1924 
building construction promise a ready market for 
all the lumber eastern mills can produce this year, 
handicapped as they are by delay in the logging 
season due to lack of snow in the woods. Reports 
from the thirty-five cities in Massachusetts show 
permits for building operations granted last No- 
vember aggregated $10,914,484 in value, a gain of 
17.3 percent over November, 1922. In fifteen of 
the cities there were increases in November over 
October. Of the November total, 60 percent was 
for residential construction. 

A. E. Clarke, well known thruout New England 
as selling agent for the I. M. Pierce Sales Co., and 
more recently with the I. N. Chase Lumber Co., has 
joined the organization of the Davenport-Evans 
Co., specialist in steamer deliveries of Douglas 
fir 





After holding a prominent place in the eastern 
and export lumber trade for more than sixty-seven 
years, the Skillings, Whitneys & Barnes Co. has 
retired and its affairs are being wound up. George 
L. Davis, manager of the Boston office for twenty 
years, is starting in business for himself. He will 
deal in white pine and Pacific coast stock. 

The Atlantic Lumber Co.’s recent additions in 
Sardis, Ga., have increased its production to about 
200,000 feet a day, of which more than three- 
quarters will be southern hardwoods. With its 
purchases of George stumpage aggregating about 
100,000,000 feet, the company also acquired a mill 
with capacity of 30,000 feet a day and is erect- 
ing another mill with double that capacity. Its 
new stumpage consists of cypress, poplar and short- 
leaf pine. 

Announcement is expected in the near future of 
the permanent organization of the retail lumber 
salesmen of eastern Massachusetts in an associa- 
tion for frequent and regular discussion of efficient 
salesmanship and trade ethics. It is possible that 
wholesale salesmen will also be admitted to mem- 
bership. This is the direct result of an interesting 
meeting held last month at the University Club, 
under the auspices of the Lumber Trade Club of 
Boston. A permanent organization was suggested 
at that time and the suggestion was very cordially 
received. 

Lumber arrivals at Boston by water: Schooner 
Eveline Wilkie, Bridgewater, N. 8., 338,877 feet 
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nemlock, Dunfield Lumber Co., 166,422 feet of 
which is for Plymouth, Mass. Schooner Ena F. 
parsons, Walton, N. S., 750 pieces of spruce piling, 
smith Piling & Teaming Co. Schooner Nellie Eaton, 
st. John, N. B., 15,772 pieces spruce scantling, 
Blanchard Lumber Co. Schooner Peaceland, Parrs- 
poro, N. 8., 250,000 feet spruce, Blanchard Lumber 


Co. 

The Leatherbee-McDonough Co., succeeds Clif- 
ton F. Leatherbee (Inc.), without change in per- 
sonnel or methods of doing business. 


MACON, GA. 


Jan. 7.—Buying of shortleaf roofers might be 
considered brisk. With a number of the more de- 
pendable buyers coming south to visit the mills, 
and many of them buying fifty or sixty cars from 
each of several mills, it looks as if the market was 
in for a steady rise. Several buyers have bought 
three hundred to six hundred cars, and would have 
pought more if it had been possible. Inch boards 
are particularly active and prices have been ad- 
yancing at about the rate of $1 a week since the 
fourth week in December. The wiser manufac- 
turers do not like to see too rapid a rise. How- 
ever, perhaps the price will reach $24 and $25 by 
the first of March. The two-inch market is en- 
joying about the same popularity as the boards. 
Finish is moving freely, but has not advanced 
quite as rapidly as the other shortleaf items. 
Prices current today as reported by several of the 
leading manufacturers are as follows: 


Roofers— Dimension— 
OE. Were aco ware $16.50 ZIB-16" cccces $21.00 
MD. inc. ace ee 21.00 SIS-18" cccccs 22.00 
 Giusecics 22.00 238-20- .ccccve 22.50 
| a arree 22.00 2x10-10/16’ 20.50 
Pe ecccne wes 22.00 yt | Gr 21.00 

Dimension— > 1 |, rr 22.00 
2x3-10/16’ ...$21.00 2310-20 ..ccee 23.00 
MAGES .cccces 22.50 2x12-10/16’ 21.00 
FIBZO wc ciece 24.00 yo |, 21.50 
2x4-10/16° ... 21.00 2E32-38 cciccws 22.50 
BING ik ckaen 22.50 S226 cv ccces 24.00 
BIaU 26.55% 2% 23.50 Finish— 
2x6-10/16’ - 19.00 1x6-12” B&better 
TIGRE te tes 20.50 air dried ...$32.50 
BIGRZO seccaes 22.00 1x6-12” B&better 
2x8-10/16’ ... 20.50 kiln dried .. 47.00 

LAUREL, MISS. 


Jan. 7.—The mills in this immediate vicinity 
have nearly all resumed operation, but production 
for last week and this will be below normal. The 
mills have been handicaped by continued rains and 
extreme cold. There has been a decided increase 
in prices of yard and shed stock, especially in the 
lower grades. Items of No. 2 common have ad- 
vanced $3 to $5 in the last two or three weeks. 
Timbers probably show less advance than any other 
items, altho there is now a considerable inquiry 
for specials. Recently a number of northern and 
eastern buyers, both wholesale and retail, have 
been calling on the mills and placing orders for 
considerable quantities of lumber. 

Eastman, Gardiner & Co. are placing J. S. Street, 
of Laurel, on the road in Ohio and West Virginia, 
to cover territory formerly covered for them by 
James H. Heyl. 

On Friday, Dec. 28, Charles Green, vice presi- 
dent and general manager of Eastman, Gardiner 
& Co. and president of the Laurel Country Club, 
played golf with Jeff Adams, local club professional, 
in an exhibition on the links of the Laurel Country 
Club, and tied Arthur Havers, British Open Golf 
Champion, and James Ockenden, holder of the 
French open title. Eighteen holes were played, 
both teams using 154 strokes to negotiate the 
course. The individual scoring was: Havers, 78, 
and Ockenden, 76. Green, 81, and Adams, 73. 
Par for the course is 72. 


DULUTH, MINN. 


Jan. 7—Lumber trade was seasonally quiet on 
this market during the last week. Inquiry has 
been better than usual at this season, according 
to jobbers. One dealer reported the receipt of an 
eastern inquiry for mixed northern pine lumber 
for cargo shipment. That came on top of an in- 
quiry for a round lot of lower grade lumber re- 
ceived during the preceding week. Operators of 
retail yards at Duluth and Superior, and in towns 
over the territory assert that they are figuring 
upon a much larger number of bills of material 
for houses than a year ago. Sawmill companies 
are said not to be showing any disposition to tie 
up any large contracts for northern pine lumber at 
current quotations. The movement of western pine 
this way is light, and operators of interior finish 
Plants are of the opinion that price lists in that 
material are likely to be marked up at any time. 
Stocks in retail yards in northern and central 
Minnesota are low. 

Lumbering operations will be upon a much larger 
Scale this winter than had appeared to be prob- 
able up till recently. Officials of the Scott-Graff 


Send for the mon- 
ograph “Apprais- 
als as a Founda- 





An American Appraisal pro- 
vides the facts tor setting up 
proper depreciation charges 





tion for Property 
Records” 





Their Treasurer paid 
$1624.37 for this 


Without it they could not tell what their 
profits and costs really are or have been— 
nor could their accountants or bankers tell 


HEY are one of thousands of 

examples that show the swiftly 
growing realization by managers, ac- 
countants, and bankers that permanent 
assets—a company’s property dollars 
—are harder to keep track of than cur- 
rency dollars, and have just as impor- 
tant a bearing on costs and profits. 


The usual books of account do not, 
and often cannot, keep proper track of 
property dollars. An additional book 
is needed, An American Appraisal. 


It costs no more than a ledger costs 
per year, and can quickly earn many 
times its price. 


The usual books of account and their 
keepers generally do not and cannot 
distinguish accurately between capital 
and expense charges. An American 
Appraisal enables them to do this. 


The usual books of account generally 
apply depreciation by rule-of-thumb 
methods. They are unable to check 
the accruals by the only accurate 
method, namely, a disinterested, thor- 


THE AMERICAN APPRAISAL 


ough and expert examination of the 
property, the findings of which are 
checked by really available data on 
similar property. 

An American Appraisal checks de- 
preciation due to wear and tear, 
exhaustion and obsolescence in this dis- 
interested, thorough and provable way 
and supplies the data for more accurate 
computation of costs and profits. 


In this and many other ways An 
American Appraisal is an indispensable 
check on the books of account. 

It is the product of an organization 
made up of more than a thousand mem- 
bers to insure accuracy and provability 
in property analysis and valuation. 


A generation of experience checks its 
judgments on depreciation and obsoles- 
cence. 

The superiority of its work and 
methods has made it the largest ap- 
praisal organization in the world. 

Send for the monograph “Appraisals 
as a Foundation for Property Records.” 


CoMPANY, MILWAUKEE 


Atlanta, Baltimore, Boston, Buffalo, Chicago, Cincinnati, Cleveland, Detroit, Indianapolis, 
Los Angeles, Minneapolis, New Orleans, New York, Philadelphia, Pittsburgh, 


San Francisco, St. Louis, Seattle, Syracuse, Washington. 


The 


Canadian Appraisal Company, Ltd., Montreal, Toronto 
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A. R. WILLIAMS MACHINERY CO., 








Facts 


you should know concerning the 


GRAND RAPIDS VAPOR KILN 


Vapor Process 


Lumber is subject to heating and intense moistening in 
the initial saturated air period. This treatment tends to 
remove the cell contents completely. It leaves the lum- 
ber expanded and plump, and eliminates the usual in- 
ternal strains and stresses caused by uneven drying and 
resulting in checking, honey combing and warping. 
Lumber so dried is practically permanent in dimension 
and independent of atmospheric changes. 


Service 


Complete engineering and contract service, consultation, de- 
signing, installation, equipment, operation and remodeling. 
Preliminary conference on kiln layouts. Partial service through 
engineers and architects or complete service, making all build- 
ing plans and specifications, supplying and installing all equip- 
ment, demonstrating and training operators. A\ll under definite 
guarantee as to cost and output. Kilns remodeled under defin- 
ite guarantee of better and more economical drying. 


Products 


Lumber Dry Kilns, Yard and Factory Layouts, Lumber Handling Equip- 
ment, Testing Instruments, Construction and Maintenance Specialties. 
Write for our technical booklets covering practically every phase of 
wood curing problems. Free! 


GRAND RAPIDS VAPOR KILN 


ENGINEERS — MANUFACTURERS -—- CONTRACTORS 
Main Office and Factory, Grand Rapids, Mich. 
REPRESENTED ON THE PACIFIC COAST BY E. F. TINDOLPH, 
5539 White-Henry Stuart Bldg., Seattle, Wash. 


FOREIGN OFFICES: 

THE OLIVER MACHINERY CO., 
Manchester, England 

HAMPE & HARTWIG, Hamburg, Germany 


St. Johns, N 














H. B. Waite 


Minnesota Tranfer Shipment 





Friendly Relations 


Exceptional Quality 
Service That Satisfies 
Moderate Prices 
Fair Dealing 


Lumber Company 
MINNEAPOLIS, MINNESOTA 


‘Long Fir Joists and Big Timbers’’ 
Mill Shipment 








es 


Lumber Co. asserted that its log supplies promig 
to. be much heavier this season than last year, It, 
mill will resume sawing for the season about 
March 1. Outputs of pulpwood have attaineg 
heavy proportions and contractors are shipping 
wood to the mills so heavily that it is predicteg 
embargoes will be put on shortly in order that 
congestion may be avoided. Curry & White, of 
Duluth, mentioned that they are planning upon 
an output of 25,000 cords to be shipped by watery 
to the East from Two Harbors, Minn. Lath op. 
erators plan call for much heavier outputs than 
year ago. The Bayly-Thompson Co. is preparing 
for full operations of its lath mill at Duluth this 


spring. 
TORONTO, ONT. 


Jan. 7.—S. A. Skead, who for many years was 
engaged in the wholesale and retail lumber bugj. 
ness in Calgary, Alta., and was many years ago 
in the exporting line in New York, has joined the 
sales staff of the A, E. Gordon Lumber Co., ang 
will look after the white pine sales for that firm 
in New York and other eastern States. 

KE. D. Harper, who for the last year has been 
on the selling staff of the A. E. Gordon Lumber Co, 
Toronto, has joined the sales force of the Hockey 
Lumber Co., Toronto. 

The many friends of William J. Smith, president 
of J. B. Smith & Sons, wholesale and retail lumber 
dealers, Toronto, are pleased to learn that the 
recent operation which he underwent in the Toron- 
to General Hospital was successful and that he 
is now recovering his strength. 

J. E. Gardiner, of P. W. Gardiner & Son, Galt, 
Ont., was recently reélected a member of. the 
municipal council of that city. 

Mark E, Cummings, who has been connected with 
the hardwood lumber industry for many years and 
has represented some of the largest organizations, 
will represent Edward Clark & Sons, of Toronto, 
at Detroit, Mich., in the sale of northern hard- 
woods. 

R. S. Plant, eastern manager of the Vancouver 
Lumber Co., Vancouver, B. C., and L. D. Barclay, 
who holds a similar position with the Canadian 
Western Lumber Co., Fraser Mills, B. C., have 
returned to Toronto after an extended trip to the 
Coast. 

Sir Edmund Walker, of Toronto, president of the 
Canadian Bank of Commerce, will be the principal 
speaker from Canada at the annual banquet of 
the Canadian Lumbermen’s Association which will 
be held at the Hotel Statler, Buffalo, N. Y., on 
Thursday, Jan. 31. 


MONTREAL, QUE. 


Jan. 7.—The result of 1923 operations has not 
been as satisfactory as predicted, due largely to 
the unfavorable winter and a disappointing demand 
from the United Kingdom, together with the drop 
in sterling rates during the latter part of the 
summer and fall. The heavy snowfall during last 
winter and early spring increased costs to a very 
large extent; in fact many operators were com- 
pelled to abandon their operations entirely. Not- 
withstanding these unfavorable conditions a fair 
sized cut was made in both Nova Scotia and New 
Brunswick, the quantity of sawn lumber produced 
in the former Province being estimated at about 
two hundred million and in the latter at about four 
hundred million board feet. Cuts along the shores 
were largely sold during the spring to American 
buyers at satisfactory prices. American demand 
has continued good all season, but prices eased 
off this month. ‘The close of the season finds 
stocks practically cleaned out; in fact the stock 
of sawn lumber on hand in Nova Scotia is smaller 
than at a corresponding period for many years. 
Stocks of wood goods in all lumber producing 
countries are understood to be almost abnormally 
low, with similar conditions applying to stocks in 
the hands of buyers and consumers in lumber im- 
porting countries. 

Operators in New Brunswick made early plans 
for a large 1924 cut, owing to the fact that they 
must get as much as possible off the burned lands 
this winter, or lose the stumpage directly. The 
New Brunswick Government is making a conces- 
sion in the stumpage rates on logs cut from these 
burned lands. So far conditions have been very 
unfavorable in both New Brunswick and Nova 
Scotia. The mild weather and heavy rains have 
made logging operations very difficult. Conditions 
in the woods during November and December have 
been about the worst on record. Generally speak- 
ing, prospects for successful operations during 1924 
are fair. Considering the small stocks on hand, 
and the prospects of only a moderate cut, with 4 
fair demand in sight, it is confidently expected by 
those in the trade that the 1924 cut will be mar- 
keted at remunerative prices. It should be remem- 
bered that heavy cutting, fires, destruction caused 
by the bud worm and the sale of large areas of 
lands to pulp companies have reduced the supply 
of saw logs in the Maritime Provinces to an extent 
appreciated perhaps by only a few in the trade. 











12, 19% 
Rian. 


S promige 
year, Its 
on about 
attained 
shipping 
predicteq 
rder that 
White, of 
ing upon 
by water 
Lath Op- 
S$ than a 
Preparing 
luth this 


Cars wag 
ber bugi- 
ears ago 
ined the 
Co., and 
hat firm 


has been 
nber Co, 
- Hocken 


resident 
1 lumber 
hat the 
e Toron- 
that he 


yn, Galt, 
of the 


ted with 
ars and 
izations, 
Toronto, 
nm hard- 


ncouver 
Barclay, 
anadian 
’., have 
» to the 


t of the 
rincipal 
quet of 
ich will 
Xa O 


has not 
gely to 
demand 
he drop 
of the 
ng last 
a very 
e con- 

Not- 
a fair 
1d New 
‘oduced 
; about 
ut four 
shores 
nerican 
lemand 
, eased 
1 finds 
» stock 
smaller 
years. 
ducing 
rmally 
cks in 
yer im- 


plans 
t they 
| lands 
The 
-onces- 
. these 
1 very 
Nova 
; have 
litions 
r have 
speak- 
x 1924 
hand, 
vith a 
ted by 
» mar- 
emem- 
‘aused 
sas of 
supply 
extent 
ade. 





JanuARY 12, 1924 





AMERICAN LUMBERMAN 93 





Hardwood News 


(Concluded from page 69) 
BAY CITY, MICH. 


Jan. 7.—Indications point toward a very strong 
demand, and the usual dullness occasioned by the 
holiday season has not been evident this year. At 
the mills there is a great shortage of dry stocks 
in the higher grades, and a great deal of lumber 
ig now being shipped green from the saw to users 
who kiln dry their stocks. There has also been 
a material increase in demand for lower grades, 
which has reduced these stocks to a low point, 
therefore present prices are very firm. The output 
has been reduced considerably this winter owing 
to the mild weather. The weather has been severe 
during the last week, however, and heavy snows 
have occurred which makes logging conditions ideal. 
The maple flooring mills in this section are still 
operating to full capacity, and report a sufficient 
demand to insure steady operation. Box manufac- 
turers in the Saginaw Valley report the demand 
very active for their products, and some of the 
plants have recently started night operations in 
order to take care of the increased demand, 


SAGINAW, MICH. 


Jan. 7.—All the wholesale lumber firms in Sag- 
inaw report a good volume of business and excel- 
lent prospects for continued good trade. The 
fine fall and early winter weather has helped the 
building trade, and much repair work and building 
is being done that otherwise would have been 
stopped. 

The New Board of Commerce Building here was 
ready for occupancy Jan. j. It has been erected 
at the corner of North Washington and Johnson 
streets, and is just two blocks from the center of 
the city. The Saginaw Automobile Club will be 
located in this building also and plans to be able 
to enlarge its service with the added facilities at 
its command. 

At the annual meeting of the Saginaw Manu- 
facturers’ Association held recently, A. H. Hemp- 
stead, president Mershon, Eddy, Parker Co., was 
elected president for the coming year. Another 
one of Saginaw’s lumbermen who is interested in 
civic affairs is George W. Boyd, president of Booth 
& Boyd Lumber Co., who is also president of the 
Board of Commerce. It was largely thru his 
efforts that the new building was erected. 


MEMPHIS, TENN. 


Jan. 8.—Demand for southern hardwoods has 
started off quite briskly for 1924, and prices are 
showing a distinctly upward trend. Plain red 
and white oak in Nos. 1 and 2 common is $5 
higher than a short time ago. Flooring manufac- 
turers, the principal consumers, are in the market 
in a substantial way and they are finding it in- 
creasingly difficult to secure their requirements. 
Some of the larger producers of this class of lum- 
ber are refusing to sell anything. Sap gum is 
decidedly higher and price lists now being sent 
out. Even red gum is showing an upward ten- 
dency. All of the more important consuming in- 
terests are in the market and some of these would 
Place orders for several months ahead but get 
little encouragement. Shippers are unwilling to 
sell for deferred shipment except with provision 
that price shall be as of date of invoice. 

The outlook as to production is quite unfavorable. 
Mills are carrying, generally, very limited log re- 
serve. It is estimated that they probably have 
hot enough logs to keep them going full time for 
more than six to eight weeks. Weather conditions 
are such that but little progress is being made with 
logging. There is more water in the lowlands of 
the Mississippi valley than ever seen at this time. 

The Penrod-Jurden Co. announces that work will 
begin immediately on the construction of a band 
mill at Waterproof, La., in Tensas Parish, on the 
Memphis, Helena & Louisiana line. It will be 
equipped with an 8-foot band saw and a resaw, 
and will have a daily capacity of approximately 
50,000 feet, according to Ralph Jurden. This 
company has recently acquired between 13,000 and 
14,000 acres of hardwood timber lands, covered 
with oak, guin and other southern species, in the 
vicinity of Waterproof. 

The Fisher-Hurd Lumber Co., formed for the 
purpose of developing the timber on approximately 
100,000 acres recently acquired by joint purchase 
on the part of the Fisher Body Corporation, of 
Detroit, Mich., and O. P. Hurd, of Bennett & 
Witte, Memphis, and containing 750,000,000 feet 
of southern hardwoods, has just filed application 
for a charter under the laws of Delaware. No 
capitalization is given. It may be stated, however, 
that there will be 10,000 shares of capita: stock 
with no par value. Mr. Hurd is to be president 
and general manager. This company will operate 
the two big band mills acquired from the Pritchard 
& Wheeler Lumber Co. 








Advertisements will be. inserted in this de- 
partment at the following rates: 


25 cents a line for one week. 
45 cents a line for two consecutive weeks. 
60 cents a line for three consecutive weeks. 
75 cents a line for four consecutive weeks. 
ht words of ordinary length make one 
ne. Count in signature. 
Heading counts as two lines. 
No display except the heading can be ad- 
mitted, j 
Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in order to 
secure insertion in regular department. All 
advertisements received jater will be placed. 
‘under heading Too Late to Classify. 








WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber or shingles, new 
or second-hand machinery, engines, boilers, electrical 
machinery, locomotives, cars, rails, business opportunity, 
timber and timber lands or anything used in the lum- 
ber industry, you can get it at a small cost by advertis- 
ing in the ‘‘Want-Columns’’ of the AMERICAN LUM- 
BERMAN, Manhattan Building, Chicago, Ill. 


Er are 
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WANTED—YARD MANAGER 
For large branch yard of one of the leading retail lum- 
ber companies in Detroit, Mich. Must have high class 
executive ability and experience in handling city trade. 
Address “TD. 155,’’ care American Lumberman. 


WANTED—MILLWORK ESTIMATOR . 
Capable of figuring ordinary plan work and country lists. 
State age, experience and salary required. 

HURD-MOST SASH & DOOR CO., Dubuque, Ia. 


WANTED—COMPETENT MAN 
Thoroughly familiar with the retail lumber business, to 
wait on trade, do shipping and general office work. Yard 
located just north of Chicago on the North Shore. 
State age, experience, reference and salary expected. 

Address “TD, 119,’’ care American Lumberman. 


WANTED—ORDER DEPARTMENT MAN 
Permanent position is open for an experienced and ag- 
gressive man to take charge of order department, with 
wholesale sash and door experience. State age, married 
or single, salary and experience. 

Address “DP. 116,’’ care American Lumberman. 


WANTED—YOUNG MAN 
For retail lumber yard foreman. One with good educa- 
tion, bright, energetic, honest and courteous and is 
competent to advance to manager’s position. State sal- 
ary, etc., in own handwriting. 

E. DODGSON LBR. CO., Kenney, Il. 

















GENERAL MANAGER 


The oldest established door, sash and frame business in 
New England wants the services of a real business man- 
ager. Must have the qualifications of a general super- 
intendent to know the manufacturing end of our busi- 
ness and an accomplished sales manager to properly 
merchandise our manufactured and jobbing products. 
Consider only an executive whose past record positively 
proves his ability. In answering fully state qualifica- 





tions. GREGG & SON, Nashua, N. H. 
WANTED 
Man familiar with northern hardwood grades, expe- 


rienced in factory methods of cutting up and using hard- 
woods, advantages of different hardwoods for various 
uses, competent to discuss these matters intelligently 
with purchasing agents and other officials of automobile, 
furniture, box and other classes of manufacturers. Must 
have personality suited to work. Should be able to 
direct northern hardwoods, especially maple and birch, 
into best uses and into new uses, creating new mar- 
kets, and increased demand for these woods through in- 
telligent presentation of their merits and the proper 
uses of different grades. Will not sell lumber, but 
demonstrate its best use. Give age, experience and 
salary expected. NORTHERN HEMLOCK & HARD- 
WOOD MANUFACTURERS’ ASSOCIATION, Oshkosh, 
Wis. 





WANTED—YOUNG MAN 
With experience in figuring and typewriting invoices 
and inventories of lumber and all around knowledge of 
duties in sales department. Should have had at least 
three or four years’ experience. Give full details, age, 
whether married or single and salary desired. 
Address “©. 151,’’ care American Lumberman. 


WANTED 
Man who can Dill and detail for assistant estimator 
in special millwork factory. Location: Prosperous Lake 
Erie town. 
Address 





“C, 143,’’ care American Lumberman, 








WANTED—STORE MANAGER 
For lumber company located in Northern Wisconsin 


town. Must have experience in buying and selling. 
Married man preferred. 
Address ““C. 137,”" care American Lumberman. 


WANTED—HARDWOOD SALESMAN 
OR SALES MANAGER 





A North Carolina pine wholesaler desiring to open a 
hardwood department wants a man acquainted and ex- 
perienced with the North Carolina hardwood buyers. 
Applicant must also be acquainted with the hardwood 
mills and be able to buy from them. Will make a very 
liberal proposition to the right man. 

ddress “C. 123,’ care American Lumberman. 


WANTED—LUMBER ESTIMATOR 
AND OFFICE SALESMAN 
In office of building material firm in Chicago, doing a 
country business. Must be familiar with the require- 
ments of country contractors and be able to list and 
price lumber bills sent in for estimate. Permanent posi- 
tion. State experience and salary required. 
Address “C. 115,’’ care American Lumberman. 


WANTED—FIRST CLASS 
Experienced planing mill foreman, no other need apply 
Address “‘B. 104,’’ care American Lumberman. 


YOUNG MAN WANTED-—ASSIST. BOOKKEEPER 
One who understands cost accounting for sawmill located 
in Northern Wisconsin town. 

Address “C, 136,’’ care American Lumberman. 


WANTED—HARDWOOD LUMBER’ INSPECTOR 

For work in New York, Pennsylvania and Ohio. Give 

age, references and salary wanted in answering. 
HANIEL CLARK & SON, INC., Corry, Pa. 


WE ARE REQUIRING A MAN 
In our sash, door and millwork department to enter 
orders, price outgoing shipments, list from plans and fig- 
ure ordinary jobs of millwork, consisting principally of 
sash, doors and trim. Must be able to use typewriter 
and calculating machines. Apply COMBS LUMBER 
COMPANY, Lexington, Ky. 


WANTED—MANAGER FOR RETAIL YARD 
In Central Western Illinois one-yard town handling lum- 
ber and hardware. Job will pay $150 per month to right 
party. 
Address 




















*“C, 102,’ care American Lumberman. 


WANTED 
Assistant superintendent for special millwork factory 
located in Wisconsin employing 150 men. Give expe- 
rience, references, etc. 
Address *“*B. 110,’ care American Lumberman. 








ARE YOU WANTING A BETTER SITUATION? 


in the WANTED-EMPLOYMENT columns. 


AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago. 


Advertise 





MALE HELP WANTED 
Man to act as secretary of lumber exchange. Must be 
competent to list millwork from plans. Address LUM- 
BER EXCHANGE, Lamar Bldg., Augusta, Ga., giving 
age, experience and salary expected. 


WANTED 
First-class millwork estimator on special work. Must be 
thoroughly familiar with Cost Book A. For large factory 
in Wisconsin. Give references, experience, age and sal- 
ary expected. 
Address 


YOUNG MAN EXPERIENCED 
In stenographic work in wholesale lumber office. Have 
splendid opportunity: for right kind of employee. Give 
us outline of your past experience, references, age and 
salary desired. 
Address 





*“*B. 109,”’ care American Lumberman. 





**A, 142," care American Lumberman. 


WANTED—YARD MANAGER 
A line yard concern wants a manager for a small yard 
in Central Illinois; prefer young man who can speak 
German, but that is not necessary. 
Address *“*A, 133,”’ care American Lumberman. 


WANTED—YOUNG MAN FOR PRICING AND 
Invoicing, familiar with Universal sash and door list for 
millwork factory. State salary and experience. South 
side. Ill. Central. 

Address “*A, 118,’" care American Lumberman. 


WANTED—FEB. 1ST FOREMAN 
For moulding and cutting department of our large mill- 
work plant. Must have thorough millwork experience, 
know lumber and how to handle men and machines. 
Give experience and references in first letter. STEVES 
SASH & DOOR CO., San Antonio, Tex. 


WANT COMPETENT MAN TO HANDLE 
Billing department. Must be thoroughly familiar with 
sash and doors and interior millwork. State salary and 
experience. South side. Illinois Central. 

Address **A. 119,”’ care American Lumberman. 


WANTED 
Two or three intelligent hardwood lumber inspectors 
for road and yard work. Prefer married men. Loca- 
tion New York State. 
Address “W. 38,’’ care American Lumberman. 


FACTORY FOREMAN WANTED 
For woodworking factory doing general planing, making 
handles, crating and special articles. Must understand 
setting up, saw and knife fitting, machine repairs and 
millwright work. A chance for a sober, energetic man 
to grow up with a new concern with best of prospects, 
situated in cleanest, most progressive town of 600 in 
Northern Minnesota. Good high schools and churches. 
Give qualifications and references in first letter. 
Address “K, 12," care American Lumberman. 


























94 AMERICAN 


LUMBERMAN 





JANUARY 12, 1924 














WANTED—FIRST CLASS HEAD MILLWRIGHT 


For large mill in Western Montana. ‘Two bands and a 
resaw. Mill at present time repairing. Will start oper- 
ations April Ist. Steady work all the year round. Nine 
hour day. Want experienced man. 

Address “C,. 119,’”’ care American Lumberman. 














RETAIL YARD MANAGER 
OR ESTIMATOR 
Thoroughly experienced in all lines of the retail lumber 
business. Architectural Draftsman, and understand the 
building business. 33 years, married. Salary, $2,400.00. 
Address “DP. 107,’’ care American Lumberman. 





DID YOU EVER TRY 


Advertising in the classified department? Quick returns 
at a small cost. Send your ad to the AMERICAN LUM- 
BERMAN, 431 S. Dearborn St., Chicago, Ill. 


ONE OR TWO SALESMEN 
WITH ESTABLISHED TERRITORY IN N. Y. 
State, New England and Central Pennsylvania, to handle 
K. D. N. C. and Y. pine. Buying experience in Y. P. 
desired. Apply by mail only, stating experience, sal- 


ery, etc. 
TILGHMAN LBR. CO., INC., 
605 Shubert Bldg., Philadelphia, Pa. 


SALESMAN WANTED 
By large wholesale hardwood lumber company as Chi- 
cago representative. Must be high class man, have 
initiative and be a hustler. Young man preferred. Give 
reference, age, salary expected, ete. 
Address “DPD. 123,’’ care American Lumberman., 


A WELL KNOWN WHOLESALE FIRM 
Desires the services of an experienced yellow pine sales- 
man on a profit sharing basis to represent them thruout 
Southeastern Pennsylvania. One acquainted with the 
mine trade preferred. 

Addreess “D. 117,’’ care American Lumberman, 


LUMBER SALESMAN 
Large Detroit organization has important opening for 
young man under 30, experienced in estimating, meas- 
uring and selling lumber and millwork direct to builders. 
Must be a hustler. Will be advanced according to abil- 
ity to produce. Write enclosing photo and detailed rec- 
ord including salary of previous training and experience. 
Address “D. 104,’’ care American Lumberman, 


WANTED—EXPERIENCED SALESMAN 
By manufacturers. One acquainted with retail dealers 
in Oklahoma to sell red cedar posts and poles, oak plank 
and piling, cypress poles and piling, and fir plank and 
timbers. Salary and expenses. 
NEBRASKA BRIDGE SUPPLY & LUMBER CO., 
Omaha, Nebr. 


WANTED—SALESMEN FOR ILLINOIS 
Territory by large wholesaler of yellow pine, fir, cedar 
and Inland Empire products. One of proven ability and 
personally acquainted with retail trade outside of Chi- 
cago. Salary and profit sharing basis. State age, ex- 
perience, references and salary expected. 

Address “B. 102,’’ care American Lumberman. 


WESTERN WHOLESALER 
With excellent mill ecnnections wants either straight 
commission or split-profit salesmen. Want men who can 
turn in sufficient business to handle territory exclu- 
sively. 
Address 





DOS 











Wo 























“B. 115,’’ care American Lumberman. 


WANTED—A HIGH CLASS 
Traveling salesman, one familiar with handling finished 
poplar and oak and especially oak flooring. 
Address “C, 104,’’ care American Lumberman. 


WANTED—SALESMAN 
First class lumber salesman for Chicago territory. Pre- 
fer one with established trade. State age, experience 
and salary wanted. 
Address “©, 150,”’ care American Lumberman. 


WANTED—HIGH CLASS SALESMAN 
Thoroughly familiar with fir and West Coast products 
and personally acquainted with trade in Chicago and 
east to take charge of West Coast department for large 
wholesaler. Advise fully your qualifications and expe- 
rience; state age and salary wanted. 

Address “B. 101,’’ care American Lyumberman. 


SALESMAN WANTED 
Can offer several more salesmen calling on farmers, ele- 
vators, lumber and coal dealers a salable sideline of 
stock accounting forms and office system supplies. Sam- 
ple equipment consists only of catalog and few loose 
leaves of forms. Cash commission on acceptable orders. 
Address with references, BOX 288, Waterloo, Ia. 


WANTED—TWO GOOD SALESMEN 
To represent well known manufacturers in state of Ohio, 
manufacturing yellow pine, white pine, Douglas fir and 
cedar. ‘Territories open northwestern and southwestern 
part of state. We have a fine opportunity for high-class 
men with good chance for advancement. 
Address “B, 106,’’ care American Lumberman. 


WANTED—SALESMEN 
To sell southern pine lumber on commission basis. 
ELM CITY LUMBER COMPANY, New Bern, N. OC. 


























AUDITOR ACCOUNTANT, OFFICE MANAGER 
Twenty years’ experience with large companies. Thoroly 
experienced in handling complete accounting systems and 


sales. Prefer location in Central States. Highest class 
references. Married, age 38. 
Address “D. 154,’’ care American Lumberman. 





WANTED—STENO. POSITION 
In Chicago by young lady, 8 yrs. exp. lbr. bus. 
Address “PD. 106,’’ care American Lumberman. 





EXPERIENCED 

General Office Bookkeeper and Auditor wants position. 
Now employed. 

Address “DP, 105,’’ care American Lumberman. 

A POSITION IN SALES DEPARTMENT 

Of lumber manufacturers or wholesalers or a millwork, 
sash and door organization (no retail work). Six years’ 
experience with sales, orders, correspondence and ac- 
counting has given me a good knowledge of these indus- 
tries. Am young, aggressive, have ability and of un- 
questioned integrity. It is only natural that I have a 
position (secretary-treasurer) and can furnish refer- 
ences, but am open to consider something better. Want 
to locate in Northern States. State your proposition 
fully, which will be held in strictest confidence. 

Address D. 115,’ care American Lumberman. 


POSITION AS YARD MANAGER 
IN CALIFORNIA 
15 years’ experience in retail lumber business. Archi- 
tectural Draftsman and Estimator. Best of references. 
Salary, $2,400.00. 
Address “DPD, 108,’”’ care American Lumberman. 


WANTED—POSITION AS SALARIED BUYER 
Have had 25 years’ experience in Yellow Pine game, 11 
years of manufacturing, 14 years mostly buying, some 
experience in selling as well. Am familiar with all the 
mills in Ga., Ala., and Miss. Can give you any reference 
you require. Now engaged in the commission business, 
but taxes and license have gotten so high on commission 
business prefer salary. Will start in at $250.00 month, 
all expenses. Have offices well equipped. 

Address “DP. 101,’’ care American Lumberman. 


COMPETENT DETAILER AND BILLER 
Executive ability, mill and architectural experience; 
thirty years; married; west preferred. 

Address P. 0. BOX 574, Rome, Ga. 


EXPERT BOOKKEEPER AND ACCOUNTANT 
Cashier, timekeeper, costs, statements, general office 
worker, desires connection account present operations 
soon completed. Four years’ experience pine and gov- 
ernment. Use any office machine. 

Address “D. 122,’’ care American Lumberman. 


SITUATION WANTED AS SALESMAN 
Middle age man with thirty years’ experience in the 
lumber business would like to represent some wholesale 
lumber, box or frame concern as salesman. Detroit and 
vicinity preferred. Best of references. 

Address “D. 121,’’ care American Lumberman. 


ASSISTANT MANAGER 
Man of 30 with eight years’ experience in retail lumber 
business desires place as assistant manager or similar 
position. Good appearance, pleasing personality and good 
knowledge of retail lumber business. References. 
Address “D. 145,’’ care American Lumberman. 


WANTED—MANAGEMENT OF GOOD 
Retail yard, thoroughly experienced, 11 years at one 
point. A-1 ref 

Address 


























“DPD. 146,’’ care American Lumberman. 


WANTED-—INTEREST IN, AND 
Management of good retail yard. Best references. 
Address “DPD. 147,’’ care American Lumberman. 


WANTED—POSITION AS SALESMAN 
By experienced lumberman, knows grades, can go to 
work at once. Good references. 
Address “D. 144,’’ care American Lumberman. 


HIGH CLASS FILER DESIRES POSITION 
Circular or band, 22 years’ experience. A-1 references, 
Address “D. 142,’’ care American Lumberman. 


HIGH CLASS MILL SUPPLY MAN OPEN FOR 
New connections. First-class references as to ability 
as storekeeper and purchasing agent. Wither inside or 
traveling position considered. 

Address “D. 141,’’ care American Lumberman. 


WANTED—BY DRAFTSMAN, DETAILER & 
Stock builder of store and office fixtures situation in 
Chicago. Can take care of erection of fixtures. 

Address “D. 129,”’ care American Lumberman. 


MILLWORK SALESMAN 
Desires to make permanent connection with reliable 
manufacturer, Can list plans, familiar with Cost Book A. 
Address “C. 106,’’ care American Lumberman. 


‘ WANTED—POSITION 
As retail yard manager or in general office of lumber 
company. ‘Ten years’ experience retail lumber business. 
Address “C, 107,’’ care American Lumberman. 


EXPERIENCED LUMBERMAN 
WANTS POSITION BY FEB. 1ST 
46 years old, 25 years in the business; can also file 
band saws; satisfaction guaranteed. 
Address “C, 148,’’ care American Lumberman. 





























DO YOU WANT EMPLOYEES? 


The best way to obtain good help would be to insert an 
advertisement in the ‘‘wanted’’ department of the 
AMERICAN LUMBERMAN, as our subscription list is 
larger than all other weekly lumber journals, and reaches 
every state in the Union. If you did not want it known 
you were advertising, we could key the advertisement. 
AMERICAN LUMBERMAN, 481 South Dearborn S8t., 
Chicago, Ill. 























POSITION WANTED 
Practical hardwood lumberman desires connection with 
a good firm as buyer in the south. Can deliver the 
goods. Salary or percentage. Past record for reference, 
ddress “DPD. 157,’’ care American Lumberman, 


POSITION WANTED 
By married man, 34, twelve years’ lumber experience, 
thoroughly familiar with manufacture and sale yellow 
pine and fair knowledge of hardwoods. Y. P. salesman 
three years, last two in Pennsylvania territory. Good 
stenographer, correspondent and general office man, 
Address “DP, 153,’’ care American Lumberman. 


OPEN FOR POSITION FEB. 1ST 
Competent all-around circular sawmill man, experienced 
as foreman, circular sawyer, steam engineer, bookkeeper, 
Have handled successful operations from stump to ear, 
Good education. Best of references. West coast pre- 
ferred. 

Address 


WANT TO REPRESENT IN CHICAGO & EASTERN 
Territory—reliable manufacturer or wholesaler of yel- 
low pine or fir, railroad and car material; will consider 
straight commission or salary and division of profits, 
Address “TT, 27,’? care American Lumberman., 


EXPERIENCED BLDG. CONSTRUCTION MAN 
Age 30, wants situation with lumber or sash and door or 
millwork concern. Can take off quantities for esti- 
mates. Wants opportunity to become salesman. 

Address “D, 149,’’ care American Lumberman. 


YOUNG MAN LOOKING FOR POSITION 
As manager or all-round man in retail yard. Seven 
years’ experience in such work and can furnish good 
reference. Willing to work anywhere. 

Address “PD. 127,’’ care American Lumberman, 


WANTED—POSITION 
By young married man, age 26, thoroughly familiar 
with the wholesale hardwood lumber business. Now em- 
ployed as office manager and assistant buyer for a north- 
ern and southern hardwood wholesaler. Thorough ex- 
perience in accounting, traffic work, credits and collec- 
tions. Preference given to mill position. 

Address “DP. 126,’ care American Lumberman. 


BAND SAWYER WANTS POSITION 
Good all round man with wide experience. Reference, 
Mansfield Hardwood Lbr. Co., Reader, Ark.; East Caro- 
lina Lbr. Co., New Bern, N. C. Address IRA M, 
PHILLIPS, 435 North 5th St., Cambridge, Ohio, 


HARDWOOD INSPECTOR AND BUYER 
20 years’ experience, National rules, wants road work. 
Salary or commission. 

Address “D. 109,’’ care American Lumberman. 


WAN TED—EMPLOYMENT 
Wanted position as manager retail lumber yard, some 
point that will, warrant good salary; fourteen years’ 
experience; age 37; married; employed at present. 
Address “D—D. 110,’’ care American Lumberman. 














“1D, 151,’’ care American Lumberman. 


























FOR SALE—TWO HUNDRED PAGES OF LOGS, 
LUMBER AND LIFE 


In the new book, ‘‘Tote-road and Trail,’’ by Douglas 
Malloch, ‘‘The Lumberman Poet.”’ Illustrated in color. 
$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 
431 S. Dearborn St., Chicago. 





MANAGER OR PURCHASING AGENT 
Open for position with reliable company; 8 years’ as 
general manager of retail lumber and planing mill busi- 
ness; for past 5 years purchasing agent for large line 
yards company in St. Louis. 
Address P. 0. BOX 1393, St. Louis, Mo. 


MANAGER : 

Southern yellow pine operation will be open for position 
February 1st account change ownership. Thorough, 
practical knowledge stump to car, and can market prod- 
uct to best advantage. Executive and organizing abil- 
ity and can get results. Will consider any first-class 
proposition. High class references. Address E. W. &G., 
care Box 418, P. 0., Hattiesburg, Miss. 


POSITION WANTED BY FIRST CLASS 
Band filer at present employed, good reason to change, 
15 years’ experience, prefer big mill, sure to give satis- 
faction and good results. In good health and physical 
condition, 
Address 








“P—), 112,’’ care American Lumberman. 


GENERAL MANAGER 
Of Millwork who has had an extensive experience in 
the management and operation of plants doing high 
class work. Will be open for a position about April 
1st with a firm who requires the services of a man 0 
integrity. 
Address 





“—. 114,’ care American Lumberman. 


GENERAL MANAGER 
Of lumber yard and planing mill or lumber yard. Prac- 
tical experience in the manufacture of millwork, esti- 
mating, sales and executive position. Started at the 
bottom. Age 38. If you need a practical manager and 
have a clean proposition, then answer this ad. 
Address “C. 149,’’ care American Lumberman. 


YOUNG MAN WANTS SITUATION ; 
Twenty-nine years old, college graduate, four years 4 
perience in retail lumber business, wants to connect wit 
wholesale lumber company. Would not consider steady 
road job. Best of references. 

Address “C. 147,’’ care American Lumberman. 


LUMBER BUYER WANTS POSITION 
With Eastern organization using Inland Empire stock 
or West Coast products. Expert on grades. 
Address “C. 140,” care American Lumberman. 














us Beil 





